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Lanmei Airlines chooses 
Rusada’s ENVISION 

Lanmei Airlines has selected Rusada’s 
MRO and Flight Operations software, 

ENVISION. Rusada will start the imple-
mentation project immediately with a 

view to go live by the end of 2019. 
Lanmei have signed on for 9 of ENVI-

SION’s modules including Base, Line and 
Component Maintenance, as well as Fi-

Wipro Infrastructure Engineering 
has broken ground for a new 

plant in Aerospace Special Economic 
Zone at Devanahalli. The Aerospace 
business of Wipro Infrastructure Engi-
neering has started the construction of 
its second plant in the city, which will 
house Aerostructure Machining and 
Surface Treatment Lines for aerospace 
components and would employ about 
300 people.

The new plant in Devanahalli is spread 
over ten acres and will come up in 
phases. In the first phase, machining 

operations will begin in the first quarter 
of 2020.In the second, surface treat-
ment lines for aerospace components 
will start by 2021, adding that when the 
new facility is fully operational, it would 
employ about 300 people.

The first plant has the total area of 
seven acres and manufactures hydraulic 
actuator parts for landing gears and en-
gine cowl opening systems. In January 
this year, the Wipro Aerospace started 
deliveries to Boeing from this plant.

“We believe in building an integrated 
ecosystem for precision flight-critical 

nance & Accounting and Human Resources. 
Joey Li, Executive VP Maintenance & 

Engineering at Lanmei Airlines said, “We 
chose ENVISION for its wide range of 
functionality and easy-to-use interface. 
It was imperative for us to find a system 
that could seamlessly manage multi-
company and multi-country relationships 
and provide total visibility across our 
growing organisation.” 

Julian Stourton, CEO at Rusada said, 
“This is another really key partnership for 
us here at Rusada. Lanmei Airlines are an 
exciting carrier with great ambitions, so 
to be on this journey with them is a great 
privilege. We will be there to assist them 
in any way we can.” 

components and systems. This is im-
portant to our success. Once the second 
plant becomes operational, our facilities 
will be spread over 17 acres in the SEZ in 
Devanahalli,” said Wipro Infrastructure 
Engineering CEO Pratik Kumar.

“Over the years Wipro Aerospace has 
built its capability in precision actua-
tor and aerostructure parts. With this 
expansion, we will be well positioned 
for assembly and testing of actuators as 
well as critical landing system structur-
al assemblies,” said Head of Aerospace 
Business in India Srinivas Devareddy.
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The 3rd aerospace & defence 
MRO South Asia Summit is back!

Register 
and Book 

your seats 
today!

Note the Dates 6th & 7th February 2020
Venue Taj Mahal Hotel, New Delhi 

Hurry! 
Limited seats, 

unlimited 
opportunities

The Early Bird 
Delegate 
Registration 
links are open!

INNOVATION IS IN THE AIR!
Electric planes, pilotless flights, Aviation 
Biofuels, Cubesats, Intelligent surveillance, 
Additive manufacturing, predictive maintenance 
etc …which seemed mysterious a few decades 
ago are on the path of practical use. 
Let’s use this technology & advanced science to 
make our skies safer. 
Come! Discuss, debate, put forward your ideas, 
doubts & questions at

MRO SOUTH ASIA SUMMIT 2020
Theme

‘MRO for Safer Skies‘
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WINGS OF 
THE FUTURE
17th international aviation forum
October 30–31, 2019, Moscow

The Wings of the Future is the largest 
and most productive international 
air transport forum for Russia & CIS 
market in the Eurasian region, which 
determines the main trends in future 
of commercial aviation.

5 EVENTS AT 
ONE  VENUE
Wings of the Future Forum
Wings of the Future Industry Award
Human Resource Management
MRO Innovations: Latest Trends
Air Transport Market in Russia & CIS: 
Trends and Challenges

+7 495 108-51-43 
www.wingsofthefuture.ru/en
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Airbus has strengthened its partnership with China’s avia-
tion industry, and has signed new agreement with AVIC to 

deepen industrial cooperation on Airbus single aisle production. 
The agreement was signed in front of Chinese Premier Li Keqiang 
and visiting German Chancellor Angela Merkel at the Great Hall 
of the People in Beijing.

The cooperation with AVIC will improve Airbus Single Aisle air-
craft (A319/A320) fuselage equipping in Tianjin, China. The first 
delivery of a China-equipped Airbus Single Aisle aircraft (A319/
A320) fuselage is slated in the second quarter of 2021.

The partnership between Airbus and Chinese aviation industry 
on commercial aircraft dates back to 1985 at the signing of the 
first sub-contracting agreement with Xi’an Aircraft Company 
(currently AVIC Aircraft Co.Ltd) on manufacturing and assem-
bling access doors for Airbus A300/A310 wide-body aircraft.

Sheltair has cut the ribbon on a new $55-million aviation com-
plex at Republic Airport (FRG), East Farmingdale, Long Island, 

New York.
The first three of six state-of-the-art, 31,200 square foot hangars 

reflect Sheltair’s strategic commitment to the busiest general 
aviation airport in New York, one that brings pilots and passen-
gers to within easy reach of metropolitan New York at an airport 
that prides itself on virtually no ground delays.

Jerry Holland, founder, chairman and CEO of Sheltair said, “This 
investment reflects our company’s belief in the strength of the 
New York metro market, now and for generations to come.  In 
addition, we are extremely proud of the fact that at a time when 
New York-based development of any kind can face significant 
opposition, our hangar development was supported and endorsed 
by local civic and community leaders who appreciated our com-
mitment to a transparent process and the role that general avia-
tion brings to strengthening the local economy.”

Airbus strengthens its 
partnership with China

Sheltair opens new multimillion 
dollar aviation complex at 
Republic Airport (KFRG)
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SPONSORS

1,200 
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80 
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25 
countries

300 
attendees from Russian and CIS airlines’

KEY TOPICS
•	 Aircraft MRO Development
•	 MRO IT & Digitalization
•	 MRO Component
•	 Engine MRO
•	 Technical Staff Training
•	 Aircraft Connectivity and Cabin Modification

UTair Engineering, the Russian rotary wing MRO pro-
vider has selected Swiss-AS’ AMOS. UTair Engineering 

is the second member of the UTair Group to select AMOS, 
following the airline UTair Aviation, who joined the AMOS 
Community in 2012.

By having an AMOS reference customer within the 
company group placed UTair Engineering in a very fa-
vourable position during the software selection process. 
The UTair Engineering evaluation team was able to see 
for themselves the quality and suitability of AMOS and 
rely on UTair Aviation’s first-hand experience of the 
project implementation and daily usage of AMOS post 
go-live.

AMOS provides a wide scope of dedicated functions for 
helicopters to fullfil their special needs and requirements.

Vibration monitoring is used to detect the early stages of 
helicopter component degradation, connecting this to the 
dynamic counter options within AMOS to optimise mainte-
nance control and performance. AMOS provides a complete 
suite of engineering requirements to control the mainte-
nance needs of the helicopter industry. Also, AMOS can look 
after the management of extensive pooling contracts which 
are tailor-made to the specific operational environments 
of helicopters, such as search & rescue as well as oil & gas 
industries.

AMOS covers variety of helicopter OEM requirements 
and is not limited to certain helicopter brands or types. 
Due to the amount of OEMs in the market, AMOS adapt-
ability supports the operator to manage approval for 
modification installations on any model. AMOS also 
offers mission logic, which allows individual system 
capability set up aligned to the types of missions flown. 
Fleet uniformity or customer preference can be tracked 
accurately in AMOS using the in-depth effectivity rule 
logic. The main goal of AMOS is to boost the overall 
operational safety by encompassing as many of these 
factors as possible and then produce a streamlined, 
process driven structure, for example, to manage weight 
and balance issues resulting from modifications or from 
kit installations.

“With UTair Engineering we are pleased to welcome on 
board one of the largest helicopter specialised MRO provid-
ers. The implementation of AMOScentral may bring further 
considerable benefits to the two UTair Group members in 
terms of a closer cooperation on parts availability, data shar-
ing and similar synergies, “said Ronald Schaeuffele, CEO of 
Swiss-AS.

“UTair has been using AMOS for over 7 years in order to 
optimise maintenance of Boeing 737, 767 and ATR-72 aircraft. 
We welcome the opportunity for enhanced cooperation. 
AMOS modules allow for automation of production process-
es, reduce the risk of poor planning, help to cut maintenance 
costs and eventually improve flight safety,” said Rashid 
Faradzhaev, General Director of UTair Engineering.

UTair Engineering chooses 
AMOS
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Q – Personal climate seating technology is a unique and novel concept. What 
was the idea or inspiration behind developing this technology?
A – Solid state heating and cooling with thermoelectric devices have been around 
for 50 years with applications typically focused on niche applications in electron-
ics and consumer markets.  Initially Tempronics explored how to make thermo-
electric devices more efficient by exploiting nanotechnology and advancements 
in electronics and thermal physics.  However, we discovered that new technolo-
gies provided only marginal improvements, and that the real issue was concen-
trating the thermal energy in a very small space.  This led to the invention of the 
Climate RibbonTM, a thermoelectric distributed over a soft braided wire that is 
more efficient than a traditional thermoelectric, and provides fast and intense 
conductive heat transfer of surfaces such as seating, medical applications and 
wearables.

Q – Can you explain, very briefly the working of this technology?
A –The Tempronics patented Climate RibbonTM is our core technology, a simple 
and elegant solid state device distributed across a soft braided wire ribbon.  The 
Climate RibbonTM is installed in a Climate InsertTM, a foam substrate that is eas-
ily integrated in seating and medical applications.  One or more Climate Insert-
sTM is combined with a control unit and user interface to establish a personal 
climate system.
When powered, the personal climate system provides a fast and intense cooling 
or heating experience for the user.  The system can be controlled manually, or 
may be controlled automatically based on environmental or user biometric sen-
sors to optimize performance and/or conserve energy.
The Tempronics Climate RibbonTM technology has been introduced across 

Have you ever enjoyed the com-
forts of personalised seating? 
i.e. not just external comforting 
factors but a seat which controls 
temperature. The latest inven-
tion of Tempronics - Climate 
RibbonTM, a thermoelectric 
distributed over a soft braided 
wire that is more efficient than 
a traditional thermoelectric, and 
provides fast and intense con-
ductive heat transfer of surfaces 
such as seating, medical applica-
tions and wearables. The CEO of 
tempronics, Donald Dutton talks 
about the theory behind Climate 
RibbonTM , the launch of PCS-
T200 which is a self-contained 
personal climate system that eas-
ily install on an existing seat, the 
expected client response for PCS 
– T200 and more in an exclusive 
interview with Swati Ketkar . 

Exclusive Interview

Mind  
Your 

Seat! 
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a broad range of markets including 
automotive, commercial work trucks, 
military aircraft, furniture and medical 
applications.  The technology is ex-
tremely robust, meeting the most severe 
environmental and durability specifica-
tion.

Q – How is the PCS –T200 useful for the 
aerospace industry? Can you illustrate 
with an example.
A - We introduced the PCS-T200 at 
EAA’s AirVenture in Oshkosh this sum-
mer and received great feedback.  The 
PCS-T200 is a self-contained personal 
climate system that easily install on 
an existing seat.  The PCS-T200 can be 
readily attached to a seat, plugged into 
a standard 12VDC power plug, and is 
ready to provide fast and intense cooling 
and heating capability to the user.  In 
addition to the PCS, Tempronics works 
with seating and OEM partners across 
markets to seamlessly integrate the 
Tempronics technology into the broader 
seat/ interior/ vehicle climate system 
to achieve optimal comfort and energy 
performance.
The aviation market provides some 
interesting opportunities for the Tem-
pronics technology.  Since we introduced 
the PCS-T200 at AirVenture, we are 
seeing significant demand from general 
aviation and small aircraft pilots who re-
quire thermal relief in both hot and cold 
environments.  With a system weight 
of approximately 5 lbs, and energy draw 
of less than 100 watts, the system is an 
extremely cost effective alternative to 
HVAC systems.
In addition to the PCS-T200, there is 
interest across vehicle, aircraft and seat-
ing OEM’s to integrate the Tempronics 
climate systems technology into seats 
and to improve thermal comfort, reduce 
fatigue, and improve sleep quality on 
long flights.

Q – With the production launch sched-
uled this month, how do you expect 
will be the market response for PCS-
T200?
A - The market response for the PCS-
T200 and integrated seat solutions has 
been extremely positive.  As discussed 
earlier, the feedback from AirVenture 
was great.  We had several pre-pro-

duction units available for evaluation 
by both individual pilots and industry 
stakeholders.  Literally everyone that 
demonstrated the product was im-
pressed with the rapid and intense cool-
ing capability of the unit and not only 
the improve comfort, but the impact on 
improving safety and focus of the avia-
tor during extreme temperature (hot or 
cold) situations.

Q – Currently designed only for extreme 
temperatures, in future can the PCS–
T200 be used under normal climate 
conditions?
A - While the PCS-T200 provides signifi-
cant thermal relief in extreme environ-
ments, it currently has both a high and 
low setting that can tailor the thermal 
improvement for the occupant.  Our 
current development roadmap includes 
providing even more adjustments to the 
user.

Q – In your vast experience of 30 years, 
can you tell us about your most chal-
lenging situation so far and how did 
you tackle it? 

A - A significant part of my career 
has been spent developing and 
fielding life-saving products for 
aerospace and defense markets.  In 
some cases, we were challenged to 
complete product development and 
rapidly ramp-up our production 
capability to provide urgent, life-
saving products to our service men 
and women.  It was during these 
times that I learned the real power 
of teamwork to solve challenging 
problems.  When the team is aligned 
and inspired with a simple impact-
ful vision, you can typically achieve 
great outcomes.
We are in a similar position with our 
work at Tempronics.  Our personal cli-
mate technology has significant poten-
tial to address improvements in climate 
management in vehicles, homes and 
offices that not only improve comfort, 
but also to improve safety and well-
being.  All while reducing overall system 
energy levels.  We are extremely excited 
with the introduction of products into 
the aviation markets as a key element of 
our journey.
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AiRXOS completes UTM pilot programme at FAA-
approved test sites in Nevada, North Dakota & Virginia

AiRXOS, a subsidiary of GE Aviation 
concluded real-world flight op-

erations for the FAA’s first phase of the 
Unmanned Aircraft System (UAS) Traffic 
Management Pilot Programme (UPP). 
The UPP which was established in 2017, 
was designed to identify the initial set of 
industry and FAA capabilities required 
to support UAS Traffic Management 
(UTM) operations.

“The FAA’s UPP programme is critical 
to helping determine the UTM services 
and capabilities required for the new 
drone economy,” said Kenneth Stew-
art, CEO of AiRXOS. “Enterprise-level 
interoperability between systems is 
fundamental, as are advanced opera-
tions, and the integration of notifi-

cations - all key components of the 
programme that AiRXOS helped drive. 
We are proud to have been the only 
organisation to participate at all three 
sites and look forward to working 
closely with these partners on the next 
steps in the process of implementing 
the FAA’s results.”

The FAA received UPP contracts to 
the three Test Site partners with the 
goal to evaluate and mature technolo-
gies for UTM which include flight 
planning, communications, aircraft 
separation, and weather services for 
these drones, which will initially op-
erate under 400 feet. Sites chosen as 
FAA-approved UAS Test Sites for UPP 
include the Nevada Institute for Au-

tonomous Systems (NIAS), Northern 
Plains UAS Test Site (NPUASTS), and 
Virginia Tech, Mid-Atlantic Aviation 
Partnership (MAAP).

“These tests marked a critical step 
towards the implementation of UTM, 
which is key for drones to reach their 
tremendous commercial potential,” 
said Mark Blanks, Director of the 
Virginia Tech MAAP. “The leading role 
in the development and rollout of this 
technology will be played by industry, 
and so the ability to work with great 
partners like AiRXOS was essential to 
the success of our tests at Virginia Tech, 
and helped ensure that the data and 
insights will be meaningful and action-
able to the FAA.”
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CAE to open new training centres in Bangkok and New Delhi

Kuehne + Nagel break ground for new 
Luxembourg hub

Heston MRO adds ANA 
for Perth station, gains 
JCAB Approval

CAE is all set to expand its training ca-
pacity in Asia with a brand-new train-

ing centre in Bangkok, Thailand, to support 
Thai AirAsia’s growth in the region.

CAE will also open a brand-new train-
ing centre in Gurugram, National Capital 
Region (NCR) to support pilot training 
needs in India.

“These new training centres will 
provide local training solutions to meet 
the growing needs of our customers in 
Asia,” said Nick Leontidis, CAE’s Group 
President, Civil Aviation Training Solu-
tions. “Asia is set to have the strongest 
demand for pilots over the next two 
decades, and CAE will be there to sup-
port growth in the region with the most 
comprehensive training solutions.”

CAE and Thai AirAsia had signed a 
long term agreement and as part it, the 
brand-new CAE Bangkok training centre 
will be located minutes away from Don 
Mueang International Airport and will 
provide a local solution to Thai AirAsia 
and support third party regional airline 
operators.

CAE will start with the deployment 
of two new CAE 7000XR Series Airbus 
A320 full-flight simulators, equipped 
with the innovative CAE Tropos 6000XR 
visual system. This new training centre 
in Bangkok will have a training capac-
ity of up to six full-flight simulators 
and will be start its operation in 2020, 
subject to regulatory approvals. CAE has 
been offering training to Thai AirAsia at 

Kuehne Nagel has broken the ground for a new contract logistics centre 
in Luxembourg. The event also marked the ten-year contract extension 

between Kuehne Nagel and On AG, a cooperation that began in 2010.
The new contract logistics centre will open in the second half of 2020 and 

serve On as its advanced European distribution centre for both off- and online 
channels and will play an important role in the rapid international expansion 
of the Swiss company specialised in performance running shoes.

“In view of the increasing demand for pan-European e-fulfillment services 
for dynamically growing companies like On, Kuehne Nagel is positioning 
itself as an integrated logistics provider in Europe. Kuehne Nagel’s innovative 
and digital solutions are key to meet this increasing demand,” said Tobias 
Jerschke, Managing Director of Kuehne Nagel BeLux.

Marc Maurer, COO of On AG said, “On is gaining more fans faster than 
ever before. On’s supply chain capabilities are essential to the success of the 
company and we are happy to lay the foundation for future growth. Kuehne 
Nagel’s new logistics centre in Luxembourg will play an important role for 
our European demand, so that we can continue to deliver happiness to all our 
B2B partners and B2C customers.”

CAE Kuala Lumpur for over 10 years.
CAE New Delhi Gurugram - CAE Simu-

lation Training Private Limited (CSTPL) 
training centre is a joint venture be-
tween CAE and InterGlobe Enterprises. 
The brand-new training centre situated 
near the Indira Gandhi International 
Airport in Gurugram, National Capital 
Region (NCR), will offer a local solution 
to pilot training for its airline partners 
and regional third-party operators. This 
new training centre will have two new 
CAE 7000XR Series Airbus A320 FFSs 
equipped with the CAE Tropos 6000XR 
visual system and will be deployed in 
2020. CAE’s current joint venture train-
ing centre, is situated in Greater Noida 
near New Delhi.

 Heston MRO has received Japan JCAB 
approval for Perth line station and has 
extended cooperation with ANA airlines.

In addition to the successful daily flight 
between Tokyo (Haneda) and Sydney 
which has been operating for around four 
years, ANA has also started daily flights to 
Perth.

“ANA are pleased to select Heston MRO as 
our Technical Handling provider for Perth, 
furthering our cooperation which began in 
Sydney back in 2015” said Yoshiyuki Furuya, 
Senior Manager Engineering at ANA.

As part of the company’s drive to become 
a regional independent MRO of choice for 
international airlines flying into Australia, 
Heston MRO successfully passed a series 
of strict quality audits from Japanese 
Regulator, adding its Western Australian 
Line station to its current Sydney JCAB 
approval.

Heston MRO Perth is the second techni-
cal handling agent for ANA worldwide 
to receive full certification (CS) privileges 
from the commencement of ANA services 
at a new station.

“This is a testament to the efforts of 
the ANA and Heston MRO Project team 
and demonstrates the overall maturity of 
Heston MRO Line operations,”said Wayne 
Wildenburg, Quality and Safety Manager 
for Heston MRO.
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IBA launches iQ Engines
IBA has launched iQ Engines.  This unique module merges IBA’s deep industry 

knowledge and values expertise to guide stakeholders on engine values.
Terry Dawson, Managing Director – Digital at IBA said, “Engines form a 

substantial proportion of an aircraft’s value ranging from 40 to 50 per cent 
when new to over 80 per cent when the aircraft reaches sunset stage.  The 
operating life of an engine can be extended with qualified maintenance to 
restore much of its value; making aircraft engines an attractive and rela-
tively secure investment proposition.”

The iQ Engines module merges IBA’s core expertise in aircraft and engine 
appraisals with market and data intelligence to analyse factors that can 
impact the value of aircraft engines.

IBA.iQ clients can use single engine or portfolio valuations by engine type, 
thrust and variant. 

Terry Dawson said, “This module delivers our deep engine valuation 
expertise to our customers; helping them to understand and track engine 
values over time.  That capability is critical in a range of activities from 
making strategic investment/divestment decisions and carrying out mar-
ket placements, to conducting transaction due diligence and benchmark-
ing asset performance across different engine types.  Although valuations 
do remain relatively stable for popular engine types, major technology 
changes, performance improvements and maintenance events may result 
in step changes in value for older variants, and sometimes new models.”

Locatory.com to invest 
in $10M engine stands 
leasing business
Locatory.com is all set to spread its services 

portfolio and has started the leasing of air-
craft engine stands globally. In the coming five 
years Locatory.com will invest over 10 million 
USD.

“Our company just started the business after 
realising that there is a gap in the market. 
We understand that owning engine stands 
might be a luxury for many MROs and airlines, 
thus we decided to implement this project 
and invest over 10 million to its growth and 
the variety of stands. We start with the most 
popular ones and the most important part of 
it - we partnered with one of the leading certi-
fied engine stand manufacturers to ensure the 
highest quality of our product. Besides that, 
we will make the process smart by adding 
extra convenience and efficiency to the regular 
market standards,” said Dainius Meilunas, CEO 
at Locatory.com.
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Dubai Aerospace Enterprise’ (DAE) 
engineering division and Amman 

based MRO Joramco has received EASA 
Part-145 approval for Boeing 777. This is 
the fourth EASA approval acquired by 
Joramco since its acquisition by DAE, 
following earlier EASA approvals for 
Boeing 737 MAX, Airbus A320neo and 
Boeing 787. Currently, Joramco has 12 
aircraft type approvals from EASA: 5 

Airbus, 5 Boeing and 2 Embraer.
Jeff Wilkinson, Joramco’s Chief Execu-

tive Officer said, “Joramco has recently 
progressed further into the wide body 
market. At the request of its existing 
loyal customer base we have added the 
Boeing 777 capability to our extensive 
in-house portfolio. This significant addi-
tion to our approvals comes shortly after 
adding three other types in the past few 

DAE’s Joramco receives EASA Part-145 approvals for Boeing 777
months. The additional types come as a 
result of the increasing global customer 
demand for maintenance on these new 
aircraft types, and is in line with DAE’s 
vision to further expand Joramco ‘s 
capabilities and service offerings which 
will grow our customer base and shall 
maintain our position as a world class 
MRO whilst keeping our promise ‘Com-
mitted to Excellence’.”

Firoz Tarapore, Chief Executive Of-
ficer of DAE said, “The addition of this 
approval further supports our ambi-
tion to continue to build a successful 
and meaningful services provider in 
the region. The Boeing 777 is a highly 
popular long-haul aircraft, both region-
ally as well as globally, and we are very 
pleased to be able to extend our skillset 
and service offerings to operators of this 
type from now on.”



www.mrobusinesstoday.com
11 Sept 15, 2019

Defence exclusive

The IAF has inducted the AH-64E Apache attack helicopter into its 
inventory at Air Force Station Pathankot. The Chief Guest at the 

event Air Chief Marshal BS Dhanoa PVSM AVSM YSM VM ADC, Chair-
man Chiefs of Staff Committee and Chief of the Air Staff.

IAF had contracted ‘The Boeing Company’ and US Government for 22 Apache 
Attack Helicopters. The first eight helicopters have been delivered according to 
the schedule and the last batch of helicopters will be delivered by March 2020. 
These helicopters will be deployed in the Western regions of India.

Air Chief Marshal BS Dhanoa during the induction ceremony said, 
“Apache attack helicopters are being purchased to replace the Mi-35 
fleet. Alongside the capability to shoot fire and forget anti tank guided 
missiles, air to air missiles, rockets and other ammunitions, it also 
has modern EW capabilities to provide versatility to helicopter in a 
network centric aerial warfare. Apaches have been an integral part 
of numerous historic campaigns worldwide. These aircraft have been 
modified specifically to suit the exacting standards demanded by IAF. 
I am happy to note that the delivery schedule is on time with eight 
helicopters already being delivered.”

The helicopter can deliver variety of weapons like air to ground 
Hellfire missiles, 70 mm Hydra rockets and air to air Stinger missiles. 
Apache also has one 30 mm chain gun with 1200 rounds as part of 
area weapon sub system. The helicopter also carries fire control radar, 
which has a 360 coverage and nose mounted sensor suite for target 
acquisition and night vision systems.

Tata Boeing Aerospace Limited has delivered the first AH-64 Apache 
combat helicopter fuselage ahead of schedule from its facility in Hy-

derabad. The fuselage will be taken to Boeing’s AH-64 Apache manufac-
turing facility in Mesa, AZ, for integration into the final assembly line.

This delivery has taken place within a year of the aerospace joint ven-
ture facility becoming operational.

The 14,000-square meters facility will be employing 350 highly skilled 
workers at full production. It was inaugurated by Nirmala Sitharaman, 
Minister of Defence, Government of India, in March 2019. The facility will 
be the only global producer of fuselages for AH-64 Apache helicopter de-
livered by Boeing to its global customers which include the US Army. The 
facility will also produce secondary structures and vertical spar boxes for 
the multi-role combat helicopter.

Indian Air Force inducts AH-64E 
Apache attack helicopter

Tata Boeing Aerospace delivers 
first AH-64 Apache combat 
helicopter fuselage
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AAR has received a new $118.6 million 
contract with the Naval Air Systems 

Command (NAVAIR) to deliver two 737 
aircraft and associated support equip-
ment to the US Marine Corps (USMC).

The firm-fixed price contract, estimated 
to last two years, entails the acquisition, 
modification, acceptance and delivery 
of two 737-700 Increased Gross Weight 
(IGW) series commercial aircraft. The 
aircraft will meet USMC C-9B replace-
ment medium lift requirements and be 
designated as C-40A aircraft when deliv-
ered. AAR leveraged expertise across its 
Government Programmes, Parts Supply 
and MRO activities within the Aviation 
Services segment to deliver this innova-
tive solution to NAVAIR.

“We are honoured to be selected by 

NAVAIR to manage the procurement, up-
grade modification and delivery of these 
aircraft,” said John Holmes, AAR President 
and CEO. “This integrated solution deliv-
ers an outstanding product focused on 
cost efficiency that directly aligns with 
the Secretary of the Navy’s recently an-
nounced initiative to achieve greater out-
put and faster turnaround times for their 
dollars spent. AAR is excited to promote 
this innovative partnership to all areas 
of government to highlight the benefits 
of utilising commercial aftermarket solu-
tions to meet military requirements.”

The aircraft will be certified in accor-
dance with the 14 Code of Federal Regu-
lations (CFR) Part 25 (airworthiness stan-
dards) in three aircraft configurations, 
all-passenger, all-cargo and a combined-

RUAG MRO International has com-
pleted the annual inspection on 

three Dornier 228 aircraft with special 
mission configuration which belongs 
to the Italian Army. The inspections 
were conducted at the RUAG facili-
ties at Oberpfaffenhofen, Germany. 
In addition to the heavy maintenance 
check, the customer opted to upgrade 
the avionics for each aircraft to comply 
with the European Aviation Safety 
Agency (EASA) ADS-B Out/EHS man-
dates for 2020.

Mini-tablet holders were also added to 
the cockpit environment. The inspec-
tions were completed on time and to 
full customer satisfaction. RUAG is the 
original equipment manufacturer (OEM) 
of the Dornier 228.

The three heavy maintenance inspec-
tions were planned consecutively to 
make sure continuous aircraft availabil-
ity for missions out of the Italian Army’s 
operating base at Viterbo, Italy.

“Preventing potential operating limi-
tations resulting from the upcoming 
regulations is a crucial issue for the Ital-
ian Army,” said Michael Franz, Director 
Customer Support Dornier 228, RUAG 
MRO International. “With this in mind, 
they entrusted our engineering special-

AAR receives $118M C-40 aircraft procurement & modification contract 
with Naval Air Systems Command in support of US Marine Corps

RUAG completes annual inspection on 3 Italian Army Dornier 228 
aircraft, adds ADS-B Out avionics & mini-tablet holders

passenger-cargo configuration.
“Our engineered approach seamlessly 

delivers a comprehensive solution from 
across AAR’s businesses that combines 
best practices from our industry-leading 
repair, engineering services and supply 
chain solutions,” said Nick Gross, AAR 
Senior Vice President of Government 
Solutions. “We are eager to see these 
aircraft delivered for service in support 
of the Navy and Marine Corps.”

AAR will manage the programme 
and provide parts distribution from the 
company’s headquarters in Wood Dale, 
Illinois, perform engineering out of the 
Indianapolis MRO facility, and provide 
maintenance and modification services 
at the Oklahoma City MRO and Miami 
Landing Gear Services facilities.

ists with the complete ADS-B system integration for all three of their Dornier 228 
aircraft.”

Michael Franz continues, “Improving safety through heightened situational aware-
ness and reduced pilot workload is a priority for the Italian Army. The mini-tablet 
holders were specifically developed to respond to these criteria.”

“The Italian Army relies on our team for solutions that contribute to continued air-
craft availability and the success of their daily missions,” said Volker Wallrodt, Senior 
Vice President Business Jets, Dornier 228 & Military, RUAG MRO International. “We 
strive to provide robust and sustainable support in our role as an OEM and, espe-
cially, as the Italian Army’s primary provider for maintenance, repair and overhaul 
services.”
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The Brazilian Air Force (FAB) has re-
ceived the first multi-mission airlift 

KC-390 from Embraer at a ceremony 
held at Anapolis Air Base, in the mid-
western state of Goias. Preparations 
have already started for the aircraft’s 
entry into service by FAB’s First Troop 
Transport Group (1st GTT). Embraer has 
been carrying out theoretical and practi-
cal training with the Air Force teams to 
begin operations.

The KC-390 was developed as a joint 
project between the Embraer and Brazil-
ian Air Force. In 2014, FAB signed a firm 
order for 28 units of the KC-390 aircraft 
and initial logistical support. The aircraft 
were produced at the Gaviao Peixoto fac-
tory, in Sao Paulo state.

The KC-390 had received the Type 
Certificate by the Brazilian civil aviation 
authority ANAC (Agencia Nacional de 
Aviacao Civil) in 2018, when it achieved 
Initial Operational Capability (IOC), 
which makes sures that the necessary 
conditions have been met for the aircraft 
to start operations.

“The incorporation of the KC-390 into 
the Brazilian Air Force is a milestone 
in military aviation. Its modernity 
will bring an implementation and 
improvement in the doctrine of use 
of this multi-mission vector, greatly 
contributing to the fulfilment of the 
mission to control, defend and inte-
grate the 22 million square kilome-
tres under our responsibility,” said 

Embraer delivers the first multi-mission Airlift KC-390 to the 
Brazilian Air Force

the Brazilian Air Force Commander, 
Lieutenant-Brigadier Antonio Carlos 
Moretti Bermudez.

“The entry into service of the KC-
390 by FAB represents an important 
milestone for the programme and it 
will certainly increase the growing 
international interest for this aircraft, 
consolidating the path to new sales,” 
said Jackson Schneider, President and 
CEO of Embraer Defense & Security. 
“We are confident that the KC-390, in 
addition to successfully fulfilling the 
missions required by our Air Force, 
will have a positive economic impact 
on job creation and new investments 
in Brazil, as well as high value-added 
exports.”

Leonardo and CAE USA have collaborated to offer United States with integrated 
solutions for helicopter training requirements for the government market. A 

Memorandum of Agreement (MoA) was signed recently between the companies 
that expand on the long-established relationship between Leonardo and CAE in 
helicopter training. The MoA is focused on delivering tailored helicopter-and-
training packages to US government operators and Foreign Military Sales (FMS) 
customers.

The companies will provide low risk and best value by offering a comprehensive 
and integrated training solution that includes aircraft, simulators and courseware. 
Working together to create a cohesive flight training package, Leonardo and CAE will 

Leonardo and CAE USA sign memorandum of agreement to 
collaborate on helicopter and training solutions for US government

be at the forefront of integrated, live, and 
virtual training developed for specific 
aircraft missions.

The integrated offerings from Leonardo 
and CAE could include advanced helicop-
ters, simulators and training devices, 
courseware, training services, and train-
ing centres. Each arrangement will be 
specific to the customer and determined 
on a case-by-case basis.

William Hunt, CEO, AgustaWestland 
Philadelphia Corporation said, “Leon-
ardo has a long history of collaborating 
with CAE for helicopter training. By 
creating integrated training systems 
for the US government together, we 
are able to offer forward-looking, cost 
effective solutions that ensure mission 
success.”

“We look forward to collaborating 
with Leonardo on training opportuni-
ties in the US military market related to 
Leonardo’s range of helicopter plat-
forms,” said Ray Duquette, President 
and General Manager, CAE USA.  “Our 
extensive experience in helicopter 
simulation and training and specifically 
on Leonardo helicopters means we will 
be able to offer timely, cost-effective 
and integrated training solutions to our 
US customers.”
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Executives in Focus

SR Technics appoints Jean-Marc Lenz as new CEO

SR Technics has appointed Jean-Marc Lenz as the new Chief 
Executive Officer.

He has more than 30 years of experience in the aviation 
industry. He was most recently the Chief Operating Officer 
and Accountable Manager at SR Technics.

Ning Wan, Chairman of SR Technics said, “We recognise 
Frank’s contributions to SR Technics, most recently in build-
ing an effective team and positioning the company for the 
future. Jean-Marc has extensive experience in the aviation 
industry and is particularly a quality focused and customer-
oriented executive. He is well-positioned to lead us forward. 
On behalf of the Board, I would like to wish Jean-Marc all the 
best in his new role and thank Frank for his great achieve-
ments at SR Technics.”

September 24-26, 2019 • Singapore

• Integrated content that encompasses end-to-end MRO
• Key decision makers, trends and forecasts
• Strategies to prepare for the next generation workforce
• Challenges and opportunities for AI, Robotics and more in MRO
• Insight on Big Data and how it can improve operations
• Meet the Buyers, face-to-face meetings between buyers and suppliers

The region’s premier event for 
Maintenance, Repair and Overhaul!

Learn more at: 
mroasia.aviationweek.com

Co-located with200+ Solution 
Providers

5,000+ 
Attendees
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Dassault Falcon Jet names Thierry Betbeze as CEO

Emirates appoints new executive leaders

Emirates has appointed new executive leaders for its op-
erational, commercial and international affairs functions. 
Adel Al Redha is appointed Chief Operating Officer, Adnan 
Kazim is Chief Commercial Officer and Sheikh Majid Al 
Mualla is Divisional Senior Vice President, International 
Affairs.

Ahmed bin Saeed Al Maktoum, Chairman & Chief Execu-
tive Emirates Airline and Group said, “Adel, Adnan and 
Sheikh Majid are all experienced members of the Emirates 
leadership team with strong expertise in their respective 
areas and proven leadership abilities. Each brings deep 
and diverse experiences from different areas of the airline 
business, and I am confident that they will continue to 
drive the airline’s future growth and strengthen Emirates’ 
presence, agility, and focus across the globe. These roles 
are strategically important to growing our customer base 
and developing our commercial strategies, delivering the 
best experiences across customer touchpoints, and pro-
gressing our business objectives through engaging with 
governments, regulators and key industry bodies around 
the world.”

Adel Al Redha will be responsible for all operational de-
partments including Flight Operations, Service Delivery, 

Airport Services, Emirates Engineering, Crew manpower, 
aircraft procurement and the Emirates Flight Train-
ing Academy; as well as worldwide network operations 
including crisis response. Al Redha will lool after op-
erational efficiency and effectiveness across the airline, 
and work closely with other members of the executive 
leadership team to drive improved performance across 
the business.

Adnan Kazim, the new Chief Commercial Officer (CCO) 
will be responsible for worldwide Commercial Operations, 
e-Commerce, the Emirates Skywards loyalty programme 
and Emirates SkyCargo. Kazim will continue to lead the 
airline’s Strategic Planning and Revenue Optimisation 
teams, which are important functions that support the 
airline’s commercial success.

Sheikh Majid Al Muall is appointed as the Divisional Se-
nior Vice President, International Affairs. In his new role, 
Sheikh Majid will be responsible to drive the airline’s gov-
ernment, industry, public policy, regulatory, environment 
and international affairs agenda. He will also lead teams 
that represent Emirates in government negotiations and 
air services talks, as well as several aviation industry bod-
ies of which Emirates is a member.

The Dassault Falcon Jet (DFJ) Board of Directors have 
named Thierry Betbeze the CEO of the wholly-owned Das-
sault Aviation subsidiary, which is responsible for Fal-
con business aircraft marketing, sales and support in the 
Americas.

Previously, he was the Senior Vice President of Finance at 
DFJ since 2016.

“Thierry’s appointment is the latest in a number of recent 
changes intended to reinforce our worldwide sales, market-
ing and customer support effort,” said EricTrappier, Special 
Senior Advisor to Dassault Aviation Chairman & CEO. “His 
extensive experience in international finance, along with 
the recent appointments of Carlos Brana, Executive Vice 
President Civil Aircraft and head of Worldwide Falcon sales 
and marketing, and Jean Kayanakis, Senior Vice President, 
Worldwide Falcon Customer Service & Service Center Net-
work, will ensure the enduring success of the Falcon brand 
in today’s demanding business aviation environment.”

“John Rosanvallon has built a record of success for the 
Falcon Jet business and our industry,” said Trappier. “We 
are pleased we can continue tapping into the wealth of 
business jet market experience he has accumulated to help 
improve and expand the Falcon line in the future.”
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AJW Technique appoints Sajedah Rustom as Chief Executive 
Officer & Member of the Board

Metrojet appoints Dave Yip as Director, Business Development

AJW Technique has appointed Sajedah Rustom as 
Chief Executive Officer and member of the Board. In 
this new role, Rustom will be responsible for leading 
strategy and business development, products and ser-
vices innovation, whilst ensuring flawless execution 
and customer satisfaction.

Rustom has more than 15 years of strategic and 
operational leadership experience in both commercial 
and business aviation.

Previously, she was responsible for the design and 
management of Bombardier’s commercial aircraft 
cost by hour programmes, including component reli-
ability, asset management and supply chain solutions. 
Sajedah went on to oversee strategy and business 
development for the parts services division, deliver-
ing enhanced growth, cost optimisation and customer 
satisfaction. She then moved into business aviation 
transforming the Global Express, Challenger and Lear-
jet aftermarket, with significant results.

“I am delighted to welcome Sajedah to lead our team 
at AJW Technique. Sajedah’s appointment marks an 
important step towards us realising our ambitious vi-
sion for AJW Group to be a $1Billion business by 2022,” 
said Christopher Whiteside, CEO and President of AJW 
Group. “Sajedah has an impressive track record in the 
aviation industry. Her experience will be instrumen-
tal in accelerating our future growth and ensuring we 
meet the diverse, evolving needs of our customers.” 

Sajedah Rustom, Chief Executive Officer of AJW 
Technique said, “AJW is a business I have long ad-
mired, this will indeed be a superb and exciting chal-
lenge! I look forward to working with such a skilled, 
energetic team to execute on our plan to grow and 
develop AJW Technique’s suite of services.”

Metrojet Limited has appointed Dave Yip as Director, Business Develop-
ment. In this new role, Dave will be responsible for all aspects of business 
development, which includes aircraft management, charter, aircraft sales, 
client relations and special customer projects.

Dave has 20 years of experience in business and commercial aviation. He 
began his aviation career as a Maintenance Planner with HAECO. In 2006, 
he moved into business aviation with Metrojet as an Engineering Support 
Manager.

Before re-joining Metrojet, Dave was with Hongkong Jet for eight years, 
where he was most recently the Chief Operating Officer. He looked after all 
aircraft management and maintenance functions.

“I am extremely pleased to re-join the Metrojet team of passionate 
experts and look forward to making a positive contribution towards the 
Metrojet business philosophy of uncompromising safety, personal service 
and sustainable growth,” said Dave Yip, Metrojet’s new Director, Business 
Development.
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TrueNoord appoints Julien Millet as 
Chief Financial Officer

Spairliners appoints Benoit 
Rollier as Managing Director & 
Chief Financial Officer

Jet Parts Engineering 
appoints new Sales 
Representatives

Anne Devilliers appointed as Falcon 
Sales Director

TrueNoord has appointed  Julien Millet as the Chief Financial Officer (“CFO”). He 
was originally acting as interim CFO, Millet took up this new position earlier this 
year, however he has worked closely with the Company since 2016 from an investor 
and Board perspective in his previous role at Bregal Freshstream, one of TrueNoord’s 
cornerstone investors.

Anne-Bart Tieleman, CEO, TrueNoord said, “Julien was not only the logical 
choice due to his pertinent recent experience and excellent relationships with 
the management team, but also I believe he brings a commercial acuity and 
understanding of deal dynamics that will strengthen TrueNoord as our fleet 
portfolio and global footprint grows. He has demonstrated the ability to embrace 
the bigger global picture whilst understanding the investment needs of a grow-
ing business.”

Julien Millet said, “The business is embarking upon an exciting journey in terms 
of the expanding fleet of Embraer, Bombardier/Mitsubishi, ATR and Airbus aircraft, 
and also in relation to the burgeoning team and offices worldwide” he says. “This is a 
multifaceted task which covers normal CFO responsibilities alongside deep involve-
ment with a truly global spread of customers. We’re closing an increasing number 
of deals/transactions with intricate balance sheet management involving complex 
debt finance, hedging and risk management strategies.”

Spairliners has appointed Benoit Rollier as Managing Direc-
tor and Chief Financial Officer. He joins Thies Moller, who re-
mains Managing Director and Chief Executive Officer, as both 
jointly head the executive board of the leading component 
provider in the after sales market for the Airbus A380 and the 
Embraer E-Jet family.

Benoit has extensive experience in the aviation industry. He 
has worked with Air France Industries for over 10 years in sev-
eral positions including strategic projects, digital transforma-
tion as well as executive assistant to the EVP. Before he moved 
to Hamburg for his new job at Spairliners, Benoit was based in 
Amsterdam, where he was the Unit Leader for Change Devel-
opment & Support with KLM Engineering & Maintenance.

“I look forward to starting this new role with Spairliners. 
The aviation industry and our business are going to experi-
ence major changes in the coming years, which will require 
extra efforts and breakthrough innovative solutions in order 
to seize the opportunities. It will be an exciting time to co-
head such a dynamic and adaptive company that continu-
ously evolves in order to best serve our customers’ needs” said 
Benoit Rollier.

“We are incredibly pleased to welcome Benoit to the Spairlin-
ers family. His extensive expertise in the component services 
business, paired with his track record in innovation and digi-
tal transformation will help us to best position Spairliners in 
this challenging market and continue the company’s growth,” 
said Jacques Dauvergne, Chairman of Spairliners’ Supervisory 
Board and SVP Materials & Services Air France Industries.

Jet Parts Engineering (JPE) has 
recently appointed two new members 
to its Sales team Daniel Taylor, Sales 
Manager and Yu Chin Teo, Sales Direc-
tor for Asia-Pacific.

Daniel Taylor has a wide range of 
experience in the aviation industry, 
having roles as technician, inside 
sales, project line manager, and 
outside sales. Before joining Jet Parts 
Engineering, Daniel worked for Zodiac 
Aerospace and Wencor.

Yu Chin Teo has previously worked in 
PMA sales, supply chain/production plan-
ning with TP Aerospace, and material plan-
ning with Singapore Aero Engine Services. 
He is based in Singapore and will oversee 
the development and growing customer 
accounts in the Asia-Pacific region.

Anne Devilliers has been appointed by Dassault 
Aviation as the International Sales Director for 
Great Britain, Ireland, the Balkans and Greece. 
She will be reporting to Gilles Gautier, Vice Presi-
dent, Falcon Sales at Dassault Aviation.

Devilliers joined Dassault in 2003 at the compa-
ny’s Dassault Falcon Jet (DFJ) subsidiary in the US 
and held several positions within the DFJ Market-
ing Department.

She was appointed DFJ Market Research Manag-
er in 2013, before moving back to France to head 
up Falcon marketing development.

In 2016, Devilliers joined the Falcon sales team 
as Sales Manager for Pre-owned Falcons and two 
years later became International Sales Manager 
for new aircraft.

Dassault Aviation, Great Britain, Ireland, the 
Balkans, Greece, US
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MRO EVENTS
DATE EVENT VENUE

18-19 Sept 2019 15th Maintenance Cost Conference (MCC) Athens, Greece
24-26 Sept 2019 MRO Asia-Pacific Singapore Expo Convention and  

Exhibition Centre, Singapore
15-17 Oct 2019 MRO Europe London, UK
06-07 Feb 2020 3rd Aerospace & Defence MRO South Asia Summit 2020 New Delhi, India

 24-26 Feb 2020  MRO Middle East 2020 DWTC, Dubai

10-11 Mar 2020 MRO Russia & CIS 2020 World Trade Center, Moscow, Russia

10-12 Mar 2020 MRO Australasia 2020 Brisbane, Queensland, Australia

AIRSHOWS
DATE EVENT VENUE

17-21 Nov 2019 Dubai Airshow DWC, Dubai, UAE
11-16 Feb 2020 Singapore Airshow Changi Exhibition Centre, Singapore
13-17 May 2020 ILA Berlin ExpoCenter Airport, Germany
20-24 July 2020 Farnborough International Airshow 2020 Farnborough, England

OTHER AVIATION EVENTS
DATE EVENT VENUE

24 - 25 Sept 2019 5th Annual Civil Aviation Training International Forum 2019 Sanya, China
23 - 26 Sept 2019 World Financial Symposium Miami, Florida, USA
15 - 17 Oct 2019 Global Airport and Passenger Symposium 2019 Warsaw, Poland
22 - 24 Oct 2019 NBAA Business Aviation Convention & Exhibition

(NBAA-BACE)
 Las Vegas, NV, USA

30 - 31 Oct 2019 Wings Of The Future Forum 2019 Moscow, Russia
04 - 05 Dec 2019 Airport Solutions Indonesia 2019 Convention center in Central Jakarta,

Indonesia
18 - 19 Feb 2020 Aviation Festival Asia 2020 Suntec Singapore Convention &

Exhibition Centre, Singapore
10 - 12 Mar 2020 World ATM Congress 2020 Madrid, Spain
12 - 14 Mar 2020 ATCA Technical Symposium Atlantic city, New Jersey, USA
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EVENT DATE VENuE
AP&M Europe 30-31, May 2018 London, UK

European Business Aviation 
Convention & Exhibition (EBACE2018) 29-31, May 2018 Geneva

MRO Europe 16 -18 October 2018 Amsterdam, Netherlands
NBAA Business Aviation Covention &

Exhibition (NBAA-BACE) 16 -18 October 2018 Orlando, Florida

MRO Asia-Pacific 06-08, November 2018 Singapore
Dubai Helishow 2018 06-08, November 2018 Dubai South, Dubai, UAE
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