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Flynas, a leading low cost Saudi airline 
signed a Letter of Agreement with CFM 

International for the purchase of 160 LEAP-1A 
engines to power 80 Airbus A320neo aircraft, 
along with a long-term services agreement on 
a pay by-the-hour basis.

The ceremony was attended by Chairman 
Ayed Al Jeaid and CEO Bander Al Mohanna 
of flynas along with and Philippe Couteaux, 
executive vice president of Sales and Market-
ing for CFM parent company Safran Aircraft 
Engines.

Once finalised, the engine purchase commit-
ment and the services agreement are valued 
at $6.3 billion U.S. at list price. The aircraft 
order was announced last year and the first 
deliveries of the LEAP-1A-powered-A320neo 
are scheduled to begin by the end of this year. 
Under the terms of the service agreement, CFM 
Services will guarantee maintenance cost on a 

dollar per flight hour basis.
“We are extremely pleased to begin a 

new chapter in our relationship with CFM 
International,” said Bander Al Mohanna, chief 
executive officer, NAS Holding Group. “We look 
forward to introducing the LEAP-1A engine into 
our fleet to allow us to further optimize our 
operational efficiency.”

flynas has been a CFM customer since it be-
gan operations in 2007 with leased CFM56-5B-
powered A320ceo. The Saudi carrier at present 
operates a fleet of 28 aircraft.

“It is an honor to extend our partnership with 
flynas by providing the LEAP-1A engine,” said 
Philippe Couteaux, executive vice president of 
Sales and Marketing for CFM parent company 
Safran Aircraft Engines. “We look forward to 
bringing them all the benefits of the advanced 
LEAP engine to its fleet as part of the airline’s 
continuous growth in the Middle East.”

Qatar Airways has signed a letter of 
intent with Boeing for the purchase 

five 777 Freighters, valued at $1.7 billion at 
list prices. The letter of intent was signed 
during a ceremony attended by Qatari 
Minister of Finance and Qatar Airways 
Chairman Ali Sharif Al Emadi, Qatar 
Airways Group Chief Executive Akbar 
Al Baker, Boeing Commercial Airplanes 
President & CEO Kevin McAllister.

“The addition of five 777 Freighters is 
a significant moment for our cargo di-
vision,” said Al Baker. “This transaction 
will be a reinforcement of our confi-
dence in Boeing to continue to deliver 
an outstanding product that meets our 
exacting standards.”

Qatar Airways currently operates a 
fleet of nearly 100 Boeing widebody air-
planes and has about 100 more Boeing 
airplanes on order.

“We are proud of our long-standing 
partnership with Qatar Airways and 
we value their business and the posi-
tive impact on Boeing, our employees, 
suppliers and communities,” said 
McAllister. “We are honored that one of 
the world’s leading international cargo 
carriers recognizes the unmatched 
capabilities of the 777 Freighter to 
continue to lift their growing freight 
operations.”

In the picture: Al Baker, Qatar Airways 
Group CEO and Kevin McAllister, 
president & CEO, Boeing Commercial 
Airplanes sign a Memorandum of 
Understanding for five Boeing 777 
Freighters in the presence of the Qatari 
Minister of Finance and Qatar Airways 
Chairman Ali Sharif Al Emadi (left) and 
Meshal Bin Hamad Al-Thani, Qatari 
Ambassador to the USA.

April  15th,  2018

Boeing debuts innovative analytics, MRO 
capabilities at MRO Americas

Sikorsky completes 30 years of Black Hawk 
helicopter operations in Latin America

Lufthansa Technik launches new online 
platform for professional drone services

Pg6
Pg8

Pg3

Flynas signs LOA for 160 CFM 
LEAP-1A engines to power its 
Airbus A320neo aircraft fleet

Qatar Airways places 
order for five Boeing 
B777 freighters worth 
$1.7 billion



2 April 15, 2018 www.mrobusinesstoday.com

Czech Air Force completes successful MS20 upgrade to its Gripen 
fighter aircraft fleet

The Czech Air Force has successfully 
completed the MS20 capability up-

grade to its fleet of Gripen fighter aircraft. 
The upgrade greatly improves Gripen’s 
combat and communication capabilities.

The MS20 upgrade brings a number of 
enhancements. The upgrade greatly boosts 
Gripen’s ability to engage ground targets 
by incorporating unguided and laser-
guided bombs into the aircraft payload 
and the air-to-air capability is enhanced by 
introduction of new radar modes.

Another important element will be the 
integration of the targeting electro-optical 
pod Litening III, which will be used not only 
for guiding missiles and bombs, but also 
in aerial reconnaissance and combat. The 
upgrade also implements the Alliance da-
talink - Link 16 - as well as cryptomodules 
for covert communication.

“Thanks to the modernization of the Czech 
Gripen aircraft, the operational capabilities 
of the Czech Air Force will be significantly 
increased. Our staff has appreciated a close 
and fruitful cooperation with the Swed-
ish side on this specific modernization 
project as well as the cooperation during 
the 13 years that we have operated Gripen 
aircraft,” said Petr Tománek, Commander of 
the Czech Air Force’s Caslav Air Base.

The capability upgrade involves both hard-
ware and software upgrades. The new soft-
ware package was integrated into the single 

and double seat versions of the Czech Gripen 
on 12 March 2018, a symbolic date marking the 
19th anniversary of Czech Republic’s entry into 
NATO. After successful flight tests the MS20 
software was integrated into the remaining 
fighters. This enabled a smooth and immedi-
ate transition to the new MS20 upgrade.

“We are very pleased with the success of 
this capability upgrade. We are honoured 
to have a long-term partner in the Czech 
Air Force. It is largely due to this long-term 
mutual cooperation between Swedish 
FMV, the Czech Air Force and Saab that the 
upgrade went smoothly and according 
to plan. We wish the pilots and the whole 
Air Force continued success in meeting 
their objectives both within their airspace 
protection operations and their joint NATO 
operations,” says Jonas Hjelm, head of Saab 
business area Aeronautics.

RUAG Aviation, a leading supplier, support provider 
and integrator of systems and components for 

civil and military aviation has successfully upgraded a 
Dassault Falcon F2000 to comply with the FANS 1/A+ 
requirements of the aviation regulatory mandates for 
2020. The first modification of this kind completed in 
Europe, the FANS 1/A+ avionics upgrade was achieved 
ahead of the compliance deadline. 

“We are proud to be the first Part 145 maintenance 
organization in Europe to install the FANS 1/A+ modifi-
cation on the F2000,” states Stephan Woodtli, General 
Manager Lugano, RUAG Aviation. “Equipping aircraft like 
the F2000 with state-of-the-art technology, in accor-
dance with to the 2020 compliance mandates, improves 
operational flexibility and preserves aircraft investment. 
Compliance upgrades allow these aircraft to continue to 
operate reliably and profitably while adhering to the lat-
est aviation regulations,” he confirms.

“This FANS 1/A+ upgrade surpasses all other available 
solutions with regards to  cost-effectiveness,” continues 
Stephan Woodtli. In fact, the engineering specialists at 
RUAG Aviation integrated FANS 1/A+ without restrictions 
to the North Atlantic Organized Track System (NAT OTS). 
“This will allow our customer to enjoy overall savings in 
operating costs. The F2000 will have access to preferred 
wind

RUAG first in Europe to 
successfully complete 2020 
FANS 1/A+ avionics compliance 
modification on Dassault Falcon

http://www.dot.state.ak.us/anc/about/EOI-for-ANC-MRO-FINAL-3-30-18.pdf
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Boeing debuts innovative analytics, MRO 
capabilities at MRO Americas

Airbus demonstrates Advanced Inspection Drone at MRO Americas

Boeing has debuted five new prod-
ucts and services across its services 

portfolios at the MRO Americas Confer-
ence and Exhibition, all geared towards 
continuing improving digital transfor-
mation and MRO value enhancement.

“These new service capabilities are 
driving lifecycle innovation in the form 
of faster flow times, lower operational 
costs, and enhanced end-to-end reliabil-
ity,” said Stan Deal, president and CEO 
of Boeing Global Services. “As these tools 
are introduced to fleets, platforms will 
become more efficient and less expen-
sive to operate.” 

The new products and services include:
1) Self-Service Analytics by Boeing 

AnalytX - A new customer-requested 
capability which allows subscribing cus-
tomers to access their applications’ data, 
using innovative analytics tools. The 
service, which provides millions of re-
cords, will enable customers to find new 
insights and opportunities to meet busi-
ness goals. Select customers of Airplane 
Health Management, Flight Planning, 
Fuel Dashboard and the In-Service Data 

Program will be able to use self-service 
analytics soon.

2) Based in San Antonio, Texas, a quick 
response capability has been launched 
in a 59,000-square-foot hangar that al-
lows developing parts and engineering 
modifications to be produced quickly, de-
livering more affordable, fit-for-purpose 
modifications.

3) Service Bulletin Value Tool by Boeing 
AnalytX- A new interactive tool allowing 
customers to better understand which 
of more than 1,000 service bulletins 
today should be implemented in their 
fleet, using their own cost and savings 
benefit parameters. The free tool is 
available to existing customers through 

Airbus has unveiled at the MRO 
Americas exposition an innovative 

automated, drone-based aircraft inspec-
tion system that accelerates and helps 
visual inspections, considerably reduc-
ing aircraft downtime while simultane-
ously increasing the quality of inspec-
tion reports.

The Advanced Inspection Drone is 
designed for use within a hangar. Once 
launched by an operator, it follows a 
predefined inspection path, capturing 
high-resolution images of the aircraft’s 
structure while keeping a safe distance 
through its built-in laser-based obstacle 
detection and anti-collision system.

High quality pictures are sent wireless-
ly to a rugged tablet for the operator’s 
review in real-time. They subsequently 
are transferred to a desktop inspec-
tion station, where a technician makes 

thorough reviews of the images using 
a software system that localises and 
measures any visual surface damage 
by comparing the real-world images 
against the aircraft’s 3D structural mod-
el. The highly developed imaging tools 
allow for an exact defect assessment, 
while the software generates a report to 
complete the full inspection cycle.

Initial demonstrations of the drone-
based system have been made to several 
airlines that have expressed interest. It 
also will be offered to maintenance, re-
pair and overhaul (MRO) organisations. 
Airbus’ latest inspection tool will be 
available for industry use in the fourth 
quarter of 2018 following its approval 
by the European EASA airworthiness 
authority as an alternative means to 
complete the General Visual Inspection 
(GVI) process.

myBoeingfleet.
4) Jeppesen, a Boeing Company has 

added new features to Aviator, an all-
in-one app that provides centralised 
access to an integrated suite of airline 
electronic flight bag tools. These new 
capabilities include Briefing, which al-
lows crews to lessen time spent on pre-
flight procedures through a paperless 
briefing experience and Weather, which 
increases situational awareness with 
simple access to the meteorological data 
operators need. The addition of FliteDeck 
Advisor as an app feature will help 
reduce fuel consumption and increase 
on-time performance using analysis and 
application of real-time data.

5) Boeing has won regulatory approval 
and is the first globally to offer repair capa-
bilities for 737 MAX Leap-1B inlets at Boeing 
South Carolina in North Charleston.

Also, HYDRO Systems KG has signed a 
five-year distribution agreement with 
Boeing subsidiary Aviall providing 
access to HYDRO Systems KG’s entire 
line of products. HYDRO manufactures 
a high-quality line of ground support 
equipment including a full line of tripod 
jacks, axle jacks, towbars and landing 
gear installation equipment.

“MRO Americas at a glance”

Upgrading to the new drone-based 
inspection system will enable op-
erators and MRO providers to reduce 
inspection time, allow the aircraft to 
be released earlier while improving the 
overall quality of the reports, enhanc-
ing damage localisation, repeatability 
and traceability. The new inspection 
process will take only three hours, 
including 30 minutes of image capture 
by the drone, and will improve operator 
safety. By contrast, traditional aircraft 
visual inspection is performed from the 
ground or using a telescopic platform, 
in particular for the upper parts of 
the aircraft – a process which could 
typically last up to one day. Develop-
ment of the Advanced Inspection Drone 
was made in cooperation with Airbus 
subsidiary Testia, which specialises in 
non-destructive testing.
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Rolls-Royce introduces Intelligent Insights at MRO Americas

Derco signs exclusive repair agreement with Arkwin at 
MRO Americas

Rolls-Royce has introduced Intelligent 
Insights, part of its IntelligentEngine 

vision, at MRO Americas in Orlando, 
Florida, USA.

Intelligent Insights will develop into 

a suite of tools which will bring veloc-
ity and agility to decision making and 
enhancing the quality of data harnessed 
for customers. It supports the Rolls-
Royce IntelligentEngine vision launched 

Derco, a Lockheed 
Martin company, has 

signed a contract with 
Arkwin Industries, Inc. at 
the MRO Americas show 
to be their exclusive repair 
center for all components 
Arkwin manufactures for 
C-130 and F-16 aircraft. Un-
der this agreement, Derco 
will repair all C-130 and 
F-16 Arkwin components 
for operators globally. This 
agreement complements 
Derco’s exclusive distribu-
tion agreement, extending 
a successful partnership 
that began last year.

Derco’s 80,000 square 
foot FAA certified repair 
center currently supports 
commercial and military 
platforms and is now able 
to provide expanded in-house capabili-
ties to customers.

“We are proud to expand our relation-

ship with Arkwin and support opera-
tors in a greater capacity,” said Jason 
Wiedoff, director of Derco Repair. “As 

earlier this year.
Technical Insight benefits both airline 

technical services teams and Rolls-Royce 
service delivery specialists as they strive 
for ever improved dispatch reliability. 
It automates the application of Natural 
Language techniques to process engine 
maintenance log data, unlocking the 
potential for a step change in delay and 
cancellation performance.

This data is connected with other 
significant parameters in the Cloud, and 
insights are then delivered through visu-
alisation tools for the line maintenance 
environment in an easy-to-use app, and 
by means of the Rolls-Royce Care portal.

Tom Palmer, Rolls-Royce, Senior Vice 
President – Services, Civil Aerospace, 
said, “Using digital technology to sup-
port the customer is at the heart of our 
IntelligentEngine vision. Our Intelligent 
Insights suite and launch of Technical 
Insight is another step on that journey.”

both a distribution and 
repair source we are able 
to provide operators with 
better pricing and quicker 
turnaround times on Arkwin 
component repairs. Ev-
ery part that we repair or 
overhaul is returned to the 
customer with the assurance 
of OEM quality backed by a 
warranty.”

“As our distributor, we 
recognize the service and 
quality that Derco provides 
operators globally,” said 
Arkwin Director of Sales and 
Marketing Adam Crossman.  
“By working with Derco, our 
customers know all repairs 
will be made with authentic 
Arkwin parts and meet or 
exceed Arkwin standards. 
We will also be receiving 

repair activity reports so that data can 
be used to continue product forecasting 
and improvement.”
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VAS Aero Services, Satair further expand 
strategic services agreement to include 
airframe and engine products

Jet Aviation enters 
agreement to acquire 
Hawker Pacific

Widerøe celebrates delivery of first Embraer E190-E2 Aircraft 
powered by Pratt & Whitney GTF engines

VAS Aero Services, a provider 
of aviation logistics and af-

termarket services, has expanded 
their strategic services agreement 
with Satair, an Airbus wholly-
owned subsidiary, covering ser-
vicing, certification, warehousing 
and distribution of OEM excess 
parts inventory, with the addition 
of market-critical engine product 
types.

“Over the past year, VAS’s after-
market knowledge and capabili-
ties in used/surplus parts servic-
ing, sales and operations have 
played a valuable role in helping 
Satair build its business in this 
core market,” said Paul Lochab, 
CCO at Satair. He continued: “With 
the expansion of our strategic 
services agreement, we will now 
also rely upon VAS’s expertise in 
aftermarket engine capabilities to 
support our customers around the 
world.”

The strategic services for used 

and surplus parts programs ben-
efit Satair’s worldwide customer 
base, offering an extensive range 
of opportunities for available 
parts with VAS’ online parts sales 
platform and the Airbus Spares 
portal. In addition, the agreement 
provides Satair customers with 
access to VAS-owned certified sur-
plus new and certified serviceable 
/ overhauled used components, 
and related operational support.

“Our strategic services relation-
ship with Satair is proof that 
partnerships among aviation 
companies is a winning formula, 
and a great benefit to our custom-
ers in need of flight-ready, certi-
fied used parts and assemblies,” 
said Tommy Hughes, CEO at VAS. 
“Adding engine products to this 
ever-growing portfolio of avail-
able parts and assemblies further 
strengthens the offering and our 
commitment to serving custom-
ers wherever they may be.”

The delivery of the first Embraer E190-
E2 aircraft, powered exclusively by 

Pratt & Whitney Geared Turbofan (GTF) 
engines was commemorated in a cere-
mony attended by Embraer, Widerøe, and 
Pratt & Whitney officials at Embraer’s 
headquarters in São José dos Campos, São 
Paulo, Brazil. The aircraft is scheduled to 
enter revenue service with launch cus-
tomer Widerøe later this month.

“We are thrilled to be the first airline 
in the world to put the E190-E2 into 
commercial service. We will be able to 
fly farther, faster, and more often, and 
are proud to offer an improved passen-
ger experience,” said Widerøe President 
& CEO Stein Nilsen. “The GTF engine 
consumes less fuel, generates fewer 
emissions and produces much less noise, 
reinforcing our commitment to lower-
ing our carbon footprint and impact on 
the environment.”

The E190-E2 is the airline’s first turbo-

fan-powered aircraft, which will allow it 
to expand its route network, particularly 
to international destinations. The airline 
has been a part of the Pratt & Whitney 
family since the late 1940s, when it 
began operating Wasp R-1340 radial 
engines.

“On behalf of the entire Pratt & 
Whitney team, I’d like to congratulate 
Embraer and Widerøe on this exciting 
occasion. We are honored to power the 
E190-E2 and look forward to deliver-
ing the GTF’s significant economic and 
environmental benefits when it enters 
service in just a few short weeks,” said 
Chris Calio, president, Commercial 
Engines at Pratt & Whitney. “Widerøe 
currently operates our PW100 engines, 
and we are proud to power the airline’s 
growth and extend our successful 
70-year relationship for many years to 
come.”

The E190-E2 aircraft has secured certi-

fication from the Agência Nacional de 
Aviação Civil (ANAC), Federal Aviation 
Administration (FAA) and from the Eu-
ropean Aviation Safety Administration 
(EASA) last month.

Besides being the exclusive engine 
for the E2 commercial aircraft, Pratt & 
Whitney’s APS2600E auxiliary power 
unit (APU) is the sole-sourced APU for 
the E2 family. The APS2600E APU gives 
airlines greater flexibility, by increas-
ing the altitude ceiling for ETOPS and 
other operations, and providing a major 
increase in electrical power delivery, to 
meet the needs of today’s airlines.

The E190-E2 marks the third aircraft 
platform powered by the GTF engine. 
The aircraft has more than 17 per cent 
reduction in fuel burn than the present 
generation E190, with NOx emissions 50 
per cent below the ICAO CAEP/6 regula-
tion and a cumulative noise reduction of 
ICAO Chapter 4 minus 17 to 20dB.

Jet Aviation has entered into a binding agree-
ment with Hawker Pacific, a leading provider 

of integrated aviation solutions across Asia 
Pacific and the Middle East, to acquire the com-
pany for US$250 million.

“The acquisition of Hawker Pacific represents 
a significant step in expanding our footprint, 
capability and customer offer across Asia 
Pacific and the Middle East,” said Rob Smith, 
president of Jet Aviation. “Hawker Pacific has 
a wide range of services including Civil MRO, 
Fleet Services, FBO Network and Aircraft Sales, 
enabling Jet Aviation to further expand its cur-
rent portfolio, enter new markets, and reinforce 
the company’s position as one of the world’s 
leading business aviation service providers.”

Alan Smith, CEO of Hawker Pacific said “We 
believe the company’s acquisition by Jet Avia-
tion represents an excellent outcome for Hawk-
er Pacific’s investors, employees and customers. 
It builds on our strong values and passion for 
exceeding our customer’s expectations and I, on 
behalf of the management, am confident that 
the combination of the two companies will cre-
ate a clear leader in the aviation space.”
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Sikorsky completes 30 years of Black Hawk helicopter 
operations in Latin America

The Black Hawk helicopter has 
completed 30 years of service 

in Latin America this year, since the 
Colombian Air Force received its first 
five UH-60A aircraft in 1988. The twin 
engine medium-lift Black Hawk which is 
designed and manufactured by Sikorsky 
has become synonymous with the suc-
cessful defense of territorial sovereignty, 
providing humanitarian assistance and 
disaster relief, combatting drug traffick-
ing, performing search and rescue mis-
sions, surveilling coastlines and borders, 
and transporting heads of state.

“We congratulate and thank the 11 
government agencies and armed forces 
across Argentina, Brazil, Chile, Colom-
bia, and Mexicofor showing the world 
how to adapt and operate the Black 
Hawk helicopter for critical missions 
that serve and protect their citizens,” 
said Adam Schierholz, Sikorsky regional 
executive for Latin America. “Continued 
confidence in the Black Hawk by these 
countries during the past three decades 
stems from the aircraft’s unequaled rug-
ged military design, which translates to 
predictable reliability and performance 
in flight, effectiveness in combat, and 
the availability of strong product sup-

port to ensure high operational readi-
ness.”

“The Black Hawk has proven to be a 
unique and strategic tool for the Colom-
bian Air Force that has allowed us to 
perform some of the most challenging 
missions in very extreme conditions,” 
said Gen. Carlos Eduardo Bueno, Chief 
of the Colombian Air Force. “We join in 
celebrating this milestone anniversary, 
and look forward to many more years 
of effective utilization of these fine ma-
chines with the help and support of our 
friends at Sikorsky.”

Since 1988, Sikorsky has delivered 174 
Hawk aircraft to the region, which in-
cludes six Seahawk variants to the Brazil 
Navy. The total will climb to 180 during 
2018 when the Chilean Air Force takes 
delivery of six S-70i Black Hawk aircraft 
for military and humanitarian missions.

 A Look Back

1) Colombia: As the largest Black Hawk 
customer in Latin America, the Colom-
bian Air Force, Colombian Army and Co-
lombian National Police have collectively 
taken delivery of 103 aircraft, including 
seven S-70i digital cockpit variants 

in 2013. Carrying out diverse combat 
missions such as attack, MEDEVAC, 
CASEVAC, and Air Assault, these aircraft 
have played an important role to defend 
and regain territorial control during the 
Colombian Conflict.

2) Mexico: With the region’s second 
largest Black Hawk fleet, Mexico has 
acquired 48 aircraft — UH-60L and UH-
60M variants — since 1991 for its Navy, 
Air Force and Federal Police to fight drug 
traffickers and crime syndicates. In 2011, 
the State of Jalisco took delivery of one 
S-70i. 

3) Brazil: In 2017, two Air Force squad-
rons — the 7/8 ‘Harpia’ air group based 
in Manaus, and the 5/6 ‘Pantera’ air 
group in Santa Maria achieved 30,000 
flight hours for all 16 UH-60L aircraft. 
The same year, the Exército Brasileiro 
celebrated its 20th anniversary operat-
ing four S-70A Black Hawk aircraft. The 
Brazil Navy operates six S-70B Seahawk 
aircraft.

4) Chile: The Chile Air Force has oper-
ated one S-70A aircraft since 1998 in a 
multirole capacity.

5) Argentina: Argentina’s Presidencia 
has operated one S-70A for head of state 
transport since 1994.

Sikorsky continues to build UH-60M 
Black Hawk aircraft for the US Army, 
which is anticipated to operate the 
platform into the 2070s. In March, Sikor-
sky started production of the HH-60W 
Combat Rescue Helicopter designed for 
long-distance missions.

This year, Sikorsky will field two new 
mission capabilities for the Black Hawk:

1) An aerial firefighting system, 
complete with belly tank, which can be 
easily retrofitted to the region’s existing 
UH-60L and S-70i fleets

2) A highly developed weapons system 
for the S-70i and S-70M models that 
enables either pilot to engage static 
or moving targets with high accuracy 
using forward firing guns, rockets and 
laser-designated air-to-ground missiles

Further out, Sikorsky is developing 
an optionally piloted capability for the 
digital Black Hawk with the intelligence 
and autonomy to perform missions 
with two, one or zero crew on board.
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American Airlines has signed a 
contract with Boeing for 47 787 

Dreamliners plus 28 options. The 47 787s 
are valued at more than $12 billion at 
list prices and makes American Airlines 
the largest 787 customer in the Western 
Hemisphere.

The US airline originally ordered 42 
787 Dreamliners and has been using the 
airplanes’ tremendous fuel efficiency 
and superior passenger amenities to 
open new routes globally, including 

Asia Pacific and Europe, and enhance 
its network efficiency. While American 
still has more airplanes on the way from 
its initial order, the airline is buying the 
additional Dreamliners – 22 787-8s and 
25 787-9s – to further modernize and 
expand its fleet.

“We are extremely honored that Amer-
ican Airlines, is deepening its commit-
ment to the 787 Dreamliner. This new or-
der is a powerful endorsement of the 787 
family’s unique passenger appeal and 

Airbus Helicopters has signed HCare 
Smart contracts with the Brazilian 

Armed Forces and the Mexican Air Force 
for a total contract value of more than 
125 million euros.

Both the Brazilian Armed Forces and 
the Mexican Air Force have placed their 
trust in Airbus Helicopters’ HCare Smart 
by the hour maintenance programs for 
a total contract value of more than 125 
million euros.

The contract with the Brazilian Armed 
Forces covers the entirety of the 50 
H225Ms currently on order, of which 30 
have already been delivered, for the Brazil-
ian Army, Navy and Air force. The aircraft 
belong to the H-XBR program, signed 
in 2008 with the Ministry of Defense to 
provide 50 H225M for the three Armed 
Forces. The contract with Mexico includes 

complete support for the 11 H225M aircraft 
in operation by the Air Force.

Both contracts are personalised for 
each customer to cover material support 
for all scheduled and unscheduled main-
tenance. They will deliver improved 
aircraft availability through highly 
responsive material support backed on 
strong commitments.

“Fleet availability and control of 
maintenance cost is particularly key 
for Military customers and I thank the 
Brazilian and Mexican Armed forces for 
their renewed confidence”, said Mesrob 
Karalekian, Senior Vice-President for 
Latin America at Airbus Helicopters. “Of-
fering innovative and quality support 
solutions to our customers is a priority 
for Airbus Helicopters and we are very 
confident that HCare Smart PBH is the 

American Airlines inks order for 47 
Boeing 787 Dreamliners

Airbus Helicopters signs HCare Smart contracts with Brazil and Mexico 
for H225M fleets

unmatched ability to help airlines open 
new routes and grow profitably,” said 
Boeing Commercial Airplanes President 
and CEO Kevin McAllister.

The Dreamliner family lowers oper-
ating costs by more than 20 percent 
compared to previous airplanes, and 
nearly 10 percent compared to today’s 
competing jets.

American becomes the latest airline to 
place a repeat order for the 787 Dream-
liner. More than half of the program’s 
71 customers have done so, which has 
helped the 787 program achieve more 
than 1,350 orders to date.

“We are showing again and again that 
the 787 Dreamliner is the champion 
in its class. The airplane’s tremendous 
value proposition explains why it has 
become the fastest selling twin-aisle jet 
in history,” said Ihssane Mounir, senior 
vice president of Commercial Sales & 
Marketing, Boeing. “And when we match 
the Dreamliner with Boeing’s suite of 
services, it is a combination that delivers 
unbeatable value for our customers.”

Boeing’s Global Services division 
provides American Airlines with ef-
ficiency tools such as Airplane Health 
Management and Toolbox, which 
help the airline boost operational 
performance and enhance dispatch 
reliability.

most adapted and cost-effective service 
package today”.

The HCare Material Management 
program ensures predictability and 
management of spare parts and Repair 
& Overhaul services for a higher fleet 
availability and budget control. It 
facilitates customer management and 
planning and streamlines logistical and 
administrative flow.

Through the HCare service offer, Airbus 
Helicopters keeps businesses on track 
and rotorcraft in the skies by offering 
bespoke and competitive service solu-
tions. HCare ensures that each flight is a 
success and performed with the highest 
levels of safety with solutions covering 
material management, helicopter main-
tenance, technical support, training and 
flight ops, and connected services.
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Lufthansa Technik launches new online 
platform for professional drone services

GECAS leases twelve Boeing 737 MAX 8s 
to India based Jet Airways

Rockwell Collins awarded 
expanded avionics support contract 
on KC-135s by US Air Force

SafeDrone by Lufthansa Technik 
now offers a new online platform 

called SafeDrone-Works for profes-
sional drone services, helping poten-
tial customers and quality-assured 
service providers come together. The 
platform’s standardised process saves 
customers a lot of time and effort in 
creating their requests and offers, 

making the offer process considerably 
more efficient.

In order to guarantee the high-
est possible quality, all drone pilots 
and service providers are thoroughly 
checked by SafeDrone beforehand. They 
are required to produce a drone pilot 
license in the form of proof of knowl-
edge, experience and references as well 

GE Capital Aviation Ser-
vices (GECAS), a world 

leader in aviation leasing and 
financing has committed to 
lease twelve Boeing 737 MAX 
8s to Jet Airways with deliv-
eries starting from this year 
and continuing into 2020. 
Six of these MAX aircraft will 
be from GECAS’ skyline order 
while the other six are from 
sale and lease back transac-
tions from Jet Airways’ order 
book. The new technology 
aircraft are fitted with CFM-
LEAP-1B27 engines.

Vinay Dube, Chief Execu-
tive Officer, Jet Airways, said, 
“Partnering with GECAS has 
enabled us to introduce these 
modern, fuel efficient aircraft 
into our fleet. These MAX air-
craft from GECAS will be the 
first of its kind in India and we 

at Jet Airways are delighted 
that we are able to offer a 
superior customer experience 
to our guests.”

“Given its reliability and fuel 
efficiency, Boeing’s MAX8s are 
ideally suited to support the fu-
ture fleet needs of Jet Airways,” 
notes GECAS’ SVP and Man-
ager, Aashish Sonawala, adding 
“GECAS is honored to continue 
our twenty-plus year relation-
ship with Jet Airways and 
we applaud their continued 
commitment to deliver a world 
class customer experience.”

Rockwell Collins has 
secured multiple 

repair contracts from the 
US Air Force to support 
Global Air Traffic Man-
agement (GATM) com-
ponents on the entire 
KC-135 tanker fleet. The 
contracts valued at ap-
proximately $27 million 
over the next five years, 
will keep the aircraft 
flying and in compliance 
with Communication, 
Navigation, Surveillance 
and Air Traffic Man-
agement (CNS/ATM) 
mandates. Rockwell Col-
lins received the GATM 
upgrade program from 
the Air Force in 1999 to 
replace outdated avionics 

equipment that wasn’t 
capable of meeting new 
CNS/ATM mandates.

“After many years of 
partnering with the Air 
Force in developing and 
delivering our Flight2 
capability, we’ll continue 
to deliver results and 
work to keep the KC-135 
fleet mission ready,” said 
Thierry Tosi, vice presi-
dent and general man-
ager, Service Solutions for 
Rockwell Collins.

Rockwell Collins cur-
rently provides support 
for the Flight2 inte-
grated avionics system 
and communications 
equipment on the KC-135 
platform.

as suitable drones and valid insurance 
coverage. Customers can also assess the 
service providers using a transparent 
evaluation system, thus ensuring qual-
ity over the long term.

However, the online platform is not 
only useful to customers, but also to 
providers of professional drone ser-
vices. They no longer have to deal with 
time-consuming tasks. They are also 
guaranteed payment security by the 
customer. This service is free to all ser-
vice requesters.

“With our online platform Safe-
Drone-Works, we have created a 
transparent marketplace for profes-
sionals that offers numerous benefits 
for providers of drone services and 
their customers. Customers save a lot 
of time and can choose from a selec-
tion of quality-assured drone service 
providers, who in turn benefit from 
payment security and can concentrate 
entirely on carrying out their orders. 
This really helps market develop-
ment,” said Ulrich Hoffmann, project 
manager at SafeDrone.

“SafeDrone-Works” is currently avail-
able to the German market. 
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Executive Focus

Avion Express selects Darius Kajokas as new 
Chief Executive Officer

Duncan Aviation appoints two 
new sales managers at Battle 
Creek, Michigan

CSI Leasing hires Neil Bennett to lead 
aircraft ground support equipment unit

Lithuania based Avion Express, one of 
the world leaders in the provision of 

ACMI services on narrow body aircraft 
has selected Darius Kajokas as its new 
CEO, effective April 4th, 2018.

Kajokas joined Avion Express as 
Deputy CEO in August 2017. He suc-
ceeds Gardar Forberg who has served as 
interim CEO since April of 2017. Forberg 
will revert to supporting the company 
in an advising capacity with special 
emphasis on customer relations and 
business development. 

“I am delighted to introduce Darius Ka-
jokas as the next CEO of Avion Express” 
said Forberg. “The Board of Directors 
and shareholders unanimously agreed 
that Darius is ready to take the helm 
of Avion Express. He is a proven leader 
that can drive our continuous evolution 

as the trusted, innovative partner that 
our customers rely on to deliver the ser-
vices they need to meet their goals. In 
his time as my deputy, he has acquired 
deep industry experience, the passion 
for our business, and the leadership 
ability necessary to take this company 
to the next level. The company has come 
a long way over the past 8 years and I 
have the honor and privilege to pass on 
the baton at a time where the company 
is reporting its best business perfor-
mance to date”.

“It is truly an honor to take over as CEO 
at such an important moment in the 
Company’s history” said Kajokas. “In my 
time here, I have come to admire Avion 
Express’ foundational strengths – its 
history, its culture of excellence, its great 
team of professionals and its strong 

Duncan Aviation has promoted George Bajo as 
Modifications Sales Manager and Alan Monk 

to the position of Airframe Sales Manager at its 
Battle Creek, Michigan, facility.

Bajo, who has most recently been the Team 
Leader for the Avionics and Completions team, 
and Monk, who was the Team Leader for Hawker 
and Falcon airframe services, will now be respon-
sible for managing and overseeing the sales teams 
in Battle Creek. The two will work closely with 
their counterparts at the Lincoln, Nebraska, facil-
ity, Nate Klenke and Ryan Huss, helping coordinate 
sales activities for Duncan Aviation at all of its 
locations.

“Both George and Alan are true sales profession-
als and are recognized leaders not only internally 
at Duncan Aviation but also within the business 
aviation community as a whole,” says Mike Min-
chow, Duncan Aviation Vice President of Service 
Sales. “They are a key part of our overall sales 
leadership team and we look forward to their ex-
panded leadership roles to ensure our entire sales 
team continues to provide world class service for 
our customers.”

CSI Leasing, Inc. (CSI), one of the largest independent equipment 
leasing and equipment lifecycle services companies has hired GSE 

industry expert Neil Bennett as GSE leasing global manager.  The com-
pany recently announced that it will now offer equipment lifecycle 
and leasing solutions for aircraft ground support equipment (GSE).

“We are excited to welcome Neil to the CSI team. He brings a wealth 
of industry knowledge and knows ground support equipment inside 
and out,” said Steve Hamilton, vice chairman and CEO. “Neil’s expertise, 
combined with CSI’s global footprint and customized financial solu-
tions, will provide GSE companies with the tools they need for future 
growth.”

CSI will offer airlines, airports, air cargo, fixed-based operators, 
ground handlers and more with global financial solutions for an exten-
sive range of industry-essential equipment.

“As an industry veteran, it doesn’t take long for me to see how CSI 
stands out,” said Neil. “For years, customers have been asking me for a 
true global solution. Now, I can confidently say I have one with CSI. Our 
ability to lease GSE in more than 36 countries is revolutionary in this 
industry.” 

“Offering our GSE customers a way to keep up with their leased assets 
all over the world from one portal will save them an enormous amount 
of time and headaches,” said Neil. “The system is very impressive.”    

Neil brings 37 years of GSE experience to CSI. Earlier, he worked for 
TCF Equipment Finance and Somerset Aviation Capital in a variety of 
areas, including sales, leasing, finance and asset management. He is 
based in Seattle.

Darius Kajokas 
Avion Express  

market position. I look forward to work-
ing with all of my colleagues around 
the world to tackle the many exciting 
opportunities and challenges being pre-
sented by our markets and, in doing so, 
continue our tradition of exceeding the 
expectations of our customers, partners 
and shareholders”.
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EVENT DATE VENUE
Asian Business Aviation Conference & 

Exhibition (ABACE2018) 17-19, April, 2018
Shanghai, China

AP&M Europe 29-31, May, 2018 London, UK
European Business Aviation 

Convention & Exhibition (EBACE2018) 29-31, May, 2018 Geneva

MRO Europe 16-18, October 2018 Amsterdam, Netherlands
NBAA Business Aviation Covention & 

Exhibition (NBAA-BACE) 16-18, October 2018 Orlando, Florida

MRO Asia-Pacific 06-08, November  2018 Singapore
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