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Embraer and South Korea sign order for C-390 
Millennium jets
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The groundbreaking agreement involves the procurement of up to 70 
hydrogen-electric, zero-emission engines from ZeroAvia. , as ZeroAvia 
is targeting type certification for the ZA600 engine by 2025. 
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ZeroAvia, a trailblazer in zero-
emission flight, in a significant 

leap toward sustainable aviation,  has 
joined forces with Ecojet, an ambi-
tious new airline set to redefine green 
air travel. The groundbreaking agree-
ment involves the procurement of up 
to 70 hydrogen-electric, zero-emission 
engines from ZeroAvia. ZeroAvia, an 
advocate for hydrogen-electric aviation, 
is targeting type certification for the 
ZA600 engine by 2025. The collabora-

ZeroAvia’s ZA600 hydrogen-
electric engines selected for 
Ecojet fleet
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tion involving ZeroAvia, Ecojet, and 
MONTE, ZeroAvia’s preferred ZA600 
lessor partner, is set to focus on the 
implementation of hydrogen-electric 
commercial operations, working closely 
with airports and industry partners.

Ecojet, poised to commence opera-
tions in 2024 with conventionally pow-
ered aircraft shuttling between Edin-
burgh and other destinations, envisions 
a future where it becomes the world’s 
first electric airline. This transformative 
journey will see Ecojet retrofitting its 
aircraft with ZeroAvia’s ZA600 engines 
once they achieve the necessary certifi-
cation. In a move signaling its commit-
ment to sustainable aviation, Ecojet has 
also placed a substantial order for the 
more potent ZA2000 engine, tailored 
for regional turboprops seating up to 
80 passengers, with a target entry into 
service in 2027.

Val Miftakhov, Founder and CEO, 
ZeroAvia said, “Clean aviation will mean 
increased regional air travel and new 
routes, Ecojet can capitalize based on 
their clear focus on low-emission travel. 
The UK Government’s Jet Zero Strategy 
has set a great example for the world to 
follow, but the UK can go much further 
by being early to act and introducing 
some of the first zero-emission routes 
in the world.”

The collaboration between Zero-
Avia and Ecojet aligns with ZeroAvia’s 
broader commitment to zero-emission 
aviation. The company aims to achieve a 
300-mile range in 9–19 seat aircraft by 
the end of 2025 and expand it to a 700-
mile range in 40–80 seat aircraft by 

2027. ZeroAvia has achieved significant 
milestones, obtaining experimental 
certificates for its prototype aircraft 
from aviation authorities in the UK and 
the US and securing partnerships with 
major aircraft OEMs.

ZeroAvia’s progress is not confined to 
its smaller aircraft; the company recent-
ly unveiled its testbed aircraft for the 
ZA2000 engine, a Dash 8 400 76-seat 
plane provided by Alaska Airlines. This 
signals ZeroAvia’s intent to expand its 
technological prowess to larger aircraft. 
The hydrogen-electric engines champi-
oned by ZeroAvia use hydrogen in fuel 
cells to generate electricity, powering 
electric motors and emitting only water.

Dale Vince, Founder, EcoJet said, “We 
don’t have to give up flying to live a 
green lifestyle or to get to net zero as 
a country – and this is big news.  The 
technology is here now and the planes 
are coming very soon – carbon free, 
guilt free flying is just around the cor-
ner.  And although aviation is respon-
sible for only a small part of all global 
emissions, it occupies a far bigger space 
than that in our psyche.  The hearts and 
minds value of this new opportunity 
outweighs the carbon issue signifi-
cantly. It shows that everything we need 
to do, can be done, with a low to zero 
carbon footprint. And that is big news 
and a big encouragement to us all.”

Ecojet’s commitment to adopt Zero-
Avia’s engines adds to the momentum 
of a rapidly evolving aviation industry. 
The focus on green aviation comes at a 
time when sustainability is becoming a 
key criterion for both airlines and pas-

sengers. As aviation strives to reduce 
its carbon footprint, innovations like 
hydrogen-electric engines represent a 
promising solution.

The collaboration is more than a busi-
ness transaction; it symbolizes a shared 
vision for a future where air travel is 
not just a mode of transportation but 
a beacon of sustainability. ZeroAvia, 
Ecojet, and MONTE are poised to play 
a pivotal role in reshaping the aviation 
landscape, introducing cutting-edge 
technology that aligns with environ-
mental goals.

As a result of the agreement, MONTE, 
ZeroAvia’s preferred ZA600 lessor part-
ner, will provide financing for Ecojet’s 
powertrain purchase, installation, and 
operation. This makes Ecojet the first 
confirmed customer of MONTE, utilizing 
reserved production slots with Zero-
Avia.

Rishi Majithia, Head of Investment, 
MONTE said, “Since signing our defini-
tive purchase agreement with ZeroAvia, 
we have been working closely with 
ZeroAvia and our global network of 
aircraft operators to reach tri-party 
agreements on the use of the ZA600 
powertrain. Ecojet’s commitment to 
using the ZA600 whilst being financed 
by MONTE is one of the first of these 
partnerships and we are excited to 
be working with an operator that is 
aligned with our goals of decarbonizing 
regional aviation.”

In June, ZeroAvia marked a significant 
step forward by signing a definitive 
purchase agreement with MONTE for 
100 engines. With Ecojet becoming the 
first confirmed customer of MONTE, 
this collaboration is part of a broader 
strategy to foster hydrogen-electric 
aviation through partnerships that span 
the entire ecosystem.

The collaboration between ZeroAvia 
and Ecojet represents more than a 
technological advance; it’s a stride 
toward redefining air travel in an era 
where sustainability is paramount. 
The goal is not merely to fly; it’s to 
soar into a future where aviation and 
environmental responsibility coex-
ist seamlessly. With each hydrogen-
electric engine taking flight, ZeroAvia 
and Ecojet are propelling the aviation 
industry toward a greener and more 
sustainable tomorrow 
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AerFin’s tally 
crosses 250 
with the 
acquisition 
of 11 CFM56 
and 9 V2500 
engines 
AerFin’s extensive tear-down 
portfolio spans across various 
platforms, including CFM56-
5B/5C/7B, CF34-8, CF6, 
RB211, and V2500.

ENGINES

AerFin, a prominent aircraft end-of-
life solutions provider, has recently 

received 11 CFM International CFM56 
and 9 IAE V2500 engines, marking a 
significant milestone of acquiring 250 
engines since 2013. The company’s ex-
tensive tear-down portfolio spans across 
various platforms, including CFM56-
5B/5C/7B, CF34-8, CF6, RB211, and 
V2500. This development underscores 
AerFin’s dedication to providing high-
quality used-serviceable material (USM) 
to its expanding global customer base.

All the acquired assets have under-
gone the disassembly process in Aer-
Fin’s in-house facility, a 100,000 square 
feet EASA, FAA, and CAA-approved 
engine shop located in the United King-
dom. This reflects AerFin’s commitment 
to maintaining stringent quality control 
standards and ensuring the reliability of 
the acquired engine components.

Auvinash Narayen, Senior Vice Presi-
dent of Trading, AerFin said, “Investing in 
our engine acquisition strategy over the 

past decade has been instrumental in 
building a substantial inventory portfolio 
for regional and narrow-body platforms”.

The continuous expansion of its 
engine portfolio positions AerFin as a 
key player in the aviation industry, of-
fering valuable solutions for operators 
seeking efficient end-of-life options. 
This milestone not only signifies the 
company’s growth but also highlights 
its capability to contribute to sustain-
able practices in the aviation sector by 
maximizing the utility of used-service-
able material.

As AerFin reaches the noteworthy 
benchmark of 250 engines acquired, 
it reinforces its position as a reliable 
partner for airlines and MROs looking 
for cost-effective and high-quality solu-
tions for engine maintenance, repair, 
and overhaul. The company’s commit-
ment to excellence in asset manage-
ment and its comprehensive teardown 
capabilities solidify its standing in the 
aviation aftermarket 
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Sikorsky delivers replacement 
MH-60T airframe to The United 
States Coast Guard
A 10-year programme for the Coast Guard’s current MH-60T fleet was 
initiated when Sikorsky delivered the first of 45 replacement MH-60T 
Jayhawk helicopter airframes to the agency.

COMPONENTS

Sikorsky delivers the first replace-
ment airframe for the MH-60T 

Jayhawk helicopter to the U.S. Coast 
Guard on November 30 As part of a 
programme to extend the service life 
of the MH-60T fleet. A 10-year pro-
gramme to prolong the service life of 
the Coast Guard’s current MH-60T fleet 
and enable the agency to continue 
conducting life-saving missions into 
the 2040s was initiated when Sikorsky, 
a Lockheed Martin company, delivered 
the first of 45 replacement MH-60T 
Jayhawk helicopter airframes to the 
agency.

The Coast Guard Aviation Logistics 
Centre (ALC) in Elizabeth City, North 
Carolina, will begin rebuilding the first 
MH-60T helicopter to receive the new 
airframe, which consists of the nose, 
cabin, and aft transition structures com-
bined as a single assembly, in December 
2023. The ALC has been maintaining 

and repairing the fleet of Jayhawk 
helicopters for the last 33 years, up to 
the airframe’s 20,000 flight hours of 
maximum operational life.

Paul Lemmo, President, Sikorsky 
said, “We congratulate the Coast 
Guard ALC for the tremendous work 
it’s done to keep the Jayhawk fleet 
operating for decades. Equally, we 
applaud the Coast Guard aircrews, 
whose bravery and skill flying these 
rugged aircraft into extreme condi-
tions over land, lakes and sea have 
saved thousands of lives.”

Saved Lives
The Coast Guard reports that since 
1990, the H-60 Jayhawk medium range 
recovery helicopter fleet has completed 
over 48,300 search and rescue missions, 
saving over 11,900 lives and accruing 
over 730,430 flight hours.

Rear Adm. Michael Campbell, Coast 

Guard Director of Acquisition Programs 
and Program Executive Officer said, 
“The MH-60T is an important part of the 
execution of many Coast Guard mis-
sions, including search and rescue, and 
our Service Life Extension Program is 
vital in maintaining this capability. De-
livery of this first newly manufactured 
hull by Sikorsky is an important step in 
this effort. In addition to this partner-
ship with Sikorsky for the new hulls, 
it is important to note the talented 
workforce at the Coast Guard Aviation 
Logistics Center in Elizabeth City, North 
Carolina, who will be executing the 
SLEP work. Their skills make this project 
possible.”

Reasons why it matters
With an average of 16,000 flight hours 
per aircraft, the fleet of 45 MH-60T 
helicopters is getting close to reaching 
its useful life limit of 20,000 hours after 
more than 30 years of operation.

The Coast Guard ALC will rebuild each 
aircraft using a brand-new airframe 
after removing all dynamic (moving) 
parts, digital cockpit, mission systems, 
and engines in order to prolong the 
aircraft’s useful life. According to the 
Number, Sikorsky has a $374 million 
contract with the Coast Guard ALC to 
deliver all 45 MH-60T airframes at a 
rate of 12 per year through 2027 
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Lufthansa Technik to 
provide Total Component 
Support for Air Serbia’s 
Airbus A320ceo fleet
The Lufthansa Technik agreement encompasses MRO services, spare 
parts pooling, and homebase services for the required components 
on Air Serbia  Airbus A320ceo fleet in Belgrade, Serbia, starting from 
January 2024. 

Lufthansa Technik has entered a 
minimum five-year contract with 

Air Serbia, the national airline of the 
Republic of Serbia, for Total Compo-
nent Support (TCS) for their existing 
and future Airbus A320ceo family 

fleet. The agreement encompasses 
Maintenance, Repair & Overhaul 
(MRO) services, spare parts pool-
ing, and homebase services for the 
required components in Belgrade, 
Serbia, starting from January 2024. 

Lufthansa Technik has been support-
ing Air Serbia with landing gear and 
other services for its Airbus A320 
fleet since 2020. The expanded con-
tract underlines the growing collabo-
ration between the two entities.

Jiri Marek, CEO, Air Serbia said, “We 
have ambitious goals for our airline, 
and if we look toward the end of the 
next decade, our airline could have 
more than 50 aircraft. This requires a 
reliable partner that supports us with 
the best possible services – also at our 
home base in Belgrade. The partnership 
with Lufthansa Technik will therefore 
contribute to the operational excellence 
for Air Serbia.”

Air Serbia, operating since October 
2013, is the successor of the first 
national airline, Aeroput, established in 
Belgrade in 1927. The airline operates 
scheduled, seasonal, and charter flights 
to over 80 destinations across Europe, 
the Mediterranean, North America, 
Asia, and Africa, in both passenger 
and cargo traffic. As a member of the 
International Air Transport Association 
(IATA), Air Serbia plays a crucial role 
in connecting Serbia to international 
destinations.

Kai-Stefan Roepke, Senior Vice Presi-
dent Corporate Sales EMEA, Lufthansa 
Technik said, “We are very pleased 
to be selected by Air Serbia as their 
preferred partner for the component 
support of their Airbus A320ceo family 
fleet. Our modern component services 
offer excellent quality and will enable 
our customer Air Serbia to achieve top 
performance.”

The Lufthansa Technik Group, with 
over 22,000 employees globally, is a 
prominent provider of technical aircraft 
services. Certified internationally as a 
maintenance, production, and design 
organization, Lufthansa Technik offers 
a comprehensive range of services for 
commercial, VIP, and special mission air-
craft. Its services include maintenance, 
repair, overhaul, and modification of 
airframes, engines, components, and 
landing gears, along with the manufac-
ture of innovative cabin products and 
digital fleet support. The partnership 
with Air Serbia further solidifies Luf-
thansa Technik’s position in providing 
top-notch technical services to airlines 
worldwide 
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Cathay Group purchases 
an A350F aircraft
The A350F will become a key component of the airline’s future fleet 
and join Cathay Cargo, its cargo division, bringing new levels of 
efficiency to its vast network.

Cathay Airlines has signed a purchase 
agreement for six A350Fs, making 

it the latest airline to order the all-new 
aircraft. The A350F, which is presently 
in development, will be able to fly up to 
4,700 nautical miles or 8,700 kilome-
tres and carry a payload of up to 111 
tonnes for a substantially lower price 
than any other freighter on the market. 
It will be able to service all heavy cargo 
markets as a result, including the largest 
freight route in the world, which runs 
from Hong Kong to Anchorage. 

Ronald Lam, Chief Executive Officer, 

Cathay Group said, “As we move into 
2024, our rebuild journey is gaining 
momentum. This order marks another 
major component in our investment for 
the future. It reflects Cathay’s confi-
dence in the Hong Kong hub as we look 
ahead to the opportunities provided 
by the Three-Runway System. These 
highly fuel-efficient, next-generation 
freighters will provide important addi-
tional cargo capacity, expand our global 
network and contribute to our sustain-
ability leadership goals.”

Equipped with state-of-the-art Rolls-

Royce Trent-XWB97 engines, the aircraft 
is at least 20% more efficient than its 
rival and will result in a 40% decrease 
in fuel consumption and carbon emis-
sions when compared to the older 747F. 
With its fuselage length and capacity 
optimised around the industry stan-
dard pallets and containers, the A350F 
boasts the largest main deck cargo door 
in the business. The airframe weighs 
46 tonnes less at takeoff than the rival 
derivative because more than 70% of it 
is constructed of cutting-edge materi-
als. Additionally, starting in 2027, only 
the A350F will be able to fully comply 
with the ICAO’s enhanced CO2 emis-
sions standards.

Christian Scherer, Airbus Chief Com-
mercial Officer and Head of International 
said, “There’s a new standard in the 
cargo space and we are gratified that 
such a savvy global air-cargo operator as 
Cathay has joined the growing number 
of reference players in the air-freight in-
dustry endorsing the A350F. The aircraft 
will fit seamlessly with Cathay’s existing 
A350 passenger fleet, while lowering 
operating costs to a level never before 
seen in increasingly competitive cargo 
markets. At the same time, it will bring 
a very significant reduction in carbon 
emissions, contributing immediately to 
sustainability goals.”

Being a member of the most advanced 
widebody aircraft family in the world, 
the A350F shares many features with 
the A350 passenger aircraft, which 
benefits carriers that currently oper-
ate A350 models. These consist of the 
A350-900 and A350-1000, which are 
mostly used on the long-haul route 
network of the airline 
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MRO Forecast 
for 2024
A

s the New Year approaches, 
the MRO sector will look into 
the immediate future with 
optimism as full recovery is 
expected by 2024, due to 

increased air travel – more than expected! 
As per market data, the current global 
fleet size is 27,000 and is expected to 
increase to 36,000 by 2030, and the 
demand for MRO services will naturally 
be directly proportionate with the rising 
asset numbers in the market. According to 
an Alton Aviation study, the MRO forecast 
is pegged at $657.23 billion by the end 
of 2024. The CAGR is estimated to be 
around 2-3% year-on-year growth.

Challenges before MROs:  
MROs will be faced with the impact of 
high-interest rates and inflation.  The 
situation would worsen should there be 
a likelihood of a recession, as naysayers 
predict. The given backdrop of Geo-
political conflict stresses the situation 
further, and quick diplomatic/politi-
cal resolutions are essential to avoid 
deterioration of the situation, which 
can impact commercial aviation and all 
other allied activities. 

Regional Snap Shots 
As per the infographic above, the Asia 
Pacific region will generate the largest 

MRO services business, expected to 
notch up 36% in 2024, or an impressive 
one-third of the total global demand. 

The second largest region by MRO 
spend is North America, with $24 billion 
for the year 2024. This is mainly driven 
by engine MRO demand. Innovation has 
led to efficient manufacturing pro-
cesses and reduced MRO supply chain 
bottlenecks in a mature market like 
North America.  MRO Service providers 
will need to incorporate technological 
upgrades in their budget allocations, 
upskilling the workforce to service new-
generation aircraft and engines. 

Western Europe will experience the 
slowest growth amongst the 3 ma-
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jor regions going forward, with 21% 
expected in 2024. Europe will also see 
reduced short-haul demand due to Sus-
tainability considerations. MRO demand 
accordingly will see a slight contraction 
in such a case. 

Therefore, growth drivers in 2024 will 
be the establishment of modern MRO 
facilities, undergoing digital transfor-
mation in their processes, efficiency, 
strong dependability in logistical 
support, and to match the digitaliza-
tion an assured pool of the right-skilled 
workforce.  

According to Beroe’s analysis, the 
main demand for MRO services will 
arise from digital transformation in an 
entity’s business processes. Leverag-
ing the use of IoT, Big Data Analysis, 
Additive Manufacturing, and Blockchain 
technology has brought many advan-
tages to the MRO growth story. End-to-
end visibility right through the supply 
chain has been made possible with the 
application of technology.  

Critical has been a slew of partner-

ships and associations where estab-
lished players are reaching out to 
smaller suppliers to use the synergy 
to manage spare parts that have high 
demand but are of low value. 

“Cost-saving can be effectively 
managed by MRO integration. MRO 
procurement strategy can be effective 
in creating end-to-end MRO store-
room management. Recent strides in 
B2B sourcing of tail-end spending in 
Amazon Business alone have been 
encouraging. Outsourcing is the key 
to growing and being effective in the 
MRO industry,” Vijith Bhargavan, Senior 
Analyst at Beroe.

For a fragmented sector, there will 
be more instances of financially sound 
players coming forward to hoist up busi-
nesses, thus forecasting a robust Y-O-Y 
growth up to 2024.

The sector will consolidate further 
with strategic mergers and acquisi-
tions across regions to strengthen and 
expand networks. 

MRO providers can expect almost 
2/3rd of their business to arise out of 
servicing narrowbody jets, through to 
2033. This segment of aircraft will fetch 
MROs a growth of about 3.7% p.a. 

Engine MRO Services Forecast
The largest contributor is engine MRO. 
The current-generation engines replac-
ing current and mature engines will con-
tribute to engine MRO spending from 
now and right through 2030. This is also 
due to the lack of USM parts availability 
for these newer versions. With a wave 
of new-generation engine technology 
(CFM Leap, Pratt and Whitney GTF, Rolls 
Royce XWBs, Trent 1000s, GE GEnx) 
will start to replace less fuel-efficient 
engine technology in use currently.

New or Next-generation engines 
will require overhauls more quickly 
compared to mature engines as newer 
engine variants may develop teething 
troubles initially. OEMs with their learn-
ings will produce more reliable engines 
and hence overhaul events will stabilize 
over time. 

In America’s mature market, the fol-
lowing trends will play out, according 
to Alton Aviation: 

 Ó Growing demand for fuel-efficient 
and lightweight aircraft engines

 Ó Increasing investments in the aero-
space industry

 Ó Advancements in aircraft engine 
technology

 Ó Rising demand for low-cost carriers
 Ó Expansion of airline networks 

Modifications are the Fastest Growth 
Segment
MRO activities will have ‘Modifications’ 
on top of the list in terms of growth 
as is depicted in the bar chart. A large 
percentage of the airline industry’s 
expenditure will be allocated towards 
passenger-to-freighter conversions, 
inflight connectivity, cabin interior up-
grades, and investments in newer cus-
tomer-centric enhancements, airlines 
will continue to introduce modification 
programs as airlines invest in customer 
product enhancements.

The modification rate will continue 
to grow faster than the overall MRO 
growth rates, with airlines vying with 
each other to offer the best-in-class 
customer enhancements. These include 
inflight connectivity/entertainment, 
and modern cabin interiors/retrofits, 
that will help MRO providers with quick 
business generation.  

Modification spending is tipped to 
grow, upwards of the current $7.0 bil-
lion, with Cabin Interiors leading in the 
demand for MRO services.  Connectivity 
is a smaller segment but will be bullish 
in growth pegged at 5.5% CAGR. With 
greater customization rollout by airlines 
to attract customers, these offerings by 
airlines will be seen as brand differen-
tiators. Inflight connectivity includes 
in-flight Wi-Fi availability on passen-
gers’ personal devices as well. Ground 
to Inflight Cabin connectivity, as well as 
Onboard connectivity and Inflight Enter-
tainment, come as an integrated whole. 

As Premium Economy offerings by 
airlines are in vogue, seating comfort 
being the USP, carriers are undergoing 
cabin modifications at a faster pace to 
keep up the competitive edge on prod-
uct quality. This means a steady income 
stream for the MROs offering modifica-
tion services 

Reference Credit
Alton Aviation 
Aviation Week Intelligence...
Beroe
Technavio
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FL Technics selected as 
exclusive AMO Service 
Provider at Abu Dhabi 
Terminal A
FL Technics, a global MRO, has been selected as the inaugural and 
sole independent Aircraft Maintenance Organization (AMO) service 
provider at Abu Dhabi Terminal A. 

FL Technics, a global leader in avia-
tion maintenance, repair, and over-

haul (MRO) services, has been selected 
as the inaugural and sole independent 
Aircraft Maintenance Organization 
(AMO) service provider at Abu Dhabi 
Terminal A. This distinction under-
scores FL Technics’ industry expertise 
and potential in the region, offering a 
comprehensive suite of General Civil 
Aviation Authority (GCAA)-certified 
AMO solutions to airlines operating 
from this strategic hub. FL Technics’ 
presence at Abu Dhabi Terminal A is 
backed by sustainable existing and 
future business developments. Notable 
partnerships with Wizz Air and Saudia 
Airlines, where FL Technics provides 
line and base maintenance solutions, 
underscore the company’s successful 
operations.

As the premier and currently exclusive 
independent AMO service provider at 
the prestigious Abu Dhabi Terminal A, 
FL Technics reaffirms its commitment 
to delivering top-notch maintenance 
services to the aviation community in 
Abu Dhabi and the broader region. This 
unique position empowers FL Technics 
to play a central role in meeting the 
diverse needs of airlines seeking high-
quality AMO solutions. As an indepen-
dent AMO service provider, FL Technics 
can offer tailor-made and on-demand 
solutions, prioritizing client needs and 
ensuring efficient turn-around-times 
(TATs) and bespoke quality.

Zilvinas Lapinskas, CEO, FL Technics 
said, “Just as the launch of the new 
Terminal A earlier last month was a 
strategic milestone for the United Arab 
Emirates and, in fact, for the entire GCC 

aviation industry, this development 
is important for FL Technics to mark a 
new stage of our growth in the region 
and establishing the leading position 
as an independent AMO, certified by 
the GCAA and trusted by our partners. 
Proud of our teams committed to 
continuous development to meet the 
ever-growing demand from airlines and 
lessors.”

FL Technics brings a wealth of experi-
ence and comprehensive expertise to 
the forefront, having a proven track 
record in delivering reliable and cost-
effective MRO global solutions. The 
company is well-equipped to cater to 
the diverse needs of airlines operating 
from Abu Dhabi, offering a full spectrum 
of services, including routine line main-
tenance and specialized maintenance 
tasks like borescope inspections, engine 
wash, and weighing.

As an independent AMO provider at 
Terminal A, FL Technics upholds the 
highest standards of quality, safety, 
and regulatory compliance. This com-
mitment ensures that airlines entrust-
ing their fleet to FL Technics receive 
meticulous and reliable maintenance 
solutions, contributing to the airworthi-
ness and longevity of their aircraft. The 
capacity and capabilities certified by 
the local GCAA organization grant be-
spoke yet flexible solutions for regional 
and international operators at Abu 
Dhabi International Airport.

FL Technics’ presence at Abu Dhabi 
Terminal A serves as a gateway to 
regional expansion. The company aims 
to build enduring partnerships with 
airlines from the Middle East, Europe, 
Africa, and Asia, offering them the 
benefits of its extensive capabilities, 
efficient operations, and commitment 
to excellence. FL Technics anticipates 
a dynamic future as the exclusive in-
dependent AMO provider at Abu Dhabi 
Terminal A and beyond, with projected 
expansion of capabilities to include 
additional aircraft types, such as Boeing 
B737 NG with CFM International CFM56 
engines and B737 MAX aircraft in the 
first quarter of 2024. FL Technics, part 
of Avia Solutions Group, the world’s 
largest ACMI (aircraft, crew, mainte-
nance, and insurance) provider, looks 
poised for continued success in the 
dynamic aviation landscape 
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Lufthansa Cargo receives fourth Airbus A321 
freighter jet to support expansion plans
The Airbus A321 freighter for Lufthansa Cargo features 14 pallet and container positions on the main 
deck, along with ten on the lower deck, offering a total payload of 28 tons.

Lufthansa Cargo has expanded its op-
erations with the introduction of its 

fourth Airbus A321 freighter, registra-
tion D-AEUJ, into its network. This addi-
tion completes the A321F fleet, bolster-
ing the cargo carrier’s capacity to meet 
the increasing freight demands from its 
customers. The A321 freighter features 
14 pallet and container positions on the 
main deck, along with ten on the lower 
deck, offering a total payload of 28 tons. 
This twin-engine medium-haul aircraft 
provides fast and flexible transportation 
solutions, serving both scheduled and 
charter operations.

Since its deployment in November, the 
A321 freighter has commenced opera-
tions to several destinations, including 
Istanbul, Helsinki, Stockholm, Birming-
ham, Dublin, Casablanca, Copenhagen, 
and Madrid. The aircraft, named “¡Hola 
España!”, has been particularly well-
received in Spain.

Furthermore, Lufthansa Cargo expand-
ed its A321F network to include Stavan-
ger on November 23 2023. Stavanger, 

already part of the B777F network, 
is now served once a week by A321 
freighters. The medium-haul freighter 
flies every Thursday from Frankfurt to 
Stavanger and returns via Copenhagen. 
This addition completes the connectiv-
ity of the Nordic countries within the 
A321F network.

“I am very pleased that with our latest 
additions we now connect all Nordic 
countries to the rest of the world with 
our A321 freighter fleet,” says Henning 
Oldendorf, Head of Sales and Handling 
Nordics & Baltics, Lufthansa Cargo.

As part of Lufthansa Cargo’s expansion 
strategy, the airline is continually optimiz-
ing its existing A321F network. The new 
winter flight schedule, effective from 
October 29 2023, has introduced two 
new destinations: Amman and Stockholm. 
Amman is now connected to the central 
cargo hub in Germany once a week, en-
hancing Lufthansa Cargo’s presence in the 
Middle East. Stockholm Arlanda, a crucial 
hub for pharmaceutical and temperature-
sensitive goods, is served three times a 

week, contributing to the efficient trans-
portation of critical cargo.

“In total, we will serve 18 destinations in 
the short- and medium-haul network on 
more than 32 weekly flights with Airbus 
A321 freighters,” said Ashwin Bhat, CEO 
of Lufthansa Cargo. “The high demand 
and the very positive feedback from our 
customers confirm our strategy to further 
expand our capacity and offer with the 
fast connections of the A321F operations. 
In addition, we are constantly evaluating 
our route network to create and adapt 
new capacities,” he further added.

Additionally, Lufthansa Cargo offers 
83 weekly connections to interconti-
nental destinations with 16 Boeing 777 
freighters in this year’s winter flight 
schedule, and the fleet is expected to 
grow to 18 B777 freighters during this 
period. The continuous expansion of 
Lufthansa Cargo’s fleet and network 
underscores its commitment to meet-
ing the evolving demands of the global 
cargo market while offering sustainable 
and efficient transport solutions 

Furthermore, Lufthansa Cargo expanded its A321F network to include Stavanger on November 23 2023.
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T
he year’s end is always a good 
time to pause and take stock. 
And in this particular year, 
evaluating where we are and 
where we are going is espe-

cially important. 
The aviation industry is experiencing 

an especially complex and turbulent 
moment. That is not to say everything 
is negative right now. In fact, there 
are many positives and a great deal of 
potential for much greater gains in the 
future. But to realize that potential, air-

lines will have to successfully navigate 
an uneven and fast-moving landscape.

Opportunity knocks
To be specific, the number one positive 
on the score sheet at the moment is the 
successful recovery of demand for air 
travel. Air traffic is up, with the IATA pre-
dicting 4.35 billion people will travel 
in 2023, which is almost level with the 
number who flew in 2019 – 4.5 billion. 

Fast-moving AI developments in the 
aviation industry, another positive, 

can play an important role in helping 
airlines manage these high traveler 
numbers. For example, leveraging 
to better manage changing weather 
conditions is a smart way to minimize 
cancellations.

AI is also likely to have a positive 
impact. It has huge potential to improve 
efficiency, for example with monitor-
ing parts and enabling more efficient 
maintenance. Advances in automation 
and robotization also continue to show 
promising potential in terms of ac-

Navigating the Skies with A Year-
End Overview of Challenges and 
Trends in Aviation
Author: Gediminas Ziemelis, Chairman of the Board at Avia Solutions Group
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celerating production and optimizing 
maintenance.

So, in both the short-term and long-
term there are reasons to be cheerful 
and opportunities to unlock.

Structural problems
However, airlines are faced with struc-
tural problems that make it difficult to 
take advantage of these opportunities. 
And these problems are not straightfor-
ward to overcome.
Labor shortages, financial limitations, 
supply side issues, and the ongoing 
challenge of managing seasonality are 
all potential obstacles in airlines’ quest 
for growth. 
In this article I will focus on key trends 
related to these challenges, sharing 
some insights on how ACMI can help 
airlines to handle them. In the end, the 
industry players that can successfully 
manage these challenges will be in pole 
position to enjoy the spoils that higher 
demand and long-term innovations 
have to offer.

Trend 1 – Wet leasing will help finan-
cially challenged airlines make the 
most of today’s high-demand 
While it appears that central bank inter-
est rates may have peaked and we are 
entering a more stable period, we can 
rest assured that the era of low borrow-
ing costs which lasted from 2008 to 
2022 is over, at least for now.

And this presents a major challenge 
for airlines looking to take advantage 
of the booming demand we currently 
have. Many are already heavily lever-
aged, having borrowed during the CO-
VID-19 pandemic to stay afloat. These 
airlines must now pay even higher rates 
to borrow more, and the leveling out 
of central bank interest rates will not 
change this reality any time soon.

Even for airlines who are in better 
financial health, borrowing to increase 
their fleet remains an unattractive 
choice right now. It is difficult to fore-
cast whether the current surge in de-
mand will be sustained in the long term, 
so taking on debt at still-high interest 

rates is a risky option.
On the other hand, failing to act is 

also not a viable alternative. Airlines 
hunting for much-needed revenue after 
the COVID-19 lockdowns will be leaving 
valuable business on the table if they 
are unable to scale up to meet demand.

Airlines do still have financial resourc-
es at their disposal. The IATA is forecast-
ing a 1.2% net profit margin for the 
industry this year. Although still well 
down on the average annual net profit 
of 4.2% enjoyed between 2015 and 
2019, this is still some much-needed 
good news. 

ACMI is an effective way for airlines to 
use this small amount of financial room 
for maneuver. That is because ACMI is a 
financially viable solution for meeting the 
increasing demand we are seeing right 
now. It offers the flexibility airlines need 
to take advantage of today’s positive 
market conditions without saddling them 
with unmanageable long-term debt.

This is especially important given the 
uncertainty as to whether the current 
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uptick in demand is a long-term trend or 
a temporary blip. If it is the former, ACMI 
can bridge the short-term gap airlines 
are experiencing so they are well-posi-
tioned in the future. And if it is the latter, 
they can leverage ACMI to maximize 
their successes while the going is good.

I acknowledge that leasing rates 
are up at the moment, mostly due to 
manufacturing delays. Aviation data 
group Ishka estimates that the monthly 
lease cost for an Airbus A321neo is now 
marginally higher than it was pre-pan-
demic. Nevertheless, for many airlines 
borrowing to increase their capacity 
is either a complete non-starter (due 
to existing debt), or at the very least a 
substantial risk. What if they take on a 
loan at today’s still high interest rates, 
only to see demand quickly peak and 
then subside?

Trend 2 – ACMI will offer a viable solu-
tion to attrition and labor shortages
2023 has been something of a perfect 
storm for airlines in terms of human 
resources.

First of all, we started to feel the 
impact of the cancellation of pilot cadet 
programs during the COVID-19 pan-
demic. With an annual pilot retirement 
rate of around 3%, the industry faces 
a constant need to replenish its talent, 
even in the best of times. It is estimated 
that there will be 484,000 active pilots 
in the industry by 2029, and that this 
will require the training up of and addi-
tional 264,000 pilots. Factor in the rapid 
surge in demand we have witnessed 
this year and the delay in new pilots 
coming into the workforce has been a 
major headache for airlines.

A second factor, also related to CO-
VID-19, is high attrition rates within 
the industry. In 2022, companies had to 
take on new staff (or rehire old em-
ployees) at very high levels. However, 
retaining these staff has proved very 
difficult.

For example, Swissport has seen a 
70% attrition rate from the 37,000 
staff it recruited in 2022 as the indus-
try reopened. In the US and Europe, 
this challenge is mainly attributed to a 
lack of desire to work in our sector as 
remote work with greater flexibility has 
become common in many sectors.

However, as Swissport have found, 

recruitment and retention issues are 
specific to certain regions and coun-
tries. This means wet leasing can be 
an effective solution. Large scale ACMI 
providers have widespread interna-
tional networks, and this gives them an 
advantage in terms of the international 
talent pool they can draw from. Tapping 
into ACMI essentially means widening 
the pool of potential recruits you can 
hire, and gives you access to staff from 
regions where retention is a much lower 
problem. 

Addressing labor shortages is a must, 
because this issue is causing two signifi-
cant problems for airlines. It is adding 
to an ever-increasing cost burden. 
Recruitment is an expensive process 
(estimated at $4,000 per employee), 
and limited supply pushes up costs as 
well. And it is also making it difficult 
or impossible to adequately staff a 
growing number of routes. With social 
media ensuring customers are increas-
ingly savvy when it comes to compen-
sation for cancellations, this can be an 
extremely costly issue for airlines. Of 
course, this is particularly pertinent in 
relation to seasonality, where ACMI has 
always had an important role to play.

Trend 3 – ACMI will continue to solve 
seasonality and supply side challenges 
in innovative ways
Managing seasonality has traditionally 
been ACMI’s main value proposition, 
and it is a particularly attractive one at 
the moment. 

For example, Avion Express, one of 
Avia Solution Group’s ACMI providers, 
delivered 2,054 flights for Germany’s 
Eurowings this June, helping it success-
fully manage a large uptick in demand 
at the start of summer. 

There is also an interesting potential 
trend for countries, regions, cities and 
even individual hotels to turn to ACMI 
as a way to capitalize on “revenge tour-
ism” – customers being extra keen to 
take holidays after the lockdowns of the 
previous 2 years.

This trend is easy to explain. Many 
regions and countries are dependent 
on tourism and are therefore desperate 
to attract airline routes that could help 
to get tourist numbers back to 2019 
levels. However, it takes years to negoti-
ate with airlines to begin the operation 

of new routes, and most regions are 
looking for an immediate impact. Fur-
thermore, with the cost challenges and 
labor shortages airlines are facing in 
2023, this is a particularly difficult time 
to attract airlines to set up new routes. 
So, there have been some cases of gov-
ernments turning to ACMI providers to 
help with meeting seasonal demand.

Of course, along with managing 
seasonality, ACMI is also a natural fit for 
airlines that need to absorb supply side 
shocks. And, unfortunately, these are all 
too common at the moment. 

It was ACMI providers who helped to 
pick up the slack this summer when 
RTX’s Pratt and Whitney experienced 
a problem with contaminated metal 
parts in their engines. And beyond the 
shocks, the record backlog of orders at 
Airbus and Boeing means supply issues 
continue to put a handbrake on airlines’ 
recovery. It is still expected to take up 
to 4 years for the industry to recover to 
pre-COVID production levels, so this is 
not an issue that will be resolved soon.

Key Takeaway: ACMI can enable airlines 
to seize the opportunity
The key message of all the things I have 
mentioned is that ACMI is ready, in both 
the short-term and long-term, to enable 
airlines not only to survive but also to 
thrive in complicated circumstances. The 
industry is ready to provide the crew 
and aircraft that are in short supply at 
present, and to provide airlines with a 
financially sustainable way to make the 
most of the upsurge in demand.

My opinion has always been that a 
balanced mix where 6-15% of a fleet’s 
aircraft is leased from an ACMI provider 
is optimal. This provides the flexibility 
airlines need without tying them down 
to unmanageable long-term financial 
commitments, which, as I mentioned 
above, are especially problematic at 
present.

Our fleet of 197 planes available for 
ACMI operations is set up so that 60% 
are available for long-term leasing, with 
40% set aside for short term use. In 
other words, we are set up and ready 
to play our part in enabling airlines to 
survive the current challenges, seize the 
opportunities that higher demand of-
fers, and be ideally positioned to thrive 
in the long-term 

SPECIAL STORY 
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Merlinhawk Aerospace inks JV with Vega 
Composites to set up new composite 
manufacturing facility in India
Merlinhawk Aerospace Pvt Ltd 

recently signed a joint venture 
(JV) agreement with Vega Compos-
ites, Italy to establish a composites 
manufacturing and design facility in 
the defence corridor in Tamil Nadu for 
advanced composites material-based 
products. The new entity will be called 
Merlinhawk Composites and Engineer-
ing Private Limited and is the first such 
agreement signed between an Italian 
and Indian company, post the signing of 
the defence cooperation agreement.

The agreement was signed in the pres-
ence of the Indian Ambassador to Italy 
and San Marino, H.E. Dr Neena Malhotra.

Interestingly this JV will involve the 
transfer of technology, thus advanc-
ing the technical capabilities of Indian 
defence sector highlighting Indian Gov-
ernment’s efforts to facilitate defence 

production and manufacturing in India. 
The JV will primarily tap into India’s 

growing market while developing de-
sign expertise and transferring manu-
facturing knowhow to India. Merlin-
hawk Composites will be targeting the 
growing demand for composites-based 
products along with upcoming hydro-
gen storage and fuel cell markets.

Merlinhawk Composites will also be 
targeting export markets by providing 
design services and turnkey solutions 

for customers.
Ram R Ramineni, Managing Direc-

tor of Merlinhawk said, “Merlinhawk 
Composites, by leveraging upon Vega 
Composites’ expertise, will be able to 
offer cutting edge solutions in com-
posites technologies for end-users in 
India and across the region. The new 
entity is in line with the Hon’ble PM’s 
Aatmanirbhar India vision to create in 
country manufacturing capabilities for 
advanced technologies.”

Roberto Lapini, chief executive of 
Pasquali Group has expressed satisfac-
tion upon reaching this agreement. 
With a decade-long partnership be-
tween Pasquali Group and Merlinhawk, 
establishing this joint venture stands as 
evidence of their outstanding collab-
orative efforts, creating both business 
opportunities and new employment 
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Jet Access is currently constructing an 80,000 sq. ft. private aviation complex at KRBD, where Jets MRO 
plans to lease 40,000 sq. ft. of space for its full-service maintenance operations within this state-of-the-
art complex.

Jets MRO to inaugurate 40,000 sq.ft. facility at 
Dallas Executive Airport by early 2024

Jets MRO, a trailblazing aviation 
maintenance business, has officially 

launched with a mission to prioritize 
its people in the Maintenance Repair 
and Overhaul (MRO) industry. With 
a strategic focus on scheduled and 
unscheduled maintenance for busi-
ness and military jets, Jets MRO aims to 
redefine the MRO experience, empha-
sizing safety, efficiency, and customer 
loyalty. The company will operate at 
key locations, including Dallas Execu-
tive Airport, Dallas Love Field, and the 
broader DFW service area.

Setting itself apart in a competitive 
industry, Jets MRO is committed to 
placing employees at the forefront. The 
company introduces a new standard by 
providing full financial transparency, 
highly subsidized family benefits, and 
an unwavering dedication to fostering 
a positive organizational culture. This 
approach reflects a forward-thinking 
perspective, recognizing the critical role 
that motivated and engaged employees 
play in delivering exceptional service.

The selection of Dallas Executive 
Airport (KRBD) as a primary operational 
hub is influenced by the substantial 
investments made by Jet Access, a 
prominent Fixed Base Operator (FBO) 
on the field. Jet Access is currently con-
structing an 80,000 sq. ft. private avia-
tion complex at KRBD, expected to open 
its doors in early 2024. This facility will 
feature 60,000 sq. ft. of corporate and 
MRO hangar space, a modern terminal, 
office space, and more. Jets MRO plans 
to lease 40,000 sq. ft. of space for its 
full-service maintenance operations 
within this state-of-the-art complex.

As the anchor business on the field 
starting in 2024, Jets MRO will comple-
ment the existing Jet Access FBO, 
solidifying its position as a key player in 
aviation maintenance at KRBD. Notably, 
KRBD boasts strategic proximity, being 
the closest airport to Downtown Dallas, a 
mere 15 minutes from Dallas Love Field. 
The airport’s extensive infrastructure and 
advanced technology further enhance 
Jets MRO’s operational capabilities.

While Jets MRO is fundamentally an 
aviation maintenance business, it places 
a strong emphasis on its impact on 
people and the local community. The 
company is poised to drive significant 
economic contributions to the South 
Dallas community, simultaneously 
creating numerous job opportunities 
in the region. This dual commitment 
to excellence in aviation services and 
community engagement positions Jets 
MRO as a dynamic player in the aviation 
maintenance landscape.

In conclusion, Jets MRO’s official 
launch marks a significant development 
in the aviation maintenance sector. By 
prioritizing its people, embracing trans-
parency, and aligning with a forward-
thinking approach, Jets MRO aims to set 
new industry standards. With strategic 
operations at key locations and a focus 
on community impact, the company is 
well-positioned for success in deliver-
ing top-tier MRO services and fostering 
positive relationships in the aviation 
ecosystem 
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Asia Digital Engineering completes 
100th C-Check in record span
“ADE is jewel in the crown of Capital A – Tony Fernandes, CEO, Capital A”

Asia Digital Engineering (ADE) 
achieved an important milestone re-

cently with the completion of its 100th 
C-Check with just under 2.5 years since 
inception qualifying Asia Digital Engi-
neering to be our MRO of the Month.

When the world was celebrating the 
International Civil Aviation Day on De-
cember 7, 2023, the team at Asia Digital 
Engineering hangar in Kuala Lumpur 
had other reason to celebrate. The team 
had just achieved a remarkable mile-
stone of completing its 100th C Check 
in record time. 

Asia Digital Engineering is a wholly-
owned subsidiary of Capital A Berhad 
for maintenance, repair and overhaul 
(MRO) and was established in Septem-
ber 2020. 

C-Check is a comprehensive main-
tenance inspection that ensures the 
airworthiness and safety of an aircraft 
and demands extensive tooling, test 
equipment, and special skill levels. It 
is recognized as heavy check involving 
maintenance procedures for critical 
aircraft components and systems.

Thanking the entire team of Asia Digi-
tal Engineering, Mahesh Kumar, chief 
executive said: “Our team has demon-
strated exceptional skill, professional-
ism, and resilience in accomplishing this 
remarkable feat.” 

ADE claims that this achievement 
underscored their unwavering commit-

ment to upholding top-notch safety 
and operational standards in aviation 
maintenance and consequently posi-
tioning ADE as a leading MRO player in 
the region. 

Feeling extremely proud of the stead-
fast dedication, relentless efforts, and 
unyielding commitment of the entire 
ADE team, Kumar further added that 
in our pursuit of excellence in aircraft 
maintenance we truly believe we are 
on the path to cementing our position 
as the leading MRO service provider in 
Asean, delivering the best value at low-
est cost with high efficiency across the 
Asia Pacific region and beyond.

Joining Kumar in congratulating the ADE 
engineering, Tony Fernandes, chief execu-
tive, Capital A praised ADE saying that it 
is the jewel in the crown for Capital A. The 
progress of ADE is also reflected in the 
recently published third quarter results 
with ADE balance sheets closing at 107% 
year-on-year (YoY) profit and a revenue of 
RM165million and an EBITDA of RM42.8 
million, up 117% YoY. 

Driven by increased flight activity for 
AirAsia Group and third-party airlines, 
ADE saw a 58% rise in base mainte-
nance checks. The third-party revenue 
of ADE in quarter three of 2023 (Q3) 
accounted for nearly 5% of the total 
revenue. The company attributes this 
rise to the near-complete reactivation 
of the AirAsia fleet, providing ADE with 

additional capacity to cater to third-
party airlines.

Going ahead, ADE’s maintenance 
service slots are fully booked until Sep-
tember 2024, reflecting strong market 
presence and customer confidence, 
which bodes well with ADE’s expansion 
plans in the future.

As part of its expansion strategy, ADE 
is strategically increasing its facilities 
footprint with a new hangar at Kuala 
Lumpur International Airport (KLIA), set 
to be operational by the third quar-
ter of 2024. This new hangar is set to 
significantly bolster base maintenance 
capacity, accommodating up to 14 nar-
rowbodies simultaneously. Additionally, 
expansion plans include advancing line 
maintenance operations in Thailand, 
Indonesia, the Philippines, and Cambo-
dia in 2024.

Fernandes further went on to appreci-
ate the efforts of ADE and expressed 
faith in ADE becoming one of the 
world’s best MRO service providers giv-
en its vast experience and knowledge 
from working with AirAsia and now also 
with third-party airlines.

“It has the potential to grow further as 
it expands its offerings by bringing digi-
tal solutions and data science into MRO, 
offering predictive maintenance and 
spare parts management.” Fernandes 
concluded.

ADE’s dedication to maintaining the 
utmost quality and safety standards in 
aircraft MRO is emphasised by a string 
of milestones. Among these achieve-
ments stands the recent attainment of 
the EASA Part 145 approval from the 
European Union Aviation Safety Agency 
(EASA) complementing an extensive 
array of existing maintenance certifica-
tions and authorisations. 

ADE has earned customer trust 
through enduring relationships, glowing 
testimonials, and partnerships with 
airlines across the region. Looking 
ahead, ADE is focused on its vision to 
continually deliver exceptional services, 
expand capabilities, and remain at the 
forefront of MRO industry. 

ADE offers a range of aircraft services 
focused on the Airbus A320, A321 & 
A330 for engineering maintenance 
services, component and warehouse 
services, and engineering support 
services 

 Asia Digital Engineering staff members with the 100th c-check aircraft
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Sheltair, a family-owned aviation 
company, has initiated a significant 

expansion of its existing hangar facili-
ties at the Kissimmee Gateway Airport 
(KISM) in response to the growing 
demand for aircraft storage. This expan-
sion, part of the Phase IV development, 
underscores Sheltair’s commitment to 
Kissimmee and aims to contribute to 
the economic growth of the airport and 
the local community. Sheltair is embark-
ing on a multi-million-dollar project 
spanning 2.70 acres to construct three 
new hangars at Kissimmee Gateway 
Airport. These will include nine over-
sized t-hangars, offering a total space 
of 17,622 square feet, and ten box han-
gars, measuring 50ft x 50ft each, with a 
combined square footage of 25,000.

The expansion is a response to the 
increasing demand for aircraft stor-
age facilities at KISM. Sheltair, which 
has been managing approximately 
115,973 square feet of hangar space at 

the airport since 2001, aims to address 
the needs of the aviation community 
in the region. The new hangars will be 
equipped with hydraulic doors de-
signed to meet the modern needs of 
pilots. This reflects Sheltair’s commit-
ment to innovation and ensuring that 
its facilities align with the evolving 
requirements of the aviation industry.

“This new expansion is a significant 
investment that reflects the company’s 
long-term commitment to the City of 
Kissimmee and the Airport. It further 
supports driving additional economic 
growth for the airport and community,” 
said Todd Anderson, Chief Operating 
Officer, Sheltair.

Kissimmee Gateway Airport serves as 
a crucial gateway to the growing busi-
ness sector in Osceola County, which is 
expanding as a technology and agri-
culture hub. The airport is strategically 
positioned as the nearest airport to the 
state’s renowned attractions.

Construction on the new hangars is 
slated to be completed by early sum-
mer of 2024. This timeline indicates 
a relatively swift pace for the project, 
allowing for the timely availability of 
additional hangar space.

“The Kissimmee Gateway Airport is 
experiencing demands of significant 
aviation growth,” stated Shaun Germo-
lus, Kissimmee Gateway Airport Director 
of Aviation. “Being at full hangar capac-
ity, Sheltair’s foresight in constructing 
the additional hangar facilities will 
assist us in accommodating the needs 
of our aviation community.  We value 
our partnership with Sheltair and look 
forward to welcoming our new pilots 
and aircraft owners,” he further added.

The expansion project aligns with the 
broader growth and development goals 
of Kissimmee Gateway Airport and 
positions Sheltair to continue playing a 
pivotal role in supporting the aviation 
community in the region 

UPCOMING FACILITY 

Sheltair is constructing three new hangars on 2.70 acres at Kissimmee Gateway Airport including 
nine 17,622 square feet oversized t-hangars, and ten box hangars, measuring 50ft x 50ft each, with a 
combined square footage of 25,000.

Sheltair begins construction of Hangar 
Extension at Kissimmee Gateway Airport
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AAR Corp., a prominent provider 
of aviation services, has inked 

an agreement to extend its existing 
airframe maintenance, Repair, and 
Overhaul (MRO) services with Alaska 
Airlines until 2030. The agreement also 
includes an expansion of their heavy 
maintenance partnership. As part of 
the commitment, AAR will enhance its 
dedicated airframe narrowbody capac-
ity, providing Alaska Airlines with a 
minimum of six lines of maintenance 
support. To facilitate this, AAR plans to 
construct a new three-bay hangar adja-
cent to its current seven-bay facility at 
Will Rogers World Airport in Oklahoma 
City. The construction is contingent 
upon final approval by the Oklahoma 
City Airport Trust.

The proposed hangar expansion, total-
ing 85,000 square feet of additional 
MRO space, is designed to accommo-
date all variants of the Boeing 737, 
including the latest 737-10 model. 
Funding for the project is expected 

to come from a grant from the State 
of Oklahoma, complemented by rent 
concessions from Will Rogers World Air-
port over time. This facility expansion 
is projected to generate over 200 new 
jobs at AAR in Oklahoma City, and the 
company intends to fill these positions 
through its robust workforce develop-
ment initiatives.

Don Wright, VP Maintenance and En-
gineering, Alaska Airlines said , AAR has 
supported Alaska Airlines for more than 
20 years, and we are eager to continue 
deepening our partnership with AAR. 
AAR’s facility expansion aligns with our 
strategic MRO initiatives related to our 
growing fleet of all Boeing 737 vari-
ants.”

This expansion in Oklahoma City 
follows a similar initiative announced 
by AAR in Miami in early 2023. The 
expansion not only reinforces AAR’s 
commitment to providing top-notch 
MRO services but also underscores its 
positive impact on the community by 

creating additional career opportunities 
in aviation.

John M. Holmes, Chairman, President 
and CEO, AAR said, “Alaska Airlines is our 
longest-tenured Airframe MRO customer. 
We are exceptionally proud of our long 
history together. Like the expansion we 
announced in Miami this summer, our 
planned Oklahoma facility expansion 
will create opportunities to enhance 
our positive impact on the community 
by creating additional careers in avia-
tion. We are thankful for the support of 
partners like Oklahoma City Airport Trust 
that help make this possible.”

Alaska Airlines, a major airline serving 
over 120 destinations, is a member of 
the oneworld alliance, providing exten-
sive travel options through its global 
partners. The extension and expansion 
of MRO services underscore the col-
laborative and enduring relationship 
between AAR Corp. and Alaska Airlines, 
positioning them for continued success 
in the aviation industry 

UPCOMING FACILITY 

AAR will provide Alaska Airlines 
with a minimum of six lines 
of MRO support with plans to 
construct a new three-bay hangar 
adjacent to its current seven-
bay facility at Will Rogers World 
Airport in Oklahoma City.

AAR to support Alaska 
Airlines’ Boeing B737 fleet 
with 85,000 sq.ft. Oklahoma 
facility
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Jonathan Berger 
Managing Director
Alton Aviation Consultancy and 
co-author of Alton’s 2023 Global 
MRO Demand Forecast



Technology, innovation and resilience:

How MRO businesses 
can drive growth 
By Jonathan Berger, Managing Director, Alton Aviation Consultancy 

T
he future of the MRO industry 
holds promising growth op-
portunities for shareholders 
and employees, fueled by the 
value potential to be unleashed 

with the integration of new technologies 
and digitalization. Yet, the sector must 
first confront and overcome numerous 
systemic challenges to thrive further.

Alton Aviation Consultancy has per-
formed extensive commercial aviation 
market analysis and macro-economic 
stress testing to make sense of current 
trends in our updated 2023 Global MRO 
Demand Forecast. 

Combining this data with our under-
standing of the latest efforts in digitali-
zation, we can gain a clearer picture of 
the growth opportunities and how the 
sector can effectively face new chal-
lenges for decades to come. 

Increasing MRO demand
OEMs are struggling to scale up pro-
duction to meet the surge in demand 
brought about by post-pandemic air 
traffic recovery. As a result, older, more 
maintenance-intensive aircraft will stay 
in service longer and retire later, ac-
counting for a larger, ever-increasing 
proportion of the active fleet and 
MRO demand. 

Meanwhile, the escalating cost of 
materials and labor is translating to 
increased total MRO spend and shop 
visit inflation. Alton forecasts MRO 
spend to increase from US$112 
billion in 2023 to $139 billion by 
2033, at a CAGR of 2.2%.

The material challenge 
With OEMs facing supply chain bottle-
necks, airlines have responded by post-
poning aircraft retirements. This has 
created a severe shortage in the avail-
ability of lower cost used serviceable 
material (USM), especially for the most 
popular previous generation narrow-
body engines such as the CFM56-5/-7 
and the V2500. Consequently, airlines 
and MROs often have no other option 
than to purchase new OEM parts, which 
significantly increase shop visit costs. 

There has also been a major incident of 
alleged fraud – in which UK-based avia-
tion parts trader AOG Technics is said 
to have sold used parts as new, using 
forged documents. This has resulted in 
thousands of potentially bogus parts im-
pacting the commercial MRO ecosystem, 
mandating an unprecedented global 
review of shop visit records and pro-
curement documents by airlines, MROs, 
OEMs, and other USM part traders. 

Diverting their limited labor resources 
to scrutinizing paperwork and verifying 
aircraft and engine configurations is 
the last thing the already overstretched 
MRO industry needed when facing 
record industry backlogs.

While aviation remains highly regu-
lated and one of the safest modes 
of transportation in the world, a vast 
majority of industry participants still 
rely on paper-based systems and 
processes to manage their aircraft part 
inventories and maintenance records. 
This huge paper-based administrative 
burden presents a significant opportu-

nity to expose the value of transitioning 
to digital-based records systems and 
processes, significantly reducing the 
labor requirement. 

A digital future 
The shift to digitalization for aircraft 
maintenance records, inventory man-
agement, maintenance programs, and 
task cards is one of the ways in which 
airlines, OEMs, and MROs can rise to 
the productivity challenges they face. 
However, the real game-changer will be 
how they can integrate the burgeoning 
artificial intelligence (AI) technology 
revolution.

AI has the potential to transform the 
way aircraft are maintained. Today, 
operators and MROs use the generic 
OEM maintenance programs designed 
to manage maintenance at the macro-
fleet level. By harnessing the power of 
AI, they will soon be able to efficiently 
create customized maintenance pro-
grams that are tailored to the individual 
aircraft, including its engine, compo-
nents, age, utilization, maintenance his-
tory and more. The resulting labor and 
material cost savings from this would 
be transformational.

Geopolitical and economic disruption 
can introduce uncertainty for all indus-
tries, which could impact the future 
growth of MROs. Despite this, current 
trends suggest that embracing innova-
tive technology and digital solutions 
may no longer be an option, but could 
become a business requirement in or-
der for MROs to effectively compete 
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Airbus and the Lufthansa Group have now 
inked a deal for the initiative to reduce CO2 

emissions, pre-purchase of 40,000 tonnes of 
CO2 in verified and long-lasting carbon-removal 
credits. Airbus will provide the carbon-removal 
credits via its ACCO (Airbus Carbon Capture 
Offer) service. Innovative process that removes 
CO2 from the air and stores it permanently as 
a complementary instrument in the Lufthansa 
Group sustainability strategy.

The technology known as Direct Air Carbon Cap-
ture and Storage (DACCS) removes CO2 from the 
atmosphere and stores it indefinitely. It is thought 
to be a promising way to lower the amount of 

CO2 in the atmosphere. Early on in the process, 
the Lufthansa Group was investigating this novel 
approach, which it now views as an additional 
tool for its sustainability plan.

Caroline Drischel, Head of Corporate Responsi-
bility at the Lufthansa Group said, “The Lufthansa 
Group is strongly committed to making air trans-
port more sustainable and to achieving net zero 
carbon emissions by 2050. This includes billion-
euro investments in continuous fleet moderniza-
tion and our strong commitment to Sustainable 
Aviation Fuels. Technical CO2 removal solutions 
like advanced and direct carbon capture and stor-
age processes will play a complementary role in 

Lufthansa Group 
supports Airbus’ Carbon-
Removal Initiative
The Lufthansa Group enters into an pre-purchase agreement 
with Airbus for 40,000 tonnes of CO2 in verified and long-lasting 
carbon-removal credits.
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achieving our decarbonization goals.”
Using powerful fans, direct air carbon capture 

and storage is a high-potential technology that 
removes CO2 emissions from the atmosphere di-
rectly. After being extracted from the atmosphere, 
CO2 is kept underground in saline geological for-
mations. A direct air carbon capture and storage 
solution would enable the aviation industry to 
directly extract CO2 emissions from atmospheric 
air, as it is unable to capture CO2 emissions re-
leased into the atmosphere at the source.

Carbon removal is necessary to support the 
achievement of net-zero targets, according to the 
Intergovernmental Panel on Climate Change (IPCC), 
in addition to the extensive steps that companies 
are taking to reduce CO2 emissions. Technology for 
carbon capture is also a crucial component in the 
creation of sustainable aviation fuels.

Nicolas Chrétien, Head of Environment & Sus-
tainability at Airbus said, “The Lufthansa Group 
was one of the very first aviation companies to 
work with Airbus to explore the potential of direct 
air carbon capture and storage solutions. As the 
aviation industry moves towards net zero CO2-
emissions by 2050, carbon removal will play an 
important role in addressing remaining emissions. 
We are very pleased to go one step further with 
the Lufthansa Group and keep up the momentum 
to make decarbonized air travel a reality.”

Furthermore, the technology known as Direct 
Air Carbon Capture will play a significant role in 
the development of Sustainable Aviation Fuels 
of the future. For SAF production from renewable 
energies, CO2 is, for example, extracted from 
the atmosphere and processed further using the 
cutting-edge Power-to-Liquid or Sun-to-Liquid 
technologies. An infrastructure for direct air cap-
ture will be required for this. The implementation 
of Direct Air Capture infrastructures is a prerequi-

site for the development and anticipated success 
of SAF, according to IATA’s Infrastructure Road-
map. The Lufthansa Group is working on a number 
of projects to mature these next generation SAF 
technologies for the market.

The foundation of Airbus’ carbon-removal 
programme is its collaboration with 1PointFive, 
which entails the pre-purchasing of 400,000 
tonnes of CO2 in carbon-removal credits to be 
delivered over a four-year period. The US-based 
business is collaborating closely with top organ-
isations to create workable plans for achieving 
the world’s climate goals.

The Lufthansa Group aims high in terms of 
sustainability.

By 2050, the Lufthansa Group hopes to have 
achieved a neutral CO2 balance, having set high 
standards for climate protection. Through reduc-
tion and compensation measures, the Lufthansa 
Group aims to cut its net CO2 emissions by half by 
2030 compared to 2019. In August 2022, the in-
dependent Science Based Targets initiative (SBTi) 
confirmed the 2030 target’s reduction share. 
The first airline group in Europe to implement a 
science-based CO2 reduction target in line with 
the objectives of the 2015 Paris Climate Agree-
ment was the Lufthansa Group. 

The Lufthansa Group is concentrating on ac-
celerated fleet modernization, the use of Sustain-
able Aviation Fuel (SAF), ongoing flight operations 
optimisation, and initiatives for its corporate and 
private customers to make flights or cargo trans-
port more environmentally friendly in order to 
effectively combat climate change. Furthermore, 
the Lufthansa Group has long supported interna-
tional weather and climate research. Independent 
rating agencies have given the Lufthansa Group’s 
sustainability commitment a positive rating, 
above the industry average 

AGREEMENT
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Nordic Aviation Capital (NAC) has 
successfully finalized a sale agree-

ment for one ATR 42-500 with Skyways 
Technics. This strategic move further 
strengthens the collaboration between 
NAC, a leading regional aircraft lessor, 
and Skyways Technics, a prominent 
Maintenance, Repair, and Overhaul 
(MRO) company specializing in regional 
aircraft support.

Skyways Technics is known for provid-
ing extensive technical aircraft services 
and spare parts services globally. The 
company’s multifaceted approach cov-
ers routine inspection, maintenance, 
AOG (Aircraft on Ground) parts support, 
avionics, structural repair, and more. Its 
focus on regional aircraft underlines its 
commitment to ensuring operational 
reliability and airworthiness for clients.

NAC’s completion of the sale agree-
ment underscores its dedication to fa-
cilitating the global aviation ecosystem 
by providing quality aircraft to partners 
like Skyways Technics. The ATR 42-500, 
known for its efficiency in regional op-
erations, is part of the ATR family, which 
has a strong presence in the regional 
aviation sector.

This collaboration aligns with the 
broader industry trends emphasizing 
the importance of strong partnerships 
between lessors and MRO providers. 
Such collaborations play a crucial role 
in ensuring the continued airworthi-
ness of aircraft, addressing mainte-
nance needs promptly, and contribut-
ing to the overall reliability of regional 
aviation services.

As the aviation industry evolves, 

partnerships between lessors and MRO 
specialists become increasingly vital to 
maintaining a high standard of safety 
and efficiency. NAC’s sale agreement 
with Skyways Technics reflects the 
industry’s concerted efforts to enhance 
the support infrastructure for regional 
aircraft, a segment critical for connecting 
diverse communities around the world.

The completion of this sale agree-
ment not only signifies a specific 
transaction but also symbolizes the 
ongoing cooperation between NAC 
and Skyways Technics in advanc-
ing the capabilities and reliability of 
regional aircraft. This collaboration 
is expected to have a positive impact 
on the broader aviation landscape, 
fostering innovation and excellence in 
regional aviation services 

Nordic Aviation Capital (NAC) has successfully finalized a sale agreement for one ATR 42-500 with 
Skyways Technics for providing extensive technical aircraft services and spare parts services globally.

NAC executes sale of solo ATR 42-500 
aircraft with Skyways Technics
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Air India, a prominent global air-
line, has integrated an advanced, 

environmentally friendly automated 
aircraft exterior cleaning system called 
‘Aerowash.’ This move is expected to el-
evate the airline’s operational efficiency 
by leveraging innovative technology for 
aircraft maintenance. The superior qual-
ity of cleaning achieved by the Aerowash 
system goes beyond enhancing the air-
craft’s appearance. It ensures thorough 
cleaning of critical areas like the crown, 
elevator, or rudder, contributing to over-
all aircraft hygiene and safety.

The Aerowash system comes with 
several modern features, including a 
robotic micro-fiber brush drum for ef-
ficient cleaning. What sets this system 
apart is its nearly waterless process, 
significantly enhancing operational effi-
ciencies while aligning with sustainable 
practices. For a narrow-body aircraft, 

this process can save up to 30,000 liters 
of clean water per aircraft annually. In 
the case of a wide-body aircraft, the 
water savings can be as high as 75,000 
liters per year. Given Air India’s ongoing 
fleet expansion, the cumulative water 
savings in the future are expected to be 
substantial.

“The modern system of cleaning 
reinforces our dedication to efficiency, 
sustainability, and pioneering ad-
vancements at par with industry-best 
practices. The device has ensured not 
only better maintenance of our aircraft 
but will also contribute to a greener en-
vironment in sync with the Tata group’s 
commitment towards more sustainable 
ways of doing business,” said S.K. Dash, 
Chief Technical Officer, Air India.

Aircraft cleaning is a critical aspect 
of maintenance, traditionally involving 
time-consuming and resource-intensive 

manual processes. The Aerowash sys-
tem not only accelerates the cleaning 
process but also introduces sustain-
ability benefits. Automated cleaning 
reduces aerodynamic drag caused by 
dirt accumulation, leading to a lighter 
aircraft and improved fuel efficiency. 
This efficiency gain over the long term 
contributes to a reduction in carbon 
footprint. Additionally, the system helps 
prevent structural damage and corro-
sion, thereby extending the lifespan of 
the aircraft.

Air India’s adoption of the Aerowash 
system reflects the aviation industry’s 
ongoing efforts to embrace technology-
driven solutions for sustainable and ef-
ficient operations. As the airline contin-
ues to modernize its fleet, innovations 
like the Aerowash system play a crucial 
role in achieving operational excellence 
and environmental responsibility 

The cleaning by the Aerowash 
system goes beyond enhancing 
the aircraft’s appearance, 
ensuring thorough cleaning of 
critical areas like the crown, 
elevator, or rudder, contributing 
to overall aircraft hygiene and 
safety.

Air India selects automated 
aircraft cleaning to 
support efficiency and 
sustainability
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Navigating the Turbulence of 
Aging Aircraft, Challenges and 
Strategies in Modern Aviation
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B
ack in the days of the golden era 
of aviation, where iconic jumbo 
jets and sleek, cutting-edge 
models dominated the skies, 
airlines took pride in their state-

of-the-art fleets, symbolizing the pinnacle 
of technological achievement. Yet, as time 
marches on, these once-mighty aircraft are 
showing signs of age, posing a unique set 
of challenges for the industry.

Yet, as commercial transportation enters 
its second age, a rare aircraft is still operat-
ing for at least a third of this time. If you 
ask any airline representative familiar with 
the matter of aging fleets firsthand, you 
will undoubtedly hear that the first signs 
of trouble emerge as maintenance issues 
become more prevalent.

As currently there is over 30,000 com-
mercial aircraft in operation worldwide. 
Of these, over 10,000 were over 20 years 
old. The average maintenance cost for a 
commercial aircraft is $1 million per year, 
and the older aircraft gets, the higher such 
cost becomes. In the last year alone, when 
airlines were still in the early stages of re-
covering from the global pandemic-related 
crisis, they lost over $10 billion due to 
maintenance and repair issues. This number 
is expected to grow in the coming years.

Aging aircraft demand increased at-
tention, resulting in unexpected down-
time and soaring operational costs. ‘The 
challenges of managing aging fleets are 
evident,’ says Toma Matutyte, the CEO of 
Locatory.com, one of the fastest-growing 
online aviation marketplaces. ‘Industry 
experts tend to reveal the economic 
repercussions, forcing airlines to confront 
difficult decisions regarding the manage-
ment of their aging fleets.’

Balancing the Past and the Future
‘Airlines find themselves in a race against 
time to extend the life of their aging 
aircraft. Heavy investments in mainte-
nance programs and technology upgrades 
become paramount,’ continues Matutyte. 
‘Engineers and aviation experts work tire-
lessly to address safety concerns without 
breaking the bank.’

The narrative unfolds as carriers navigate 
the delicate balance between preserving 
the past and embracing the future. One 
of the main and arguably most obvious 
obstacles in the path for the airline growth 
is the backlog of aircraft orders.

As air carriers battle the issue of the 

The average maintenance cost for a commercial aircraft is $1 million 
per year, and the older aircraft gets, the higher such cost becomes.
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aging fleet, they are virtually as much 
competitive as they are efficient. Yet 
being an air carrier means doing ex-
tremely competitive business, meaning 
that there is no room for nostalgia if it 
doesn’t pay the way it could.

Of course, every carrier is constantly 
searching for the new channels to get 
the inventory it needs on the best terms 
possible. As of today, there are mainly 
five top channels to get such inventory.

1. Direct purchases from manufacturers
Airlines can place direct orders with 
aircraft manufacturers like Boeing, 
Airbus, or any other aircraft producer. 
This involves buying brand new aircraft 
with the latest technology and specifi-
cations. Such an approach offers several 
additional benefits, such as tailor-
made aircraft configurations to meet 
specific operational requirements and 
long-term warranties and maintenance 

support, as well as potential for bulk 
discounts and financing options.

2. Leasing companies
Airlines often lease aircraft from 
specialized leasing companies. Leasing 
provides flexibility, allowing carriers to 
update their fleet without committing 
to the full purchase cost. Leasing also 
helps in managing the age profile of 
the fleet effectively while mitigating 
risks associated with obsolescence and 
technology advancements.

3. Inventory acquisition
Such move can be done not only when 
merging with other legal entity through 
business acquisitions but also through 
joint ventures or partnerships. Col-
laborating with other airlines, aircraft 
operators or leasing companies can 
provide access to a wide range of dif-
ferent aircraft resources and expertise. 

Such joint ventures or partnerships may 
involve co-owning or jointly operating 
aircraft to share costs and optimize fleet 
utilization.

4. Aviation aftermarket services pro-
viders
Airlines may explore aftermarket ser-
vices to purchase used aircraft or parts. 
This can be a cost-effective option, 
especially for older models. However, 
careful inspection and maintenance 
considerations are crucial when buying 
used aircraft, parts, or equipment.

5. Online Marketplaces
Online marketplaces like Locatory.com 
have transformed the aviation industry, 
providing a centralized platform for air-
lines to procure a wide range of assets 
and services. Such marketplaces offer 
a comprehensive solution for airlines 
to acquire and manage their aviation 
inventory. Such platforms presently 
offer advanced search filters to locate 
specific parts efficiently.

That way airlines can also access a 
comprehensive selection of aviation 
consumables, including fluids and 
chemicals, as well as ground support 
equipment. Such platforms aim to 
simplify procurement and inventory 
management of essential consumables.

Material Support in New Bases Through 
Leveraging of Available Tools
Online marketplaces connect airlines 
and other clients with a wide range of 
aviation services providers, offering ac-
cess to MROs, engineering support, and 
other specialized solutions. In addition 
to that, Locatory.com facilitates rapid 
procurement of critical parts and compo-
nents to minimize AOG downtime. The 
platform’s real-time inventory visibility 
and expedited delivery options ensure 
swift resolution of AOG situations.

Online marketplaces such as Locatory.
com are also ready to help with any 
material support in new bases as they 
provide airlines with crucial insights into 
spare parts requirements and sourcing 
strategies for their new bases. This tool 
leverages vast data of the marketplace 
on spare parts location and availability 
to help airlines optimize their spare parts 
inventory levels, minimize disruptions, 
and achieve significant cost savings 
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Leonardo and Abu Dhabi Aviation 
(ADA) have successfully completed 

of two landmark flights powered by 
Sustainable Aviation Fuel (SAF). These 
pioneering flights, conducted on No-
vember 28 and 30 2023 in Abu Dhabi, 
not only represent a first in the United 
Arab Emirates (UAE) and the broader 
Middle East but also signify a substan-
tial leap toward a more sustainable 
future for global aviation.

The use of SAF in these operational 
flights is a testament to the commitment 
of ADA and Leonardo to environmental 
sustainability and reducing the carbon 
footprint of aviation. This achievement 

is not just a technological breakthrough 
but also a significant step forward in 
aligning the aviation sector with global 
efforts to combat climate change.

Mr. Nader Ahmed Al Hammadi, Chair-
man of Abu Dhabi Aviation, emphasized 
ADA’s commitment to collaborating with 
strategic partners to expedite carbon 
removal from the aviation sector. This 
initiative aligns with the UAE’s climate 
targets, contributing to enhanced fuel 
efficiency and the adoption of sustain-
able practices.  

Nader Ahmed Al Hammadi Chairman, 
Abu Dhabi Aviation said, “We reaffirm 
ADA’s commitment to supporting the 

UAE’s efforts in the aviation sector to 
ensure sustainable growth and its adop-
tion in the future.”

The adoption of SAF is a pivotal step 
toward achieving more sustainable avi-
ation practices. Unlike traditional avia-
tion fuels, SAF is derived from renew-
able sources and significantly reduces 
greenhouse gas emissions. Its use aligns 
with global efforts to combat climate 
change and mitigate the environmental 
impact of the aviation industry.

ADA and Leonardo’s collaboration, 
spanning over 15 years, has resulted 
in ADA acquiring a total of 33 air-
craft, including a significant number 

Leonardo and Abu Dhabi Aviation 
have completed two landmark 
flights powered by SAF with 
pioneering flights, conducted on 
November 28 and 30 2023 in 
Abu Dhabi, representing a first in 
the UAE.

Leonardo and Abu Dhabi 
Aviation fly first SAF-
powered AW139 Helicopter 
in the Middle East

1ST INTERNATIONAL AVIATION 
CONVENTION & EXHIBITION FOR AFRICA
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of AW139s. The recent milestone of 
achieving 100,000 flight hours with 
Leonardo’s helicopter fleet under-
scores the success and reliability of this 
enduring partnership. ADA’s Leonardo 
helicopter fleet benefits from localized 
support, maintenance, and overhaul 
services, contributing to the longevity 
and performance of the aircraft.

Gian Piero Cutillo, MD, Leonardo 
Helicopters said, “The SAF flights in 
the UAE performed by ADA’s AW139 
have shown what’s possible in support 
of the rapid evolution of sustainability 
requirements in aviation. This technol-
ogy can deliver real benefits in the 
region and widely across geographies, 
for all missions and can be readily 
available. We’re committed to joining 
forces with authorities, energy industry 
leaders and rotorcraft service providers 
to incentivise the use of SAF to sustain 
carbon footprint reduction.”

Saif Mohammed Al Suwaidi, the Direc-
tor General of the General Civil Aviation 
Authority, stated that the civil aviation 
sector in the UAE is making significant 
strides towards enhancing the use of 
sustainable aviation fuel (SAF), and 
highlighted that the success of the first 
helicopter flight using SAF is an im-
portant step that supports the ongoing 
efforts towards reducing carbon emis-

sions in the aviation sector. 
The AW139 helicopter played a pivotal 

role in this historic achievement. Certi-
fied in 2004, it has become the best-
selling helicopter in its category, with 
orders exceeding 1,300 units from more 
than 290 operators across 80 countries. 
The AW139 is renowned for its ad-
vanced avionics, spacious cabin design, 
and powerful performance, powered 
by Pratt & Whitney Canada PT6C-67C 
engines. Beyond its technical prowess, 
the helicopter’s digital capabilities for 
maintenance and training contribute to 
its overall reliability and safety.

Saif Mohammed Al Suwaidi, the 
Director General, General Civil Aviation 
Authority said,“On the twenty-fourth 
of this month, at the conclusion of the 
third ICAO Conference on Aviation and 
Alternative Fuels, which was hosted by 
the UAE, the world witnessed the launch 
of the Dubai Framework for Sustain-
able Aviation Fuel, which represents the 
beginning of the path towards a more 
sustainable future in aviation, aiming to 
achieve our ambitious goal of reaching 
zero emissions by 2050.”

This milestone with SAF flights in Abu 
Dhabi is not only a regional achieve-
ment but sets a global precedent for 
sustainable practices in the aviation 
industry. ADA and Leonardo’s commit-

ment to sustainability encourages other 
aviation stakeholders to explore and 
adopt eco-friendly alternatives, paving 
the way for a greener and more sustain-
able future in aviation on a broader 
scale.

The success of these SAF-powered 
flights is a beacon of hope for the 
aviation industry. It showcases that 
sustainable alternatives are not just 
theoretical concepts but practical solu-
tions that can be implemented today. 
The aviation sector has been under 
increasing pressure to address its envi-
ronmental impact, and SAF represents 
a tangible pathway toward reducing 
carbon emissions.

The collaboration between ADA and 
Leonardo in pioneering SAF flights dem-
onstrates the viability and readiness of 
SAF for commercial aviation. It dis-
pels myths around the scalability and 
feasibility of SAF, proving that it can be 
seamlessly integrated into existing air-
craft and operations. This success story 
encourages other airlines, operators, 
and manufacturers to seriously consider 
and invest in sustainable alternatives.

The global aviation industry is at a 
crossroads, and sustainability is no 
longer just a buzzword but a critical 
necessity. As the demand for air travel 
continues to rise, so does the respon-
sibility to minimize the environmental 
footprint. SAF emerges as a bridge 
between the present and a future where 
aviation is not only efficient but also 
environmentally responsible.

ADA and Leonardo’s SAF flights are 
a catalyst for change, inspiring the 
industry to explore, invest, and adopt 
cleaner technologies. It sends a power-
ful message to regulators, policymakers, 
and the public that the aviation sector 
is committed to meaningful action in 
addressing climate change.

In conclusion, the SAF-powered flights 
by ADA and Leonardo are not just a 
technological feat; they represent a 
paradigm shift in the aviation industry. 
They underscore the potential of sus-
tainable alternatives and the industry’s 
commitment to navigating toward a 
greener, more sustainable future. The 
journey has just begun, and these 
flights mark a significant step forward 
in the evolution of aviation toward envi-
ronmental stewardship 

SUSTAINABLE AVIATION 
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ATR and TotalEnergies partners with NAC to offer equivalent of 6% 
SAF in aircraft operations

ATR and NAC Skyline to 
partner for sustainable 
aviation operations

an impressive 45% lower carbon diox-
ide emissions. ATR has already received 
certification to operate with a 50% SAF 
blend, and by 2025, it plans to have all 
of its aircraft family 100% SAF ready.

Alfonso Reyes, CEO of AirSwift, said, 
“We are very pleased to partner with 
NAC and ATR for this new addition to 
our fleet, and especially that we will be 
the first customer in Southeast Asia to 
use SAF for our initial delivery flight. 
Ayala and AirSWIFT are fully committed 
to sustainability and to reducing our 
carbon emissions as we work towards 
our Net Zero 2050 goals. We are hopeful 
that greater investment in this space 
will create the momentum necessary for 
SAF to become more widely available on 
a commercial basis in the coming years.”

Norman C.T. Liu, President & CEO of 
NAC, said, “This is an important step 
for NAC to manage our environmental 
impact. We are pleased to play a role 
in facilitating our customer’s transition 
to SAF.”

TotalEnergies produces the SAF at its 
facilities in France using leftovers and 
wastes like used cooking oil or animal 
fats. After that, it is blended at a rate 
of thirty percent with regular Jet A-1. 
Over the course of its whole lifecycle, 
Neat SAF could help cut CO2 emissions 
by up to 90% when compared to its 
fossil equivalent 

ATR aircraft deliveries to NAC under 
the initiative will use a blend of 

30% sustainable aviation fuel (SAF), 
saving four tonnes of CO2 for each 
batch of five aircraft. This means that 
starting in 2023, the first leg of every 
ferry flight will have a 6% SAF blend.

Nathalie Tarnaud Laude, ATR’s Chief 
Executive Officer, said, “This joint 
initiative from NAC and AirSwift dem-
onstrates how much our customers 
are demanding tangible solutions to 
reduce emissions. As a manufacturer, 
all our efforts in terms of technol-
ogy and innovation are going in that 
direction, leveraging an already highly 
efficient platform. We were the first to 
fly a commercial aircraft with 100% 
SAF in both engines and we will con-
tinue pushing the whole ecosystem 
towards more SAF availability, con-
vinced that sustainable fuels will play 
a critical role in the decarbonisation 

of air transport both in the short and 
long-term.”

With a new ATR 72-600 from the NAC 
Skyline that left Toulouse for the Philip-
pines on November 27, 2023, AirSwift is 
the first airline to benefit from the pro-
gramme. Because of the high efficiency 
of the turboprop technology and ATR’s 
unwavering commitment to further 
reducing CO2 emissions and operat-
ing costs, the ATR 72-600 is the lowest 
emission regional aircraft available.

Joël Navaron, President of TotalEner-
gies Aviation said, “We are proud to 
offer solutions that emit less CO2, such 
as SAF. Our mission is to support our 
customers in their energy transition. 
These deliveries are a new step forward 
for TotalEnergies, in line with our ambi-
tion to achieve carbon neutrality by 
2050, together with the society.”

When compared to regional jets of a 
comparable size, the ATR 72-600 boasts 
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Novus Aviation Capital, a global 
aircraft leasing and financing plat-

form based in the UAE, and Vietjet have 
inked Memorandums of Understanding 
(MOUs) to explore the creation of an 
aircraft financing and leasing vehicle. 
This collaboration also extends to work-
ing together on the supply of Sustain-
able Aviation Fuel (SAF) in Vietnam 
through SAF One, Novus’s dedicated 
SAF platform.

The signing ceremony, attended by 
Prime Minister Pham Minh Chinh during 
his official visit to the 28th Conference 
of the Parties (COP28) on climate action 
in Dubai, UAE, marked the initiation 
of a financial vehicle aimed at initially 
financing and acquiring 15 new aircraft 
ordered by Vietjet from Boeing and Air-
bus. These deliveries are scheduled to 
commence in 2024, with plans for the 
vehicle to scale up to finance Vietjet’s 
future order book.

Hani Kuzbari, Co-CEO, Novus Aviation 
Capital said, “Partnering with Vietjet 
on these ventures is a testament to 

Novus Aviation Capital’s commitment to 
advancing the aviation industry through 
developing innovative solutions and 
structures. This partnership will facili-
tate Vietjet’s growth and delivery of its 
new fleet to meet its long-term avia-
tion strategies. Our collaboration with 
Vietjet through SAF One to develop, 
deliver and supply technology agnostic 
SAF solutions in Vietnam is a testament 
to our dedication to provide global 
solutions to the industry.”

In parallel, Vietjet and SAF One will 
collaborate on the development, sup-
ply, and usage of sustainable aviation 
fuel (SAF) in Vietnam. This move reflects 
Vietjet’s commitment to fostering a 
greener aviation environment and 
actively contributing to global efforts to 
reduce carbon emissions in the aviation 
industry. SAF is a type of fuel derived 
from waste materials, such as used 
cooking oil, offering a significant reduc-
tion in environmental carbon emissions 
compared to traditional fuels.

Dinh Viet Phuong, Chief Executive Of-

ficer, Vietjet said, “Our agreement with 
Novus will enhance Vietjet’s financial 
capacity to meet the needs of growth, 
investment, and expansion of our flight 
network and aircraft fleet in the com-
ing time. The airline will also apply 
advanced solutions in line with global 
aviation trends, thereby providing high-
quality air travel products to serve cus-
tomers worldwide. The use of sustain-
able aviation fuel is a crucial step in the 
sustainable development of the aviation 
industry, and Vietjet is proud to be at the 
forefront of airlines being committed to 
contributing to this collective effort.”

This partnership not only provides 
Vietjet with the financial means to 
expand and modernize its fleet but also 
positions it as a pioneer in research-
ing, developing, and utilizing sustain-
able aviation fuel. As environmental 
sustainability becomes a key focus in 
the aviation industry, Vietjet’s forward-
looking approach aligns with global 
efforts to build a more eco-friendly 
future for air travel 

Novus Aviation Capital and Vietjet sign 
Multiple MOUs for aviation sector
Novus Aviation Capital, and Vietjet have signed MOUs to explore the creation of an aircraft financing 
and leasing vehicle and work on the supply of SAF in Vietnam through SAF One, Novus’s dedicated 
SAF platform.

SUSTAINABLE AVIATION 
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Pratt & Whitney Canada and Leonardo have announced the 
successful completion of the first flight for an AW139 helicopter 
using 100% Sustainable Aviation Fuel (SAF) in both PT6C-67C 
engines.

Pratt & Whitney Canada, a division of 
RTX, and Leonardo have announced 

the successful completion of the first 
flight for an AW139 helicopter using 
100% Sustainable Aviation Fuel (SAF) 
in both PT6C-67C engines. The 75-min-
ute flight and ground tests, conducted 
at Leonardo’s facility in Cascina Costa di 
Samarate, Italy, assessed engine perfor-
mance under various power variations, 
revealing no significant differences in 
comparison to the use of Jet A1 fuel.

Maria Della Posta, president, Pratt & 
Whitney Canada said, “Flights such as 

these are instrumental in our efforts 
to ensure 100% SAF compatibility for 
our engines. This is the first time a PT6 
engine has been flown using 100% SAF, 
marking this as a significant milestone 
for the unrivaled engine series. Proving 
the engine’s capability with drop-in SAF 
provides the foundation for the future 
of the PT6 in sustainable aviation and 
builds on its legacy of success.”

Pratt & Whitney Canada’s engines, par-
ticularly the PT6 series, have accumu-
lated over one billion flight hours across 
the entire fleet since the introduction 

Pratt & Whitney Canada 
partners with Leonardo for 
100% SAF flight of PT6C-
67C engine-powered AW139 
helicopter

SUSTAINABLE AVIATION 

of the PT6 in 1963. The PT6C engine, 
employed in the AW139 helicopter, has 
contributed more than 8.5 million hours 
to this milestone, showcasing the trust 
and confidence of operators worldwide.

Gian Piero Cutillo, managing director, 
Leonardo Helicopters said, “The results 
of this first demonstration flight are a 
further testament to the outstanding 
design of the AW139, its high perfor-
mance, and the excellent relationship 
we have with Pratt & Whitney Canada. 
This flight demonstrates another 
tangible benefit of the most success-
ful helicopter in its class and provides 
a positive way forward to the many 
operators carrying out missions in all 
weather conditions as they aim for more 
ambitious sustainability goals.”

RTX, the parent company of Pratt & 
Whitney, is a global aerospace and de-
fense giant with over 180,000 employ-
ees. The company, through its business 
units Collins Aerospace, Pratt & Whit-
ney, and Raytheon, is at the forefront of 
technological advancements in aviation 
and defense. The success of this flight 
marks a critical step in integrating sus-
tainable aviation fuels into helicopter 
operations, emphasizing the commit-
ment of industry leaders to environ-
mental sustainability in aviation 
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Textron Aviation has reached an 
agreement with ATP Flight School 

for the acquisition of 40 additional 
Cessna Skyhawk aircraft, set to be deliv-
ered from 2026 onwards. This purchase 
builds on ATP’s existing fleet of nearly 
225 Skyhawks deployed across more 
than 85 training centers nationwide. It 
aims to provide aspiring pilots with ac-
cess to a modern and advanced fleet to 
support their career goals.

Chris Crow, vice president of Piston 
Sales, Textron Aviation said, “For over 
six decades, the legendary Cessna Sky-
hawk has inspired the next generation 
of pilots and served as the world’s lead-
ing flight trainer. We are delighted to 
continue our long-standing relationship 

with ATP and provide their students 
access to the most produced single-
engine aircraft globally.”

The Cessna Skyhawk, designed and 
manufactured by Textron Aviation, is 
a pivotal component of ATP’s Airline 
Career Pilot Program. This marks the 
fourth fleet purchase in just over a year, 
totaling 135 Cessna Skyhawks, as ATP 
scales up its operations to train 20,000 
airline pilots by 2030. 

This fleet expansion underscores ATP 
Flight School’s commitment to provid-
ing a cutting-edge and safe training 
environment for students, aligning with 
its goal of preparing the next genera-
tion of airline pilots efficiently.

“With already one of the youngest, 

Textron Aviation has signed an agreement to support the ATP Flight 
School’s Airline Career Pilot Program with an acquisition of 40 
additional Cessna Skyhawk aircraft, set to be delivered from 2026 
onwards.

most modern fleets at scale, the firm 
orders for 135 Skyhawks are for direct 
fleet growth, not replacement. Over the 
next three years, ATP will be expanding 
its Cessna fleet by 60% and deliver-
ing over 40 new state-of-art planes to 
ATP students each year through 2026,” 
said Michael Arnold, vice president of 
marketing, ATP Flight School. ATP’s fleet 
expansion has been responsibly paired 
with an investment in its Florida-based 
flight operations center. Dedicated 
safety, tech ops, and quality assurance 
departments promote a high level of 
safety across the ATP network with real-
time monitoring, risk mitigation, and 
safety trend analysis as they orchestrate 
800 daily flights. This structured airline-
based approach to flight operations 
provides students with a safety-focused 
environment from the onset of their 
professional careers as they become 
airline pilots on the most efficient path 
possible,”  he further added.

The Cessna Skyhawk stands out as 
the preferred aircraft for pilot training, 
holding the distinction of being the most 
popular single-engine aircraft in aviation 
history. Since its inaugural flight in 1955, 
over 45,000 Cessna 172 aircraft have 
been delivered globally—more than 
any other aircraft in the industry. The 
Skyhawk offers a combination of modern 
features, including Garmin G1000 NXi 
avionics with wireless connectivity, a 
standard angle-of-attack display system, 
and proven dependability. With a Lycom-
ing IO-360-L2A engine providing 180 
horsepower and a McCauley aluminum 
fixed-pitch propeller, the aircraft ensures 
reliability and operational efficiency for 
aspiring pilots 

Textron Aviation to 
deliver 40 more Cessna 
Skyhawk aircraft to ATP 
Flight School
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Eve Air Mobility (“Eve”) and 
Flexjet, the world leader in 

private aviation, have partnered 
to accomplish a significant 
milestone in the development 
of Urban Air Mobility (UAM). The 
businesses have collaborated to 
perform a preliminary software 
simulation of Eve’s innovative 
Urban ATM (Urban Air Traffic 
Management) system. By con-
ducting user testing and gather-
ing feedback on the software’s 
interface and industry value, the 
initiative verified and improved 
the product.

The simulation, which took 
place over four days this month 
at Flexjet’s Tactical Control 
Centre at Farnborough Airport, 
UK, involved Eve’s Urban ATM 
software shadowing live helicop-
ter flights operated by Flexjet’s 
UK helicopter division. Given 
that London is one of the leading 
helicopter markets in the world 
and a major focus for future 
eVTOL operations, these kinds 
of services will be crucial to 

enabling future UAM operations. 
One of Eve’s Urban ATM Fleet 
Operator clients is Flexjet, which 
has an 11-helicopter fleet in the 
United Kingdom.

Leading UK helicopter operator 
Flexjet, which works closely with 
Eve’s Urban ATM team, donated 
its fleet of helicopters for the 
flights. Additional feedback was 
provided by London Heliport and 
NATS, the top air traffic control 
service provider in the UK, to 
support the initiative and make 
sure Eve’s solution will benefit 
everyone involved in the UAM 
ecosystem.

Johann Bordais, CEO of Eve 
said, “This collaboration with 
Flexjet represents a significant 
step forward in our efforts to 
advance urban air mobility. We 
are committed to exploring 
innovative solutions that will 
enhance current operations and 
contribute to the future of urban 
flights.”

The initiative covered a range 
of operational activities, such as 

Air Mobility 
Eve partners 
with Flexjet 
to develop  
Urban ATM 
solution
Eve Air Mobility and Flexjet have 
collaborated to perform a preliminary 
software simulation of Eve’s innovative 
Urban ATM system. By conducting user 
testing and gathering feedback on the 
software’s interface.
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standard business operations, atypical 
scenarios, and flights customised to 
meet the unique requirements of an 
electric vertical take-off and landing 
(eVTOL) aircraft. This allowed for the 
demonstration of product behaviour in 
a variety of real-world scenarios. The 
test’s main objectives were to inte-
grate vertiports to manage resources 
efficiently and to validate and verify a 
subset of the Urban ATM product’s ca-
pabilities, with a focus on the UAM fleet 
operator support tool.

Eli Flint, Flexjet President of Global 
Helicopter Operations, said, “We were 
delighted to provide Flexjet’s UK 
helicopter expertise and to play a key 
role in forging the UAM ecosystem of 
tomorrow, helping to inform the move-
ments of the next generation of vertical 
aircraft. Flexjet is dedicated to advanc-
ing the aviation solutions that will meet 
our customers’ needs over the coming 
years, and we are excited by the poten-

tial of eVTOLs for seamless and sustain-
able electric short-range flights.”

Through this partnership, Eve hoped 
to shed light on the services needed to 
support safe and effective eVTOL opera-
tions in the future. Examining whether 
these new services might be immedi-
ately beneficial for current helicopter 

operations was another goal. Eve and 
Flexjet will analyse the results of the 
simulation and talk about suggestions 
for enhancements, modifications, and 
possible integration needs. The busi-
nesses will keep looking into ways to 
integrate current software tools even 
more, which will help to maximise the 
potential of the Urban ATM solution.

In addition to having a more cost-ef-
fective design than existing helicopter 
operations, electric UAM can make ur-
ban flights more affordable for commu-
nities. It also requires less maintenance 
and upkeep. By maximising the use of 
aeroplanes and vertiports, Eve’s Urban 
ATM solutions will assist in this and 
further cut operating expenses.

This creative partnership between Eve 
and Flexjet demonstrates their dedica-
tion to influencing urban air mobility 
and offering cost-effective, environ-
mentally friendly solutions for urban 
transport in the future 
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American Airlines, a frontrunner 
in high-speed inflight connectiv-

ity among domestic airlines, is set to 
enhance its customers’ connected expe-
rience further. Over the next two years, 
the airline plans to introduce high-
speed Wi-Fi on its dual-class regional 
aircraft, expanding its collaboration 
with Intelsat for the installation of new 
Wi-Fi capability on nearly 500 regional 
aircraft starting next year.

Currently providing high-speed Wi-Fi 
on over 900 mainline aircraft, American 

aims to surpass 1,400 satellite-connect-
ed aircraft, including its regional fleet, 
after the planned updates are imple-
mented. The airline acknowledges the 
rapid evolution of inflight connectivity 
technology in the aviation industry and 
seeks to leverage Intelsat’s Electroni-
cally Steered Array (ESA) antennae.

Intelsat’s ESA technology is distinctive 
for its multi-orbit functionality, operat-
ing on both Intelsat’s geo-stationary 
satellites and a constellation of Low-
Earth Orbit (LEO) satellites. This ap-

proach ensures low-latency, high-speed 
internet connectivity for American’s 
customers. The upcoming technol-
ogy adoption on regional aircraft will 
enable these planes to achieve Wi-Fi 
speeds comparable to those available 
on American’s mainline fleet.

With more than 900 mainline aircraft 
already offering high-speed connectiv-
ity, this initiative reaffirms American’s 
commitment to delivering a consistent 
and connected experience for pas-
sengers. The new technology aims to 
facilitate seamless streaming, brows-
ing, email checking, and VPN access 
while inflight. The move aligns with 
the airline industry’s broader efforts 
to meet the increasing demand for 
reliable and high-speed connectivity 
during air travel.

As American Airlines continues to 
invest in inflight technology, passengers 
on its regional aircraft can anticipate 
a more robust and consistent Wi-Fi 
experience, enhancing their ability to 
stay connected and productive while 
flying. The partnership with Intelsat 
underscores the importance of cutting-
edge connectivity solutions to meet the 
expectations of modern air travelers 

American to provide 
Intelsat’s high-speed 
Wi-Fi on nearly 500 
regional flights
American Airlines will introduce Intelsat‘s high-speed Wi-Fi on 
its dual-class regional aircraft, with the installation of new Wi-Fi 
capability on nearly 500 regional aircraft starting in 2023. 
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Boeing and The Government of Can-
ada have signed a Foreign Military 

Sales Letter of Offer and Acceptance for 
the acquisition of up to 16 Boeing P-8A 
Poseidon aircraft, marking a significant 
step in the Canadian Multi-Mission Air-
craft (CMMA) project. This decision po-
sitions Canada as the fifth NATO nation 
and the ninth defense partner, joining 
the FIVE EYES alliance, to select the P-8 
as its multi-mission aircraft. The first 
delivery of these advanced maritime 
patrol aircraft is anticipated in 2026.

Boeing’s P-8A Poseidon is the sole 
proven, in-service, and in-production 
solution that fulfills all CMMA require-
ments, including range, speed, endur-
ance, and payload capacity. Canada’s 
choice of the P-8 is expected to 
generate substantial economic benefits, 
creating nearly 3,000 jobs and contrib-
uting $358 million annually to Canada’s 
economic output, according to a 2023 
independent study by Ottawa-based 
Doyletech Corporation.

“The P-8 will bolster Canada’s defense 

capability and readiness, and we look 
forward to delivering this capability 
to the Royal Canadian Air Force,” said 
Heidi Grant, president, Business Devel-
opment for Boeing Defense, Space & 
Security. “Together with our Canadian 
partners, we will deliver a strong indus-
trial and technological benefit package 
that guarantees continued prosperity to 
Canada’s aerospace and defense indus-
try,” she further added.

The P-8 acquisition will involve col-
laboration with Canadian partners, 
forming Team Poseidon, which includes 
CAE, GE Aviation Canada, IMP Aerospace 
& Defence, KF Aerospace, Honeywell 
Aerospace Canada, Raytheon Canada, 
and StandardAero. This team builds 
upon the existing network of 81 Cana-
dian suppliers to the P-8 platform and 
more than 550 Boeing suppliers across 
all provinces, contributing significantly 
to Boeing’s annual economic benefit to 
Canada.

“This is a very important day for 
the Royal Canadian Air Force and for 

Boeing,” said Charles “Duff” Sullivan, 
managing director, Boeing Canada. “The 
P-8 offers unmatched capabilities and is 
the most affordable solution for acqui-
sition and life-cycle sustainment costs. 
There’s no doubt the P-8 will protect 
Canada’s oceans and its borders for 
future generations,” he further added.

With over 160 aircraft delivered or in 
service and accumulating 560,000 col-
lective flight hours, the P-8A Poseidon 
has demonstrated capabilities in anti-
submarine warfare, anti-surface war-
fare, intelligence, surveillance, recon-
naissance, and humanitarian assistance/
disaster relief response.

Boeing’s P-8 Canadian industry part-
nership aims to strengthen Canada’s 
defense capabilities while fostering 
economic growth through job creation 
and sustained economic output. The 
acquisition aligns with Boeing’s com-
mitment to innovation, sustainability, 
and community impact, reinforcing its 
position as a leading global aerospace 
company 

Boeing to deliver upto 16 P-8A Poseidon 
aircraft for Canadian defence forces 
Boeing and The Government of Canada have signed a LOA for up to 16 Boeing P-8A Poseidon jets, under 
the CMMA project joining the FIVE EYES alliance, to select the P-8 as its multi-mission aircraft. 
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This achievement aligns with the German Navy’s order of 31 Airbus NH90 Sea Tiger 
multi-role frigate helicopters for shipborne operations, a contract finalized in 2020. 

Airbus flies first German Navy 
NH90 Sea Tiger helicopter 

Airbus with the inaugural NH90 Sea Tiger, des-
tined for the German Bundeswehr, has suc-

cessfully completed its maiden flight at Airbus 
Helicopters’ facility in Donauwörth, Germany. This 
achievement aligns with the German Navy’s order of 
31 NH90 Sea Tiger multi-role frigate helicopters for 
shipborne operations, a contract finalized in 2020.

The NH90 Sea Tiger helicopters are set to replace 
the German Navy’s aging Mk88A Sea Lynx fleet, which 
has been in service since 1981. The Bundeswehr has 
already integrated 18 NH90 Sea Lion naval transport 
helicopters, delivered on schedule between 2019 and 
2023. The Sea Tiger represents the latest version of 
the proven NH90 NFH (Naval Version), tailor-made to 
meet the advanced anti-submarine warfare require-
ments of the German Navy.

“We are proud to equip the German Navy with 
the NH90 Sea Tiger. Operating both the NH90 Sea 
Lion and the Sea Tiger will allow the Navy to further 
streamline its operations and maintenance,” said 
Stefan Thomé, Managing Director in Germany, Airbus 
Helicopters. “The NH90 Sea Lion, which is already in 
service with the Navy, has recently proven its capa-
bilities during a first major rescue operation in the 
North Sea,” he further added.

Unique features of the Sea Tiger include a new 
Electro-Optical System, enhanced Electronic Sup-

port Measures (ESM), a dipping sonar, sonobuoys, 
and a range of weapons such as torpedoes and 
missiles. Its missions encompass reconnaissance, 
transport, and engagement of targets both above 
and below the surface, making it a versatile asset 
for naval operations.

The NH90 program, led by NHIndustries—a major 
rotorcraft joint venture—is a collaborative effort 
involving Airbus Helicopters (62.5%), Leonardo 
(32%), and GKN Fokker (5.5%). With 135 naval 
NH90 helicopters already delivered to six nations 
and accumulating over 90,000 flight hours in vari-
ous operations, the NH90 stands out as a leader in 
the latest generation of military helicopters. The 
global fleet of NH90 helicopters, numbering over 
500, has collectively amassed more than 370,000 
flight hours.

This successful maiden flight of the NH90 Sea 
Tiger not only represents a significant step forward 
in Airbus Helicopters’ commitment to delivering 
advanced rotorcraft but also underscores the endur-
ing collaboration among European industry leaders 
in advancing military aviation capabilities. As the 
German Navy looks forward to the integration of 
this state-of-the-art helicopter, Airbus Helicopters 
remains at the forefront of shaping the future of 
naval aviation 
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Embraer and South Korea sign 
order for C-390 Millennium jets

Embraer’s C-390 Millennium has been chosen by South 
Korea’s Defense Acquisition Program Administration 

(DAPA) as the preferred aircraft in the Large Transport Air-
craft (LTA) II public tender, marking a significant milestone 
for Embraer and making South Korea the first Asian cus-
tomer for the C-390 Millennium. In the signed contract, 
Embraer will deliver an undisclosed number of C-390 Mil-
lennium aircraft configured to meet the specific require-
ments of the Republic of Korea Air Force (ROKAF). The 
contract includes comprehensive services and support, 
covering training, ground support equipment, and spare 
parts. The exact value of the contract will be included in 
Embraer’s backlog in the fourth quarter of 2023. 

As part of the deal, Embraer will also offer a substantial 
consortium and offset package. This includes the local 
manufacturing of a significant portion of C-390 Millenni-
um parts by Korean partner companies and the establish-
ment of a local Maintenance Repair and Overhaul (MRO) 
provider. Since its operational debut with the Brazilian Air 
Force in 2019 and more recently with the Portuguese Air 
Force in 2023, the C-390 has consistently demonstrated 
its capacity, reliability, and performance. The opera-
tional fleet has surpassed 10,800 flight hours, achieving 
an operational availability of around 80% and mission 
completion rates exceeding 99%, showcasing outstand-
ing productivity in its category.

“We welcome the Republic of Korea Air Force to the 
growing number of air forces operating the C-390 Mil-
lennium – the most modern military tactical transport 

aircraft. Day after day, the aircraft has proven its capa-
bility to complete a wide range of missions with great 
efficiency, serviceability and speed,” said Bosco da Costa 
Jr, President and CEO, Embraer Defense & Security.“This 
is a new era in Brazil-South Korea relations and together 
with our Korean partners, we are committed to growing 
the capabilities of its aerospace and defense industries,” 
he further added.

The C-390 Millennium is distinguished by its ability 
to carry a larger payload (26 tons) compared to other 
medium-sized military transport aircraft. It boasts faster 
speeds (470 knots) and a longer operational range, 
enabling a diverse range of missions. These missions 
include cargo and troop transport, medical evacuation, 
search and rescue, firefighting, and humanitarian opera-
tions. Importantly, it can operate from temporary or 
unpaved runways, such as packed earth, soil, and gravel.

Additionally, the aircraft, configured with air-to-air refu-
eling equipment under the designation KC-390, has prov-
en its aerial refueling capability both as a tanker and a 
receiver. This further enhances its versatility and expands 
its mission profile. Embraer’s success in securing the con-
tract with South Korea reinforces the C-390 Millennium’s 
position as a modern and adaptable military transport air-
craft, addressing the evolving needs of air forces around 
the world. The collaborative efforts between Embraer 
and its partners in South Korea mark a significant stride 
toward mutual technological and industrial advancement 
in the aerospace and defense sectors 

In the signed contract, Embraer will deliver an undisclosed number of C-390 Millennium 
aircraft configured to meet the specific requirements of the Republic of Korea Air Force (ROKAF). 
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Fokker Services Group has received 
the EASA Supplement Type Certifi-

cate (STC) for a special mission project 
conducted in collaboration with Gulf-
stream Aerospace Corp. and Marubeni 
Aerospace Corporation on behalf of the 
Japan Coast Guard. The STC completion 
involves converting a Gulfstream G550 
aircraft into a maritime surveillance 
aircraft to support the Japanese coastal 
authority in various surveillance duties, 
including environmental risk monitor-
ing and search and rescue missions.

Robert Koolen, Sales Director Aircraft 
Completion and Conversions, Fokker 
Services Group said, “Integrating the set 
of onboard detection equipment and 
sensors required a complex series of 
modifications. Our century-long history 
has brought a lot of knowledge and 
craftmanship needed in all phases and 
facets of such a conversion. Thanks to 
our broad set of capabilities and compe-
tencies, such as our design organization 
certifications, cabin interior and wiring 
interconnections manufacturing skills 
and our experienced production team, 
we were well prepared for the job. It’s 
great to have our extensive capabilities 
leading to an EASA approved STC for a 
Special Mission G550.” 

Gulfstream delivered the G550 to 
Fokker from their headquarters in 
Savannah, Georgia, USA. The aircraft’s 
interior and exterior were modified, and 
it was equipped with state-of-the-art 
surveillance equipment for conducting 
long-distance search and rescue mis-
sions. Fokker, known for its excellence 
in aircraft completions and conversions, 
played a crucial role in integrating the 
required onboard detection equipment 
and sensors, ensuring the successful 
completion of this complex project.

“Fokker takes pride in having been 
selected by Gulfstream and Marubeni 
again for this complex and prestigious 
project. Being the integrator in such 
complex project can be a challenge 

and requires certain skills to make it a 
success. Aligning your own engineering, 
structural modifications, installations, 
test-phase and certification process 
with the many different parties involved 
sometimes feels like a balancing act. 
Fokker  is extremely pleased to contrib-
ute to the commendable mission of the 
Japan Coast Guard through a variety of 
services we provide.”, said Roland van 
Dijk, CEO, Fokker Services Group. 

With the EASA STC released, the 
converted aircraft will continue its test 
program. Fokker Services Group, as an 
independent aerospace service com-
pany, offers comprehensive solutions 
globally, covering modifications and 
engineering services, component and 
material services, airframe services, 
and aircraft completion and conversion 
services for various markets, including 
commercial, VIP, cargo, and defense 

Fokker Services Group upgrades a Gulfstream G550 
jet for Japan Coast Guard surveillance missions
The Fokker Services Group STC completion involves converting a Gulfstream G550 aircraft into a 
maritime surveillance jet for the Japanese coastal authority in various surveillance duties and search 
and rescue missions.
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At the Avionics Expo-2023, sched-
uled for December 7-8 2023 in New 

Delhi, HAL is set to showcase its rich 
legacy in avionics, a key component in 
the broader spectrum of aerospace self-
reliance. The expo will unveil a com-
prehensive range of avionics products 

designed and developed by HAL, show-
casing cutting-edge systems deployed 
in various aircraft platforms.

HAL’s Avionics Expo serves as a testa-
ment to the strides India is making in 
advancing its aerospace technology. 
By bringing together professionals, 

The  Avionics Expo-2023 will unveil a comprehensive range of 
avionics products designed and developed by HAL, showcasing 
cutting-edge systems deployed in various aircraft platforms.

HAL to showcase 
India’s Self-Reliance 
Capabilities as New 
Delhi hosts Avionics 
Expo-2023 

industry leaders, and stakeholders, the 
event not only provides a platform for 
networking but also fosters collabora-
tions and explores potential business 
partnerships.

Prime Minister Narendra Modi’s visit 
to Hindustan Aeronautics Limited (HAL) 
in Bengaluru on November 25 2023 
marked a pivotal moment in India’s 
aerospace journey. Against the back-
drop of his maiden sortie on the LCA 
Tejas twin-seater aircraft, PM Modi 
delved into the intricacies of HAL’s 
production facilities, underlining the 
technology-intensive work that HAL is 
spearheading.

The Prime Minister’s keen interest 
in HAL’s initiatives reflects the Indian 
government’s commitment to achieving 
Aatmanirbhar Bharat in the aerospace 
sector. The term translates to “self-
reliant India,” and in the context of 
aerospace, it signifies the nation’s de-
termination to develop indigenous ca-
pabilities in designing, manufacturing, 
and maintaining critical components for 
both civil and defense applications.

DEFENCE
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The expo’s panel discussions, featuring experts from the Indian Armed 
Forces, HAL, partner organizations, and academia, will delve into emerg-
ing trends in avionics, challenges in system integration, and the future 
of aviation electronics. This comprehensive approach offers insights 
into the evolving landscape of aerospace technology in India.

The live demonstrations of avionics products and systems during 
the expo provide a unique opportunity to witness the capabilities 
of HAL’s solutions in real-time scenarios. The collaboration with 
outsourced partners further emphasizes the collaborative and self-
reliant nature of the Indian aerospace industry.

The Avionics Expo-2023 is not just an exhibition; it’s a strategic 
move towards achieving self-reliance in avionics, aligning with 
India’s larger vision for an Aatmanirbhar Bharat. HAL, as a key player 
in this vision, stands at the forefront of innovation and collaboration, 
showcasing India’s commitment to becoming a significant force in 
the global aerospace industry.

As the aviation industry experiences a complex and turbulent pe-
riod globally, India, through initiatives like the Avionics Expo, posi-
tions itself to harness opportunities and overcome challenges. With 
the successful recovery of air travel demand and advancements in 
AI and automation, India’s aerospace sector is poised for significant 
gains in the coming years.

In conclusion, India’s aerospace self-reliance journey, as epito-
mized by HAL’s Avionics Expo-2023 and PM Modi’s visit to HAL’s 
facilities, reflects a broader commitment to technological advance-
ment, innovation, and collaboration in the pursuit of a robust and 
self-sufficient aerospace ecosystem 

DEFENCE
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Northrop Grumman Corporation and 
Rohde & Schwarz have formalized 

their collaboration through a Memoran-
dum of Understanding (MOU) signed at 
the Berlin Security Conference in Ger-
many. The partnership aims to address 
current and future challenges related 
to resilient communications systems 
across Europe. This includes multifunc-
tional technologies and upgrades to 
enhance interoperability between 5th 
and 4th-generation aircraft.

Key aspects of the MOU include:
Technology Development: The collab-

oration seeks to strengthen the devel-
opment of resilient, trusted, secure mul-
tifunctional capabilities. The focus is on 
connecting platforms seamlessly across 
air, ground, sea, and space domains.

Multi-Domain Connectivity: The par-
ties aim to collaborate on strategic 
multi-domain connectivity, specifi-
cally for air-to-air and air-to-ground 
communications. This extends to 
integration with ground-based air 
defense systems, fostering a compre-

hensive approach to communication 
in various scenarios.

Strategic Alignment: The collaboration 
is designed to identify and pursue op-
portunities that leverage the strengths 
of both Northrop Grumman and Rohde 
& Schwarz. The goal is to deliver top-
tier solutions in alignment with Ger-
many’s National Security Strategy, NATO 
goals, and European Union Defence 
objectives.

Adil Karim, vice president, strat-
egy and mission solutions, Northrop 
Grumman said,“Working together 
with German industry underscores the 
importance of rapidly developing solu-
tions that European forces need today. 
This collaborative framework brings 
together decades of experience needed 
to protect our allied defense forces 
against today’s multi-layered threats.”

The company is globally recognized 
for designing, developing, and produc-
ing cutting-edge RF radio equipment 
and secure communication solutions. 
With a 90-year legacy, Rohde & Schwarz 

The Northrop Grumman and Rohde & Schwarz partnership will address current and future challenges 
related to resilient communications systems across Europe including multifunctional technologies and 
upgrades on 5th and 4th generation aircraft.

Northrop Grumman and Rohde & Schwarz Sign MOU 
to boost aero defence capabilities across Europe

has been at the forefront of technologi-
cal advancements, catering to military 
and commercial applications across 
various domains.

Hansjörg Herrbold, vice president, se-
cure communications, Rohde & Schwarz 
said, “Interoperability between existing 
and next generation platforms is an 
essential success factor for the develop-
ment of European Security and Defence 
capabilities. With our large footprint in 
ground and air based communication 
systems, we are looking forward to con-
necting the most advanced platforms 
by bringing together both companies’ 
experience and capabilities.”

This collaboration reflects a strategic 
initiative to address the evolving com-
munication needs of defense forces. As 
technology continues to play a crucial 
role in modern defense operations, the 
partnership between Northrop Grum-
man and Rohde & Schwarz is poised to 
contribute significantly to the advance-
ment of resilient and secure communi-
cations systems in Europe 

DEFENCE
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In a pivotal event for the aerospace in-
dustry, Hindustan Aeronautics Limited 

(HAL) hosted the Avionics Expo 2023 at 
the Ambedkar International Centre in 
New Delhi, India. The Expo, inaugurated 
by Chief of Defence Staff (CDS) General 
Anil Chauhan, brought together leading 
figures from the military, scientific com-
munity, developers, and entrepreneurs 
to explore and showcase cutting-edge 
advancements in avionics.

Transformative Era Unveiled:
Addressing the gathering, CDS General 

Anil Chauhan highlighted the dynamic 
nature of the geopolitical, geo-eco-
nomic, and technological landscape. He 
emphasized the necessity for modern 
militaries to not only be prepared for 
current conflicts but also to proactively 
equip themselves for future challenges.

General Anil Chauhan, Chief of Defence 
Staff, India said, ” We all are in the midst 
of a change & transformation, its not only 
geo-political change but also geo-eco-
nomic as well as technological changes. 
In such an era, it is essential that modern 
militaries are ready to fight, while they 
prepare themselves for future conflicts. In 
order to keep pace with this change, it’s 
essential that military & scientific com-

munity, developers and entrepreneurs 
identify key technological trends so that 
we remain ahead of the curve.”

Key Technological Trends:
The Avionics Expo 2023 provided a 

platform for experts, innovators, and 
industry leaders to identify and discuss 
key technological trends that will shape 
the future of aerospace technology. 
The exhibition featured comprehensive 
displays of avionics products developed 
by HAL, showcasing advancements in 
flight control systems, communication 
systems, navigation systems, and more.

Live Demonstrations and Networking:
A highlight of the Expo was live dem-

onstrations of avionics products and 
systems, offering attendees a firsthand 
experience of their capabilities. The 

Addressing the gathering, CDS for the Indian Armed Forces General Anil Chauhan highlighted the dynamic 
nature of the geopolitical, geo-economic, and technological landscape.

HAL Shaping the Future of  Indian Aerospace 
Technology at Avionics Expo 2023

DEFENCE

event facilitated ample networking 
opportunities for professionals, indus-
try leaders, and stakeholders in the 
aviation sector. It served as a hub for 
fostering collaborations, establishing 
meaningful connections, and exploring 
potential business partnerships.

Panel Discussions:
Engaging panel discussions were a 

significant component of the Avionics 
Expo, featuring experts from the Indian 
Armed Forces, HAL, partner organiza-
tions, and academia. Topics ranged 
from emerging trends in avionics to 
challenges in system integration and 
the future of aviation electronics. These 
discussions provided a holistic view of 
the sector and its trajectory.

Commitment to Advancing Aerospace 
Technology:

General Anil Chauhan lauded HAL’s 
commitment to advancing aerospace 
technology in India. He noted that the 
event was not just an exhibition but a 
step toward achieving self-reliance in 
avionics. The Expo underscored HAL’s 
dedication to supporting the country’s 
defense capabilities and contributing to 
national security strategies.

Educational Outreach:
As part of its broader impact, the Avi-

onics Expo extended invitations to engi-
neering students from in and around 
Delhi. This initiative aimed to provide 
students with a unique educational 
experience, exposing them to the latest 
advancements in avionics technology.

In conclusion, the HAL Avionics Expo 
2023 emerged as a pivotal event that 
not only showcased the technologi-
cal prowess of HAL but also provided 
a collaborative platform for shaping 
the future of aerospace technology in 
India. The participation of General Anil 
Chauhan added gravitas to the event, 
highlighting its strategic importance in 
the defense and aviation sectors 
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In this strategic role, Metz will leverage his extensive experience 
in the aviation sector to drive SR Technics’ market growth and 
strengthen its presence across Europe. 

SR Technics 
appoints Vincent 
Metz as VP 
of Business 
Development in 
Europe

EXECUTIVES IN FOCUS 

SR Technics, a Swiss-based global 
leader in aviation maintenance, 

repair, and overhaul (MRO) services, 
has announced the appointment of 
Vincent Metz as Vice President Busi-
ness Development Europe. In this 
strategic role, Metz will leverage his 
extensive experience in the aviation 
sector to drive SR Technics’ market 
growth and strengthen its presence 
across Europe. Beyond aviation, 
Metz has made significant contribu-
tions in the train sector, serving as 
interim Chief Technology Officer at 
Ermewa SA. In this capacity, he led 
the restructuring of their MRO opera-
tion, showcasing his versatility and 
leadership in complex operational 
environments.

Metz brings to SR Technics a wealth 
of knowledge garnered over two 
decades in the aviation industry. 
His distinguished career includes 
key roles at Air France – KLM, where 
he served as the Vice President of 
Strategy, Marketing, and Communica-
tions. His experience spans various 
facets of MRO, with notable positions 
such as Director of Component Repair 
at KLM and Product Sales Director for 

Air France Industries. In 2020, Metz 
ventured into the realm of sustain-
able aviation solutions, contribut-
ing his expertise to Smart Airport 
Systems. Subsequently, he founded 
Strategy2Fly, a consultancy firm 
aimed at driving innovation in the 
aviation sector.

Vincent Metz holds a master’s 
degree in industrial engineering and 
management science, comple-
mented by a bachelor’s degree in 
aeronautical engineering. This 
dual educational background 
underscores his comprehen-
sive understanding of the 
technical, managerial, and 
human dimensions inherent in 
the aviation business.

Caroline Vandedrinck, Senior 
Vice President, SR Technics 
said, “We are delighted that 
Vincent Metz joins our team as 
the Vice President for Europe. 
His wealth of experience and 
proven leadership in 
the aviation industry 
align seamlessly 
with SR Technics’ 
commitment to 

delivering world-class MRO ser-
vices.”

Metz’s arrival comes at a pivotal 
time for SR Technics as the company 
aims to further solidify its position 
in the European market. With the 
aviation industry poised for recovery 
and growth, Metz’s industry insights 
and strategic vision are expected to 
play a crucial role in navigating the 
complex landscape.

SR Technics, known for its high-
quality MRO services, is well-
positioned to capitalize on the 
anticipated increase in demand for 
maintenance and overhaul services 
as airlines seek reliable partners to 
support their fleets. Metz’s leader-
ship will be instrumental in fostering 
collaborations, driving innovation, 
and ensuring that SR Technics con-
tinues to deliver cutting-edge solu-
tions to its clients across Europe.

In summary, Vincent Metz’s ap-
pointment as Vice President Busi-
ness Development Europe reflects 
SR Technics’ commitment to bringing 
in top-tier talent to drive its expan-
sion in the European aviation mar-
ket. With a track record of success 
and a holistic understanding of the 
industry, Metz is poised to contrib-
ute significantly to SR Technics’ 
strategic objectives and reinforce its 
standing as a leader in aviation MRO 
services 
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EXECUTIVES IN FOCUS 

Boeing, the global aerospace company, has announced 
the appointment of Henok Teferra Shawl as the new 

Managing Director for Boeing Africa. The move is part of 
Boeing’s strategic efforts to enhance its operations and 
relationships across the African continent. Based in Addis 
Ababa, Ethiopia, Teferra Shawl will report to Kuljit Ghata-
Aura, President of Boeing Middle East, Türkiye, Africa, and 
Central Asia (METACA).

Teferra Shawl, an accomplished professional with a 
notable career in aviation, regulatory affairs, and govern-
ment relations, is expected to be a key figure in steering 
Boeing’s continued success in Africa. His previous roles 
include Vice President of Strategic Planning and Alli-
ances at Ethiopian Airlines, Chief Operating Officer and 
Board Member of ASKY Airlines, and serving as the Am-
bassador of Ethiopia to France, Spain, Portugal, Monaco, 
and the Holy See. Before joining Boeing, Teferra Shawl 
held the position of Chief External Affairs and Regulatory 
Officer at Safaricom Telecommunication Ethiopia.

Boeing has expressed its commitment to Africa, where its 
airplanes have been a cornerstone of the commercial fleet 
for over 75 years. The company has actively contributed to 
the growth of Africa’s aerospace industry by investing in 
talent, fostering innovation, and supporting the develop-
ment of an industrial and manufacturing base.

“With Boeing airplanes serving as the backbone of 
Africa’s commercial fleet for over 75 years, Boeing also is 
playing an active role in enabling the growth of Africa’s 
aerospace industry by investing in talent, promoting in-
novation and assisting in the development of an indus-
trial and manufacturing base,” said Kuljit Ghata-Aura, 
president, Boeing METACA. “We are delighted to have 
Henok Teferra Shawl join our team. With his exceptional 
background in aviation and government relations, we are 
confident in his ability to champion our mission in the 
African market,” he further added.

This strategic move aligns with Boeing’s plans to es-
tablish a physical presence in Ethiopia, with an office in 
Addis Ababa slated to open early in 2024. The decision 

to base Teferra Shawl in Ethiopia underscores the coun-
try’s significance in Boeing’s regional strategy.

The new Managing Director’s role is 
expected to complement the efforts of 
the Boeing Commercial Airplanes team 
in Africa, led by Anbessie Yitbarek, 
Vice President of Boeing Commercial 
Airplanes Sales and Marketing in Africa. 
Together, the team aims to serve African 
customers effectively and expand Boe-
ing’s footprint in the region. Boeing’s 
continued investment in Africa reaf-
firms its commitment to being a long-
term partner in the region’s aviation 
growth, and Teferra Shawl’s leader-
ship is anticipated to play a crucial 
role in advancing these objectives 

Based in Addis Ababa, Ethiopia, Teferra Shawl 
will report to Kuljit Ghata-Aura, President of 
Boeing Middle East, Türkiye, Africa, and Central 
Asia (METACA).

Boeing names 
Henok Teferra 
Shawl as 
Managing Director 
for Africa
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EXECUTIVES IN FOCUS 

Earl Scott in his new role as VP will oversee the long-term strategy and financial 
performance of Horizon’s maintenance and engineering workgroup leading a team of over 

300 industry professionals.

Horizon Air appoints Earl 
Scott as vice president 

of maintenance and 
engineering 

Horizon Air, a regional airline and a subsidiary of 
Alaska Air Group, has announced the election of Earl 

Scott as the Vice President of Maintenance and Engi-
neering. The Horizon Air Board of Directors appointed 
Scott to oversee the long-term strategy and financial 
performance of Horizon’s maintenance and engineering 
workgroup. In this role, he will lead a team of over 300 
industry professionals.

Earl Scott brings a wealth of leadership experience to 
Horizon Air, having previously served as the Senior Di-
rector of Business Development, Air Force Logistics Solu-
tions at Palantir Technologies. During his 26-year tenure 
in the Air Force Maintenance and Logistics community, 
Scott worked on military and commercial aircraft, with 
assignments at the Pentagon and multiple overseas de-
ployments. After retiring from the Air Force, he worked 
as the Director of Air Force Services at Boeing for five 
years before joining Palantir Technologies in April 2022.

“We’re very excited to have Earl join the Horizon lead-
ership team,” said Jason Berry, President, Horizon. “Earl 
has an incredible reputation and brings a wealth of lead-
ership experience to this role. I know he’ll do an amazing 
job leading the maintenance and engineering team as 
we look toward Horizon’s future,” he further added.

Horizon Air operates a fleet of 41 Embraer 175 jet 
aircraft, serving approximately 50 cities up and down 
the West Coast. The airline, which employs nearly 3,500 
people, has its general office in Seattle and a primary 
maintenance base in Portland, Oregon.

“I’m looking forward to working in an industry I love 
and doing something bigger than myself,” said Earl 
Scott, Vice President of Maintenance and Engineering, 
Horizon Air. “Maintenance holds a sacred trust within the 
flying community. I’m excited to be part of a phenom-
enal team at Horizon,” he further added.

Alaska Airlines, the parent company of Horizon Air, and 
its regional partners collectively serve more than 120 
destinations across the United States, Belize, Canada, 
Costa Rica, and Mexico. The airline aims to be recognized 
as the most caring airline with award-winning customer 
service and an industry-leading loyalty program. As a 
member of the oneworld alliance, Alaska Airlines and 
its global partners provide travel options to more than 
1,000 destinations on over 25 airlines. The appoint-
ment of Earl Scott is seen as a strategic move to bolster 
Horizon Air’s leadership team and further enhance its 
maintenance and engineering capabilities 
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2023-2024

Date Event Venue
14 – 15 Feb 2024 MRO Latin America San José, Costa Rica

20-24 Feb 2024 Singapore Airshow Changi Exb 
Centre,Singapore

27-29 Feb 2024 MRO XPO INDIA New Delhi, India

27-29 Feb 2024 Aircraft Interiors INDIA New Delhi, India

28-29 Feb 2024 Aerospace & Defence 
MRO South Asia 2024 New Delhi, India

28 – 29 Feb 
2024 Aviation Festival Asia Suntec, Singapore

28 Feb – 01 Mar 
2024 Aero-Engines Americas Miami, FL, USA

29 Feb – 01 Mar 
2024

Engine Leasing, Trading & 
Finance Americas FL, USA

05 –0 6 Mar 
2024 Aircraft Interiors Middle East 2024 Dubai, United Arab 

Emirates
05 –0 6 Mar 

2024 MRO Middle East Dubai, UAE

7 – 8 Mar 2024 PBExpo 2024 Miami, FL, USA

12 – 14 Mar 2024 IATA WCS HONG KONG

9 – 11 April 2024 MRO Americas Chicago, USA

17 – 18 April 
2024 Aerospace Tech Week Europe Munich, Germany

24 – 25 Apr 
2024 Aero-Engines Asia-Pacific Hong Kong

28 – 30 May 
2024 Aircraft Interiors EXPO Hamburg, Germany

28 – 30 May 
2024 EBACE 2024 Geneva, Switzerland

30 Apr – 2 May 
2024 Global Aerospace Summit 2024 Abu Dhabi, UAE

02 –04 June 
2024

IATA AGM & World Air 
Transport Summit Dubai, UAE

05 –06 Jun 
2024

Engine Leasing, Trading & 
Finance Europe London, UK

06 – 08 Jun 
2024 France Air Expo Lyon 2024 Lyon, France

12 – 14 June 
2024

Aircraft Cabin Innovation 
Summit USA 2024 Dallas Fort Worth, Texas


