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BAA Training is Opening a New Pilot Training 
Center in Paris

New trends in aerospace industry

Field Aerospace secures Option Five on the T-1A 
Upgrade Contract from USAF Awards
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Honeywell joins Advantage Future Tech to support 
and upgrade TPE331 engines
The Honeywell and AFT collaboration enables a seamless supply chain, ensuring that customers have 
immediate access to high-quality new spare parts for their TPE331 turboprop engines.

 Cont on pg 02

Honeywell, a global aerospace technology leader, has appointed Advantage Fu-
ture Tech Company (AFT) as its primary global distributor of all new spare parts 

for the TPE331 engines. This strategic partnership will provide a one-stop shop for 
inventory and distribution services, catering to Honeywell’s Authorized Service 
Centers (ASCs) worldwide. The distributorship covers new parts for the TPE331 
engines across the Air Transport & Regional (AT&R), Business & General Aviation 
(B&GA), and Defense & Space (D&S) aftermarket segments.

The collaboration between Honeywell and AFT enables a seamless supply chain, 
ensuring that customers have immediate access to high-quality new spare parts for 
their TPE331 turboprop engines. AFT’s expertise and global reach make them an 

ideal partner to enhance Honeywell’s 
aftermarket support for the TPE331 
engine family.

“AFT Is Very Excited To Partner With 
Honeywell Aerospace And Serve 
Customers Globally As A Trusted Sup-
plier Of Honeywell TPE 331 Turboprop 
Engine New Parts,” said Rishiraj Singh, 
CEO Of Advantage Future Tech Com-
pany. “This Agreement Further Drives 
Growth To Our Current Relationship 
And Enables Coverage Of Our Propul-
sion System Distribution Portfolio To 
Three Honeywell Families Of Engines 
(LTS, HTS And TPE). We Are Pleased To 
Support The Distribution Of This Glob-
ally Leading Turboprop Engine Parts To 
Our Customers Worldwide,” he further 
added.

It’s important to note that this dis-
tributorship excludes government or 
military customers and other excluded 
contracts. For aircraft Original Equip-
ment Manufacturers (OEMs) and engine 
conversion centers (ECC), direct transac-
tions with Honeywell for parts supplies 
will continue as usual.

AFT’s expertise and global reach make them an ideal partner to enhance Honeywell’s aftermarket support 
for the TPE331 engine family.
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EirTrade Aviation has expanded its capabilities to offer complete CFM 
International CFM56-3 teardown including CFM56-5A, -5B, -7B, and 
-7BE engine types at its new facility in Dublin.

EirTrade Aviation’s engine 
disassembly service upgrades 
capabilities to provide CFM56-3 
teardown in Dublin

EirTrade Aviation, a Dublin-based 
global aviation asset management 

and trading company, has expanded 
its capabilities by investing in tooling 
to offer complete CFM International 
CFM56-3 teardown services at its new 
facility in Dublin. This new addition 
complements the company’s existing 
services for CFM56-5A, -5B, -7B, and 
-7BE engine types. Steven Trowell, VP 
Technical at EirTrade explains that this 
new capability rounds out the Com-
pany’s focus on providing a complete 
disassembly solution for lessors, air-
lines, and MROs across its two facilities 
in Ireland.

With this investment, EirTrade can now 
provide a comprehensive disassembly 
solution for lessors, airlines, and MROs 
at its two facilities in Ireland. The com-
pany’s experienced team can offer con-
tinuous line maintenance, parking, and 
preservation for narrowbody aircraft at 
Ireland West Airport in Knock through 
EirTrade Aviation Maintenance.

Additionally, EirTrade can efficiently 
disassemble both wide and narrowbody 
airframes and CFM engines upon the 
asset owner’s request, simplifying lo-
gistics and facilitating ferry flights from 
Europe, Africa, and the Middle East. 

Moreover, the company offers on-site 
free parking for multiple aircraft of all 
sizes, catering to the needs of lessors 
and airlines.

Steven Trowell, VP Technical, EirTrade 
said, “We can now provide continuous 
line maintenance, parking and preserva-
tion for narrowbody aircraft at Ireland 
West Airport in Knock though EirTrade 
Aviation Maintenance. We also have the 
capability to disassemble both wide and 
narrowbody airframes and CFM engines 
at the asset owner’s request, simplify-
ing logistics and making it much easier 
for ferry flights from Europe/Africa/
Middle East. In addition, we can offer 
free parking on-site for multiple aircraft 
of all sizes for lessors and airlines. We 
have invested to prepare our facility 
to provide a seamless service as the 
requirement for USM ramps up and 

The TPE331 engine is renowned for 
its reliability and performance, making 
it one of the most proven turboprop 
engines globally. With the distribution 
agreement in place, Honeywell aims to 
enhance its support for TPE331 opera-
tors, ensuring that they have immediate 
access to new spare parts when time is 
critical for any mission.

This partnership between Honey-

well and AFT reflects the companies’ 
commitment to meeting the needs of 
their global customer base. By joining 
forces, they aim to streamline the sup-
ply chain and provide comprehensive 
support for the TPE331 engine family 
across different aviation segments. 
Customers can expect a seamless expe-
rience, efficient service, and access to 
genuine Honeywell parts through AFT’s 
distribution network.

In conclusion, the collaboration 
between Honeywell and Advantage 
Future Tech Company represents a sig-
nificant step in enhancing aftermarket 
support for the TPE331 engines. As AFT 
becomes the primary global distribu-
tor of new spare parts for the TPE331 
engines, customers can expect excep-
tional service and support, ensuring 
their engines operate at peak perfor-
mance for every mission 

engine feedstock becomes available. 
However, there is currently a shortage 
of material for these engines as freight 
and PAX operators continue to extend 
the usable life of these reliable engines 
and this is driving up the price of some 
of these USM components.”

Steven Trowell, VP Technical at 
EirTrade, emphasized the growing de-
mand for CFM56-3 teardown services, 
driven by the retirement of freight Boe-
ing B737 Classics and their replacement 
with B737NG BCFs. He highlighted that 
their facility is well-prepared to provide 
seamless services as the requirement 
for used serviceable material (USM) in-
creases and engine feedstock becomes 
available. However, there is currently a 
shortage of material for these engines 
as freight and passenger operators ex-
tend the life of these reliable engines, 
leading to a rise in the price of some 
USM components.

EirTrade Aviation’s investment in 
CFM56-3 teardown capabilities posi-
tions the company to meet the upcom-
ing demand in the market and offer an 
integrated solution for engine disas-
sembly. As the aviation industry con-
tinues to evolve, EirTrade is committed 
to providing reliable and comprehen-
sive services to support the needs 
of its customers, including lessors, 
airlines, and MROs. The company’s 
dedication to expanding its capabili-
ties and ensuring high-quality services 
demonstrates its commitment to the 
aviation industry and its stakeholders. 
With its enhanced offerings, EirTrade 
aims to remain a prominent player in 
the global aviation asset management 
and trading sector, contributing to the 
efficiency and sustainability of the 
aviation industry 
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Metrojet HKMRO, a leading mainte-
nance, repair, and overhaul (MRO) 

provider for business jets, recently 
completed a critical 2,400-hour check on 
a Gulfstream G650 aircraft, including the 
replacement of the A, B, C, and D track 
flap roller. The track flap roller is a crucial 
component that plays a significant role 
during the aircraft’s take-off and landing 
phases, making it subject to strict OEM 
requirements for its usage. To ensure the 
safety and flexibility of flight operations, 
the OEM mandates the replacement of 
the track flap roller every 2,400 hours. 

This regular replacement is essential to 
maintain the aircraft’s optimal perfor-
mance and avoid potential safety risks.

Metrojet HKMRO’s highly qualified 
engineering team successfully executed 
the 2,400-hour check on the Gulfstream 
G650. The team replaced the track 
flap roller with OEM-certified tooling, 
adhering to the strict standards set by 
Gulfstream. As a Gulfstream Authorized 
Warranty Facility based in Hong Kong, 
Metrojet HKMRO possesses the expertise 
and capability to provide various main-
tenance services using specific tools 

approved by Gulfstream.
The completion of the 2,400-hour 

check and track flap roller replacement 
exemplifies Metrojet HKMRO’s commit-
ment to ensuring the highest level of 
safety, reliability, and efficiency in busi-
ness jet maintenance. With their wealth 
of experience and expertise, Metrojet 
HKMRO continues to be a trusted partner 
for aircraft owners and operators, offer-
ing comprehensive maintenance solu-
tions that meet the stringent require-
ments of OEMs.

The Gulfstream G650 is a prestigious 
and high-performance business jet 
known for its long-range capabilities and 
luxurious cabin amenities. As an aircraft 
that caters to discerning travelers and 
business executives, maintaining its air-
worthiness and operational reliability is 
of utmost importance. Metrojet HKMRO’s 
completion of the critical 2,400-hour 
check and track flap roller replacement 
provides peace of mind to the aircraft’s 
owners and operators, ensuring that it 
continues to operate at its peak perfor-
mance level.

With its status as a Gulfstream Autho-
rized Warranty Facility in Hong Kong, 
Metrojet HKMRO is well-positioned to 
deliver top-notch maintenance services 
to Gulfstream aircraft owners in the 
region. Their team of skilled engineers 
and technicians, equipped with OEM-
certified tooling, ensures that all mainte-
nance tasks are performed to the highest 
standards, in line with Gulfstream’s 
stringent requirements.

As the demand for business jet travel 
continues to grow, the role of MRO pro-
viders like Metrojet HKMRO becomes 
increasingly vital. Their commitment to 
safety, technical excellence, and cus-
tomer satisfaction positions them as a 
leading MRO provider in the Asia-Pacific 
region and beyond. By delivering reliable 
and high-quality maintenance services, 
Metrojet HKMRO contributes to the 
overall safety and efficiency of business 
jet operations in the region 

COMPONENT 

Metrojet HKMRO recently completed a critical 2,400-hour check on a Gulfstream G650 aircraft, including 
the replacement of the A, B, C, and D track flap roller.

Metrojet HKMRO concludes a 2,400-hour check and 
track flap roller replacement on Gulfstream G650 jet

This regular replacement is essential to 
maintain the aircraft’s optimal performance 
and avoid potential safety risks.
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Boeing has announced a significant 
partnership renewal with Michelin 

North America, Inc. during the 2023 EAA 
AirVenture in Oshkosh. The five-year 
agreement solidifies Boeing Distribution, 
Inc. (formerly known as Aviall) as a glob-
al distributor for Michelin’s complete 
range of bias tires, radial tires, and tubes, 
serving the Business and General Avia-
tion, Commercial, and Defense markets 
worldwide. This continued collaboration 
enables customers to access Michelin 
products through Boeing Distribution’s 
comprehensive material availability and 
repair services program, making it a one-
stop-shop for aviation needs.

The partnership between Boeing and 
Michelin has a long-standing history, 
spanning nearly a century. Throughout 
the years, Boeing has continuously dem-
onstrated its dedication to the aviation 
industry, providing industry-leading 
product lines to meet the evolving needs 

of customers. As a key distributor, Boeing 
plays a crucial role in delivering essential 
parts, chemicals, and supplies to various 
general aviation businesses worldwide, 
including Fixed Base Operators (FBOs), 
Maintenance, Repair, and Overhaul facili-
ties (MROs), and flight schools.

“The continuation of our partnership 
with Michelin enables us to leverage 
our robust product portfolio to provide 
global material availability, product 
repair services, and comprehensive 
solutions for our customers,” said Travis 
Sullivan, vice president and general 
manager, Boeing Distribution Services.

This renewed collaboration solidifies 
Boeing’s position as a leading provider 
of aviation products and services, cater-
ing to the diverse needs of the aviation 
industry. With Michelin’s top-notch 
tire offerings and Boeing Distribution’s 
extensive distribution capabilities, cus-
tomers can benefit from a streamlined 

The five-year agreement solidifies Boeing Distribution as a global 
distributor for Michelin’s complete range of bias tires, radial tires, and 
tubes, for the Commercial, and Defense markets.

Boeing renews five-year parts 
distribution agreement with 
Michelin

procurement process, exceptional sup-
port, and comprehensive solutions.

“The renewal of this agreement is a re-
flection of our strong relationship with 
Boeing Distribution,” said M. Scott Mur-
ray, vice president of Aircraft Tire Sales, 
Michelin North America, Inc. “With this 
ongoing agreement, we will be able to 
continue leveraging their global parts 
distribution network to serve customers 
around the world,” he further added.

The continuity of this partnership 
reflects the strong relationship be-
tween Boeing Distribution and Michelin, 
two industry leaders in their respec-
tive domains. As the aviation industry 
continues to grow and evolve, such 
alliances play a crucial role in meeting 
the demands of aviation businesses and 
ensuring a reliable supply chain for es-
sential components.

For customers seeking high-perfor-
mance aviation tires and tubes, the 
renewal of this agreement between 
Boeing and Michelin brings a sense of 
reassurance, knowing that they can rely 
on Boeing Distribution’s global reach 
and Michelin’s tire expertise to meet 
their operational needs efficiently. 
Together, they continue to advance the 
aviation industry by providing top-tier 
products and services that drive perfor-
mance, safety, and success for aviation 
operators worldwide 
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lobally aerospace companies 
have been quick to adopt 
emergent technologies to 
mitigate the debilitating ef-

fects of the pandemic, almost as a reflex 
action. At the same time, the evolution 
of aerospace engineering, technology 
and manufacturing continues unabated 

as does research, design and produc-
tion, operations, and maintenance of 
aircraft. At every stage of development, 
there is meticulous testing for safety 
and certification thereof.  

With air travel getting back to pre-
pandemic levels, a clear preference is 
seen for short-haul and domestic flights 

other than international long-haul 
travel. In the meantime, digitalization 
in aerospace is seeing unprecedented 
growth and adoption, resulting in 
simplifying processes along the way. 
A single digital thread can run through 
disconnected data, and turn that into 
connected processes. The threads make 
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up the neural network of a digital twin 
– a virtual version of a part that mirrors 
its physical version.

With a highly regulated aerospace 
industry, upgrades and improvements 
in aircraft engineering is an ongoing 
process – a natural progression, so to 
speak. Some of the newer and advanced 
trends and discoveries in the industry 

(both civil and defence) that address 
issues mainly around sustainability, 
decarbonisation and safety concerns 
are items to watch out for, and some of 
these are highlighted herein:

Sustainability
Zero-Fuel Aircraft – Credited to be a 

first, Airbus’ zero-emission hydrogen 

aircraft concept is set to debut in 2035. 
The concept explores different technol-
ogy usage, and aerodynamics towards 
achieving the targeted decarbonisation 
of the aviation industry. Hydrogen as a 
clean fuel holds much promise towards 
aviation’s greening efforts. 

A smart flight planning system -Alaska 
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Airlines by deploying AI software cre-
ated by startup Airspace Intelligence, 
has optimised routes for more than 
28,000 flights thus saving approximate-
ly 15.5 million pounds of fuel! That has 
resulted in reducing - 24,490 tons of 
carbon dioxide emissions! 

Additive Manufacturing (3D Print-
ing) - The magic and convenience of 3D 
printing, that enables additive     manu-
facturing, has gained much traction as a 
concept and method of fabricating com-
ponents and aircraft parts. The method 
uses substantially less material than 
other traditionally manufactured parts. 
The flexibility of manufacturing a variety 
of complex geometric shapes is one of 
the USPs of additive manufacturing as 
also durability and lighter in weight, due 
to reduced density in the material used. 

For the aerospace industry especially, 
reduced weight is a focal point for bet-
ter speed performance, lesser fuel burn, 
emissions and the like. Parts manufac-
turers are looking at additive manu-
facturing to create a range of products 
right from seat frameworks to air ducts. 

 Advanced Materials – Advanced mate-
rial like carbon-based Graphene, make 
for lighter and more agile aircraft, and 
items that have to do with improving 
safety. Graphene is one atom thick, is 
used for manufacturing lightweight 
and durable batteries applicable in 
high-capacity energy storage, and rapid 
charging. 

Advanced materials are meant to inte-
grate functionality like energy harvest-
ing and structural health monitoring, 
amongst others. 

Digitisation 
Blockchain – Blockchain allows and 

ensures data transparency, facilitates 
a sound and secure sharing of records 
that can be audited, traceable and 
shareable, across stakeholder realms. 
Blockchain brings automation to entitle 
management and access rights. A 
shared blockchain ledger between man-
ufacturer and customer can be quickly 
concluded as this leaves an indelible 
record. Interchanging internal and 
external supply chain providers is also 
easily enabled through a blockchain, 
traced right up to the end customer. 

Internet of Things (IoT) to Predictive 
Maintenance - Aircraft MROs have 
begun using Internet of Things technol-
ogy (IoT) to predict potential damage 
to aircraft parts and equipment. This is 
done by collecting and analysing data 
from ultrasonic and vibration sensors 
attached to a machine. The analysed 
data then helps to identify fragile parts 
and tools before they are damaged. IoT 
technology is used to send critical data 
from engines, wing flaps, bleed values, 
and landing gear to technicians for 
preventive maintenance. This data aids 
technicians to plan maintenance sched-
ules, procure parts, and assign relevant 
personnel to repair the equipment as 
per requirement. 

Artificial intelligence (AI) -The aero-
space industry is making use of the 
power of Artificial Intelligence and use 
of Machine Learning (ML) in research 
and education. Users of AI and ML can 
gain insights from collected data of 
materials, to discover new patterns and 
their correlations. AI can handle far 
more complex problems than humans, 
and can crunch thousands of volumes 
of data outcomes within seconds, unlike 
the time taken by the human brain to 
process the same volume of informa-
tion. 

US Air Force Research Lab (AFRL) is 
setting up newer generations of tech-
nology by applying ML and AI to hasten 
up materials discovery at high speed 
and at the same time lowering the cost 
of technology.

Discoveries for customer delight
Bluetooth Connectivity Onboard - On 
some United flights, you can now use 
wireless headphones to connect to the 
seatback entertainment system via 
Bluetooth. Starting this past summer, 
passengers on any United 737 MAX 8 
aircraft could simply connect to the 
Panasonic system in front of them via 
Bluetooth with their headphones (Air-
Pods or otherwise). 

High-Speed Inflight Connectivity - 
Owned and operated by Inmarsat, the 
Ka-Band satellite communication sys-
tem provides the right kind of experi-
ence for the new age traveller. Available 
on demand and on board in a seamless 
manner is an option for high bandwidth 
and reliable connectivity. Operators and 
owners who crave customisation, want 
their emails, Skype calls and audio/
video streaming on tap. And they have 
it on multiple devices with the Ka-Band 
in the sky.

Need of the hour 
More Resilient and Dynamic A&D 

Supply Chains- The pandemic gripped 
the aviation MRO supply chain business 
causing contraction and disruption like 
never before. It is essential and crucial 
for the A & D industry to build back a 
resilient and reliable supply chain, for 
reliability of their very own businesses. 
Particularly impacted were smaller sup-
pliers with larger exposure to the com-
mercial and aftermarket businesses. 

To this end, the industry is adopting 
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strategies such as on-shoring, verti-
cal integration, and increased cyber 
defences to strengthen supply chains. 
OEMs and suppliers are opting for digi-
talisation, automation, smart manage-
ment systems, data analytics, and more. 
A Deloitte survey reveals that  72% 
of industry executives are investing in 
supply chain ecosystems to leverage 
external partnerships. 

Structural Health Monitoring (SHM) 
–Over a set period, changes to the 
material and geometric properties of 
aircraft structures are monitored with 
embedded or attached Non-destructive 
Evaluation (NDE) sensors. This is for the 
purpose of collecting data. This data 
then is used to assess the health of the 
structure. Significant advancements in 
SHM have led to better avoidance of 
serious and sometimes fatal, aircraft ac-

cidents caused due to metal fatigue. 
The NDE SHM sensors can cover large 
areas of structures to monitor and 
include fibre optics, active ultrason-
ics, and passive acoustic emission as 
well. All of these are allowing effective 
inspection and accurate evaluation. 

Futuristic autonomous flight systems
Implementing autonomous tech-
nologies in the aerospace industry and 
elsewhere has been a growing trend. 
Experiments are on with a focus on 
increasing autonomous flights, that 
is operating human-free flights. To 
this end, investments and innovation 
continue, to achieve this outcome. The 
experiment may first see planes being 
manned by just one pilot and ultimately 
operating autonomously in the future. 
A rudimentary example of this is the 
unmanned drone flights. A massive 

scale-up and advancement in technol-
ogy will be required to ready operations 
for transporting air passengers, espe-
cially long–haul flights. 

Advances in the defence sector 

Augmented Reality (AR) training for 
Fighter Pilots -A fighter pilot can don a 
helmet enabled with an Airborne Tacti-
cal Augmented Reality System (ATARS) 
while flying in real time, and see on the 
visor, virtual foes, and friends alike, who 
are airborne in the vicinity. This gives a 
more realistic feel other than a simula-
tion during training exercises. 
Drone as a Robotic Representative - A 
futuristic vision of the US Air Force is to 
include fighter-jet-like drones operating 
in tandem with traditional aircraft dur-
ing sorties. These robot planes (drones) 
are meant to spearhead manned fighter 
aircraft ops, and are enabled to send 
back intel or carry out a weapons strike 
in hostile territories. 

A drone that refuels fighter jets - A first 
from Boeing, (currently being tested) 
is a 51-foot-long drone that has been 
tested for refuelling US Air Force fighter 
aircraft. An uncrewed aircraft fuelling 
another manned fighter jet. Capable of 
taking off from aircraft carriers, as also 
elsewhere, this offers a huge advantage 
of freeing up fighter jets, that were be-
ing used hitherto for fuelling.

Conclusion
A complex industry that aerospace 
is, optimising use of technologically 
advanced aerospace products and 
services, is a winner! Moreover, these 
newer concepts and manufacturing 
processes tend to benefit smaller and 
medium-sized manufacturers. After all, 
aerospace companies are constantly 
looking to sign up niche suppliers to 
expand their supply chain base. 
 
resources.sw.siemens.com
Honeywell

Popsci.com 



www.mrobusinesstoday.com10 Aug 15, 2023

SPECIAL STORY 

Emerging 
Trends Shaping 
the Aerospace 
Industry’s Future



www.mrobusinesstoday.com 11Aug 15, 2023

AI goes mainstream as the industry continues 
its push into digitalization

Artificial Intelligence (AI) is emerging as 
a tool to significantly improve operational 
performance.  While the aerospace industry 
has historically lagged behind other industries 
when it comes to modernizing itself with new 
technologies, the application of AI provides 
new opportunities. 

One of the biggest opportunities is to address 
the industry’s labor shortages particularly 
in skilled areas such as parts sourcing and 
procurement which have significant impacts on 
operational and economic performance. AI can 
assist purchasing teams and increase produc-
tivity by automating many of these processes 
by using AI to leverage structured data.

For example, by connecting the forecast with 
real-time market availability, one is able to 
adjust the planning and procurement to match 
the real needs of day-to-day operations. Cur-
rently using traditional methods, due to the 
complexity of the industry, and the constraints 
set by manual processes, an aircraft parts buyer 
is only able to process 10-20 purchases per 
day. AI helps to overcome these limitations by 
performing countless purchases in a matter of 
minutes, while also improving performance, 
achieving optimal pricing and delivery.

Humans and machines learn to work together
Naturally, the next question regarding AI is, 

“will it take my job?” The answer is no, but it 
can significantly improve your job and get you 
ahead of your competition who is not using AI. 

As a matter of fact, the organizations that will 
be most successful are those who manage to 
successfully marry together human ingenuity 
with artificial intelligence. It’s not a matter of 
human OR machine, but human AND machine.  
AI can help preprocess the vast amounts of 
data needed to make the correct purchasing 
decision while working with the buyer to “Cu-
rate” the outcomes to the optimal solutions.

AI turns human buyers into “super buyers” 
being able to process hundreds or thousands of 
part requirements in one go. While AI focuses 
on the majority of purchases, human buyers 
can save their time for the most complex issues 
and strategic tasks. 

AI is a fantastic tool, but still needs human 
interaction to be most effective. 

Airlines make moves to free up working 
capital

The airline industry runs on razor thin mar-

gins, so every dollar counts. This is why airlines 
will continue to look for ways to free up cash 
and eliminate costs wherever possible. 

One big problem is the amount of spare parts 
airlines stock. The excess inventory in the com-
mercial aircraft market is estimated at around 
$50B.The amount of spares that airlines are 
stocking to support an aircraft and minimize 
downtime varies greatly from around ~$0.7M 
to $2.5M per aircraft. 

Airlines will look to free up some of this cash 
in two ways:

 Ó Matching the demand forecast regularly 
against market availability to adjust inventory 
planning and unlock working capital.

 Ó Pooling parts together from which a num-
ber of airlines and MRO providers have access 
instead of each airline having to stock their 
own parts. 

Given the fleet size of medium and large air-
lines, even if a fraction of the amount of money 
spent on stock is freed up, it could result in a 
significant amount of extra capital. 

Close collaborations and partnerships build a 
better ecosystem

As illustrated by the pooling example mentioned 
above, collaborations and partnerships can result 
in a better outcome for all parties involved.

Specifically looking at the aircraft supply 
chain, buyers, suppliers and OEMs need to 
band together to drive down costs and get the 
most out of existing inventory, while identify-
ing ways to fill holes in the supply. An example 
of how this can occur is by opening up data 
insights and sharing it with the market. 

Right now, no one gets parts stocking right 
because they only see their own data, which 
creates excess and more costs. OEMs need to 
be supplied with data from airlines to improve 
the supply chain and lock in demand.

Sustainability Strides are made
One of the big goals of the industry is to be-

come carbon neutral. A combination of travel 
demand rising, technology adoption soaring 
and consumer demand for more sustain-
able means of transportation will lead to the 
aerospace industry making tangible strides in 
sustainability. 

By leveraging new technologies and better 
understanding data, airlines will become more 
efficient and less wasteful all the way from 
operations and maintenance to commercial 
functions and airside tasks 
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The Wencor Group acquisition, valued at $2.05 billion, includes $1.9 
billion in cash and $150 million in HEICO Class A Common Stock.

HEICO Corporation buys Wencor 
Group

HEICO Corporation, a prominent 
aerospace and defense technology 

company, has successfully concluded 
its acquisition of Wencor Group, a 
renowned commercial and military air-
craft aftermarket company. The acquisi-
tion, valued at $2.05 billion, includes 
$1.9 billion in cash and $150 million 
in HEICO Class A Common Stock. This 
transaction represents HEICO’s largest-
ever purchase in terms of both price 
and acquired revenues and income.

Wencor Group, established in 1955, 
specializes in various aviation after-
market services, such as factory-new 
FAA-approved aircraft replacement 
parts, distribution of commercial and 
military aftermarket parts, and repair 
and overhaul of aircraft and engine 
accessory components. The acquisition 
underscores HEICO’s strategic focus 
on expanding its Flight Support Group, 
reinforcing its position as a leading 
provider of aircraft maintenance, repair, 
and overhaul services.

Laurans A. Mendelson, ‘s Chairman and 
Chief Executive Officer, HEICO along 
with Eric A. Mendelson, ‘s Co-President 
and Chief Executive Officer, HEICO 
Flight Support Group said, “Wencor is 
a perfect and highly complementary fit 
with HEICO, as the combination will be 
transformative, providing a unique and 
growing portfolio of proprietary cost-
saving solutions for our airline and OEM 
customers. We welcome Shawn Trogdon, 
Wencor’s talented CEO who will contin-
ue to lead Wencor, and the phenomenal 
Wencor Team to the HEICO family. HEICO 
has a long history of appreciation for its 
Team Members by providing an excel-
lent working environment, advancement 
opportunities and participation as HEICO 
owners through our 401k plan.”

The synergies between HEICO and 
Wencor are expected to enhance the 
overall capabilities of both compa-
nies. The acquisition is anticipated to 
contribute positively to HEICO’s earn-
ings within the first year following the 

closing. The strategic move aligns with 
HEICO’s ongoing growth objectives and 
signifies the company’s dedication to 
providing comprehensive solutions and 
top-notch services to its customers.

Wencor Group, headquartered in 
Peachtree City, Georgia, operates inter-
nationally and employs around 1,000 
team members across 19 facilities in the 
United States. Its extensive experience 
in aircraft parts and repairs encompasses 
hydraulic, pneumatic, electronic, electro-
mechanical, cockpit, and galley systems 
across various aircraft models. This 
expertise translates into significant cost 
savings for its customers.

Shawn Trogdon, Chief Executive Of-
ficer, Wencor said, “This is an exciting 
day for Wencor and our talented team 
in having the opportunity to join a 
world-class organization like HEICO. It’s 
unique to find two companies who align 
so well on culture, values, and com-
mitment to their customers, suppliers, 
and Team Members. This alignment 
and combination brings an unmatched 
value proposition in our industry that 
will help to further accelerate growth, 
innovation, and development of highly 
reliable cost-saving solutions for our 
customers. I’m extremely proud of our 
team’s accomplishments and we look 
forward to continuing our journey as 
part of HEICO. I want to thank the War-
burg Pincus team for their support and 
partnership over the years, which has 
helped enable our success.”

The acquisition further solidifies HEI-
CO’s market presence and broadens its 
offerings to meet the evolving needs of 
the aerospace and defense industries. 
With Wencor now part of HEICO’s port-
folio, the company is well-positioned to 
deliver enhanced value to its customers 
through innovative solutions, efficient 
services, and seamless integration of 
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complementary capabilities.
Dan Zamlong, Managing Director, 

Warburg Pincus said, “We would like to 
congratulate both the Wencor and HEICO 
teams on this milestone. Wencor has 
developed into a leading provider of af-
termarket solutions to the aerospace and 
defense industries during our ownership 
period and is well positioned for future 
growth as part of HEICO. We have a 
tremendous amount of appreciation for 
the hard work and dedication to building 
a high-quality company with a compel-
ling value proposition by every Wencor 
Team Member and wish them continued 
success as part of the HEICO team.”

Laurans A. Mendelson, Chairman 
and Chief Executive Officer of HEICO, 
and Eric A. Mendelson, Co-President 
and Chief Executive Officer of HEICO’s 
Flight Support Group, expressed their 
enthusiasm for the acquisition. They 
highlighted the complementary nature 
of the two companies and their shared 
commitment to delivering unparalleled 
solutions and value to customers. The 
addition of Wencor to HEICO’s family is 
expected to further accelerate growth, 
innovation, and the development of 
cost-saving solutions for the aerospace 
industry.

Shawn Trogdon, CEO of Wencor Group, 
echoed the sentiment of alignment 
and shared values between the two 
companies. He emphasized the unique 
opportunity to join forces with HEICO 
and enhance the value proposition for 
customers, suppliers, and team mem-
bers. The acquisition is expected to 
foster accelerated growth, innovation, 
and the continued development of reli-
able and cost-effective solutions.

As a result of this acquisition, HEICO 
anticipates a net debt-to-EBITDA 
leverage ratio below 3:1, returning to 
historical levels within a reasonable 
timeframe. The strategic integration 
of Wencor into HEICO’s operations is 
expected to yield substantial syner-
gies, strengthening both companies and 
providing meaningful growth opportu-
nities. The acquisition of Wencor Group 
by HEICO underscores the company’s 
commitment to advancing its position 
in the aerospace and defense indus-
tries, enhancing its service offerings, 
and delivering exceptional value to its 
customers and stakeholders 
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The decision to acquire Flying Colours follows Flexjet’s recent shift away from its initial plans to go public 
through a merger with a special purpose acquisition company (SPAC).

Flexjet acquires Flying Colours to strengthen 
MRO services

Flexjet, the fractional ownership 
firm has taken a strategic step to 

bolster its maintenance, repair, and 
overhaul (MRO) capabilities by acquir-
ing Canadian MRO company Flying 
Colours. This acquisitP\on comes on 
the heels of Flexjet’s earlier purchase 
of Constant Aviation, a Cleveland-
based MRO specialist renowned for its 
engine, airframe, and avionics services. 
Flying Colours, a stalwart in business 
jet maintenance, cabin overhauls, and 
completions, boasts a distinguished 
40-year history in the aviation industry. 
The company operates from two key 
locations: Peterborough, Ontario, and 
St. Louis, Missouri.

Kenn Ricci, Chairman of emphasized 
that Flexjet has been a long-standing 
customer of Flying Colours. He empha-
sized the strategic importance of this 
acquisition. By integrating Flying Colours 
into its MRO network, Flexjet aims to 
heighten service quality and bolster air-
craft availability for its fractional owners. 
This strategic move enables Flexjet to 
exert more control over its maintenance 
and product support operations, a clear 
differentiator in an industry often reliant 

on third-party MRO providers.
Kenn Ricci, Chairman, Flexjet said, 

“adding Flying Colours to the Constant 
Aviation network will ensure both the 
highest possible service quality and 
maximum availability of aircraft for our 
owners. Unlike other companies in our 
space that rely on third party providers 
for their MRO needs, Flexjet now fully 
controls its maintenance and product 
support needs.”

As fractional ownership and on-demand 
charter services surge in popularity, 
ensuring unimpeded access to top-notch 
MRO services becomes increasingly cru-
cial for maintaining operational reliabil-
ity. Flexjet’s acquisition of Flying Colours 
aligns seamlessly with the industry’s 
growing trend of vertical integration, 
where manufacturers and operators are 
diligently working to assume control over 
various aspects of the aircraft lifecycle, 
including aftermarket services.

Flying Colours’ specialization in cabin 
completions for large business jets, 
particularly those manufactured by 
Bombardier, enriches Flexjet’s MRO 
capabilities even further. This strategic 
acquisition enhances Flexjet’s competi-

tive edge and augments its service of-
ferings in a fiercely competitive market 
environment.

The decision to acquire Flying Colours 
follows Flexjet’s recent shift away from 
its initial plans to go public through a 
merger with a special purpose acqui-
sition company (SPAC). Instead, the 
company is channeling its efforts into 
strategic acquisitions and initiatives 
aimed at reinforcing its position within 
the business aviation sector. 

Presently, Flexjet operates a diverse 
fleet of approximately 250 aircraft, 
including distinguished models such 
as Bombardier Challengers, Gulfstream 
G450s and G650s, and Embraer Phe-
noms and Praetors. The acquisition of 
Flying Colours represents a decisive 
stride in Flexjet’s ongoing pursuit of 
delivering comprehensive and inte-
grated services to its fractional owner-
ship clientele, thereby solidifying its 
stature and influence in the industry. 
By strategically expanding its MRO 
capabilities through this acquisition, 
Flexjet is poised to redefine the avia-
tion landscape with enhanced services, 
reliability, and operational excellence.

MRO NEWS
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Wizz Air exclusively employs Airbus aircraft for its flourishing customer base and presently operates a 
fleet of more than 180 aircraft from the Airbus A320 Family.

Wizz Air Strengthens Airbus Alliance, Adds 75 
A321neo to Europe’s Skies

Wizz Air, Europe’s rapidly expanding, 
budget-friendly airline, has signed 

an agreement with Airbus to acquire 
75 A321neo family aircraft. Wizz Air 
exclusively employs Airbus aircraft for 
its flourishing customer base and pres-
ently operates a fleet of more than 180 
aircraft from the A320 Family. Valuing 
the strong alliance with Airbus, József 
Váradi, CEO of Wizz Air expressed, ‘We 
have enjoyed a longstanding strategic 
partnership with Airbus and are stead-
fast in our commitment to this excep-
tional technology with one of the largest 
outstanding order books in the world of 
more than 350 Neo aircraft.’

Currently, Wizz Air is Airbus’ larg-

est member having purchased 434 
single aisle A321neo aircraft, taking 
their fleet of the A320 Family to 565 
airplanes – about which the company 
has expressed significant confidence in 
relying upon. In 2019, Wizz Air crossed 
the 200+ million passengers mark, as a 
preferred airline carrier for affordable 
travel within Europe, and a huge reach 
to 150 destinations in more than 40 
countries.

József Váradi, CEO of Wizz Air said, 
“With today’s announcement, Wizz Air 
further reinforces its position as the 
largest A321neo Family operator in 
Europe and the Middle East. More than 
half our fleet has already been con-

verted to cutting-edge neo technology. 
The A321neo’s unparalleled economic 
efficiency and remarkably low carbon 
footprint underpin our commitment 
to provide affordable and sustainable 
travel options for our customers. We 
have enjoyed a longstanding strate-
gic partnership with Airbus and are 
steadfast in our commitment to this 
exceptional technology with one of the 
largest outstanding order books in the 
world of more than 350 neo aircraft.”

Airbus aircraft and helicopters oper-
ate using a blend of up to 50% SAF 
(Sustainable Aviation Fuel). Airbus 
normatively advocates for the extensive 
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growth of the SAF ecosystem. For more 
than ten years, the aircraft manufac-
turer actively engaged in certifying new 
fuel pathways, conducting demonstra-
tion projects and flights, and advocating 
for SAF at a political level.

“Thanks to József’s stewardship, 
Wizz Air has steadily grown to become 
a formidable airline in the European 
skies and a great partner to Airbus. The 
investment in the A321neo is a solid 

foundation in Wizz Air’s continued ex-
pansion strategy. We thank József and 
everyone at Wizz Air for their unwaver-
ing confidence in our partnership and 
our products,” said Christian Scherer, 
Airbus Chief Commercial Officer and 
Head, Airbus International.

Additionally, Airbus’ aircraft A321n-
eos integrate state-of-the-art engines 
and Sharklets, resulting in a 50 percent 
decrease in noise, noted as a promis-
ing achievement in global aviation. It 

offers a 20 percent improvement in 
fuel efficiency and CO2 reduction when 
contrasted with earlier generations of 
single-aisle aircraft.

Airbus recognized the expansion of 
Wizz Air’s fleet as a milestone for their 
partnership and a landmark for its pres-
ence in European markets. Airbus Chief 
Commercial Officer and Head of Airbus 
International. To date, customers world-
wide have collectively placed orders for 
nearly 5,200 units of the A321neo 
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The CRJ1000 is a regional jet aircraft manufactured by Bombardier, known for its excellent performance, 
efficiency, and versatility in regional and short-haul operations.

NAC manages sale of twelve Export Development 
Canada CRJ1000 jets to BeauTech Power Systems

Nordic Aviation Capital (NAC), a 
prominent aircraft lessor, has suc-

cessfully arranged the sale of twelve 
Bombardier CRJ1000 aircraft on behalf 
of Export Development Canada (EDC) 
to BeauTech Power Systems, a leading 
commercial engine lessor, and engine 
component supplier based in Dallas, 
Texas. The transaction represents a 
significant milestone for NAC and rein-
forces its position as a key player in the 
aviation leasing industry. The CRJ1000 
is a regional jet aircraft manufactured 
by Bombardier, known for its excellent 
performance, efficiency, and versatility 
in regional and short-haul operations.

BeauTech Power Systems’ decision to 
acquire these twelve CRJ1000 aircraft 
highlights the growing demand for 
regional jet aircraft in the commer-
cial aviation market. The company’s 
expertise in engine leasing and engine 

components makes them a strategic 
partner for NAC and Export Develop-
ment Canada in this transaction.

The sale of the CRJ1000 aircraft to 
BeauTech Power Systems opens up new 
opportunities for both parties. For NAC, 
it represents another successful deal 
that further expands its global customer 
base and strengthens its position as a 
leading aircraft lessor. For BeauTech 
Power Systems, the acquisition of these 
modern regional jets presents a promis-
ing opportunity to enhance its leasing 
portfolio and cater to the growing de-
mand for efficient and reliable regional 
aircraft.

The CRJ1000 is widely recognized for 
its advanced technology, fuel efficiency, 
and passenger comfort, making it an 
attractive choice for regional airlines 
and operators. Its capabilities make it 
suitable for a variety of routes, enabling 

airlines to serve smaller airports and 
connect communities efficiently.

As the aviation industry continues to 
recover from the impact of the CO-
VID-19 pandemic, regional aircraft like 
the CRJ1000 are expected to play a 
crucial role in the revival of air travel. 
These aircraft offer operators flexibility, 
cost-effectiveness, and the ability to 
serve regional markets with precision.

With this successful arrangement, NAC 
further solidifies its position as a lead-
ing player in the aircraft leasing market, 
showcasing its ability to facilitate 
aircraft sales on behalf of reputable 
organizations like Export Develop-
ment Canada. The deal with BeauTech 
Power Systems underscores the strong 
demand for regional aircraft, and both 
companies are well-positioned to capi-
talize on the opportunities presented 
by this transaction.

The successful sale of twelve CRJ1000 
aircraft to BeauTech Power Systems 
reflects the resilience and adaptabil-
ity of the aviation industry and points 
towards a brighter future for regional 
air travel. NAC’s expertise in aircraft 
leasing and its commitment to provid-
ing tailored solutions to its customers 
continue to drive its success in the 
aviation market. As the industry looks 
towards recovery and growth, partner-
ships and transactions like these will 
play a critical role in shaping the future 
of commercial aviation 
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Akasa Air achieved a milestone by introducing its 20th aircraft, making it the first airline in Asia to include 
the Boeing 737-8-200 variant of the Boeing 737 MAX aircraft in its fleet.

Akasa Air adds 20th aircraft in Indian fleet 
securing eligibility to fly internationally

Akasa Air, India’s rapidly expanding airline, has achieved a 
remarkable milestone by welcoming its 20th aircraft, mak-

ing it the first airline in Asia to include the Boeing 737-8-200 
variant of the Boeing 737 MAX aircraft in its fleet. The aircraft, 
bearing the registration VT YAV, arrived in Bengaluru at 9:31 
hrs, on 1st August 2023 marking a momentous occasion for the 
airline. Akasa Air has emerged as one of the world’s fastest-
growing airlines, achieving a fleet size of 20 aircraft within just 
a year of commencing operations. This milestone is particular-
ly significant as it now enables the airline to be eligible for in-
ternational operations, as Indian regulations require airlines to 
have at least 20 aircraft in their fleet for international flights.

Vinay Dube, Founder and CEO, Akasa Air said, “Akasa Air is 
merely an expression of what India is capable of achieving. 
Today’s landmark addition to our fleet heralds the international 
chapter of growth in Akasa’s story and makes us extremely 
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optimistic about our future. We are very 
excited at the prospect of showcas-
ing our unique and distinct service to 
the world. Going from 0 to 20 aircraft 
within 12 months is not just an Akasa 
record but a record that encapsulates 
the potential of our great country and 
one for our whole nation to be proud of. 
I am particularly gratified in the way our 
airline has grown. The unprecedented 
pace of our expansion is fuelled by the 
passion of our employees, who strive 
to make air travel increasingly acces-
sible and reliable. We have recorded the 
highest on-time performance for several 
consecutive months in 2023 and are 
especially proud to have achieved this 
milestone without compromising on 
our unflinching commitment to service 
leadership.”

The Boeing 737 MAX family, to which 
the 737-8-200 belongs, brings greater 
range and fuel efficiency, reducing fuel 
use and carbon emissions by 20% com-
pared to its predecessors. Moreover, the 
737 MAX is quieter, with a 50% smaller 
noise footprint than other replacement 
airplanes. Since its commercial launch 
in August 2022, Akasa Air has proven to 
be the fastest-growing airline in India. 
With a fleet of 20 aircraft, the airline 
has served over 4 million revenue 
passengers and operates more than 
900 weekly flights. It has established a 
published network of 35 unique routes 
connecting 16 Indian cities.

 “This milestone symbolizes the 
strength of our partnership with Akasa, 
as they take delivery of the first 737-
8-200 in the Asia region,” said Brad 
McMullen, senior vice president of 
Commercial Sales and Marketing, Boe-
ing. “The 737-8-200 offers a balance of 
airline economics and unparalleled cus-
tomer experience that is a perfect fit for 
Akasa and allows the airline to deliver 
on its promise of service excellence,” he 
further added.

Akasa Air’s achievement exemplifies 
India’s potential and highlights the 
country’s capabilities in the aviation 
industry. As the airline embarks on its 
international journey, it aims to show-
case its unique service and commitment 
to excellence on a global stage, making 
India proud and shaping the future of 
air travel in the region 
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TrueNoord has taken delivery of its fourth Embraer E195-E2 jet 
at the São José dos Campos facility in Brazil, part of a six-jet 
deal that will be leased to Canadian operator Porter Airlines.

TrueNoord receives fourth 
Embraer E195-E2 jet

TrueNoord, a specialist regional 
aircraft lessor, has taken delivery of 

its fourth Embraer E195-E2 jet at the 
São José dos Campos facility in Brazil. 
The next-generation aircraft is part of 
a six-aircraft deal that will be leased to 
Canadian operator Porter Airlines. True-
Noord expects to receive the fifth and 
sixth aircraft later in 2023. Embraer 
has been a crucial strategic partner to 
TrueNoord for several years, and this 
latest transaction solidifies the entire 
Embraer E-Jet family’s position as a 
cornerstone of their portfolio of mod-
ern regional aircraft. TrueNoord values 
the ongoing support of Embraer’s pro-
fessional team and anticipates further 
positive collaboration as their business 
and fleet continue to grow.

With this recent addition, Embraer 
aircraft now represent 60% of True-
Noord’s global fleet, making Embraer 
a key partner for the lessor. To com-
memorate this milestone, Anne-Bart 
Tieleman and the TrueNoord leader-
ship team joined Embraer’s executives 
in Brazil to celebrate the delivery of 
their latest next-generation E195-
E2 jet. Porter Airlines, the Canadian 
operator set to receive TrueNoord’s 
E195-E2s, is known for providing 
premium service to regional and in-
ternational destinations. The addition 
of the advanced E2 jets to their fleet 
will enable Porter Airlines to enhance 
its operations and deliver a superior 
travel experience to its passengers.

“Embraer is a key partner to True-
Noord with their aircraft now repre-
senting 60% of our global fleet. We 
are pleased to mark this milestone by 
joining their leadership team in Brazil 
to celebrate our latest next-generation 
E195-E2 jet. We are pleased to add 
Embraer’s most advanced aircraft to 
our fleet and expect more to follow in 
the future. These E2 jets complement 
our existing portfolio of 39 Embraer 
E1s, offering our customers a range of 

high-performing, fuel efficient and en-
vironmentally friendly E-Jets to fulfil 
diverse requirements,” said Anne-Bart 
Tieleman, CEO, TrueNoord.

The Embraer E195-E2 is part of the 
E-Jets E2 family, known for its cutting-
edge technology, efficiency, and envi-
ronmental performance. It features a 
state-of-the-art flight deck, improved 
aerodynamics, and next-generation 
engines, offering significant fuel 
savings and reduced emissions. The 
E195-E2 is designed to provide an ex-
ceptional passenger experience with 
its spacious cabin, large windows, and 
comfortable seating.

“Embraer has been an important 
strategic partner to TrueNoord for 
many years. This transaction further 
establishes the whole Embraer fam-
ily of E-Jets as a cornerstone of our 
portfolio of modern regional aircraft. 
We appreciate the ongoing support of 
their professional team and look for-
ward to further positive collaboration 
as our business, and fleet, continues 
on its upwards trajectory.” Arjan 
Meijer, President and CEO, Embraer 
Commercial Aviation, said, “TrueNoord 
is an important lessor for Embraer on 
the E1 program; it’s good to see that 
partnership continue to deepen with 
this move into Embraer’s E2 family. 
Another strong endorsement for the 
E2 program from a world class player,” 
he further added.

TrueNoord’s commitment to invest-
ing in modern regional aircraft, such 
as the E195-E2, underscores the 
growing demand for efficient and 
eco-friendly aircraft in the regional 
aviation sector. As the global aviation 
industry continues to recover and 
expand, partnerships between lessors 
and manufacturers like TrueNoord and 
Embraer play a pivotal role in provid-
ing innovative and sustainable solu-
tions to meet the evolving needs of 
airlines and passengers worldwide 
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UPCOMING FACILITIES 

Starting from May 2023, CAS has extended its support to Hawaiian Airlines by providing Airbus A330 Line 
Maintenance services at two key locations, Las Vegas (LAS) and Boston (BOS).

CAS expands MRO services for Hawaiian Airlines in 
LAS And BOS

Certified Aviation Services (CAS), a 
leading provider of Line Mainte-

nance services in North America, has 
once again demonstrated its com-
mitment to expansion and customer 
service. Starting from May 2023, CAS 
has extended its support to Hawaiian 
Airlines by providing Airbus A330 Line 
Maintenance services at two key loca-
tions, Las Vegas (LAS) and Boston (BOS). 
Hawaiian Airlines has been a valued 
customer of CAS for Line Maintenance 
services since 2012. Over the years, 
CAS has maintained a strong focus on 
delivering excellence in service and 
ensuring the availability of a wide range 
of ancillary services to meet Hawaiian 
Airlines’ needs. This includes services 
such as Dry Wash exterior cleaning 
and Aircraft On Ground (AOG) support 

through its renowned GoTeams.
CAS has a notable history of support-

ing Airbus A330 aircraft, having been 
a top supplier for AOG support with its 
specialized Go Team since 2010. The 
company’s expertise extends globally, 
as it supports air carriers from around 
the world with comprehensive Line 
Maintenance services.

“CAS has been a supplier to Hawaiian 
Airlines for Line Maintenance services 
since 2012. We have always strived 
to provide excellence in service and 
ensure availability for Hawaiian Airlines 
for any ancillary services, including Dry 
Wash exterior cleaning or AOG sup-
port from our world-class GoTeams,” 
said Brad Caban, President of Technical 
Operations, CAS. “For years, we have 
supported Hawaiian on their B767 and 

A320 fleets. This expansion into the 
A330 is a great addition to our product 
offering to one of our top customers,” 
he further added.

With a presence in 32 locations, CAS 
has been steadily expanding its opera-
tions to meet the growing needs of the 
aviation industry. The recent expansion 
into Boston International Airport and 
Burbank International Airport under-
scores CAS’s commitment to providing 
high-quality Line Maintenance ser-
vices across key aviation hubs. As CAS 
continues to strengthen its partnerships 
and expand its services, its collabora-
tion with Hawaiian Airlines stands as a 
testament to the company’s dedication 
to excellence, customer satisfaction, 
and technical proficiency in the aviation 
maintenance industry 
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BAA Training is Opening a New 
Pilot Training Center in Paris

SPECIAL STORY 

BAA Training, one of the leading 
independent aviation training orga-

nizations, is expanding its geographical 
presence and opening its fourth simula-
tor center, BAA Training France, near 
Orly Airport in Paris. By the end of the 
year, two Boeing 737 NG, an A320neo 

and a Boeing 747-400 simulator will be 
installed at the facility. It is expected 
that around over 2000 pilots will be 
trained there annually.

Marijus Ravoitis, CEO of BAA Train-
ing, says: “With the opening of the 
new training center, we aim to create 

a training environment that adheres 
to world-class pilot training industry 
standards. The brand-new facility will 
support one of our primary and highly 
valued clients, Transavia France, by of-
fering state-of-the-art equipment and 
tailored services. However, we also work 
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with many other operators in Europe and on different 
continents. Therefore, the establishment of BAA Train-
ing France plays a crucial role in providing more training 
opportunities location-wise to our partners worldwide.”

Olivier Mazzucchelli, CEO of Transavia France, com-
ments: “BAA Training and Transavia France share the 
same DNA: safety first and efficient operations with a 
fast-growing, entrepreneurial and agile mindset. BAA 
Training demonstrated its understanding of our needs 
from day one to support our growing and challeng-
ing training plan on B737NG and from Q3 2023 – on 
A320neo.”

Vytautas Ledakas, Managing Director of BAA Training 
France, adds: “The Paris location provides BAA Training 
with strategic advantages in terms of market access, in-
dustry connections, and the overall appeal to prospec-
tive trainees, both corporate customers and individual 
clients. It is a major aviation hub with multiple airports 
and is home to numerous airlines and aviation-related 
organizations. Therefore, we intend to position our-
selves well to foster more collaboration and partner-
ships. Simulator slots are still available for interested 
customers in the near future.”

Currently, a B737 NG full flight simulator and a Real 
Fire Fighting Trainer (RFFT) are fully operational for 
training sessions at BAA Training France. A full flight 
simulator mirroring the wide-body Queen of the Skies, 
the B747, is undergoing preparatory work before 
commencing training in August. This marks a signifi-
cant milestone for BAA Training as it is the first time in 
its history that a wide-body aircraft replica has been 
acquired. Furthermore, an A320neo, another B737 NG 
full flight simulator, an A320/321 Door Trainer, and an 
A320/321 CEET and slide are scheduled to arrive in the 
coming months.

In addition to the training center in France, BAA 
Training has training facilities in Lithuania, Spain, and 
Vietnam. The company is part of Avia Solutions Group, 
one of the world’s largest ACMI providers, operating a 
fleet of 180 passenger and cargo aircraft worldwide. 
The group is the parent company of SmartLynx, Avion 
Express, Bluebird Nordic, BBN Indonesia, KlasJet, Magma 
Aviation, and more 
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The conversion process for Serve Air the B737-800SF, including touch labor and MRO, is being carried out 
by AEI’s authorized conversion center, Commercial Jet, located in Dothan, Alabama.

AEI to deliver first B737-800SF B2F jet to new 
customer Serve Air

Aeronautical Engineers, Inc. (AEI) has 
announced that Serve Air, based in 

the Democratic Republic of Congo, has 
placed an order for its first AEI Boeing 
B737-800SF freighter conversion. The 
aircraft, with Manufacturer Serial Num-
ber (MSN) 30517, is currently undergo-
ing modification and is scheduled to be 
redelivered to Serve Air in early Novem-
ber. The conversion process, including 
touch labor and maintenance, is being 
carried out by AEI’s authorized conver-
sion center, Commercial Jet, located in 
Dothan, Alabama.

Serve Air, which recently acquired 
an AEI B737-800SF freighter from 
China Aircraft Leasing Group Holdings 
Limited, is making history as the first 
operator of the B737-800SF in the 
Democratic Republic of Congo. The 
company plans to further expand its 
fleet of AEI B737-800SF freighters to a 

total of six aircraft in the coming years. 
As Serve Air prepares to add the AEI 
B737-800SF freighter to its fleet, the 
aircraft’s enhanced payload capacity, 
container positions, and advanced de-
sign features are expected to contribute 
to the airline’s operational efficiency 
and cargo-carrying capabilities.

“While the narrowbody conversion 
market demand from leasing com-
panies has slowed over the last few 
months, new orders for our B737-800SF 
freighter coming directly from opera-
tors continues to remain strong,” stated 
Robert T. Convey, senior vice president 
sales and marketing, AEI. “Serve Air 
recently purchased an AEI B737-800SF 
from China Aircraft Leasing Group Hold-
ings Limited and is currently operating 
the freighter,” he further added.

AEI’s B737-800SF freighter conversion 
offers an impressive main deck payload 

capacity of up to 52,700 lbs. (23,904 
kg) and features eleven full-height con-
tainer positions measuring 88” x 125”, 
along with an additional position for an 
AEP/AEH. The conversion design also 
incorporates structural enhancements, 
including new floor beams aft of the 
wing box, as well as an 86” x 137” Main 
Cargo Door equipped with a single vent 
door system.

Notably, AEI’s innovative design en-
sures efficient loading and unloading of 
containers by allowing them to be po-
sitioned a full 16.5” aft of the forward 
door jamb. This design consideration 
minimizes the risk of potential door and 
aircraft strikes during ground opera-
tions. The AEI B737-800SF conversion 
also features a flexible Ancra Cargo 
Loading System, a 9g rigid barrier, five 
supernumerary seats, a galley, and a full 
lavatory 
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As part of the partnership, SITA will create a new Center of Excellence to accelerate product development 
and customer project delivery.

SITA and Envision Digital Collaborate to Support Airports in 
Achieving Net Zero Goals through Cost-Effective Solutions

SITA, a prominent IT provider for the 
air transport industry, and Envision 

Digital, a Singapore-based global leader 
in net-zero solutions and Artificial Intel-
ligence of Things (AIoT) technology, have 
recently formed a partnership to aid 
airports in reducing operational costs 
and achieving their net-zero targets.

Through collaborative efforts, the 
companies have developed cutting-
edge solutions that facilitate real-time 
data IoT flows, enabling airports to 
monitor and report their energy con-
sumption, emissions from aircraft and 
vehicles, and overall carbon footprint. 
Leveraging insights from these data 
streams, airports can implement mea-
sures to reduce consumption costs and 
emissions. Additionally, the solutions 
pave the way for airports to integrate 

and manage renewable energy sources 
in the future.

The introduction of these solutions is 
integral to SITA’s Total Airport Man-
agement concept, a comprehensive 
approach that empowers airports to ef-
ficiently oversee all aspects of their op-
erations while prioritizing sustainability 
in their decision-making processes.

Drew Griffiths, Head of SITA AT AIR-
PORTS, said “Today, SITA works with 
nearly 1,000 airports globally to man-
age every aspect of their operations, 
from baggage and passenger process-
ing to airside and aircraft operations. 
Supporting airports to reduce costs and 
cut their greenhouse gas emissions is 
a natural extension of this offering and 
one our customers have asked for. We 
look forward to working with Envision 

in delivering this new capability as part 
of our wider airport offering.” 

To expedite product development 
and customer project delivery, SITA is 
establishing a new Center of Excellence 
as part of this strategic partnership.

Michael Ding, Global Executive Direc-
tor at Envision Digital, said “Airports 
have been progressive in their ambition 
to reach net zero. This partnership com-
bines our AIoT leadership with SITA’s 
expertise in the air transport industry 
to create low-carbon aviation solutions 
that help the industry to reach its goal.” 
The alliance capitalizes on Envision Dig-
ital’s expertise in energy management 
and smart building solutions, combined 
with SITA’s proficiency in air transport 
technology and operations, to bolster 
airport efficiency and sustainability 

Conference: September 26-27, 2023
Exhibition: September 27-28, 2023
Singapore
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Lufthansa Technik, a global 
leader in Maintenance, Repair, 
and Overhaul (MRO) services, 
has established a formidable 
presence in Asia, reflecting the 
region’s growing significance 
in the aviation industry. 
Embracing a robust growth 
strategy, the company aims 
to further strengthen its core 
business while capitalizing on 
the opportunities presented 
by digitalization and adjacent 
fields. As a result, Lufthansa 

Technik is continually adapting 
to industry trends, incorporating 
advanced technologies such as 
artificial intelligence and digital 
fleet solutions to enhance its 
maintenance services. Recent 
collaborations with airlines 
like TUI highlight the practical 
benefits of these innovations, 
improving maintenance 
efficiency and reducing costs for 
their fleet operations. 
With an unwavering 
commitment to safety, quality, 

and innovation, Lufthansa 
Technik’s vision for the future 
encompasses pioneering 
solutions, strategic partnerships, 
and expansion into new 
markets, all geared towards 
maintaining its leadership 
position in a rapidly evolving 
aviation landscape. More in 
detail as Dominik Nixdor, Head 
of Corporate Strategy & Market 
Analytics at Lufthansa Technik 
is in Conversation with MRO 
Business Today. READ ON……

Adapting to the Future: 
Lufthansa Technik’s Cutting-Edge 

Approach to Aviation Maintenance in Asia
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strong regional position in all three 
world regions. Especially in Asia, we are 
observing a highly fragmented market 
environment that demands very specific 
market approaches in each subregion, 
and sometimes in each county. It is very 
important to us to create a tailored and 
robust value proposition. One example 
for this would be Mobile Engine Service 
(MES). Our customers want to utilize 
their engines as much as possible, and 
we can exactly meet this essential 
customer demand with surgical repair 
and short, reliable TATs. With MES, our 
customers can benefit from Lufthansa 
Technik’s engineering and overhaul net-
work expertise. To be able to offer this 
but also other services to even more 
customers, one of the identified levers 
is the expansion of our APAC footprint. 
This expansion is a combination of 
organic growth that is driven from our 
core, with investments in our own pro-
duction facilities and, where sensible in 
terms of speed, access to new customer 
groups, availability of talents, etc., and 
by acquiring capability.

Q - With the increasing prevalence 
of digitalization and artificial intel-
ligence in aviation maintenance, how 
is Lufthansa Technik adapting to these 
trends and incorporating them into its 
services?
A - In 2017, Lufthansa Technik es-
tablished its Digital Fleet Solutions 
business unit and launched the AVIATAR 
platform. For the first time in our indus-
try, AVIATAR combined fleet manage-
ment solutions, data science and engi-
neering expertise with digital services 
and products. Since then, the platform 
has been continuously developed as we 
use customer feedback to optimize the 
user-centric design of AVIATAR. To-
gether with flydocs, the leading digital 
records and asset solution, and Swiss 
Aviation Software AG, the provider of 
the market leading maintenance and 
engineering software AMOS, we created 
an entire Digital TechOps Ecosystem. 
The three units remain independent but 
combine their previously modular prod-
uct design. For the first time, it is pos-
sible to cover all data generated along 
the entire value stream for technical 
operations. The new integrated system 
will improve process efficiency and 

operational stability, increase aircraft 
availability, and enhance their value.
Nevertheless, we are very aware of the 
fact that we are and will continue to be 
a provider of physical services. Here, 
we successfully drive our “Digitize the 
Core” program, which leverages further 
efficiency and cost advantages across 
the entire value creation chain.

Q - TUI Airlines has recently adopted 
Lufthansa Technik’s Aviatar health 
management solutions. Could you 
elaborate on the benefits of this tech-
nology in terms of improving mainte-
nance and reducing costs for airlines?
A - TUI’s five airlines from the UK, Scan-
dinavia, Belgium, the Netherlands, and 
Germany use AVIATAR’s condition moni-
toring application to manage their fleet 
of 130 aircraft. With a focus on techni-
cal operations (TechOps), AVIATAR’s 
digital solutions for Boeing 787 and 
737 aircraft enable TUI’s maintenance 
operations control engineers to monitor 
and predict the technical condition of 
the airline’s fleet. This allows TechOps 
to improve the planning, coordina-
tion and preparation of maintenance 
tasks and other required activities to 
maximize the reliable operation of the 
airline’s fleet. TechOps is immediately 
notified on the main dashboard when a 
critical system status occurs on one the 
aircraft, allowing quick and thorough 
analysis of the situation, also using 
other apps available on AVIATAR. By 
combining operational fleet data with 
data from maintenance, engineering 
and information systems like AMOS or 
Trax, previous actions can be tracked 
when a specific failure occurs, and the 
customer can immediately react accord-
ingly – this saves time and costs.

Q - How does Lufthansa Technik main-
tain the highest standards of safety and 
quality in its maintenance and repair 
services?
A - Safety and responsibility are the 
core values and have the highest prior-
ity at Lufthansa Technik. From my point 
of view, safety and quality starts with 
our Lufthansa culture, with the mindset 
of each and every of my colleagues. For 
example, we never stop learning and 
improving. Quality managers from our 
entire Lufthansa Technik Group regu-

Q -  Lufthansa Technik has established 
a robust presence in Asia through 
various maintenance facilities and 
partnerships. Could you elaborate on 
the significance of the Asian market for 
Lufthansa Technik, and the company’s 
plans for expanding its operations in 
the region?
A - Lufthansa Technik will continue its 
growth strategy. We will expand our 
leading position in the MRO industry 
by strengthening our core business, 
leveraging the efficiency and business 
opportunities of digitalization, and 
establishing capabilities in adjacent 
fields.
With this aspiration, we must have a 
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larly exchange information and ideas to 
ensure knowledge is rapidly transferred 
across our facilities. 
We all are working very hard to keep 
quality as an intrinsic part of all our 
processes. We therefore employ a 
unique management system to ensure 
that all aspects of quality are fully 
integrated, continuously improved, 
and are standardized. Our integrated 
management system plays a critical role 
in maintaining our authority approvals 
around the globe. It ensures that we re-
main certified to quality standards and 
environmental management standard 
as well as international standard for 
health & safety in our worldwide MRO 
operations.
Secondly, the highest quality is a strong 
source of competitive advantage for 

Lufthansa Technik, and therefore very 
relevant for our business success. This 
means a customer can rely on our qual-
ity promise in our complete operations 
network through our certified main-
tenance, design, and production and 
CAMO organization.

Q - What is Lufthansa Technik’s vision 
for the future of aviation maintenance, 
and how does the company plan to 
maintain its leadership position in an 
industry that is constantly evolving?
A - As mentioned before, Lufthansa 
Technik has the ambition to build on its 
leading MRO market position. There-
fore, we will play an active role in con-
solidation and partnership discussions 
in the years to come. We formulated a 
clear strategy across three levels. 

First, our efficient core MRO offer is and 
will remain the heart and soul of our 
operations. Our relevance in the market 
is based on the broad portfolio and pro-
found capabilities we have that creates 
competitive advantages. 
Second, the industry is transforming 
and we aim to pioneer new solutions. 
Our digital transformation serves as 
a good example. By combining digital 
know how with our engineering and 
technical operations expertise, we can 
offer better service and set industry 
standards with AVIATAR and our Te-
chOps Ecosystem. 
Third, we are expanding our established 
footprint in new and adjacent business-
es. We are transferring our expertise 
into new products and business models 
to create more value for customers 
beyond core MRO. This includes for 
example new digital cabin solutions or 
green tech solutions. We just recently 
launched AeroSHARK which imitates 
the characteristics of hydrodynamic 
sharkskin, reducing drag which leads to 
less fuel consumption. 
To conclude, I feel very confident that 
we have set the right ambition and 
have the means and mindset to realize 
our goals. In my view, it is the combin-
ing factor of our joint purpose here 
at Lufthansa Technik that will keep us 
on track and successful in an evolving 
industry. 
“With our passion for aviation we make 
the world take off.”

EXCLUSIVE INTERVIEW 
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Lufthansa Group drives forward the market ramp-up and use of SAF as a core element of its 
sustainability strategy.

Lufthansa Group and HCS Group Sign Letter of Intent 
to Produce Sustainable Aviation Fuel (SAF) in Germany

The Lufthansa Group and HCS Group have recently agreed 
to collaborate on the production and supply of Sustain-

able Aviation Fuel (SAF). The partnership aims to utilize HCS 
Group’s Alcohol-to-Jet (AtJ) technology to produce SAF from 
biogenic residues sourced from agriculture and forestry. The 
SAF will be manufactured at the HCS Group production site in 
Speyer, which is conveniently located near Lufthansa Group’s 
Frankfurt hub. The initial production volume is targeted at 
60,000 metric tons of SAF per year, making HCS Group the first 
large-scale producer of biogenic SAF in Germany.

The agreement aligns with Lufthansa Group’s commitment 
to sustainable aviation and its efforts to drive the market 
adoption of SAF as a crucial element of its sustainability 
strategy. The airline group has already established itself as 
one of the world’s top five SAF customers and has pledged 
to invest up to USD 250 million in SAF procurement over 
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Eviation selects TLG Aerospace to 
design production configuration 
for Alice commuter aircraft
Eviation Aircraft has taken a significant step forward in the 
development of its revolutionary Alice commuter jet by appointing 
TLG Aerospace for the design of the production configuration.

Eviation Aircraft, a pioneering manu-
facturer of all-electric aircraft, has 

taken a significant step forward in the 
development of its revolutionary Alice 
commuter plane by appointing TLG 
Aerospace, a leading aerospace engi-
neering company based in Seattle, for 
the design of the production configura-
tion. TLG Aerospace, renowned for its 
aerospace engineering expertise span-
ning product development to certifica-
tion, is equally enthusiastic about the 
collaboration.

Eviation’s Alice is a groundbreaking 
nine-passenger all-electric commuter 
aircraft, distinguished as the only flight-
proven aircraft of its size that operates 
entirely on electricity. With its innova-
tive design and integration of magniX’s 
cutting-edge electric propulsion sys-
tem, Alice boasts zero carbon emissions 
and offers lower operating costs per 
flight hour compared to conventional 
light jets or high-end turboprops. This 
positioning facilitates the potential 
for expanding flight routes, thereby 
enhancing air travel convenience.

Gregory Davis, CEO, Eviation said, 
“Establishing the production configura-
tion of the Alice aircraft is an important 
milestone in the program. This allows us 
to complete the design of the produc-
tion version of the aircraft, a significant 
step on Alice’s path to certification. We 
are excited to work with the expert en-
gineering team at TLG Aerospace to take 
Alice into this next stage of bringing 

zero carbon, cost-effective and conve-
nient air travel to the market.”

Eviation’s Alice has garnered interna-
tional recognition, with the company 
being named one of TIME Magazine’s 
“100 Most Influential Companies 
2023”. The aircraft’s revolutionary na-
ture is expected to reshape the aviation 
landscape, introducing environmentally 
friendly and cost-effective air travel 
solutions. The collaboration with TLG 
Aerospace signifies a significant leap 
toward realizing this vision, marking a 
vital step toward the certification and 
production of Alice.

Steve Muenzberg, CEO, TLG Aerospace 
said, “TLG Aerospace is thrilled to be 
joining this significant chapter in the 
development of the Alice aircraft. Alice 
is an innovative, beautifully designed 
plane and a vital solution to reduce the 
aviation industry’s carbon emissions. At 
TLG Aerospace we are committed to sup-
porting the aviation industry’s transition 
to sustainability, and working with Evia-
tion’s Alice is a tremendous opportunity 
to contribute to this critical initiative.”

As the aviation industry continues 
its journey toward sustainability and 
reduced carbon emissions, partner-
ships like that between Eviation and TLG 
Aerospace underscore the importance of 
innovation and collaboration in driving 
transformative change. The development 
of the production configuration for Alice 
holds the promise of a more sustainable 
and convenient future for air travel 

the coming years. Lufthansa Group 
is actively engaged in various global 
projects to enhance SAF availability 
and is continuously exploring addi-
tional options for long-term purchase 
agreements.

SAF, also known as Sustainable Avia-
tion Fuel, is produced without fossil 
feedstocks and meets sustainability 
criteria. The current SAF is primar-
ily sourced from biogenic residual 
materials like used cooking oil and is 
blended with conventional kerosene 
before transportation to airports. 
In its pure form, SAF derived from 
biogenic residues can reduce CO2 
emissions by up to 80% compared 
to traditional kerosene. Lufthansa 
Group has been at the forefront of 
SAF research, with a focus on next-
generation fuels based on waste ma-
terials, renewable electrical energy 
(Power-to-Liquid, PtL), and the direct 
use of sunlight for fuel synthesis 
(Sun-to-Liquid, StL).w

The partnership with HCS Group en-
ables Lufthansa Group to support the 
production of SAF ‘Made in Germany,’ 
in line with Europe’s Renewable 
Energy Directive RED II. This strategic 
collaboration reinforces Lufthansa 
Group’s ambitious sustainability 
goals, aiming for a carbon-neutral 
balance by 2050 and a 50% reduc-
tion in net CO2 emissions compared 
to 2019 by 2030. These reduction 
targets were validated by the inde-
pendent Science Based Targets initia-
tive (SBTi), making Lufthansa Group 
the first European airline group with 
scientifically aligned CO2 reduction 
objectives, in accordance with the 
Paris Climate Agreement.

Lufthansa Group’s efforts in sus-
tainable aviation encompass fleet 
modernization, increased use of SAF, 
continuous flight operations optimi-
zation, and eco-friendly offerings for 
passengers and cargo transportation. 
Additionally, the group has been 
actively supporting global climate 
and weather research for many years. 
With this new collaboration, Luf-
thansa Group reinforces its commit-
ment to driving the aviation industry 
towards a more sustainable and 
environmentally friendly future 

 Cont from pg 27
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Bluebox to provide the Blueview platform on Air 
Japan’s Boeing B787 fleet
AirJapan is set to deploy Bluebox’s onboard retail and in-flight entertainment (IFE) modules i.e. Blueview 
across its widebody fleet, showcasing the adaptability of the Blueview platform.

Bluebox, a leading provider of digital 
passenger services, has announced 

a dynamic application of its Blueview 
platform for AirJapan, a new airline 
brand under ANA HOLDINGS INC. 
AirJapan is set to deploy Bluebox’s 
onboard retail and in-flight entertain-
ment (IFE) modules across its widebody 
fleet, showcasing the adaptability of 
the Blueview platform. AirJapan, slated 
to commence operations in Febru-
ary 2024, aims to serve medium-haul 
markets in Asia and provide passengers 
with a unique and thoughtful flying 
experience. Bluebox’s innovative solu-
tions align well with AirJapan’s “Fly 
Thoughtful” concept, offering passen-

gers convenient onboard services that 
enhance their journey.

The Blueview onboard retail solution 
empowers passengers to utilize their 
personal devices for ordering items 
from AirJapan’s food and beverage 
menu as well as its retail catalogue. 
Leveraging the Bluebox Wow portable 
wireless system, Blueview also facili-
tates an immersive IFE experience. Pas-
sengers can seamlessly stream content 
tailored to the markets served by AirJa-
pan directly onto their own devices.

“Our focus since we launched our 
new brand has been our concept of ‘Fly 
Thoughtful’ and this new service offers 
our passengers the freedom to make 

purchases when they wish from the 
convenience of their own seats and the 
familiarity of their own devices,” said 
Hideki Mineguchi, President, Air Japan. 
“It is another new service we have 
added to our product since our brand 
launch that embodies our innovative 
spirit and will ensure that once we start 
flying, our passengers have an out-
standing experience of flying with us,” 
he further added.

Blueview, a recipient of the 2023 PAX 
Tech Readership Award for Technol-
ogy, offers a comprehensive software 
platform encompassing a browser-
based portal for passengers to access 
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a range of digital services 
onboard. This includes features 
like onboard retail and in-flight 
entertainment, all supported by 
secure content delivery, third-
party app integration, content 
management, and analytics. 
Blueview presents an inte-
grated ecosystem that enables 
airlines to engage and enter-
tain passengers while generat-
ing ancillary revenue.

“We are so pleased we are sup-
porting AirJapan provide guests 
order-to-seat and IFE services 
on Blueview – both empowering 
and entertaining passengers on 
board,” said Kevin Clark, CEO, 
Bluebox. “We are committed 
to providing the most flexible 
solution on the market with the 
many benefits of a digital in-
flight experience for passengers 
in any cabin and operators of 
any business model and route 
network,” he further added.

The Bluebox Wow system 
serves as a conduit for deliver-
ing Blueview’s digital services 
to passenger devices, offering 
a quick and cost-effective solu-
tion for airlines. This compact, 
award-winning hardware can 
be easily deployed in overhead 
lockers, accommodating a 
scalable setup to meet varying 
airline requirements. Blue-
box Wow is available in both 
portable battery-operated and 
certified configurations, pre-
senting airlines with versatile 
options to enhance the passen-
ger experience.

The collaboration between 
Bluebox and AirJapan highlights 
the evolution of in-flight servic-
es, where digital platforms like 
Blueview play a pivotal role in 
delivering tailored and engaging 
experiences to passengers. As 
AirJapan prepares to take to the 
skies, the integration of Blue-
box’s innovative solutions is set 
to provide passengers with a 
seamless blend of convenience 
and entertainment throughout 
their journey 

 Cont from pg 29Duncan Aviation signs contract 
for Honeywell Air Data Computers 
Support
The Duncan Aviation transfers all MRO capabilities, exchange inventory, 
of the Honeywell AZ-840/850 and AZ-940/950 product lines to Duncan 
Aviation’s Component Repair facility.

Duncan Aviation, a renowned leader 
in aviation maintenance, has an-

nounced the expansion of its service 
agreement with Honeywell to support 
Air Data Computer (ADC) systems. The 
new agreement transfers all repair 
and overhaul capabilities, as well as 
exchange inventory, of the Honeywell 
AZ-840/850 and AZ-940/950 product 
lines to Duncan Aviation’s Component 
Repair facility located in Lincoln, Ne-
braska, U.S. These product lines consist 
of AZ-840, AZ-850, AZ-940, and AZ-950 
Air Data Computer Systems, catering 
to business, general, and commercial 
market segments.

As a licensed Honeywell Authorized 
Service Center and Channel Partner, Dun-
can Aviation’s expanded service offering 
further enhances its existing Honeywell 
authorizations by adding specified part 
numbers. The company is known for its 
exceptional customer service and top-
notch support, and this new capability 
demonstrates its commitment to provid-
ing comprehensive solutions to custom-
ers in the aviation industry.

“Duncan Aviation has had a 50+ year 
relationship with Honeywell, providing 
the highest level of component service 
and support to our mutual customers,” 
said Mark Cote, Duncan Aviation VP of 

Component Services & Satel-
lites. “It is exciting to add 
these products and capabili-
ties to the long list of Honey-
well components we support 
today,” he further added.

Under the expanded 
service agreement, Dun-
can Aviation has assumed 
responsibility for managing 
repair and exchange capabil-
ities. This includes handling 
quotes, addressing AOG (Air-
craft On Ground) events with 
urgency, providing technical 

support, processing warranty claims, 
managing MSP (Maintenance Service 
Plan) contracts, and offering regular 
status updates. By taking over these key 
aspects of the ADC systems’ support, 
Duncan Aviation aims to streamline op-
erations, reduce downtime, and ensure 
that customers receive efficient and 
effective solutions.

Duncan Aviation’s commitment to qual-
ity and its deep-rooted partnership with 
Honeywell have been key drivers in their 
continued growth and success in the 
aviation industry. With this latest expan-
sion, the company reaffirms its dedica-
tion to meeting the evolving needs of its 
customers and providing comprehensive 
and reliable support for a wide range of 
aircraft systems.

As the aviation industry continues to 
advance, Duncan Aviation remains at the 
forefront, delivering cutting-edge solu-
tions and top-tier services to its clients. 
The company’s expertise and customer-
focused approach make it a preferred 
choice for aircraft operators seeking 
reliable and efficient maintenance 
solutions. With the addition of the 
Honeywell ADC systems to its portfolio, 
Duncan Aviation reinforces its position 
as a leading player in the aviation main-
tenance and support industry 
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Safran, a leading aerospace and 
defense company, has announced 

its intention to acquire Collins Aero-
space’s high-technology actuation and 
flight control activities. These mission-
critical functions are essential for both 
commercial and military aircraft, as 
well as helicopters. The business oper-
ates across eight facilities in Europe 
(France, UK, and Italy) and Asia, with 
approximately 3,700 employees. It 
also possesses valuable maintenance, 
repair, and engineering capabilities. 
The acquisition is expected to generate 
sales of approximately $1.5 billion and 
an EBITDA of $130 million in 2024.

The transaction is also projected to 
generate approximately $50 million 
in annual pre-tax run-rate cost syner-
gies, with implementation expected 
from 2025 to 2028. These synergies 
will arise from various factors, including 

economies of scale in procurement, R&D 
complementarity, and internalization of 
sourcing and production flows. Addition-
ally, the deal is anticipated to bring com-
mercial synergies through integrated of-
ferings and diversification of customers 
and geographic mix. Post 2028, commer-
cial synergies are expected to continue, 
with achievements on next-generation 
aircraft by the mid-2020s.

Olivier Andriès, Chief Executive Of-
ficer, Safran said, “The contemplated 
transaction represents a unique op-
portunity to develop our position in 
mission critical actuation and flight con-

TECHNOLOGY 

Safran to acquire Collins Aerospace’s actuation and 
flight control business for helicopters
The Safran acquisition of Collins Aerospace’s flight control activities is expected to generate sales of 
approximately $1.5 billion and an EBITDA of $130 million in 2024.
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trol functions. Our highly complementary 
product offerings would create a global 
leader in these segments with around $1.8 
billion of sales. The transaction would 
enable us to deliver a comprehensive 
offering to our clients and position us ex-
tremely well for next-generation platforms 
as the segments move toward increased 
electrification. The business is a perfect 
fit with both our product portfolio and our 
DNA with leading technologies, recurring 
aftermarket sales, and profitable growth.”

The enterprise value of the acquisition 
amounts to $1.8 billion, representing a 
multiple of approximately 14x pre-cost 
synergies and 10x post run-rate cost 
synergies based on 2024E EBITDA. The 
transaction is expected to have an at-
tractive impact on Safran’s earnings per 
share from the first year. Long-term sup-
ply agreements covering approximately 
25% of sales are expected to be secured 
between Safran and Collins under attrac-
tive terms. The acquisition will be financed 
with available cash and have a limited im-
pact on Safran’s net leverage, reinforcing 
the company’s commitment to its robust 
investment-grade rating.

The strategic benefits of the transaction 
for Safran include highly complementary 
product offerings, synergetic exposure 
across commercial and military aircraft, 
and helicopter segments. The deal also 
provides complementary capabilities in 
hydraulic and electromechanical actuation, 
positioning Safran well for next-generation 
aircraft. Furthermore, the acquisition of-
fers attractive exposure to valuable and 
recurring aftermarket revenue streams, a 
significant portion of which comes from 
aftermarket sales. The transaction is ex-
pected to drive compelling value creation, 
supported by short to medium-term cost 
synergy potential.

The contemplated acquisition is subject 
to customary regulatory approvals, clos-
ing conditions, and the information and 
consultation procedure with the relevant 
employee representative bodies of Collins 
and Safran. The closing is anticipated to 
take place in the second half of 2024. With 
this acquisition, Safran aims to strengthen 
its position as a global leader in the aero-
space industry and capitalize on the trans-
formative potential of Collins Aerospace’s 
actuation and flight control activities for 
the benefit of the industry and its clients 

 Cont from pg 31IAI joins Odysight.ai to introduce 
latest monitoring system 
technology for UH60 helicopters
IAI leverages its expertise in aerial vehicles to integrate and 
certify new capabilities, ensuring a seamless incorporation of this 
technology into the Israel Aerospace Industries UH60 helicopter.

Israel Aerospace Industries (IAI) and 
Odysight.ai have jointly revealed an 

advanced visual-based health moni-
toring system for UH60 helicopters, 
aiming to enhance safety and opera-
tional efficiency. The UH60 helicopter 
is widely used for various missions, 
including search and rescue, medical 
evacuation, and passenger and equip-
ment transportation. The new system 
utilizes a multicamera setup, provid-
ing real-time monitoring of the heli-
copter’s systems and enabling early 
detection of component degradation 
and potential malfunctions.

The visual-based health monitoring 
system is equipped with Odysight.
ai’s cutting-edge visual sensing and 
video analytics technology, compris-
ing multiple highly resilient cam-
eras, a high-performance processing 
unit, machine vision embedded 
software, and AI/ML models and 
algorithms. These components 
facilitate various predictive mainte-
nance and condition-based monitor-
ing solutions, capturing real-time 
visual conditions of safety-critical 
components placed strategically 
throughout the helicopter.

Gila Ghilai, VP and General Manager 
of the Engineering and Development 
Division, IAI said, “We are thrilled 
to partner with Odysight.ai on this 
project. The advanced camera tech-
nology, combined with our expertise 
in aerospace engineering, will enable 
us to create a state-of-the-art health 
monitoring system. We look forward 
to contributing to the safety and suc-
cess of missions carried out by this 
important aircraft.”

IAI leverages its expertise in aerial 
vehicles to integrate and certify new 
capabilities, ensuring a seamless 
incorporation of this technology into 
the UH60 helicopter. The initiative 
is part of IAI’s ongoing commitment 

to advancing aerospace technology, 
enhancing safety, and ensuring the 
reliability of its aircraft.

Yehu Ofer, CEO, Odysight.ai said, 
“We at Odysight.ai are proud and 
honored to be chosen and trusted 
by IAI for the implementation of 
this ground-breaking visual based 
health monitoring system for UH60 
helicopters. This innovative solution 
represents a significant step forward 
in ensuring the safety and availabil-
ity of these helicopters, which play a 
vital role in numerous safety critical 
missions. By connecting the power 
of cutting-edge video-based sensors 
and AI algorithms, this innovative 
solution will provide real-time 
insights into the health of safety 
critical aviation platforms. This 
partnership highlights the potential 
of health monitoring systems for 
aerospace & aviation markets.”

The project, led by IAI’s Aviation 
Group – Engineering and Develop-
ment center, focuses on develop-
ing and installing cutting-edge 
health monitoring systems in aerial 
vehicles. It utilizes modern sen-
sor technologies and predictive 
analysis approaches, such as AI and 
Digital twin, to provide real-time 
prognostics of critical components.

IAI’s Aviation Group is renowned 
worldwide as a leading conver-
sion facility for many aircraft types. 
The Group specializes in handling 
all types of manned aircraft, both 
military and civilian, and offers 
passenger-to-cargo conversion, main-
tenance, repair and operations (MRO), 
business jets, aerostructures and 
assemblies, aircraft upgrades, and 
more. The Group’s customer base in-
cludes leading logistics and delivery 
companies like Amazon, FedEx, and 
DHL, emphasizing IAI’s position as a 
key player in the aviation industry 
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Field Aerospace 
secures Option Five 
on the T-1A Upgrade 
Contract from USAF 
Awards
The option is part of the Field Aerospace 
and USAF T-1A upgrade contract involving 
upgrading three Operational Flight Trainer 
simulators and providing one new Part Task 
Trainer simulator.

Field Aerospace has been awarded a new con-
tract option by The United States Air Force to, a 

prominent aircraft modification and support service 
provider. This option is part of the T-1A upgrade con-
tract and involves upgrading three Operational Flight 
Trainer simulators and providing one new Part Task 
Trainer simulator. The upgraded simulators will reflect 
the T-1A AMP aircraft configuration and will be used 
by the Air Education and Training Command (AETC) to 
train USAF pilots.

The T-1A Jayhawk is a medium-range, twin-engine 
jet trainer utilized by AETC to train future pilots for 
the Air Force’s airlift and tanker aircraft, including the 
KC-135, KC-46, and C-130. The T-1A AMP upgrade 
program, completed earlier this year, focused on 
avionics modifications for the T-1A fleet, enhancing 
its capabilities and ensuring it remains effective in 
preparing pilots for critical missions.

With this new contract option, Field Aerospace con-
tinues to play a significant role in supporting the Air 
Force’s pilot training efforts. The company’s expertise 
in aircraft modification and simulator development 
allows them to provide modernized tools that align 
with the Air Force’s evolving training needs. The up-
graded simulators will offer trainees a more realistic 
and immersive training experience, helping them to 
be better prepared for the challenges they may face 

This collaboration is expected to strengthen the aerospace industry 
in the Netherlands and foster innovation within the Dutch Aerospace 
eco-system.
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www.mrobusinesstoday.com34 Aug 15, 2023

DEFENCE

GKN Aerospace and Airbus Helicopters 
have taken a significant step forward in 

their long-standing partnership by signing a 
Memorandum of Understanding (MoU). This 
collaboration comes in the wake of Airbus 
Helicopters being pre-selected to supply 14 
H225M helicopters for Special Operations 
to the Ministry of Defence (MoD) of the 
Netherlands. The signing ceremony was at-
tended by Vice Admiral de Waard, National 
Armaments Director of the Netherlands, his 
successor Vice Admiral Hartman, and the 
Commissioner of Military Production Dicke. 
The agreement was officially sealed by 
Shawn Black, President – Defence Airframe 
at GKN Aerospace, and Matthieu Louvot, 
Executive Vice President Programmes at 
Airbus Helicopters.

The MoU outlines the areas in which GKN 
Aerospace will provide crucial support to 
Airbus Helicopters. It encompasses engi-
neering, electrical wiring interconnections 
systems (EWIS) design and manufacturing, 
and maintenance, repair, and overhaul 
(MRO) activities. Additionally, GKN Aero-
space will take the lead in potential inno-
vation projects and aerostructures design 
and manufacturing, with a strong focus on 
composite structures. This collaboration 
is expected to strengthen the aerospace 
industry in the Netherlands and foster 
innovation within the Dutch Aerospace 
eco-system.

GKN Aerospace and Airbus Helicopters 
have a well-established history of coop-
eration, having been partners in NHIndus-
tries, the NH90 manufacturing consortium, 
along with Leonardo, since 1992. This 
partnership has been instrumental in 
supporting Airbus Helicopters during the 
pre-selection phase with the Dutch MoD 
for the H225M helicopters.

Shawn Black, President Defence Air-
frame, GKN Aerospace said, “We have been 
working closely with Airbus Helicopters as 
partners on the NH90 program since 1992 
and have actively supported them during 
the pre-selection phase with the Dutch 

MoD. The signing of the MoU represents a 
significant milestone in our collaboration, 
reinforcing our partnership and setting 
the stage for future industrial participa-
tion. With our combined expertise and 
unwavering commitment, we will deliver 
advanced solutions and provide excep-
tional support to the Netherlands’ helicop-
ter fleet.”

With GKN Aerospace’s extensive ex-
pertise and Airbus Helicopters’ leading 
position in the helicopter industry, the 
collaboration is expected to bring valuable 
benefits to both parties. The agreement 
will not only support the delivery of the 
14 H225M helicopters for Special Opera-
tions to the Dutch MoD but also open the 
door to future industrial participation and 
potential innovation projects.

The MoU signing signifies the commit-
ment of GKN Aerospace and Airbus Heli-
copters to further advancing the aerospace 
industry in the Netherlands and promoting 
excellence in their respective fields. As 
the partnership deepens, the two compa-
nies will continue to work hand in hand, 
leveraging their collective strengths to 
drive innovation and deliver cutting-edge 
solutions to meet the evolving needs of 
the Dutch aerospace sector 

GKN Aerospace signs MoU with 
Airbus Helicopters for EWIS design 
and MRO support
The MoU outlines the areas in which GKN Aerospace will provide crucial 
support to Airbus Helicopters encompassing engineering, EWIS design and 
manufacturing, and MRO activities.

in real-world operations.
“We are grateful for the Air 

Force’s continuing trust in 
our abilities and are excited 
to assist in providing the 
warfighter modernized tools 
to fight emerging threats,” 
said Brad Orr, Director of 
Business Development for 
Air Force Programs, Field 
Aerospace.

Field Aerospace’s commit-
ment to excellence and their 
track record in delivering 
high-quality solutions make 
them a reliable partner for 
the Air Force in advancing 
their training capabilities. 
The T-1A upgrade contract 
with Field Aerospace is part 
of the Air Force’s ongoing 
efforts to maintain a high 
standard of pilot training 
and readiness. By investing 
in advanced simulators and 
modernizing aircraft avion-
ics, the Air Force ensures 
that its pilots are equipped 
with the skills and knowl-
edge necessary to operate 
sophisticated aircraft in vari-
ous operational scenarios.

The partnership between 
the Air Force and Field 
Aerospace highlights the 
importance of collaboration 
between government agen-
cies and private industry to 
achieve military readiness 
goals. Field Aerospace’s 
contribution to the T-1A up-
grade program demonstrates 
their dedication to support-
ing the warfighter and their 
commitment to delivering 
cutting-edge solutions that 
address the evolving chal-
lenges of modern warfare. 
As the Air Force continues 
to prioritize pilot training 
and aircraft modernization, 
collaborations with industry 
leaders like Field Aerospace 
will play a crucial role in 
maintaining the nation’s 
air superiority and defense 
capabilities 
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L3Harris, a trusted name in the aerospace industry, 
has reached a significant milestone by delivering 

the first fighter aircraft as part of the Hornet Exten-
sion Project (HEP) from its Canadian fighter aircraft 
center of excellence facility in Mirabel, Canada. The 
HEP, a crucial two-phased initiative, aims to ensure that 
Canada’s McDonnell Douglas CF-188 Hornet fleet can 
effectively meet operational commitments, including 
those to the North American Aerospace Defence Com-
mand (NORAD) and the North Atlantic Treaty Organi-
zation (NATO), until the F-35 next-generation fighter 
aircraft becomes fully operational in 2032.

During the initial phase of the project, L3Harris is 
undertaking modifications on 94 CF-188s to address 
regulatory and interoperability requirements. These 
upgrades will enable the CF-188s to continue using ci-
vilian airspace in the future while ensuring seamless co-
ordination and compatibility with Canada’s allied forces. 
The second phase of the project will involve enhancing 
the combat capability of 36 CF-188s through additional 
hardware and software upgrades, guaranteeing their 
operational viability until their end of service.

“L3Harris is Canada’s only fighter aircraft center of 
excellence,” said Ugo Paniconi, General Manager, L3Har-
ris. “This contract is a testament to our ongoing per-
formance and commitment to our customers’ mission. 
For over three decades, we have proudly maintained 
Canada’s only fighter aircraft fleet and we look forward 

L3harris strengthens 
Canadian Hornet 
Extension Project with 
first CF-188 Hornet 
handover
During the initial phase of the project, L3Harris 
is undertaking modifications on 94 Canadian 
CF-188 fighter jets to address regulatory and 
interoperability requirements.
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Northrop Grumman breaks 
ground for German F-35 jet 
Integrated Assembly Line
In a ceremony at Weeze, Germany, Northrop Grumman, 
Rheinmetall AG, Lockheed Martin, and German officials, initiated 
the construction of a second F-35 center fuselage IAL.

Northrop Grumman Corporation has 
taken a significant step towards 

strengthening defense capabilities 
and meeting the increasing demand 
for fifth-generation fighter aircraft in 
Europe. In a groundbreaking ceremony 
held in Weeze, Germany, Northrop 
Grumman, alongside Rheinmetall AG, 
Lockheed Martin, and German officials, 
initiated the establishment of a sec-
ond F-35 center fuselage Integrated 
Assembly Line (IAL).

The Integrated Assembly Line (IAL) 
is set to play a crucial role in afford-
ably manufacturing high-quality 
next-generation aircraft that meet the 
requirements of a growing number of 
international customers. By collabo-
rating with Rheinmetall AG, Northrop 
Grumman aims to address the surging 
demand for the F-35 fighter aircraft, 
which has become a cornerstone of 
modern air defense capabilities.

The decision to establish a second 
F-35 center fuselage Integrated 
Assembly Line in Germany under-
scores the importance of enhancing 
defense capabilities with allied na-
tions throughout Europe. The F-35, a 
fifth-generation fighter aircraft, boasts 
advanced technologies and capa-
bilities, making it a valuable asset for 
countries seeking to bolster their air 
defense capabilities and strengthen 
military readiness.

“The success of the IAL addresses 
Northrop Grumman’s vision to afford-
ably manufacture a quality next-gen-
eration aircraft that meets the needs 
of a growing number of international 
customers,” said Tom Jones, corporate 
vice president and president, Northrop 
Grumman Aeronautics Systems. “Com-
bined with Rheinmetall’s experience 
with German Armed Forces and Euro-
pean industry, the collaboration with 
Rheinmetall and Lockheed Martin will 

foster critical skills and energize the 
region’s economy with high-tech job 
opportunities,” he further added.

The groundbreaking ceremony for the 
second F-35 center fuselage Integrated 
Assembly Line marks a significant mile-
stone in Northrop Grumman’s efforts 
to meet global demand for advanced 
fifth-generation fighter aircraft. The 
collaboration with Rheinmetall AG is 
expected to enhance defense capabili-
ties, stimulate economic growth, and 
create a more secure future for the 
region and its allied nations.

The partnership between Northrop 
Grumman, Rheinmetall AG, and Lock-
heed Martin represents a significant 
opportunity for Germany to enhance 
its military capabilities and engage in 
crucial knowledge transfer and skill-
building initiatives. The establishment 
of the Integrated Assembly Line is 
poised to create a positive impact on 
the region’s economy by fostering 
growth in the high-tech aerospace 
industry and creating new job oppor-
tunities for skilled professionals.

Moreover, the expansion of the F-35 
center fuselage Integrated Assembly 
Line will contribute to strengthening 
ties between Northrop Grumman, Lock-
heed Martin, and European industry 
partners. By collaborating with Rhe-
inmetall AG, Northrop Grumman aims 
to leverage the German company’s 
experience with the German Armed 
Forces and European industry, facilitat-
ing technology exchange and fostering 
innovation in the defense sector 

DEFENCE

to the opportunity of continuing our rich 
legacy of ISS on Canada’s future F-35 
fleet,” he further added.

The Royal Canadian Air Force (RCAF) has 
shown unwavering trust in L3Harris for 
over 35 years, relying on the company’s 
industry-leading in-service support ex-
pertise to sustain its fighter aircraft fleet. 
L3Harris has executed significant struc-
tural life-extension and systems modern-
ization work, ensuring the operational 
relevance of Canada’s fighter fleet while 
maximizing the value of the country’s in-
vestment in the platform. The company’s 
commitment to providing sustainment 
services extends to other vital aircraft 
fleets, including the CC-150 Polaris, CP-
140 Aurora, CH-148 Cyclone, CH-147F 
Chinook, CT-114 Tutor (Snowbirds), and 
the incoming CC-330 fleet as part of the 
Canadian government’s Strategic Tanker 
Transport Capability project.

As a global leader in developing and 
implementing fighter structural modi-
fications and life-extension solutions, 
L3Harris has earned accolades for suc-
cessfully completing major depot-level 
programs for the Royal Australian Air 
Force and the U.S. Navy. Additionally, 
the company has provided valuable 
support to other fighter users, includ-
ing the Swiss Air Force, the Finnish Air 
Force, and NASA.

The successful delivery of the first 
fighter aircraft as part of the Hornet Ex-
tension Project reaffirms L3Harris’ posi-
tion as a key player in the aerospace 
industry. The company’s contributions 
to Canada’s fighter fleet exemplify its 
expertise and dedication to maintaining 
and enhancing the operational capabili-
ties of military aircraft. As the project 
progresses, L3Harris will undoubtedly 
continue to demonstrate its commit-
ment to excellence, making significant 
contributions to the nation’s defense 
capabilities and global alliances 
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HAL signs LoI with 
Argentinian Ministry of 
Defence for Light and 
Medium Utility Helicopters
The signing of the LoI marks a momentous occasion, as it paves the 
way for enhanced collaboration between HAL and the Argentinian 
Ministry of Defence for armed helicopters.

Hindustan Aeronautics Limited (HAL) 
and the Ministry of Defence of 

The Republic of Argentina have taken 
a significant step towards productive 
cooperation and acquisition of Light 
and Medium Utility Helicopters for the 
armed forces of Argentina. A Letter of 
Intent (LoI) to this effect was signed 
during a ceremony in the presence of 
Mr. Jorge Taiana, Argentinian Defence 
Minister, and Mr. C.B. Ananthakrishnan, 

CMD of HAL, along with other dignitar-
ies from both sides.

The signing of the LoI marks a momen-
tous occasion, as it paves the way for 
enhanced collaboration and partner-
ship between HAL and the Argentinian 
Ministry of Defence. Mr. Jorge Taiana 
expressed his enthusiasm for the day, 
emphasizing the importance of grow-
ing and strong ties between the two 
entities.

DEFENCE

During the visit, the Argentinian 
delegation was provided with detailed 
insights into the various activities of 
HAL. The company’s top officials, includ-
ing the CMD, presented a comprehen-
sive overview of HAL’s capabilities and 
achievements. A special presentation 
was delivered to the visiting dignitaries, 
highlighting the cutting-edge technolo-
gies and expertise that HAL brings to 
the table.

As part of the engagement, the 
Argentinian Defence Minister and his 
team were treated to a flying display 
of various HAL products at the HAL Air-
port. Witnessing the prowess of HAL’s 
products in the air, including the Light 
Combat Aircraft (LCA) and helicopters, 
further reinforced the potential of col-
laboration between the two nations.

The visiting delegation also had the 
opportunity to visit HAL’s Helicopter 
Divisions and LCA facilities, where they 
showed keen interest in HAL’s diverse 
range of products. The tour showcased 
the indigenous development and manu-
facturing capabilities of HAL, leaving a 
positive impression on the visitors.

The acquisition of Light and Medium 
Utility Helicopters from HAL is poised 
to strengthen the operational capabili-
ties of the Argentine Republic’s armed 
forces. HAL’s helicopters are known 
for their reliability, efficiency, and 
advanced features, making them a valu-
able addition to any defense fleet.

This partnership between HAL and 
the Argentinian Ministry of Defence is 
a testament to HAL’s commitment to 
global cooperation and its standing as a 
leading aerospace and defense organi-
zation. The collaboration is expected to 
open new avenues for mutual growth 
and development in the field of aviation 
and defense.

HAL, with its rich history of provid-
ing cutting-edge aerospace solutions, 
continues to play a pivotal role in 
India’s defense sector and beyond. This 
alliance with Argentina further under-
scores HAL’s position as a preferred 
choice for defense partners worldwide. 
The successful implementation of this 
LoI is likely to usher in a new era of 
defense cooperation between India and 
Argentina, cementing the bond between 
the two nations 
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Archer signs $142 million contracts with the U.S. Air 
Force to develop eVTOL technology
Archer will deliver up to six of its Midnight aircraft to the Air Force, share additional flight test data and 
certification-related test reports, provide pilot training, and development of MRO.

Archer Aviation Inc., a leading com-
pany in electric vertical takeoff and 

landing (eVTOL) aircraft, has expanded 
its partnership with the U.S. Depart-
ment of Defense (DoD) through new 
contracts with the U.S. Air Force, valued 
at up to $142 million. The contracts 
signify the DoD’s recognition of the 
transformative potential that Archer’s 
innovative eVTOL aircraft brings to the 
country’s Armed Forces. Under these 
contracts, Archer will deliver up to six 
of its Midnight aircraft to the Air Force, 
share additional flight test data and 
certification-related test reports, pro-
vide pilot training, and collaborate on 
the development of maintenance and 
repair operations. These initiatives will 
enhance the national defense capabili-
ties of the United States.

Archer has been collaborating with 
the DoD since 2021 through the U.S. Air 
Force’s AFWERX program to assess the 
transformative potential of the verti-
cal flight market and eVTOL technolo-
gies for DoD purposes. With the recent 
completion of the manufacturing of 
its first Midnight aircraft, the DoD 
recognizes the significant potential of 
Archer’s aircraft, which feature vertical 
takeoff and landing capabilities, a target 
payload of approximately 1,000 lbs, a 
proprietary electric powertrain system, 
and a low noise profile.

These attributes offer a potential 
paradigm shift in military aviation and 
operations, enabling rapid response, 

agility, and operational effectiveness 
in various mission profiles, including 
personnel transport, logistics support, 
and rescue operations. The Midnight 
aircraft promise a safer and quieter 
alternative to helicopters while being 
more cost-effective for the U.S. military 
to transport, operate, and maintain in 
the field.

“This historic agreement reflects the 
steadfast commitment by our Armed 
Forces to embrace the cutting-edge 
technology our eVTOL aircraft offer,” 
said Adam Goldstein, Founder and CEO, 
Archer. “It’s clear that the development 
and commercialization of eVTOL tech-
nology continues to remain a national 
priority. We look forward to working 
closely with the U.S. Department of De-
fense and the U.S. Air Force to integrate 
Midnight into their operational fleet 
with a focus on transport, logistics and 
rescue operations,” he further added.

Retired 4-Star General and Archer Gov-
ernment Services Advisory Board Mem-
ber, Steve Townsend, emphasized the 
potential impact of the agreement on 
the capabilities of the Armed Forces. He 
commended the visionary leadership 
at the DoD, which led to the contract 
and Archer’s dedication to pushing the 
boundaries of aviation technology.

“It is our mission to ensure the U.S. 
continues to lead the world in develop-
ing and deploying emerging aerospace 
technology,” said Colonel Tom Meagher, 
the lead for AFWERX Agility Prime 

programs, U.S Armed Forces. “eVTOL 
aircraft represent the cusp of the third 
revolution in aerospace, and these 
aircraft and their descendents will drive 
advances in capabilities and efficiency. 
Our contracts with Archer Aviation 
provide the U.S. Department of Defense 
and U.S. Air Force the opportunity to 
play a role in ensuring from the onset, 
and as the technology evolves, that we 
unlock the many benefits these aircraft 
have to offer the U.S. military,” he fur-
ther added.

Archer also recently formed a Govern-
ment Services Advisory Board in May to 
engage with U.S. government and public 
safety agencies and explore opportuni-
ties to commercialize its eVTOL aircraft. 
The advisory board includes respected 
members of the military and aviation sec-
tors, such as Retired 4-star General Steve 
Townsend and Retired 3-star Lieutenant 
General David A. Krumm, among others.

“As a retired senior military leader 
who was responsible for U.S. forces, 
operations and activities throughout 
the continent of Africa, I’m thrilled 
with this agreement and its potential 
impact on the capabilities of our Armed 
Forces,” said Steve Townsend, Retired 
4-Star General and Archer Government 
Services Advisory Board Member, U.S 
Defence Forces. “The United States has 
always been at the forefront of techno-
logical innovation, and this partnership 
demonstrates our nation’s commitment 
to maintain that position. I commend 
the visionary leadership at DoD which 
led to this contract and Archer’s dedica-
tion to pushing the boundaries of avia-
tion technology,” he further added.

The collaboration between Archer Avi-
ation and the DoD marks a significant 
milestone in advancing aerospace tech-
nology and strengthening the nation’s 
defense capabilities. The transformative 
potential of eVTOL aircraft in military 
applications is being recognized, and 
Archer’s contributions are expected to 
pave the way for the future of aviation 
in the Armed Forces 
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Honeywell appoints Anant Maheshwari as High Growth 
Region President And CEO
In his new position, Anant Maheshwari will be a Corporate Officer of Honeywell and will report directly to 
Honeywell CEO Vimal Kapur.

Honeywell has announced the ap-
pointment of Anant Maheshwari 

as President and CEO of Honeywell’s 
High Growth Region portfolio, effective 
September 4, 2023. He will be succeed-
ing Ben Driggs, who will be taking on 
another leadership role within the com-
pany. In his new position, Maheshwari 
will be a Corporate Officer of Honeywell 
and will report directly to Honeywell 
CEO Vimal Kapur. He will be based in 
Dubai, United Arab Emirates.

Maheshwari’s appointment comes as 
Honeywell seeks to further accelerate 
its growth in the High Growth Region 
portfolio, which includes geographies 
such as China, India, Southeast Asia, 
Central and Eastern Europe, the Middle 

East, Central Asia, Africa, and Latin 
America. His extensive experience and 
track record of delivering impactful 
results across a diverse set of industries 
make him the ideal candidate to drive 
profitable development for the com-
pany in these regions.

“Honeywell has a long-term track 
record of growth in this portfolio. Anant 
will help build on our demonstrated 
success, accelerating our ability to drive 
profitable development for the compa-
ny,” said Vimal Kapur, CEO, Honeywell. 
“Anant’s experience over the last two 
decades proves that he has an ability to 
deliver impactful results for a diverse 
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set of industries. He is the right person to con-
tinue to deliver our local-to-local presence 
and expand Honeywell’s business in controls 
and automation, software and digitaliza-
tion, and sustainability, “I’d like to thank Ben 
Driggs for his outstanding service to our high 
growth region portfolio. He helped build and 
maintain our record growth in these regions, 
delivering profitable results for Honeywell. 
We are excited for him to take his next step in 
leadership at Honeywell.” he further added.

Anant Maheshwari has a long-standing as-
sociation with Honeywell, having previously 
held leadership roles within the company 
from 2004 to 2016. During this period, he 
played a key role in launching new businesses 
and leading mature business portfolios. His 
contribution ultimately led him to become the 
President of Honeywell India, a vital part of 
the company’s high growth region strategy.

Before joining Honeywell, Maheshwari was 
associated with Microsoft, where he served 
as President and CEO of Microsoft India. In 
this role, he was responsible for overseeing 
Microsoft’s overall business and presence in 
India. His visionary leadership and ability to 
drive transformation helped Microsoft India 
become the fastest growth geography for the 
company.

With an MBA from the prestigious Indian 
Institute of Management Ahmedabad and a 
Master of Science in Economics and Bachelor 
of Engineering in Electrical and Electronics 
from the Birla Institute of Technology and 
Science, Pilani, Maheshwari brings a strong 
academic background to his leadership role.

The outgoing CEO of Honeywell’s High 
Growth Region portfolio, Ben Driggs, joined 
the company in 2004 and has held various 
leadership positions within Honeywell’s 
Aerospace business. He also served as Vice 
President of Strategic Accounts and Corporate 
Development. Driggs has played a crucial 
role in building and maintaining Honeywell’s 
record growth in the High Growth Region 
portfolio. His dedication and efforts have de-
livered profitable results for the company.

With Anant Maheshwari’s appointment, 
Honeywell looks forward to tapping into his 
expertise and experience to further strength-
en its presence and business growth in the 
High Growth Region portfolio. His leadership 
will be instrumental in driving Honeywell’s 
local-to-local presence, expanding its busi-
ness in controls and automation, software and 
digitalization, and sustainability across these 
dynamic regions 
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Eve Air Mobility appoints Johann 
Bordais as Chief Executive 
Officer
The appointment of Johann Bordais as CEO of Eve Air 
Mobility is seen as a strategic move to further enhance Eve’s 
capabilities in the growing UAM market.

Eve Air Mobility, a leading 
developer of next-generation 

Urban Air Mobility (UAM) solutions, 
has announced the appointment 
of Johann Bordais as its Chief 
Executive Officer (CEO), effective 
from September 1, 2023. Johann 
Bordais, the current President and 
CEO of Embraer Services & Sup-
port, will take on the leadership 
role at Eve, bringing his extensive 
experience in successfully leading 
a global business.

Under the guidance of co-CEOs 
Andre Stein and 
Jerry DeMuro, Eve 
has achieved 
remark-

able progress and significant 
milestones in the development 
of an electric vertical take-off and 
landing (eVTOL) aircraft and the 
urban air ecosystem. With the ac-
celeration of vehicle development 
and a heightened focus on opera-
tions and entry-into-service of the 
eVTOL, the appointment of Johann 
Bordais is seen as a strategic move 
to further enhance Eve’s capabili-
ties in the growing UAM market.

“Eve has made incredible prog-
ress and accomplished important 
milestones in the development of 

an eVTOL aircraft and the urban 
air ecosystem under the 
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leadership of Jerry and Stein,” said Luís 
Carlos Affonso, Chairman of Board, Eve 
Air Mobility. “Now, with the accelera-
tion of our vehicle development and 
increased focus on operations and 
entry-into-service of our eVTOL, Johann 
Bordais’ leadership and experience 
successfully leading a global business 
will be an outstanding addition to Eve’s 
team, helping our mission to create 
Urban Air Mobility. Due to the success-
ful completion of Eve’s launch phase 
and new demands of his schedule, Kenn 
Ricci has announced his intention to 
resign from the Eve Board of Directors 
by the end of October 2023. At that 
time, the expectation is Jerry DeMuro 
will be appointed to replace Kenn Ricci 
on Eve’s Board of Directors. “Kenn’s 
entrepreneurship and aviation vision 
were invaluable to the completion of 
the merger of Zanite and Eve in a $2.7 
billion transaction,” he further added.

As the head of Embraer Services & 
Support since its establishment in 
2016, Johann Bordais has been instru-
mental in transforming the division into 
the fastest-growing and most profitable 
business within Embraer. His efforts 
resulted in reported revenues of $1.27 
billion in 2022, accounting for 28% 
of Embraer’s total revenue. During 
his tenure, he led the globalization of 
aftersales solutions, ensured customer 
satisfaction through innovation and 
integrated products, and provided 
comprehensive support to customers 

in Commercial Aviation, Executive Jets, 
and Defense.

“Urban Air Mobility has the potential 
to revolutionize how people commute 
and travel with a direct impact on mil-
lions of lives. Supporting customers in 
a high-demand services environment 
with the right product is our mission. 
Eve has built a skilled team in recent 
years to deliver an effective and sus-
tainable new mode of transportation, 
and I’m so proud and very excited to 
join this group,” said Johann Bordais, 
CEO, Eve Air Mobility.

Jerry DeMuro, the outgoing co-CEO, 
will continue to support Eve’s growth 
as the Executive Vice President of 
Corporate Development until the end 
of October 2023. His pivotal role in 
leading Eve’s Special Purpose Acquisi-
tion Company (SPAC) transaction, which 
culminated in the company’s successful 
NYSE listing and raised approximately 
$400 million from strategic financial 
investors, has been crucial to the com-
pany’s achievements.

“I believe Eve is uniquely positioned 
to become a leading player in a poten-
tial $760 billion Urban Air Mobility mar-
ket. Our pipeline of orders, full support 
from Embraer and a large group of stra-
tegic partners are key differentiators. I 
look forward to continuing to help Eve 
accomplish its vision of sustainable 
urban aviation,” said Jerry DeMuro, 
Executive Vice President of Corporate 
Development, Eve Air Mobility.

Moving forward, Andre Stein will take 

on the role of Chief Strategy Officer at 
Eve, focusing on defining the company’s 
strategies, including commercializa-
tion, growth, and the development and 
execution of launch strategies with 
international partners and operators. 
With over 25 years of experience in the 
aerospace industry, Stein has played a 
significant role in nurturing the Urban 
Air Mobility initiative and shaping the 
industry’s potential use-cases, markets, 
and product characteristics.

“We believe that the Urban Air Mobil-
ity market has enormous potential in 
the coming years based on an efficient, 
zero-emissions transport proposition. 
I will continue to support Eve to reach 
vehicle type certification, entry-in-
service, scale its manufacturing and 
support operations globally,” said 
Andre Stein, Chief Strategy Officer, Eve 
Air Mobility. 

As Eve continues to progress toward 
vehicle type certification, entry-into-
service, and global scale in manufactur-
ing and support operations, the com-
pany’s leadership believes the Urban 
Air Mobility market holds enormous 
potential for efficient, zero-emissions 
transportation solutions. The appoint-
ment of Johann Bordais as CEO is 
expected to bring added momentum to 
Eve’s mission of creating a sustainable 
urban aviation network.

“Eve is another success case of our 
long-term partnership with Embraer as 
we share similar values and an extraor-
dinary passion for innovation, sustain-
able aviation and emerging technolo-
gies,” said Kenn Ricci, Member of Board 
of Directors, Eve Air Mobility.

Moreover, as part of Eve’s successful 
launch phase, Kenn Ricci, a member of 
the Eve Board of Directors, has an-
nounced his intention to resign by 
the end of October 2023 due to new 
demands on his schedule. Jerry De-
Muro is expected to replace him on the 
board. The partnership between Eve 
and Embraer has been instrumental in 
driving innovation, sustainable aviation, 
and emerging technologies, solidify-
ing their long-term collaboration in the 
aerospace industry 
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Date Event Venue

04 Sept 2023 Airport Innovation conference Riyadh

13-14 Sept 2023 AERO-ENGINES EUROPE Madrid, Spain

19-21 Sept, 2023 IATA World Safety & Operations 
Conference Hanoi, Vietnam

22-23 Sept 2023 Aerospace & Defence 
MRO KARNATAKA Bengaluru

25-27 Sept 2023 Airspace Integration Congress Madrid, Spain

26-27 Sept 2023 Helitech Expo London

26-28 Sept 2023 World Aviation Festival Portugal

26-28 Sept 2023 MRO ASIA-PACIFIC Singapore

11-13 Oct 2023 AIVNF Vietnam

17-19 Oct 2023 MRO Europe Amsterdam, The 
Netherlands

17-19 Oct 2023 NBAA- BACE Las Vegas, NV

01-03 Nov 2023 ATCA Global Conference & Expo Washington, DC, USA

13-17 Nov 2023 Dubai Airshow 2023 DWC, Dubai

14-15 Nov 2023 Aerospace Tech Week Americas Atlanta, USA

06 - 08 Dec 
2023 Air Expo India Indira Gandhi Intl 

Airport-New Delhi

20-24 Feb 2024 Singapore Airshow Changi Exb 
Centre,Singapore

28-29 Feb 2024 MRO South Asia 2024 New Delhi, India

17-18 April 2024 Aerospace Tech Week Europe Munich, Germany

28-30 May 2024 Aircraft Interiors EXPO Hamburg, Germany

02-04 June 
2024

IATA AGM & World Air Transport 
Summit Dubai, UAE

2023-2024


