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Great Dane Airlines selects AerFin’s 
BeyondPool component Flight Hour solution

Great Dane Airlines have signed 
a Flight-Hour agreement with 

AerFin to support the airline’s fleet of 
three (3) E195 E-Jet aircraft. As a part of 
the agreement, the airline has selected 
AerFin’s BeyondPool component Flight 
Hour-solution

Great Dane Airlines CEO, Thomas Hugo 
Moller commented on the agreement 
“We are delighted to partner with AerFin 
on this long term component support 
program which provides us with a 
flexible, cost efficient solution that also 
delivers the guaranteed service levels 
which our operation requires.”

Chris Hooley, AerFin’s Director Air-
frame, added “We have been working 
with Thomas and the Great Dane Air-
lines leadership team over the past few 
months to develop a solution that was 
perfectly tailored to satisfy all of their 
operational requirements, both in Aal-

borg as well as its ACMI operation with 
Bamboo Airways. I am delighted that 
despite the unprecedented challenges 
faced by the industry, we are able to 
continue to grow our contracted rev-
enue and deliver innovative, long term 
sustainable solutions for our partners.” 

AerFin’s BeyondPool is a fully be-
spoke, comprehensive E-Jet component 
FHA solution, covering Repair, Over-
haul, Pooling and on-site provisioning 
of E-Jet rotable component inventory 
and is fully supported out of Great 
Dane Airlines’ main hub in Aalborg, 
Denmark. In addition to this, AerFin 
will also be positioning a comprehen-
sive on-site stock of inventory into 
Hanoi, Vietnam this, following the 
recent announcement that Great Dane 
Airlines will be providing ACMI capac-
ity support for Vietnamese operator, 
Bamboo Airways.

Airinmar to provide MRO solutions to Air 
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Triumph Systems & 
Support to provide 
MRO services to 
GAL customers in 
Middle East

Triumph Systems & Support business 
and Global Aerospace Logistics (GAL) 

have signed an agreement to provide 
maintenance repair and overhaul (MRO) 
products and services for aircraft acces-
sories and components for military aircraft 
that GAL services and repairs for its Middle 
Eastern customers.

Headquartered in Abu Dhabi, GAL 
provides comprehensive aviation ser-
vices that meet dynamic military and 
commercial needs across the globe. They 
support 28 different rotary and fixed 
wing platforms and Triumph will provide 
MRO products and services for over 200 
different parts and components including 
actuators, pumps, valves and insulation 
blankets.

“We are pleased to support GAL as they 
serve aviation and defences customers in the 
Middle East,” said William Kircher, Executive 
Vice President, Triumph Systems & Support. 
“Triumph’s MRO products and services are 
focused on delivering superior quality and 
performance that customers can depend on 
to enable aircraft availability.”  

Triumph Systems & Support will lever-
age and integrate the expertise and capa-
bilities of its original equipment manu-
facturers (OEM) and third-party business 
units across 12 repair stations to optimize 
repair turnaround times and ensure parts 
are available to support the customers’ 
operational requirements.
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DLR and MTU Aero Engines 
partner to develop and validate 
a fuel cell propulsion system

DLR (Deutsches Zentrum für Luft- 
und Raumfahrt) and MTU Aero En-

gines recently signed a MoU to develop 
and validate a fuel cell propulsion sys-
tem. For this a Dornier 228 aircraft will 
be powered with a hydrogen-powered 
fuel cell and an electrical, single-sided 
propeller engine with over 500 kW 
shaft output. DLR will be managing the 
flight project and providing and operat-
ing the research aircraft.  Besides this it 
will also be responsible for the integra-
tion and certification of the powertrain. 
The research institute will also offer its 
expertise in the fields of flight test-
ing and aircraft aerodynamics and 
aeroelasticity. In its role as a partner to 
industry in the joint project, DLR will 
contribute its overall system expertise. 
MTU on the other hand will be tasked 
with the development of the complete 
powertrain powered by a hydrogen fuel 
cell. All work and integration processes 
will be carried out jointly and in close 
coordination. Up to 80 experts will be 
involved.    

The MoU was signed by Prof Rolf 
Henke, DLR Executive Board Member for 
Aeronautics Research and Technology, 
and Lars Wagner, Chief Operating Officer 
at MTU Aero Engines.  

“Although great progress in the 
performance and lifespan of fuel cells 
has been made in recent years, there 
is still a considerable need for research 
into their use in aviation,” said Henke. 
“This planned joint research-industry 
project is the first of many steps towards 
emission-free aviation.” Lars Wagner 

adds: “As things stand today, fuel cells 
utilising sustainably produced hydrogen 
offer the greatest long-term potential 
for realising emissions-free aviation. We 
believe that they could offer sufficient 
performance and range for regional, 
short- and medium-haul aircraft.”

“The flying test platform will provide 
important insights that we can use 
for the further development of electric 
and hybrid-electric powertrain systems 
and reduce the ecological footprint of 
aviation to zero,” said Henke. On behalf 
of MTU, Wagner added: “The develop-
ment of an airworthy fuel cell and the 
experience and data acquired as a result, 
including in the fields of aviation regula-
tion and certification, will prove vitally 
important to on-going product develop-
ment.”

Apart from water, fuel cells have no 
emissions and are highly efficient. The 
aim of the joint technology project is to 
develop a complete drive train suitable 
for aviation (power line) and its cool-
ing (cooling line). The electrification 
of the powertrain is a core technology 
that serves to prepare a flying fuel-cell-
based propulsion system. The partners 
are aiming for the maiden flight of the 
Do228 demonstrator to take place from 
2026 onwards.

Emission-free flight is a central goal of 
civil aviation. Emission-free air transport 
could be achieved in the long term by 
converting hydrogen into electricity. 
This would enable the environment-
friendly electrification of propulsion 
systems.
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Airinmar to 
provide MRO 
solutions to Air 
Methods

Airinmar and Air Methods have 
signed a partnership to include 

the identification, claim, recovery 
and reporting of rotorcraft/aircraft 
component warranty. Airinmar will 
compliment Air Methods’ existing 
processes and apply its proven pro-
cedures, support systems and skilled 
technical staff.

“Airinmar’s reputation for effec-
tive warranty management, value 
engineering and ability to customize 
solutions for our unique fleet makes 
this partnership important in help-
ing us execute on our operational 
goals,” said Jay Mahen, Air Methods 
VP of Supply Chain. “By comple-
menting our team with these cost 
control services, we will be continu-
ing to optimize our supply chain 
to provide safe and reliable lifesav-
ing emergency air medical care 
24/7/365.”

“We are proud to be providing 
tailored cost control services to the 
world’s largest civilian helicopter op-
erator,” said Matt Davies, Airinmar 
General Manager. “Our service will 
fit efficiently within Air Methods’ 
operation at over 300 locations and 
assist in the reduction of its annual 
component repair costs.”

With this partnership, Air 
Methods will also benefit from 
Airinmar’s value engineering of 
costs associated with the repair 
process, including price quotes 
from suppliers and service ven-
dors. Based on the data analyses 
and findings, Airinmar identifies 
cost reductions, as well as process 
improvements.
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Liebherr successfully 
delivered stand-alone 
electronics to Boeing

The Liebherr Team has reached a major milestone 
with the delivery of the first engineering proto-

types of the Nose Wheel Steering Remote Electronics 
Unit for the Boeing 787 Dreamliner and Main Gear 
Steering Control Unit for the Boeing Model 777 family 
of airplanes. Liebherr started the program for the Boe-
ing 787 Nose Wheel Steering Remote Electronics Unit 
(NWS REU) and for the Boeing 777 Main Gear Steering 
Control Unit (MGSCU) in the second half of 2018, fol-
lowed by the in-time design and the implementation 
phase. The company provided the first engineering 
prototype units for testing at Boeing in February 2020, 
after intense testing at the Liebherr facilities.

This marked the first time for Liebherr to supply 
stand-alone electronics and the company is very happy 
and proud to share this historic milestone with its 
customer Boeing. Standalone Electronics is electronic 
hardware with a software operation system, as well 
as application software to integrate into dedicated 
airplane systems.

Boeing engineers successfully carried out develop-
ment tests and continue to perform testing to confirm 
the correct operation of the components. The Boeing 
and Liebherr Teams are working closely together on 
the final reviews and preparation for qualification 
testing.

The high level of functionality and maturity of the 
Liebherr products is already evident from the engi-
neering tests completed, which will support a success-
ful qualification phase in advance of Liebherr’s serial 
release and Boeing’s subsequent entry into service on 
the 777 family and 787.

The teams are very satisfied with the progress to 
date, underscored by a successful Critical Design 
Review between Boeing and Liebherr; a great basis 
for further Liebherr stand-alone electronics system 
projects.
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Northrop Grumman Corporation 
was recently awarded a contract 

from the US Defence Advanced Research 
Projects Agency (DARPA) Strategic Tech-
nology Office (STO) for the Gamebreaker 
program. This innovative program seeks 
to develop and apply artificial intelli-
gence (AI) to existing real-time strategy 
games to break a complex model or cre-
ate an imbalance.

Northrop Grumman will use this 
opportunity to evaluate and develop 
technology to improve flexible planning, 
optimization and discovery in products 
that operate dynamic environments.

“Using AI to exploit engagement 
models can help to enable intelligent 
systems that could in turn enhance 
military strategy,” said Susan Wilson, 
director, intelligent mission capabilities 
and advanced technology laboratory, 
Northrop Grumman. “We are exploring 
how we may be able to use this method-
ology in the future.”

Northrop Grumman’s Gamebreaker 
team includes Hazardous Software and 
Slitherine Software’s Matrix Games. 
Working closely together, this partner-
ship will use advanced AI techniques 
to model and break balance within a 
highly complex simulator environment 
called “Command: Modern Operations”.

“Hazardous Software Inc. (HSI) is 
excited to continue our partnership 
with Northrop Grumman,” said Christo-
pher Hazard, CEO, Hazardous Software. 
“Building upon our 13 years of history 
modeling dynamic adversarial scenarios 

and leveraging the Diveplane machine 
learning platform, HSI’s approach to 
Gamebreaker complements Northrop 
Grumman’s longstanding experience 
and technology capabilities.”

“Command Professional Edition is the 
only wargame being analysed by DARPA 
in the Gamebreaker program,” said Iain 
McNeil, CEO, Slitherine Software. “We 
are very interested to see how the AI 
behaves and if it manages to identify 
loopholes that need assessment or it 
comes up with innovative strategies 
that are applicable to the real world.”

Hazardous Software Inc. (HSI) creates 
technology that enables and incentiv-
izes people to operate strategically in 
uncertain environments, regardless of 
whether it is a game, a simulation, or a 
real-life event.  Matrix Games specializes 
in COTS physics-based simulations and 
strategy video games. Through careful 
research and development, commercial 
simulations are turned into modern 
and powerful programs that are able 
to replicate complex military opera-
tions, from tactical and operational to 
analytical. Matrix Games, utilizing the 
Flashpoint Campaigns Sim, has now 
been appointed to year 2 of the ATHENA 
Prototype Project by DEFENSE ENERGY 
CENTER OF EXCELLENCE (NSTXL) on 
behalf of the United States Army Future 
Studies Group. The company is also a 
“single source” contractor and research 
and development supplier of the UK 
Defence Science and Technology Labora-
tory (Dstl).

Northrop Grumman awarded 
DARPA Gamebreaker Contract
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Raytheon 
RAFAEL Area 
Protection 
Systems to 
produce Iron 
Dome in US
Raytheon and Iron Dome Weap-

on System have signed another 
partnership called the Raytheon 
RAFAEL Area Protection Systems 
for the production of a new facil-
ity to produce both the Iron Dome 
Weapon System, which consists of 
the Tamir interceptor and launcher, 
and the SkyHunter missile, a US 
derivative of Tamir. Both Tamir 
and SkyHunter intercept incoming 
cruise missiles, unmanned aerial 
systems and short-range targets 
such as rockets, artillery, mortars 
and other aerial threats. The site 
location will be finalised by the end 
of the year.

“This will be the first Iron Dome 
all-up-round facility outside of 
Israel, and it will help the US Depart-
ment of Defence and allies across 
the globe obtain the system for 
defence of their service members 
and critical infrastructure,” said Ray-
theon Missiles & defence Systems’ 
Sam Deneke, vice president of Land 
Warfare & Air defence business 
execution.

“We are excited about this new 
stage in our partnership with Ray-
theon and proud of our US produc-
tion,” said Brig. Gen. (res.) Pini Yung-
man, executive vice president for 
Air and Missile defence of RAFAEL 
Advanced defence Systems. “We 
have long partnered on US produc-
tion of Iron Dome and are pleased to 
increase manufacturing and bring 
SkyHunter to the US.”

Raytheon Missiles & defence and 
RAFAEL have teamed for over a 
decade on Iron Dome which is also 
the world’s most-used system with 
more than 2,500 operational inter-
cepts and a success rate exceeding 
90 per cent.
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As a part of US Government’s USD 
4.5 billion modernization program , 

Boeing and Mitsubishi Heavy Industries 
(MHI) signed a Direct Commercial Sale 
agreement to support upgrades to Ja-
pan’s F-15J fleet. The upgrades will intro-
duce state-of-the-art electronic warfare 
and weapons, all-new advanced cockpit 
system, running on the world’s most 
advanced mission computer to deliver 
pilots enhanced situational awareness.

Under the agreement, Boeing will 
provide MHI with retrofit drawings, 
ground support equipment and techni-
cal publications for the upgrade of the 
first two F-15J aircraft to the Japan Super 
Interceptor configuration.

Boeing has partnered with MHI in 
the defence arena since the 1950s. MHI 
produced under license the current 

Japan F-15J fleet of over 200 aircraft be-
tween 1980 and 2000, and will serve as 
prime contractor for the upgrade. Sojitz 
Corporation, a trading company that 
works with Boeing’s team in Japan, will 
support this effort.

“Through this agreement, Boeing is 

Boeing partners with MHI to add upgrades to 
Japan’s F-15J fleet

honoured to further our long-standing 
tradition of support for Japan’s Ministry 
of Defence, the Japan Air Self-Defence 
Force, and MHI,” said Will Shaffer, 
Boeing Japan President. “These up-
grades will deliver critical capability for 
national and collective self-defence, in 
which the F-15J plays a key role. At the 
same time, they will provide MHI and 
our partners in Japan’s aerospace de-
fence industry with an opportunity to 
enhance their own extensive engineer-
ing capabilities.”

This DCS contract lays the foundation 
of the modernization program. MHI will 
develop the detailed modification plan 
for the jets and prepare the facilities 
and workforce for the induction and 
upgrade of up to 98 aircraft beginning 
in 2022.
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SR Technics recently announced the 
appointment of Caroline Vandedrinck as 
Senior Vice President Sales with effect 
from September 1, 2020. She will report 
directly to Jean-Marc Lenz, Chief Execu-
tive Officer, and will be leading the new 
Sales organization. Michael Sattler, Chief 
Commercial Officer, will be leaving SR 
Technics at the end of August 2020.

Commenting on the appointment, 
Jean-Marc Lenz, Chief Executive Of-
ficer at SR Technics said, “As a global 
high-quality brand with a focus on 
engine services and line maintenance, 
SR Technics is continuously striving to 
provide added value to customers. I am 
confident that with Caroline’s strong 
customer focus and expertise in com-
mercial aviation, and particularly in 

engine services, we will be able to fur-
ther strengthen our position on the MRO 
market. I would like to thank Michael 
for his valuable contribution and the 
outstanding achievements made by the 
Commercial team and wish him all the 
best for his future endeavours.”

Caroline Vandedrinck has more than 25 
years of experience in aviation, during 
which she has held various senior com-
mercial positions for international avia-
tion companies. She joined SR Technics 
in 2016 as Vice President Americas and 
has played a key role in driving SR Tech-
nics’ sales organization forward. Caroline 
holds a degree in Aerospace Engineer-
ing from Embry-Riddle Aeronautical 
University and an MBA in International 
Business from European University.

EXECUTIVES IN FOCUS

CAROLINE VANDEDRINCK JOINS SR TECHNICS AS SENIOR 
VICE PRESIDENT SALES

RUSSELL SHELTON APPOINTED AS PRESIDENT OF ENGINE 
STRATEGY AT GA TELESIS

Russell Shelton is appointed as Presi-
dent of Engine Strategy Group at GA 
Telesis. He will oversee the company’s 
long-term engine MRO Strategy, coined 
as Turbine Vision 2020. This will also 
include the leadership of the company’s 
Engine Service operation in Finland.

Shelton recently retired from GE, 
where he led the Services Sales team’s 
reconstitution to refocus on services 
growth.  He created a global team while 
re-integrating the commercial leader-
ship responsibilities from other orga-
nizations.  This resulted in double-digit 
yearly revenue and margin growth from 
2015 forward.

In his 31 years at GE Aviation, Russ 
held various positions in product 
strategy, sales & marketing for services 
and engines in addition to the many 
management roles he held through his 
esteemed career with the company.

“Russ is an industry pro with unri-
valed experience in the engine services 
sector,” said Abdol Moabery, President 
& CEO of GA Telesis. “I am looking 
forward to working with him and 
launching our turbine strategy towards 
unprecedented growth.”

“Execution of the TV 2020 strategy 
is sure to create a new model for the 
aircraft engine MRO sector. This is an 
incredible opportunity with a tremen-
dous and highly motivated team, and I 
cannot wait for the journey to begin,” 
said Russell Shelton.

In July, GA Telesis announced its TV 
2020 strategy that was developed to 
integrate the company’s vast array of 
know-how in the area surrounding air-
craft engine technologies. TV 2020 will 
consolidate all aspects of component, 
hospital, and complete engine MRO ser-
vices into integrated offerings, coupled 
with maintenance financing programs.  
TV 2020 will also develop an engine 
component repair business from its 
existing back-shop capabilities 
and seek to acquire additional 
component MROs focused on 
turbine engine technologies.  
The company will also develop 
a globally positioned network 
of subsidiary Special Proce-
dure Aero-Engine Hospitals 
(SPAHs), and build-out 
additional engine platform 
maintenance capabilities at 

existing MRO units.
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EXECUTIVES IN FOCUS

KIRAN DAMBALA APPOINTED AS THE COO OF TATA 
LOCKHEED MARTIN AEROSTRUCTURES

AERFIN APPOINTS MATT 
MILLBANK AS THE REGIONAL 
BUSINESS DEVELOPMENT 
MANAGER, AMERICAS

BOB FAIRFIELD APPOINTED AS THE 
NEW NORTHEAST REGIONAL SALES 
MANAGER AT WEST STAR AVIATION

Bob Fairfield is appointed as the new Northeast Re-
gional Sales Manager at West Star Aviation. His territory 
will include the states of New York, Massachusetts, Con-
necticut, New Hampshire, Vermont, Maine, Rhode Island 
and New Jersey. Bob’s previous experience included vari-
ous maintenance technician positions and most recently 
regional sales manager at Gulfstream. Fairfield also holds 
an A&P certificate, and I.A. license as well as a private 
pilot’s license.

“We are pleased to have Bob join our team. His technical 
experience, knowledge of the industry and relationships 
will be an asset to West Star,” said Marty Rhine, VP of Sales.

“I am excited for the opportunity to continue to apply 
my skills and experience within 
the aviation industry and with 
the well-established company 
of West Star,” said Bob Fairfield, 
Northeast RSM.

West Star Aviation specializes 
in the repair and maintenance 
of airframes, engines and APUs, 
avionics installations and 
repair, major modi-
fications, interior 
refurbishment, 
exterior paint, ac-
cessory services 
and parts.

Matt Millbank is appointed as the new Regional Business 
Development Manager for AerFin Americas.  Matt has over 35 
years’ experience and has held senior sales and business de-
velopment positions in AAR and AJ Walter in both the UK and 
US, having established AJ Walter’s first office in the US over 10 
years ago. Most recently he has spent 5 years as VP Business 
Development of Barfield Inc, a KLM/Air France company based 
in Miami.

AerFin Director of Sales & Marketing, James Bennett, said “I 
am delighted to welcome Matt on board. His wealth of indus-

try knowledge, commercial background and 
his network of relationships with OEMs, 

airlines and MROs alike, will be invaluable 
as we expand our service offering to 
our business partners in a key growth 
region for AerFin”.

As part of the business development 
team for the Americas, Matt will 

play a key role in driving forward 
the strategic objectives of the 

business, broadening the cus-
tomer base and supporting 

AerFin’s US business part-
ners with cost effective, 
sustainable aftermarket 

solutions.

Kiran Dambala will be replacing Abhay Paranjape as the 
Chief Operating Officer (COO) of Tata Lockheed Martin Aero-
structures Limited (TLMAL). In this new role he will be provid-
ing strategic oversight to TLMAL’s business and manufacturing 
activities while ensuring alignment with planned strategies 
and commitments.  Dambala has been working with Lockheed 
Martin since 2002. Abhay Paranjape will retire after 35 years of 
service.

“I am honoured to lead TLMAL during this defining period of 
advancement in India’s defence capabilities. We will continue 
to support the Indian government’s vision of further develop-
ing India’s indigenous defense capabilities under the ‘Make in 
India’ and ‘Skill India’ programs,” Dambala in a statement said. 
“I look forward to building on the great work done by Paran-
jape and wish him the best for the coming days.”

Established in 2010, TLMAL is the single global source of C-
130J Super Hercules empennage assemblies and employs 500 
people. In 2018, Lockheed Martin announced that TLMAL will 
produce fighter wings and this work is currently underway at 

the Hyderabad facility.
Dambala brings a wealth of relevant experience to TLMAL 

that spans 25 years across multiple industries. A Lockheed 
Martin employee since 2002, Dambala was most recently the 
program manager for modifications and upgrades in Lock-
heed Martin’s F-35 Lightning II program. He was the primary 
contact for all domestic and international F-35 customers on 
modifications and upgrades to meet customers’ capability 
milestones.

Prior to joining Lockheed Martin, Dambala worked in Inter-
net start-up, banking, and shipping industries. His responsi-
bilities primarily involved business analysis, planning, product 
design and development of IT solutions for end-users.

C-130 empennage assemblies produced by TLMAL include the 
aircraft’s horizontal and vertical stabilisers along with leading 
edges and tip assemblies. The TLMAL team also previously 
manufactured sets of C-130J centre wing box components, and 
is also home to a cutting-edge 4,700-square meter metal-to-
metal bonding facility.
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