
www.mrobusinesstoday.com 1July 15, 2022

Exclusive
Interview – GA 
Telesis
Pg13

Changes in aerospace 
Logistics market post covid 19
Introduction

According to trade publica-
tion, Inbound Logistics, “sup-
ply chain improvements, and 
specialized service providers, 
keep the aerospace indus-
try flying high.” Its true. 
Aerospace logistics is part 
and parcel of this business 
and plays a critical part in 
establishing reliability and 
credibility for the aerospace 
industry. It is that reliability 
and assurance of smooth 
functioning that custom-
ers repose their faith in the 
industry, and that is what 
keeps it going. For this, the 

logistics providers are as ac-
countable and responsible 
as the MROs, manufactur-
ers and the airline operators 
themselves. In fact, all key 
components of the aerospace 
business have to work in uni-
son like well-oiled machin-
ery, continually, and more so 
make adjustments to adapt 
to the ‘new normal’.

Data released (image be-
low) by Airbus’ Global Mar-
ket Forecast, picturises a 
full- blown account of the 
Covid-19’s impact on the 
travel industry.  
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Safran inaugurates 
three new facilities 
in India, aims 
to boost MRO 
operations in South 
Asia 

MRO Insider 
initiates Mobile 
Maintenance 
Syndicate 

Brief News
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Mihir Kanti Mishra delegated as the new 
HAL CEO (BC)
Mihir Kanti Mishra took over as Chief 
Executive Officer of Hindustan Aeronau-
tics Limited Bangalore Complex. Before 
this, he was going Aerospace Division as 

General Manager. Mr. Mishra began his 
career in assembling and gathering of 
MiG motors under Transfer of Technol-
ogy (TOT) program at Engine Division, 
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PARIS, France. The Air France-KLM, 
recently announced their purchase 

order of 200 CFM International LEAP-1A 
engines to power their new fleet of Air-
bus A320neo and A321neo aircraft.

Being a longstanding CFM customer, 
Air France-KLM group currently have 
their aircraft fitted with CFM56-7B 
and CFM56-5B engines, powering the 
carriers’ Boeing Next-Generation 737 
and Airbus A320ceo fleets, respec-
tively.

Offering 15 percent fuel economy, 
lower CO2 emissions, as also achieving 
significant improvement in noise reduc-
tion, LEAP engines from CFM helped cus-
tomers save more than 14 million tons 

of CO2 – in line with aviation industry’s 
sustainability goals.

Gaël Méheust, president and CEO of 
CFM International, said “We are hon-

oured to further expand our partnership 
with one of the industry’s largest groups 
and to be an integral part of Air France-
KLM’s sustainability strategy. This 
renewed trust is a valuable recognition 
of LEAP engine performances in terms of 
sustainability and fuel efficiency. We are 
looking forward to introducing the LEAP 
into their new fleet and to supporting 
KLM, Transavia Netherlands and Transa-
via France operations.”

The advanced LEAP engine continues 
to set new industry standards for fuel 
efficiency and asset utilization, log-
ging more than 20 million engine flight 
hours and nine million flight cycles in 
commercial operation.

Air France KLM picks CFM international’s LEAP-1A 
engine to power latest A320NEO fleet
Air France-KLM purchased 200 CFM International LEAP-1A engines for its new fleet of Airbus A320neo and 
A321neo aircrafts, after concluding negotiations that began in April.
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Spirit AeroSystems commences Airbus A220 
assembly program at Moroccan facility
Spirit’s Morocco facility recently started producing the aft and forward fuselage sections as well as the keel-
beams for the Airbus A220 aircraft. 

The designs are dispatched from 
Morocco for assembly at Spirit’s 

Belfast office in Northern Ireland. The 
two destinations were obtained by Spirit 
in 2020 as a feature of an enhancement 
system, adding critical Airbus content, 
and further expanding Spirit’s world-
wide impression as well as improving 
its post-retail business. The site has de-
veloped mastery in assembling a range 
of parts for Bombardier business planes 
and presently joins Spirit worldwide 
locales previously following through on 
Airbus business programs.

Mikail Houari, President, Airbus Africa 
and Middle East said, “The Kingdom 
already builds parts for all of Airbus’ 
commercial aircraft, including the A220. 
This aircraft is the latest addition to our 
product line and consequently to our in-
dustrial footprint in Morocco. With this 
achievement, A220 parts manufacturing 
is now well integrated in the Moroccan 
aerospace ecosystem and can proudly be 
described as ‘Made in Morocco’. Today, 
we celebrate another milestone in our 
relationship with Morocco and Spirit 
AeroSystems, and we look forward to 

progressing a robust and sustainable 
aviation industry together.”

In excess of 300 workers are currently 
working there, as the site keeps on ex-
tending its assembling portfolio. Moroc-
co’s Minister of Industry and Trade, Ryad 
Mezzour, and senior executives from 
Airbus and Royal Air Maroc, joined, at 
the recently extended 250,000 square-
foot manufacturing facility in Midparc, 
Casablanca’s aerospace industrial park.

Stephen Orr, Vice-President and General 
Manager, Spirit AeroSystems, Morocco 
said, “We are developing an ambitious 
roadmap to accelerate the growth of our 
Casablanca site, with the support of our 
Ministry of Industry and Trade, and are 
delighted to extend our manufacturing 
capability to include this latest pro-
gramme for Airbus. We look forward to 
working closely with Spirit’s Belfast team, 
who also supply the integrated wings for 
the A220 aircraft, and to building a strong 
and rewarding relationship with Airbus.”

Ryad Mezzour, Minister of Industry and 
Trade, said,  “Today, we proudly celebrate 
the meteoric growth experienced by 
Spirit’s Midparc site, where construction 

was launched by His Majesty King Mo-
hammed VI, may God assist Him, in Sep-
tember 2013. Since then, the plant, at the 
cutting edge of technology specializing 
in the manufacture of aeronautical parts 
and structures, has established itself as 
one of the flagships of the aerospace in-
dustry in Morocco, Spirit’s new program, 
producing high-tech fuselage sections 
in Africa for the Airbus A220, following 
the recent extension of its site, further 
strengthens the Kingdom’s positioning 
in complex, high value-added processes, 
as well as the international influence 
of our national aeronautics ecosystem. 
Our solid partnership with Spirit will 
continue with the same enthusiasm and 
could present future development op-
portunities in Morocco”.

The designs are dispatched from Mo-
rocco for assembling at Spirit’s Belfast 
office in Northern Ireland. The two desti-
nations were obtained by Spirit in 2020 
as a component of an expansion meth-
odology, adding huge Airbus content, 
and further fostering Spirit’s worldwide 
impression as well as expanding its 
reseller’s aftermarket business.

Spirit AeroSystems, Inc. hosted a commemoratory event to officially launch the production of fuselage sections at its Casablanca site.
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Oman Air awards Boeing fleet maintenance deal to 
Turkish Technic
The Istanbul-based, Turkish Technic, will give component pool, part support and advance trade administra-
tions for Oman Air’s Boeing B737 Next Generation and Boeing B737 MAX family fleet.

Oman Air, the public carrier of Oman, 
and Turkish Technic, an Istanbul 

based  main supplier of that specializes 
in administrations and solutions for 
commercial aircrafts and personal lux-
ury planes, have marked an exhaustive 
ten-year component pool and advance 
trade contract for the carrier’s fleet of 
Boeing B737 Next Generation and Boeing 
737 MAX family. This long term agree-
ment will empower Oman Air to profit 
from Turkish Technic’s times of involve-
ment with components maintenance.

Captain Nasser Ahmed Al Salmi, Chief 
Operating Officer of Oman Air, said 
“We are pleased to entrust the leading 
trademark, Turkish Technic, with the 
maintenance of our aircraft. We put our 
confidence in the globally recognised 
services provided by Turkish Technic. 

The services to be provided by Turkish 
Technic were selected for being the ideal 
solutions for Oman Air Boeing B737 Next 
Generation and Boeing 737 MAX opera-
tions.”

Mikail Akbulut, the CEO of Turkish 
Technic, said ‘‘We are happy that Oman 
Air has decided to partner with us for 
component pool and exchange services. 
As a leading component service pro-

vider of more than 900 aircraft from 
all around the world, we will do our 
best to help ensure Oman Air continues 
to meet its customers’ expectations. 
With another milestone contract in our 
partnership, we look forward to support-
ing Oman Air’s fleet of Boeing B737 Next 
Generation and Boeing 737 MAX family.’’

Oman Air (WY), the national airline of 
Oman, began its operations in 1993. Initial-
ly founded to serve key domestic routes, it 
has since undergone rapid growth and is 
today recognized as a major international 
carrier connecting cities around the world 
to Oman’s major centers. Oman Air also re-
ceived a Five-Star COVID-19 Airline Safety 
Rating from Skytrax and two consecutive 
(2021 and 2022) and Five-Star Major Airline 
Ratings from the Airline Passenger Experi-
ence Association (APEX).
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Deutsche Aircraft and Umlaut collaborate to design 
industry first 3d modeled wing spar box
HEGGEMSNN AG to Manufacture the wing spar box on an industrial scale.

Aircraft manufacturer Deutsche Aircraft re-
cently announced the creation of its first pro-

totype – both a digital twin and a physical avatar 
of a wing spar box. Collaborating with engineering 
service provider umlaut (an Accenture group com-
pany), the German aircraft manufacturer reached 
a milestone in achieving a first, for their D328eco 
project. The digitised version of the wing spar box 
was modelled on a 3D basis.

The wing spar box forms a crucial connection 
between the wing and the fuselage, as also provide 
support to the leading and trailing edges of the 
wings, the rudder, the engines and the landing 
gear. HEGGEMANN AG was roped in as the indus-
trialization partner and went on to optimizing the 
manufacturing process for Industry 4.0 standards, 
in its production of the wing spar box prototype.  

With this launch, the automated production of 
the D328eco became a reality as per the objectives 
set out by Deutsche Aircraft.

The D328eco is based on the Dornier 328 aircraft 
from the 1990s era. The aircraft design in 2D on 
paper or with limited 3D-based software (CADAM), 
formed the blueprint and its design data was 
adapted for the D328eco project and digitization 
thereof.

Deutsche Aircraft selected umlaut for its engi-
neering and aerospace expertise, to successfully 
create a digital twin – an exact copy of the original 
aircraft design, with possibilities of incorporating 
all the innovations in structural development of 
the last 30 years. This digital twin serves both as a 
basis for automated manufacturing and for vali-
dating designs, tools, and production processes.

According to Simona Naver, Program Manager at 
Deutsche Aircraft, the data converted from 2D to 
3D will also be used for the certification of the new 
aircraft.

“The DMU makes it much easier for us to opti-
mize designs for industrial production. Thirty years 

The industrialization partner HEGGEMANN AG has optimized the manufacturing processes for Industry 4.0 standards and produced a first prototype 
of the wing spar box.
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In 2019 the first green ACJ319neo successfully completed a 16 hrs. and 10 min test-flight, setting a new record for the longest A320 Family flight by an Airbus crew.

ago, when the original Dornier 328 was built, many 
things were still done manually. With the D328eco’s 
3D conversion, we can save material and map produc-
tion processes more easily and with consistent qual-
ity” says Gregory Seymour, development engineer 
aircraft construction at Deutsche Aircraft.

HEGGEMANN AG was will be responsible for the 
industrialization of the wing spar box and its uses, 
as also the corresponding 3D design data. The first 
prototype underwent tests and feasibility studies to 
prove that the company can produce aircraft parts 
automatically and maintain a high-quality standard.

“The wing spar box is the most complex part of the 
airframe. Its fabrication as the first system- level pro-
totype shows that the other parts of the project are on 
the right track” explains Simona Naver.

As per plans, the 3D conversion of the 2D design data 
and its adaptation to new standards is ongoing.

“We have seen that we can have parts for the 
D328eco manufactured automatically and efficiently. 
In addition, there is less material surplus with the 
new manufacturing processes. This also moves us in a 
sustainable direction and meets the D328eco strat-
egy” says Rosario De Luca, Senior Design Engineer at 
Deutsche Aircraft.

The ultimate objective and goal are to digitally 
represent the D328eco in its entirety, according to the 
aircraft manufacturer’s press release. umlaut will con-
tinue to support the transfer from 2D to 3D, whereas 
HEGGEMANN AG will strengthen Deutsche Aircraft’s 
D328eco program with wings and landing gear.

AIRCRAFT MANUFACTURERS

ACJ dispatches solo ACJ319neo for a new 
confidential European customer
Airbus Corporate Jets (ACJ) delivered an ACJ319neo, powered by CFM International LEAP-1A engines, to a new 
West European undisclosed private customer.

Airbus Corporate Jets (ACJ) a corpo-
rate jet manufacturer delivered the 

highly in demand Neo series aircraft with 
the CFM international’s LEAP-1A engine 
installed to a newly acquired customer 
from Western Europe. The jet was deliv-
ered from the company’s assembly line 
in Hamburg, Germany. The ACJ319neo 
joins in excess of 2,200 A320neo and 
A321neo aircrafts already serving all over 
the planet. Airbus upholds in excess of 
500 clients and operator through an 

overall organization of field administra-
tion, spares and training centers, supple-
mented by administrations customized 
to the necessities of personal luxury plane 
operators.

Benoit Defforge, President, Airbus 
Corporate Jets, said, “This demonstrates 
the value of the ACJ319neo for the busi-
ness aviation market! The aircraft’s latest 
technology engines and Sharklets enable 
even longer intercontinental flights* in 
the widest single aisle cabin in the sky, 
while delivering at least 20 per cent fuel-

saving and excellent econom-
ics combined 

with a robust 99.9 % operational reliabil-
ity.”

The ACJ319neo has a carrying capacity of 
eight passengers up to 6,750 nmi (12,500 
km).  To increase its fuel capacity, the ACJ-
319neo is offered with up to five additional 
center tanks (ACT). On 25 April 2019, the 
ACJ319neo finished its first flight, before a 
short test mission and conveyance to Ger-
man K5 Aviation, equipped with five ACTs. 
The CFM Leap-controlled ACJ319neo was 

ensured by the EASA on 9 July. 
In 2021, the equipped price 

of the ACJ319neo 
was $105M.
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Changes in aerospace 
logistics market post 
covid 19
Introduction 
According to trade publication, Inbound Logistics, “supply chain 
improvements, and specialized service providers, keep the aero-
space industry flying high.” Its true. Aerospace logistics is part 
and parcel of this business and plays a critical part in establish-
ing reliability and credibility for the aerospace industry. It is that 
reliability and assurance of smooth functioning that customers 
repose their faith in the industry, and that is what keeps it going. 
For this, the logistics providers are as accountable and responsi-
ble as the MROs, manufacturers and the airline operators them-
selves. In fact, all key components of the aerospace business 
have to work in unison like well-oiled machinery, continually, 
and more so make adjustments to adapt to the ‘new normal’.
Data released (image below) by Airbus’ Global Market Forecast, 
picturises a full- blown account of the Covid-19’s impact on the 
travel industry.

Some key highlights pre/post Pan-
demic years (Airbus Market Survey)

•13% of 2019 fleet were New Genera-
tion aircraft, with a demand for 39,000 
aircraft over the next 20 years

•2021-2040 period of demand for air-
craft shows 76% is in the small aircraft 
category

•Demand for large aircrafts originates 
in the Middle East and APAC regions for 
long-haul operations, mainly. In fact, in 
the Middle East 1/3 of the total demand 
for aircraft are for the large category

•39,000 deliveries for New Genera-
tion aircraft means 25% lower carbon 
footprint. This comes from the use of 
composites and lighter material for 
aircraft manufacturing

•About 870 new freighter aircraft will 
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be required over the next two decades, 
driving aerospace companies to recon-
figure their supply chains to handle 
demand.

The aerospace industry has to at 
once deal with drastic southward 
trend in passenger travel numbers 
(a drop in air passenger numbers 
to -2700mio in 2020), government 
restrictions, border closures and 
the resultant economic downturn. 
Negative impact on the health of the 
industry across the globe has been 
unprecedented. A quick and funda-
mental rethink was required for the 
survival and revival of the industry, 
post Covid -19.

“It’s a paradox: The airline industry is 
suffering, but there have never been so 
many orders for new aircraft,” says Joël 
Glusman, president and CEO of The 
Aerospace Logistics Alliance (TALA), a 
Miami-based cooperative that provides 
supply chain management, freight 
forwarding, and customs clearance 
services to aerospace companies.

This order backlog (especially from 
Middle Eastern carriers) is putting huge 
pressure not only on aircraft manu-
facturers to get planes quickly off the 
production lines, but be able to do so 
efficiently and profitably.  This means 
making lighter fuel-efficient aircraft 
made of material that are sourced from 
diverse places and suppliers. All this 
required carefully planned schedule 
of costly incoming parts timed to keep 
inventories low.

On the other hand, as an outcome of 
Covid 19, aircraft manufacturers also 
saw cancellations and / or postpone-
ment of orders, and have been stranded 
with ‘white tail fleets’, and activities 
around them cover the entire spectrum 
of MRO and supply chain businesses.

For example, Lufthansa underwent a 
comprehensive restructuration of its 
fleet, with plans to reduce its fleet by 
100 aircrafts throughout the crisis (from 
760), starting by the least fuel- efficient 
planes. Justified. 

Aircraft deliveries projection in such 
cases may not look so encouraging over 
the next three to four years, according to 
analysts. A drop from an expected 5,000 
to 6,000 units before the crisis to a more 
realistic 3,000 to 4,000 aircrafts may be 
expected.
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Elevated Status of the Logistics & Sup-
ply Chain Business

According to research done by Tech-
navio, the aviation MRO logistics market 
is pegged to grow by USD 3.75 billion for 
the period 2020-2024 – with improving 
CAGR of over 4% during the forecast 
period. Furthermore, increase in pas-
senger traffic, (you can put it down to a 
burgeoning and affluent middle class 
who prefer air travel and the pent-up 
demand for travel for tourism to boost 
the aviation sector). 

The demand once again post pan-
demic for air travel means planes have 
to be kept flying, and naturally need 
to be serviced. This means airlines and 
airline manufactures have to manage 
replacement of parts from across the 
globe. Here, managing logistics is left 
to the experts, from across geographies. 
Thus, one sees the rising importance of 
logistics and supply chain management 

to a heightened status in the aerospace 
sector than ever before. Hiring of third 
-party logistics (3PL) providers to man-
age inbound materials movement, 
efficient & effective flow and storage 
of goods and services, and information 
and data collection and communication 
thereof - each step of the way needs to 
be minutely planned and executed. It’s 
all about how resources are acquired, 
stored, handled, and moved along the 
supply chain – with precision. It involves 
tightly knit transaction, distribution and 
communication channels integrated for 
quick and efficient service delivery.  

Ushering in changes for post pandem-
ic recovery

This may be an opportune time for 
the whole of the Aerospace industry, 
down to the supply chain and logistics 
activities must opt for and invest in 
digitalization initiatives (IoT, AI, Analyt-
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ics, and Virtual Reality). With more time 
on hand now. 

Streamlining movement, and continu-
ously synchronizing the manufacturing 
process comes best with the latest in 
digitisation and the growing need and 
adopting cutting edge technology to 
integrate every part of the business. 

Moving aircraft parts is challenging and 
tracking and being accountable is an art.  
Aircraft components range from (mainly) 
parcel-size, and can be gigantic like an 
engine or a wing. These parts apart from 
being very costly and requiring special-
ized handling, storage and conveyance, 
are transported by and large as air 
freight. Time is of essence, as we know. 

The most important consideration yet, 
is meeting delivery deadlines, and the 
delivery window for supply chain and 
logistics providers seem to be narrowing 
all the time. “In the past, meeting deliv-
ery schedules was easy because compa-
nies held one month’s supply of buffer 
stock close to the plant,” says Goedhart. 
“Today, however, the increased produc-
tion tempo results in less stock held at 
the plant or with vendors. Aerospace 
companies are more frequently request-
ing that their 3PLs manage vendor rela-
tionships and inbound logistics.”

Lessons learnt for Logistics and Supply 
chain managers include operating while 
anticipating increased risk for disrup-
tion that accompanies global sourcing. 
Moreover, aerospace companies choose a 
handful of suppliers / providers who have 
minute understanding of the industry’s 
specialized needs and can handle the 
scope. There is yet another challenge.

Improved Inventory Management 
Northrop Grumman aerospace use a 

‘material Acquisition Pull System’, that 
works well with the aerospace giant. 
They provide suppliers with a minimum 
and maximum level for inventory, and 
the suppliers have the option to deliver 
as per their convenience, as long as they 
work within those set parameters. 

“The pull system has been a huge suc-
cess,” says Wink Williams, director of 
goods movement for Northrop Grum-
man Aerospace Systems. “We don’t have 
to worry about big inventory fluctua-
tions, and buyers no longer need to issue 
change orders with new dates.”

“We’re seeing an increase in the 

number of urgent shipments for aircraft 
on ground (AOG),” says Morten Jensen, 
corporate market director, aerospace 
and defence, for Geodis, a global logistics 
provider headquartered in Clichy, France. 
“Because manufacturers are trying to 
reduce inventories and enable just-in-
time delivery, the number of urgent 
shipments is up.” 

However, speedy parts procurement 
can prove to be a challenge for manufac-
turers, with suppliers located in diverse 
locations. 

 Smart Tracking methods are growing 
sophisticated and as a result of which – 
more granular, with multiple data points, 
and all this is made possible by leverag-
ing technology. Airlines companies want 
information on their finger-tips in terms 
of project details, purchase order number 
and search by reference. Parts are also 
growing more specialized, so much so, 
that they cannot be used across airlines. 
This throws up a challenge in the area of 
inventory management.

On the receiving end are logistics 
providers, “In the past, standardized 
solutions were the norm,” says Geodis’ 
Jensen. “Today, aerospace companies 
require tailored solutions. No two com-
panies are alike.

Aerospace companies want the same 
visibility across their Tier One, Tier Two 
and Tier Three suppliers for items like 
for example, order status. This is becom-
ing a possibility with digitisation right 
through the entire gamut of activities.

 A lot more is expected of logistics 
providers with better digitisation and 
integration all these trends and de-
mands are challenging the aerospace 
supply chain at every turn—from pre-
production all the way through to after-
sale service. That’s elevating the role of 
logistics as an enabler.

Supply Chain and Logistics for Defence 
sector 

Security concerns arising out of geopo-
litical manoeuvres have intensified de-
fence spending by governments around 
the globe where such expenditures 
increasing by 3 to 4% (primarily in the 
U.S., China, and India) and reaching an 
estimated total of $1.9 trillion. Therefore, 
defence aerospace and its allied activi-
ties including logistics and supply chain 
growth from the defence sector will 

remain robust. 
As aircraft companies struggle to keep 

up with demand, adapt to changes in 
the industry, and compete for a bigger 
share of the market, aerospace logistics 
and supply chain management will 
only become more complex, but gain in 
importance due to  the criticality of their 
service offerings.

Breaking New Ground with New Sup-
pliers

Post Covid 19 situation was further 
compounded with a post-Brexit UK. 
This could mean renegotiations of trade 
agreements. Much uncertainty doing 
business then, for aerospace procure-
ment teams from countries both within 
and outside of the European Union, like 
all other businesses. Long term planning 
may be nebulous to arrive at.

Emerging Technologies and Modern-
ization

The aerospace industry keeps adjust-
ing to imbibe modern advances such as 
standardization, artificial intelligence, and 
automation, especially as the potential 
consequences of failure can be extremely 
damaging. Therefore, most aerospace 
growth will continue to centre on tech-
nological innovation. However, aerospace 
companies would do well to invest in 
their human capital as well, particularly 
by providing training in key emerging 
technologies — starting with smart auto-
mation, machine learning, blockchain, and 
additive manufacturing (3D printing).

Industry 4.0 (Smart Factories) 
Adapting to Industry 4.0 capabilities 

(Smart Factories) will deliver benefits 
across key aspects that will help enti-
ties cope with post-crisis recovery. A fine 
example of a Smart Factory design is 
Deloitte’s cloud-based application called 
“Smart Factory Fabric”. Spirit AeroSystems 
in September 2019, a large aero-structures 
manufacturer, has been an early adopter: 
the app documents and tracks every part 
of the 767 forward fuselage assembly 
process, allow dynamic production sched-
ules based on advanced algorithms and 
automated material movement.

Smart Factory technologies ensure: 
•superior connectivity, where as-

sets are outfitted with smart-sensors 

FEATURE
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throughout the whole value chain and connected to busi-
ness information systems, all tightly integrated

• This further leads to transparency, real-time data visu-
alization about processes and operations throughout the 
chain of activity, dynamic planning practices allow produc-
tion schedules and process simulation, in order to better 
adapt to demand fluctuations (e.g., changes in aircraft 
model, customization)

• Ushers in predictive maintenance or timely detection of 
process flaws and timely corrective action- saves time and 
money and cuts down wastage 

• Efficiency, with strongly increased automation capabilities
• Agility, as simulation with the use of VR and AR capabili-

ties are expected to improve dynamic decision making

Conclusion
With government financial aid being rolled out in most 

countries, investments for significant and far-reaching 
changes such as structural transformation, gaining digital 
prowess, and an entirely new working pattern is seen trick-
ling down to the third-party logistics players. Such opportu-
nities should not be restricted to just large aircraft manufac-
turers and Tier 1 suppliers, and avoid hiccups that may show 
up along the way without lower tier or smaller suppliers 
also being inducted in the 4.0 transformation. This will also 
introduce sustainable competitiveness in the field. 

Some beneficiaries of the 4.0 revolution belong to GIFAS 
(French aerospace industry association) launched a three-
year programme (effective 2019) for 300 medium-sized com-
panies. Two important pilot projects on-going are at Meca-
protec Industries, specialising in surface treatments against 
corrosion and deterioration, and Gillis Aerospace, in the 
business of manufacturing aerospace fasteners, respectively. 
Their focus has been on trimming automation and robotics 
improvement for parts loading and unloading. Lower – tier 
suppliers should very much be part of the programme so that 
they too become competitive by performing better during 
the 4.0 investments roll out. 

This is an example for all such aerospace entities to im-
bibe.
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UPCOMING FACILITY

Safran inaugurates three new facilities in India, 
aims to boost MRO operations in South Asia
Safran launched three new facilities in the cities of Hyderabad and Bangalore, India along with an an-
nouncement of the largest maintenance and repair center for CFM LEAP engines.

Safran inaugurated three new produc-
tion sites in India and revealed plans 

for the construction of a major new facil-
ity in 2025, thus further strengthening its 
strategic partnership with the country. 
Safran has worked in India for a long 
period of sixty-five years and presently 
counts 10 facilities and 750 representa-
tives in the country. These declarations, 
which address more than $200 million of 
investment between 2018 and 2025, obvi-
ously mirror the Group’s obligation to 
long-haul advancement in the country.

The largest MRO center in the network, 
it will start operations in 2025 and will 
eventually offer an annual capacity of 
250 to 300 engine shop visits. During the 
inauguration, Jean-Paul Alary, Chief Ex-
ecutive Officer of Safran Aircraft Engines, 
announced the creation of a new mainte-
nance, repair, and overhaul (MRO) facility 
for CFM LEAP engines, to be built at the 
industrial park of GMR. The LEAP and its 
predecessor, the CFM56, now power over 
330 Airbus A320/A320neo and Boeing 
737/737 MAX airplanes deployed by air-
lines in the Indian sub-continent.  More 
than 1,500 LEAP engines are currently on 
order in the region.

Olivier Andriès, Chief Executive Officer 
of Safran,  said, “With these new sites, 
we’re opening a new chapter in Safran’s 
long history with the Indian aerospace 
and defense industries, and we are reaf-
firming our commitment to the govern-
ment’s ‘Make in India’ policy and sover-
eignty strategy. To support the country’s 

dynamic aviation market, with passenger 
traffic set to more than double in the next 
twenty years, we are accelerating our 
investments and industrial development 
in India. Through the creation of our 
largest maintenance and repair center for 
commercial engines, we are also paving 
the way to expand our MRO activities in 
India to military engines.  With our three 
new production facilities and our major 
in-house IT center we will triple the num-
ber of employees in India over the next 
four years, building on the excellent local 
talent base. ”

Two new adjoining plants were intro-
duced in Hyderabad, for Safran Aircraft 
Engines and Safran Electrical and Power. 
The Safran Aircraft Engines plant, travers-
ing 15,000 square meters (162,000 sq. 
ft.), will make rotating parts for the LEAP 
motor from CFM International. It will 
give the extra capacity expected to meet 
the necessities of a production ramp-up 
for the best-selling commercial airplane 
engine of its generation. Ultimately 
employing 275 individuals, this plant 
applies the highest standards in terms 
of industrial processes, machinery and 
equipment, and sustainability, with one-
third of electrical power being given by 
solar panels.

Jean-Paul Alary, Chief Executive Officer 
of Safran Aircraft Engines, said, “Our 
new MRO 4.0 center in Hyderabad will 
strengthen our global network and en-
able us to meet the needs of our CFM 
customers against a backdrop of boom-

ing air traffic in India and the region. “We 
benefit from the fast-growing aviation 
ecosystem and outstanding competen-
cies in the State of Telangana.”

Zafran declared the making of Digit, 
an in-house entity entrusted with the 
advancement of digital systems for 
Safran. The entity’s two main facilities 
in Hyderabad and Mumbai begin tasks 
in the summer of 2022. Digit intends 
to select 1,000 individuals throughout 
the following five years by approach-
ing India’s immense ability pool for the 
advancement of digital applications and 
systems, as well as network protection. 
Safran Electrical & Power’s plant, located 
in the same airport zone as the Safran 
Aircraft Engines plant and sharing all 
support functions, makes wiring for LEAP 
engines and the Rafale fighter. Opened 
in November 2018, the plant has 150 
employees today, growing to 200 when it 
reaches full capacity.

The third plant is being initiated in Ban-
galore, for Safran HAL Aircraft Engines, 
a 50/50 joint endeavor between Safran 
Aircraft Engines and Hindustan Aeronau-
tics Limited. This new site replaces the 
underlying plant that dates from 2005, 
a greater number than multiplying the 
surface region and including best-in-class 
establishments. It’s situated in a Special 
Economic Zone close to the Bangalore 
airport. Spanning 11,000 square meters 
(118,800 sq. ft.), the plant makes complex 
piping, the most for the LEAP engine, and 
has around 150 employees.
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Bombardier’s expanded Singapore Service centre, 
now largest OEM aviation facility in Asia Pacific
Situated at the Seletar Aerospace Park, the Singapore Service Centre, opened in 2014, has more than quadru-
pled its ongoing impression from 70,000 sq. ft. (6,500 m2) to around 290,000 sq. ft. (27,000 m2).

Bombardier declared the opening of its 
recently extended Singapore Service 

Centre, the biggest OEM business flight 
support establishment in Asia Pacific. The 
recently extended facility includes signif-
icantly improved assistance capacities for 
its developing fleet of Learjet, Challenger 
and Global airplane administrators. The 
office will likewise oblige Bombardier’s 
recently sent off Global 8000 business jet 
when it goes into administration in 2025.

The extension likewise adds sought-after 
new weighty primary and composite fix 
capacities along with a coordinated parts 
station that will serve the site and the 
district, adding more than US$15 million in 
extra parts stock. The extended Singapore 
Service Centre is supposed to help in ex-
cess of 2,000 business fly visits every year.

Jean-Christophe Gallagher, Executive 
Vice President, Services and Support, and 

Corporate Strategy, Bombardier, said, 
“With this major expansion, the Singapore 
Service Centre will provide infinite benefits, 
including quicker aircraft turnarounds, 
greater convenience and peace of mind 
to Bombardier’s growing customer base 
in Asia,” Customers can also enjoy access 
to the complete range of OEM customer 
service and support at their doorstep. This 
is truly a special day for Bombardier and 
our growing aftermarket network.”

Latest upgrades to the plant.
•Massive expansion includes a com-

plete suite of maintenance and modifica-
tion capabilities with enhanced full-ser-
vice interior finishing capacity, including 
a brand-new environmentally-controlled 
paint facility and 24/7 parts depot.

•Additional features include essential 
amenities such as exceptional customer 

office and lounge facilities and ground 
handling services.

•With sustainability at its core, the new 
LEED Silver certified facility includes new 
solar panel installations, electric vehicle 
charging and Sustainable Aviation Fuel 
(SAF) availability.

Bombardier has installed solar panels on 
the facility’s roofs as well as its car park 
structures to reduce energy consumption, 
which translates to 15% of the site’s annual 
electricity demand. The Singapore Service 
Centre right now utilizes in excess of 200 
staff, including in excess of 160 authorized 
specialists and experts and plans to add 
another of 50 extra staff. Bombardier like-
wise as of late introduced another appren-
ticeship program in Singapore to guaran-
tee major areas of strength for an aviation 
pipeline are immovably set up, preparing 
the designing experts of tomorrow.

REGISTER NOW  |  nbaa.org/2022

REGISTER FOR THE WORLD’S LARGEST 
BUSINESS AVIATION EVENT
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GA Telesis 
creates 
revolution 
in MRO and 
Aviation sector
GA Telesis, LLC is one of the 
world’s biggest business avia-
tion firms with more than $1.0 
billion in resources under 
administration. Pastor Lopez, 
President of MRO Services at 
GA Telesis provides a broad 
and detailed framework of 
the MRO Services Division at 
GA Telesis and the new ra-
dome testing facility recently 
launched. The challenges 
faced during and post pan-
demic period, their arrange-
ments for future development 
in an Exclusive interview 
with MRO Business Today, 
Pastor Lopez explains more…..
Read on!

Q - GA Telesis, MRO Services Composite 
Group, recently completed the devel-
opment of its capabilities to support 
CFM LEAP engine nacelle components. 
This will provide GAT customers with 
expanded capability. Can you elabo-
rate on the above? What steps did you 
take to achieve this? What were the 
challenges faced along the way?
A - The operator engaged GA Telesis 
when they encountered an AOG. The 
OEM quoted the airline a long lead time 

EXCLUSIVE  INTERVIEW

to perform the required repairs. Our 
engineering team quickly worked with 
the airline to develop the necessary 
repairs, and our experienced technicians 
worked expeditiously to carry out the 
plan. It was a great success as we are 
now receiving more units. Additionally, 
there has been a major challenge lately 
with sub-component lead times. As we 
know, OEMs have strained supply chains 
due to the pandemic. However, GA 
Telesis has worked closely with airline 
engineering departments to create 
solutions, removing some of the supply 
chain burden. Our team never ceases to 
amaze me. 

Q – Can you tell us more about your 
OEM alignment strategy? How has it 
helped you run the business?
A - Our goal is to reduce the operational 
cost of our customer base while increas-
ing time on-wing for our products. As 
such, our priority is to align with OEMs. 
By using OEM parts, GA Telesis guaran-
tees product reliability. Airlines benefit 
from having access to OEM content at 
sensible prices to the extent that using 
alternate parts, such as PMAs, does not 
provide any economic benefit. GA Telesis 
acts as a marketplace platform between 
the OEMs and the airlines. This gives us 
access to international airlines that have 
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no desire to use PMA parts. To be clear, 
we are not averse to using PMA parts. 
GA Telesis has a solid engineering team 
constantly working on repairs and solu-
tions for our customers. For instance, 
there is a crew handle in the cockpit 
of the A300 freighter that is prone 
to cracks. While a handle may sound 
insignificant, this particular item cannot 
be deferred for safety reasons. One of 
our key US customers challenged us to 
repair these handles. Our team rose to 
the task and developed a repair for these 
out-of-production handles. We use this 
expertise to support OEMs and custom-
ers alike. 

Q – Can you explain to our readers the 
role of Turbo Teams? How efficient 
are these teams in handling the AOG 
situation? 
A - Our Turbo Teams are highly quali-
fied, highly passionate technicians 
with a proven record. As longstanding 
members of our team, they understand 
that customer service is one of the cat-
egories that genuinely sets us apart in 
the marketplace. On a typical AOG, we 
can dispatch a team within four to eight 
hours, depending on flight availability. 
Our teams have specific toolboxes for 
various tasks that are capable of being 
checked in on any flight. Once the team 
arrives, they have all the tooling and the 
technical data required to carry out the 
task. In addition, our engineering team 
monitors the progress from the home 
base and can provide documentation 
and direction accordingly. 

Q – Have you faced a challenging AOG 
situation? How did the Turbo Teams 
handle it? Can you share your experi-
ence?
A - All AOG situations are somewhat 
challenging because the customer needs 
the aircraft back in service as soon as 
possible. However, our highly experi-
enced teams know how to navigate 
through these situations. Thus far, there 
has not been an instance in which our 
Turbo Teams have not been able to fulfill 
their commitments to our customers. 

Q – The pandemic, just like everyone, 
must be particularly difficult. How did 
you manage the pandemic crisis?
A - We managed very well during 2020. 

While we shifted our focus at the onset 
of the pandemic, the key objective was 
not to operate in crisis mode. Instead, 
we took the necessary steps to minimize 
the adverse impact on the business and, 
more importantly, avoid disruptions to 
our teammates’ lives.
GA Telesis has a very seasoned manage-
ment team that has experienced several 
crises. First, we reduced our SG&A, with-
out compromising our staff level, to the 
point where our MRO Services group 
never had a losing month – even during 
the height of the pandemic. Moreover, 
we anticipated supply-chain issues, so 
we placed large orders for subcompo-
nents from our suppliers and OEMs to 
ensure we had more than an adequate 
supply of parts. We also increased our 
internal manufacturing capabilities (we 
now have FAA approval for fabrication) 
to not rely on third parties when pos-
sible. Another important step was the di-
versification of subcontractors that per-
form critical processes. This proved very 
successful as some of our subcontractors 
experienced intermittent closures early 
on. In the end, we did not lay off a single 
employee. Instead, we hired technicians 
in the middle of a pandemic. 

Q – How are you coping with the post-
pandemic demand?
A - Our group had a record revenue 
year in 2021. These positive results 
were due to our ample material to sup-
port our current and new customers’ 
needs. In addition, our team worked 
diligently to exceed customers’ expec-
tations. If the first five months of 2022 
hold throughout the rest of the year, 
our team will establish a new record 
year. However, notwithstanding our 
optimism, we are cautiously watching 
the current economic environment 
and are concerned about the shift of 
the indicators. 

Q - In 2021, GAT reported an exten-
sion and expansion of the Honeywell 
agreement through the end of 2028. 
Any other partnerships or MOUs on 
the radar?
A - Indeed, we are currently working 
with two new OEMs. If successful, GA 
Telesis will expand its electronic and 
fuel capabilities. Stay tuned!

Q – Just last year, GA Telesis MRO Ser-
vices Group added a new radome test-
ing facility. Can you tell us a bit more 
about this facility? How is it different 
from other competitor facilities?
A - The transmissivity test cell was an 
instant success. As soon as we received 
FAA approval, several operators, and com-
petitors who lack testing facilities, began 
sending us work. The business went from 
two radomes a month to over thirty units 
each month. The test cell is a state-of-
the-art facility that is unparalleled in its 
capabilities in our region. Our FAA PMI 
provided excellent guidance early in the 
design, development, and setup process. 
In addition, unlike most test systems, our 
entire test cell is computerized, generat-
ing a “heat-map” image of the radome 
being tested, resulting in increased qual-
ity and reliability. 

Q - Any other technological advance-
ments or expansion plans on the 
block?
A - We have commenced an initiative 
to significantly expand our fuel compo-
nent capabilities. We now have the right 
people and have acquired the specific 
test equipment required to expand this 
product line. This will be a primary focus 
for 2022 and 2023.

Q – Any words of advice to the young-
sters planning a career in aerospace 
engineering. 
A - I began my career thinking it was 
going to be a summer job. It has been a 
long summer, and I fell in love with this 
industry. I always give this advice to my 
sons; if you do your job well, you will get 
a raise next year. If you do things above 
and beyond your job responsibilities 
that add value to the company, you will 
be promoted before that. The other piece 
of advice is to have a passion for your job 
and have fun. And fun is something we 
do well at GA Telesis.
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Airbus dispatches 7000th 
Ecureuil helicopter for 
Blugeon Hélicoptères
The Ecureuil is currently operated by 2,014 customers 
in 124 countries representing all regions of the world.

Airbus Helicopters has deliv-
ered its 7,000th helicopter 

from the Ecureuil family. The 
light single-engine H125, which 
was manufactured in Marignane, 
France, was sold over to Blugeon 
Hélicoptères, a French company 
experienced in sling work at high 
altitudes. This newly delivered 
H125 will join Blugeon’s current 
fleet of five H125 helicopters situ-
ated at three distinct bases in the 
French Alps and a fourth one in 
the Pyrenees. Every one of them 
flies an average of 600 hours 
of the year performing traveler 
transport, power line inspection, 
filmmaking, preventive torrential 
slide support, mountain salvage, 
and enormous scale lifting.

Christian Blugeon, CEO and 
founder of Blugeon Helicop-
tères, said, “Blugeon is proud to 
take delivery of this new H125, 
the sixth one in our fleet. I’m 
especially proud of this shared 
milestone as this particular 
helicopter is the 7,000th Ecureuil 
manufactured by Airbus, “I 
have been flying the H125 for 
more than 20 years, and have 
accumulated a lot of experience 
with this helicopter with which 
we have already flown almost 
45,000 hours. It is a key element 
for our development strategy.”

Axel Aloccio, Head of the Light 
Helicopters programme at Airbus 
Helicopters,  said, “Since the first 
Ecureuil took to the skies in 1974, 
this family of aircraft forever 

changed the light helicopter 
market and the way aerial work 
is performed,”.  “Designed to be a 
simple, practical, and competitive 
aircraft, the secret of its success 
lies in its excellent performance 
and its incredible ability to adapt 
to operators’ needs. It is precisely 
thanks to the confidence of op-
erators like Blugeon that we are 
celebrating the milestone of the 
7,000th delivery today.”

The Ecureuil likewise has 
considerable height records and 
acclaims to its name. The most 
prominent of these was arrived 
on 14 May, 2005, when Didier 
Delsalle landed on the culmina-
tion of Mount Everest behind 
the controls of a sequential H125 
— the only helicopter to have at 
any point achieved this astonish-
ing accomplishment.

The Ecureuil is at present used 
by 2,014 clients in 124 nations ad-
dressing all regions of the world. 
The Ecureuil family comprises 
of the H125, the H130 in the com-
mon market, created funda-
mentally for aeronautical work, 
traveler transport and business 
flights, as well concerning public 
administrations and emergency 
medical services (EMS). In the 
military market, the H125M is 
especially famous for armed 
observation or light assault, as 
well as a training platform. Both 
common and military versions 
have previously surpassed 37 
million flight hours.
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Safran takeovers Oroila in bid to become the world 
leader in resilient PNT

Textron Aviation’s Cessna Citation jet to assist in 
Japanese airspace monitoring

Through this partnership with Orolia, Safran Electronics & Defense, will offer a cohesive set of PNT architec-
tures and equipment for the aviation, defense, space, and transportation markets.

The Cessna Citation Longitude will lead flight approval and flight assessment activities to guarantee the 
trustworthiness of the aviation routes that comprise the public airspace of Japan.

Orolia, a company providing ser-
vices for positioning, navigation 

and timing (PNT) and related activities, 
technologies and equipment — joined 
Safran Electronics & Defense, the Eu-
ropean leader and world’s third largest 
company in inertial navigation systems. 
The decision came after a series of 
intense negotiations between the two 
aviation sector players that began back 
in December 2021.

Jean-Yves Courtois, CEO of Orolia, said, 
“Orolia could not imagine a better fit 
than with Safran to secure its growth 
and leverage its PNT leadership posi-
tions. Thanks to the addition of best-in-
class timing and inertial technologies, 
premier access to the largest defense 
and aerospace markets, and a proven 
track-record in government program 
capture and execution, Safran and 
Orolia have now all the cards in hands 
to establish themselves as the Resilient 

PNT leader.”
Orolia employs in excess of 435 indi-

viduals in Europe and North America 
and has yields of around €100 million. 
Its solutions incorporate atomic clocks, 
time servers*, simulation and versatil-
ity equipment for GNSS** signals, as 
well as crisis finder guides for business 
flight and military applications. These 
make Orolia a profoundly reciprocal and 
synergistic piece of Safran Electronics 
and Defense’s exercises as it addresses 
the difficulties of situating, route and 
synchronization in challenged and vul-

nerable environments.
Martin Sion, CEO of Safran Electron-

ics & Defense, said, “The acquisition 
of Orolia makes Safran one of the only 
companies with the full complement 
of PNT technologies, bringing together 
Orolia’s precise time referencing and 
Safran Electronics & Defense’s proven 
inertial navigation solutions. Our shared 
ambition is to become the world leader 
in resilient PNT for all conventional and 
strategic applications.”

Through this tie up with Orolia, a pre-
mier supplier of time management solu-
tions, Safran Electronics and Defense, 
a leader in positioning and navigation 
solutions,, will offer a complete and 
firm arrangement of strong PNT models 
and equipment  to address the difficul-
ties of integrity and robustness for the 
aviation, defense, space, transportation, 
new mobility and critical infrastructure 
markets.

Textron Aviation will deliver special 
mission-configured Cessna Citation 

Longitude jet in support of japan civil 
aviation bureau flight inspection mission. 
The JCAB Longitude is outfitted with 
the UNIFIS 3000-G2 flight inspection 
equipment to perform critical verification 
of navigation aids such as Instrument 
Landing System Category I, II, and III (ILS 
Cat I,II,III) approaches, Ground Based 
Augmentation System (GBAS), Very High 
Frequency Omni-Directional Range (VOR) 
and the Tactical Air Navigation System 
(TACAN). The airplane will lead flight 
approval and flight assessment activities 
to guarantee the trustworthiness of the 
aviation routes that comprise the public 
airspace of Japan.

Bob Gibbs, vice president, Special 
Mission Sales for Textron Aviation, said, 

“Textron Aviation is honored to, once 
again, be selected as the aircraft provider 
of choice for the JCAB, The Longitude 
continues the legacy of Cessna Citation 
flight inspection jet aircraft in service 
by the JCAB.  The performance, large 
cabin and capabilities of the Longitude 
provide the JCAB a new level of effi-
ciency and productivity in maintaining 
the operational integrity of its airports 

and airways.”
The clean-sheet design of the Longi-

tude coordinates the recent innovation 
all through the airplane, bringing clients 
the least immediate working expense in 
its class. Controlled by FADEC-prepared 
Honeywell HTF7700L turbofan mo-
tors with completely coordinated auto 
throttles with envelope assurance, the 
Longitude offers top tier upkeep time 
frames hour/year and a half and Textron 
Aviation support and symptomatic 
frameworks (AReS). The roomy cockpit 
consolidates more straightforward 
access and an ergonomic plan that 
completely centers around team solace 
and productivity. No super-midsize size 
business stream offers more reach, more 
prominent payload or higher voyage 
speed at a lower direct working expense.
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HAECO picks 8tree’s dentCHECK to strengthen 
Maintenance Operation

Lilium Jet picks Astronics to run Electrical PDS

dentCHECK is the world’s first and only handheld-portable, completely wireless 3D scanner tool that is with 
integrated AR.

Astronics will be responsible for the secondary power distribution units (SPDUs) and charging power distri-
bution units (CPDUs).

HAECO Group, aviation products and 
services providers, has commenced 

using 8tree’s dentCHECK tool to upgrade 
the proficiency and quality of its imprint 
mapping exercises. Specifically, HAECO 
Hong Kong and HAECO Americas is now 
utilizing dentCHECK’s new programmed 
large area mapping capacity to radically 
reduce the time taken for examining 
incoming hail-damaged airplane.

Pierre Seon, On-Wing Structure Sup-
port Manager, HAECO Hong Kong said, 
“HAECO’s On-wing Structure Support 
team is constantly looking out for new 
technologies to enhance our safety, 
quality, performance and customer sat-
isfaction. dentCHECK has enabled us to 
accurately capture all the data we need 
and generate a report in a short amount 
of time. It is a tremendous advantage 
to support AOG situations around the 
clock, as well as to map extensive dam-

ages like hail strike during base mainte-
nance input. We look forward to working 
closely with 8tree for future technology 
enhancements.”

dentCHECK’s notable features.
• panoLite™ for mapping of large sur-

face area (e.g. entire bays, hail-damaged 
leading slats).  Multi-Dent reporting: 
Measure distances between hundreds 
of dents in seconds and export critical 
measurements in a table format.

• Blend-out Assistant supports your 
remaining thickness measurement of 
blend-out surfaces with automatic grids 
visualized on the surface. It can also be 
interfaced with an ultrasonic thickness 
gauge. 

• 8cloud – A cloud-based platform for 
aircraft damage assessment.

Arun Chhabra, Chief Executive Officer 
of 8tree said, “We are delighted to wel-

come HAECO to the global community 
of dentCHECK users HAECO joins the 
ranks of more than three dozen MROs, 
airlines and OEMs that use dentCHECK 
daily to disposition dent-damage on 
aircraft across the cargo, commercial, 
business and defense aviation sectors. 
We look forward to supporting HAECO’s 
maintenance facilities worldwide and 
having them experience 8tree’s excep-
tional customer service.” 

dentCHECK is the world’s first and only 
handheld-portable, completely wire-
less 3D scanner tool with coordinated 
AR that is carefully designed for the 
aeronautics upkeep industry. The tool 
conveys continuous go/no-go replies 
at the press of a single-button and 
drastically lessens harm planning and 
informing times, as compared to the 
traditional manual methods that adopt 
depth-gauges and straight-edges.

Astronics, a supplier of cutting edge 
innovations for global aviation, de-

fense and other ventures, reported that it 
has been chosen by Lilium N.V. to config-
ure, design, and assemble the Lilium Jet’s 
electrical power dispersion system. Power 
distribution units assume a critical part 
inside the Lilium Jet’s innovative energy 
management framework. The supplier 
agreement follows over a year of collab-
orative work between the two companies 
and marks a further key milestone in the 
industrialization of the Lilium Jet.

Jon Neal, President of Astronics Ad-
vanced Electronic Systems, said, “Astron-
ics is thrilled to announce Lilium as a 
launch customer for our CorePower high 
voltage products designed for the More 
Electric Aircraft and eVTOL platforms. 
This partnership demonstrates the flex-
ibility of our products and our close col-
laboration with our customers. Astronics 

is excited to join Lilium in being a part 
of the evolution of aviation moving 
towards cleaner, more sustainable and 
accessible modes of transportation.”

Compact and light weight, the SPDUs 
ensure a reliable supply of power from 
the batteries to the aircraft’s criti-
cal systems, including flight controls, 
avionics, navigation, communication, 
sensors, internal and external lights, and 
passenger comfort. Lilium Jets will each 
be furnished with two SPDUs and one 
CPDU. SPDUs are responsible for high 
voltage (1000 VDC) to low voltage (28 
VDC) transformation and for low voltage 
distribution and security.

Martin Schuebel, Senior Vice President 
Procurement at Lilium, said: “Astronics 
is our ideal partner for this very impor-
tant component of our aircraft. It is our 
intention to collaborate with the best 
aerospace suppliers and leverage their 
expertise. Astronics’ expertise is unique, 
and their collaborative approach makes 
them a perfect match for us. The part-
nership will also help pave the way for 
the coming industrial ramp-up.”

Astronics is a Tier One aviation sup-
plier in worldwide aviation, providing 
innovative power, lighting, and connec-
tivity solutions for airplane including 
significant commercial airplane OEMs. 
Astronics likewise offers complete de-
sign, integration, and certification servic-
es. The Company operates in numerous 
industry working gatherings in its field 
and is a pioneer for high voltage power 
distribution in aviation.
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Clay Lacy adds six more 
charter jets to meet 
customer demands
The airline has gotten approval for six extra Wi-Fi-
equipped airplanes to enter administration, support-
ing abilities in the New York, San Francisco Bay Area 
and Los Angeles markets.

Clay Lacy Aviation has extended its personal luxury plane contract 
charter fleet in three vital business sectors to fulfill an extraor-

dinary need for private flight administrations. The company has re-
ceived certification for six additional Wi-Fi-equipped aircraft to enter 
service, bolstering capabilities in the New York, San Francisco Bay 
Area and Los Angeles markets. The organization has airplane tasks 
and regional workplaces across the U.S., including full-administration 
FBOs at Van Nuys Airport for Los Angeles, and Orange County’s John 
Wayne Airport, with a third FBO opening at Waterbury-Oxford Air-
port in 2023. Earth Lacy likewise has FAA Part 145 airplanes mainte-
nance centers in Los Angeles, San Diego and Oxford, Connecticut.

Elizabeth Nagy, VP Owner and Charter Services, said, “With 
additional aircraft to choose from, Clay Lacy is supplying greater 
charter availability to meet the private travel needs of its custom-
ers, Whether people need to travel across the country or overseas, 
they will have more options to experience Clay Lacy’s legendary 
charter jet service, with the personal touches and professionalism 
for which our flight teams are renowned.”

The airplane, which entered administration in the initial two 
fourth of 2022, serve different missions and confidential travel 
needs. They incorporate a Bombardier Global 5000, two Em-
braer Legacy 600s, a Falcon 900EX EASy, a Gulfstream G550 and 
Gulfstream G650ER. Three airplanes enter administration for the 
Southern California market. Two Embraer Legacy 600s, each seat-
ing up to 13 individuals and sleeping for six. They have a scope of 
3,090 nm and come furnished with a standard kitchen. The Gulf-
stream G550 gives ultra-long range capabilities, seating for up to 
16 travelers, who are associated with homes and workplaces with 
rapid Wi-Fi correspondences.

East Coast Aircraft and Capabilities
Situated in the Northeastern U.S., the Dassault Falcon 900EX EASy 

seats 14 travelers, with beds for four, to give clients premium inflight 
experience in a super calm climate with a warm acoustic protection 
framework. The Bombardier Global 5000 is a super lengthy reach 
stream, which likewise situates 13 and rests six. It has a three-zone 
lodge ideal for business or relaxation trips, with a forward twofold 
club for gatherings, a middle lodge zone with a four-seat eating 
table, and a toward the back lodge with divan and club.

Northern and Southern California Aircraft
The Gulfstream G650ER works in Silicon Valley at San Jose Inter-

national Airport (KSJC) for homegrown and global contract objec-
tions. The most extensive lodge in its group, the G650ER seats 16 
travelers and flies up to 7,500 nm at near the speed of sound. A 
modern inside and an extensive variety of electronic diversion and 
correspondence choices serve the contract clients.
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Raya Airways to charter Four Airbus A320/A321P2F 
jets from ST Engineering
The freighter aircrafts for Raya Airways will be converted under the A320/A321P2F programme of Elbe Flug-
zeugwerke (EFW), a joint venture between ST Engineering and Airbus. 

ST Engineering declared that it’s avia-
tion asset management business will 

rent four Airbus narrowbody Passenger-
to-Freighter (P2F) airplane comprising of 
two (2) A320P2F and two (2) A321P2F to 
a regional administrator, Raya Airways 
Sdn Bhd (“Raya Airways”). Change for 
the first airplane, an A321, has begun at 
ST Engineering’s office in Singapore with 
expected delivery in the final quarter of 
2022.

Raya Airways’ Group Managing Direc-
tor, Mohamad Najib Ishak, said, “The air 
cargo industry, being an integral part 
of the global supply chain, is expected 
to grow in tandem with the global 
economy. The recent industry outlook 
by the International Air Transport As-
sociation states that cargo volumes are 
expected to set a record high of 68.4 
million tonnes in 2022 with cargo rev-
enues expected to account for US$191b 
of industry revenues. With the introduc-
tion of the A320P2Fs and A321P2Fs into 
our fleet, we are able to scale up our 
operational capacity to meet the grow-
ing demand, whilst being able to reduce 
the carbon footprint as we push forward 
our sustainability agenda.”

EFW’s A320/A321P2F program is the 
main arrangement in the market created 
utilizing unique OEM information and 
backing from Airbus, which guaran-
tees more noteworthy lifecycle esteem, 
prevalent quality and dependability, as 
well as better support arranging. The 
A320/A321P2F arrangement accompanies 
adjusted payload-range capacity and en-
hanced weight dissemination to empow-
er irregular stacking even on void flights, 
giving high adaptability to administra-
tors. Coordinated cockpit configuration 
likewise guarantees that administrators 
can stay in the OEM plan climate.

Raya Airways’ Chief Commercial Of-
ficer, MD Hidayat Rahim, said, “These are 
truly exciting times at Raya Airways as 
the added payload capacity will enable 
us to add numerous major routes to fur-
ther expand the company’s footprint in 
the region. Once converted, each A321P2F 
will offer 27 tonnes while each A320P2F 
will offer 21 tonnes, effectively increas-
ing Raya Airways’ combined payload 
by up to 96 tonnes. Our commitment 
to our clients is that wherever there are 
economic centres with robust future 
prospects, Raya Airways aim to be there.”

Yip Hin Meng, EVP and Head of Avia-
tion Asset Management at ST Engineer-
ing, said, “We are delighted to enter our 
first freighter aircraft leasing partner-
ship with Raya Airways,” “Our unique 
leasing solutions such as the bundling 
of aircraft leasing with MRO services, 
when combined with in-house devel-
oped P2F programmes and top-notch 
conversion standards, offer operators 
best-in-class economics and unparal-
leled levels in reliability.”

ST Engineering’s flying resource 
the board business is an undeniable 
airplane and engine lessor with cen-
ter capabilities in bargain beginning, 
funding, securitization, rent the execu-
tives, specialized resource the board, 
re-showcasing and repossession. Its 
arrangement of freighter airplane incor-
porates the A320P2F and A321P2F as the 
narrowbody choices, and the A330P2F as 
the widebody choice. As well as leasing 
arrangements, ST Engineering gives all 
out lifecycle resource the board ar-
rangements. These incorporate turnkey 
airplane and lodge re-configuration ad-
ministrations, airplane and motor MRO 
as well freighter conversion. 

The Airbus A320 family is a series of narrow-body airliners developed and produced by Airbus. The A320 was launched in March 1984, first flew on 22 February 
1987, and was introduced in April 1988 by Air France.
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Pradhaan Air Express receives green light from GOI 
to commence freight services

Mammoth Freighters signs Triumph for Boeing 777 
freighter air duct maintenance

Pradhaan Air Express will begin operations India from later this year with the world debut of A320 convert-
ed freighter jet.

TRIUMPH Interiors will provide manufacturing and engineering support services for the Mammoth Freight-
ers’ re-designed air distribution ducting system in the cargo compartment.

India’s pristine all-freight carrier, 
Pradhaan Air Express, based in Delhi, 

will start business tasks in the not so 
distant future with the world’s primary 
A320 converted cargo jet. As per pioneer 
and CEO of Pradhaan Air Express, Nipun 
Anand, the carrier has gotten the No 
Objection Certificate from the Ministry 
of Civil Aviation, Government of India. 
The first reconstructed freighter is 
expected to reach Delhi later in July, will 
offer contract ability to Indian transport-
ers and cargo forwarders on homegrown 
and worldwide courses.

Nipun Anand, CEO of Pradhaan Air 
Express, said, “We thank our lessor for 
having confidence in us to offer the 
world’s first A320 converted freighter 
for the Indian market, This will secure 
dedicated cargo capacity boosting the 
trade’s self-reliance. Getting the world’s 
first A320 converted freighter to India is 
like a dream come true. A second aircraft 
will be inducted by the year-end with 
plans for further fleet expansion.”

The launch of Pradhaan Air Express en-
dorses the Government’s vision to achieve 

10 million tonnes of annual cargo through-
put by 2030 and pushes the Indian air 
cargo market in the global ranking.

Vipul Bhalla, CBO, Pradhaan Air Ex-
press, said, “The air cargo market in India 
has untapped domestic and interna-
tional potential fuelled by various initia-
tives to become a global hub for cargo 
services. We aim to make our small con-
tribution to the big dreams of the Indian 
cargo industry by offering tailor made 

solutions with on-demand charter.”
The changeover was finished by Elbe 

Flugzeugwerke (EFW), a joint endeavor 
of ST Engineering and Airbus, at its site 
in Singapore. The airplane has been 
rented from Vaayu Group/Astral Avia-
tion. Interestingly, Pradhaan Air Express 
will be India’s first air carrier to work 
an Airbus slender body freighter. The 
Aircraft offers a payload of 21 tons with a 
completely palletized prime deck.

Triumph Group reported that its Interi-
ors business was granted an agree-

ment from Mammoth Freighters for com-
posite air circulation ducts on the Boeing 
777 Passenger to Freighter (P2F) trans-
formations. With the new expansion in 
Passenger to Freighter transformations 
in the industry, Mammoth Freighters is 
laying out its position in 777 conversions 
and has commitments through 2026 and 
beyond. Triumph Interiors is a player in 
coordinated design and manufacturing 
of thermo-acoustic insulation systems, 
air conveyance framework ducting, 
thermoplastic inside parts, and other air-

plane inside composite congregations for 
significant aviation OEMs, with facilities 
situated all over the planet.

Howard Sanderson, General Manager 
and Vice President of TRIUMPH Interiors, 
said, “Supporting Mammoth Freighters, 
an experienced passenger to freighter 
provider, demonstrates that we can 
deliver exceptional value solutions to 

air freight operators,” said.  “We comple-
ment Mammoth’s unique business mod-
el by offering an expanding portfolio of 
industry-leading P2F solutions, including 
integrated hydraulic power packs for the 
cargo door system.”

TRIUMPH, headquartered in Berwyn, 
Pennsylvania, designs, engineers, 
manufactures, repairs, and overhauls a 
broad portfolio of aerospace and defense 
systems and components. The company 
serves the global aviation industry, in-
cluding original equipment manufactur-
ers and the full spectrum of military and 
commercial aircraft operators.

Pradhaan Air Express, India’s brand new all-cargo airline, to be based in Delhi, will begin commercial 
operations later this year with the world’s first A320 converted freighter.
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Neste appoints World Fuel Services as branded 
distributor for MY Sustainable Aviation Fuel, Paris-
Le Bourget at France to be first supply location
Paris-Le Bourget Airport is the first location in France where World Fuel delivered Neste’s sustainable aviation 
fuel (SAF) as the authorized branded distributor.

World Fuel Services (World Fuel) an-
nounced the opening of their first 

distribution centre, for sustainable avia-
tion fuel (SAF) ‘Neste’s Neste MY Sustain-
able Aviation Fuel, at the Paris-Le Bourget 
Airport, France.  This establishes World 
Fuel as an ‘authorised branded distribu-
tor’ of Neste’s SAF.

Having delivered more than 27 million 
gallons of SAF since 2015 to business and 
commercial aviation customers world-
wide, this branded distributorship is one 
more step towards increasing its reach 
in cleaner fuel delivery in Europe.  With 
their presence already established in UK, 
Germany and France, World Fuel contin-
ues to advance the objective of achieving 
the net zero tag.

World Fuel remains committed towards 
developing innovative sustainability 
solutions for the aviation industry by 
supplying lower-emission fuels.

Duncan Storey, vice president, supply 
aviation Europe, World Fuel Services  said, 

“World Fuel is committed to the indus-
try’s goal of reducing carbon emissions 
by 50%. Working together with Neste 
to expand the global supply chain of 
SAF furthers that commitment. We will 
continue to invest in creating innovative 
solutions and expanding renewable and 
lower-emission fuels and energy offer-
ings.”

Sébastien Couturier, managing director, 
Paris-Le Bourget Airport within Groupe 
ADP said, “As a European airport leader 
for business aviation, Paris-Le Bourget 
airport has always been a pioneer in the 
aviation world; through this enthusiastic 
initiative led by World Fuel with Neste, 
we stay at the forefront of innovation 
and decarbonisation. This new service 
will allow us to complete the biofuel offer 
available on our platform, putting us in a 
unique position in Europe. This is an ex-
cellent signal, which attests to the transi-
tion underway in business aviation.”

Jonathan Wood, Vice President Europe, 

Renewable Aviation, Neste, said, “SAF is a 
key element in achieving the aviation in-
dustry’s emission reduction goals. Neste 
is leading the transformation to SAF 
and increasing its global SAF production 
capacity to 1.5 million tons per annum 
in 2023. Partnering with World Fuel at 
Paris-Le Bourget Airport underlines our 
commitment to business aviation and 
supports the French government’s ambi-
tions for a more sustainable aviation 
industry.”

Neste is the world’s leading producer of 
sustainable aviation fuel and renewable 
diesel and developing chemical recycling 
to combat the plastic waste challenge. 
Neste My Sustainable Aviation Fuel is 
a today solution, reducing greenhouse 
gas (GHG) emissions by up to 80%* over 
the fuel’s life cycle compared to fossil jet 
fuel. It is produced from 100% renewable 
waste and residue raw materials, such as 
used cooking oil and animal fat waste, 
said a company Press Release.

Neste Opens first outlet in Paris-le Bourget, France.
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Victor to use Neste’s sustainable fuel for private 
jets, aims to cut emissions by 80 percent
Neste MY Sustainable Aviation Fuel is produced from 100% renewable waste and residue raw materials, such 
as used cooking oil and animal fat waste.

As aviation in Europe focuses on 
expanding the portion of SAF to 

up to 10% of all fly fuel use by 2030, this 
new organization model will likewise 
empowers sped up activity towards this 
objective. Considering how divided the 
business aviation sector is, this arrange-
ment may be quick to offer SAF for each 
sanction flight. This is critical as it em-
powers SAF request to increment. Victor’s 
worldwide base of powerful individuals 
who have the capacity and means to pick 
SAF and make their confidential travel 
with decreased environment influence, 
are offered an extraordinary chance to as-
sist with expanding the general interest 
so this maintainable arrangement can 
foster all the more quickly.

Neste and Fly Victor, the on-request 
personal luxury plane organization, 
report an association which sets another 
supportability benchmark in business 
flight. Victor individuals can buy Neste 
MY Sustainable Aviation Fuel (SAF) 
for each personal luxury plane book-
ing around the world. This empowers 
personal luxury plane charterers to 
diminish the carbon impression of their 
confidential air travel in a trustworthy 

and quantifiable manner.
Toby Edwards, Co-CEO at Victor, said, 

“I am relieved to be announcing our 
global partnership with Neste today. 
The urgent and rapid scaling-up of 
sustainable aviation fuel is essential if 
we are to achieve our net-zero goals. It’s 
fundamental to all our stakeholders that 
we continue to be transparent about 
the emissions of our members’ private 
flights and, where possible, take owner-
ship of the climate crisis. I’m thankful 
for the enterprise and dedication that 
has been put in by both the Neste and 
Victor team to ensure our members can 
now choose to replace fossil fuel with 
Neste MY Sustainable Aviation Fuel on 
every private jet and commercial jet 
charter booking. Our pioneering partner-
ship could create a SAF blueprint for the 
fragmented business aviation sector and 
help accelerate its wider usage across 
the aviation industry.”

Jonathan Wood, Vice President Europe, 
Renewable Aviation, at Neste, said, “I’m 
excited that we are in this pioneer-
ing partnership together with Victor, 
a leader in charter aviation. It enables 
Victor members to purchase Neste’s SAF 

for any flight booked through Victor 
globally. It is an industry-leading blue-
print that we hope other companies will 
follow as the aviation sector strives for 
net-zero carbon emissions by 2050. SAF 
is essential to reaching this goal, imme-
diately reducing greenhouse gas emis-
sions from flying. Neste is committed to 
supporting aviation’s emission reduction 
goals and believes that requires a joint 
effort where everyone’s choice matters.”

How the Victor x Neste offering works 
•This association with Neste makes 

Victor the sole on-request personal lux-
ury plane sanction business to give SAF 
to every one of their individuals for each 
flight booked through Victor, paying lit-
tle mind to administrator or takeoff air 
terminal. While booking a sanction, Vic-
tor’s private and corporate individuals 
can pick how much petroleum derivative 
they need to supplant with Neste MY 
Sustainable Aviation Fuel from just 5% 
up to 100 percent. All commitments are 
invited and empowered. Neste guaran-
tees explicit SAF volumes bought by Vic-
tor individuals are conveyed and utilized 
by accomplice airplane administrators, 
giving genuine environment advantages 
and ozone harming substance outflow 
decreases of up to 80%.

• Neste’s SAF arrangement was de-
veloped following the aviation sector 
direction by the Science Based Targets 
drive (SBTi), the highest quality level 
for aggressive corporate environment 
activity and announcing. Victor’s private 
and corporate individuals can solidly 
and quantifiably diminish their ozone 
depleting substance outflows (CO€e), 
with a reasonable chain-of-care.

• Neste MY Sustainable Aviation Fuel 
is a today arrangement, lessening ozone 
harming substance (GHG) outflows by 
up to 80%* over the fuel’s life cycle con-
trasted with fossil fly fuel. It is created 
from 100 percent sustainable waste and 
buildup unrefined substances, for ex-
ample, utilized cooking oil and creature 
fat waste.

Neste produces 100,000 tons of SAF and production will increase to 1.5 million tons (around 1.875 billion 
liters) annually by the end of 2023.
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MRO Insider initiates Mobile Maintenance Syndicate
The Mobile Maintenance Syndicate (MMS) will also look to assist on the startup side to help others pursue 
their passion for entrepreneurship or partner with an independent provider to grow their presence.

MRO Insider has created a syndicate 
for independent AOG companies 

and professionals around the US. Other 
than the sharing of assets, the group 
looks to shore up AOG “dead man’s zone” 
by using MRO Insider’s information and 
setting best practices for the AOG people 
group pushing ahead. The Group will 
zero in on sharing assets for autonomous 
AOG companies and professionals to as-
sist with laying out accepted procedures, 
set principles, and cultivate development 
With the huge deluge of experts hoping 
to shape their own AOG company, the 
MMS will likewise hope to help on the 
startup side to help other people seek af-
ter their energy for business or cooperate 
with a free supplier to develop their pres-
ence. The participating companies will 

remain anonymous for the time being.
Andy Nixon, President of MRO Insider, 

said,  “As a collective, this group of inde-
pendent AOG providers will help push 
the industry forward by sharing proce-
dures, and overall best practices to foster 
growth. With many technicians looking 
to branch out on their own or work with 
smaller companies, our group will have 
the upper hand when it comes to provid-
ing resources and non-contract AOG 
service; focusing on more retail oppor-
tunities, including Part 91 flight depart-
ments.  Large MROs have always carried 
an advantage, but together this network 
will match the size while being nimbler 
for customer demands”.

MRO Insider is a tech-based SaaS 
comapany with a team of specialist co-

ops across numerous areas of business 
flying. Utilizing exclusive innovation, 
MRO Insider permits airplane proprietors 
and administrators to convey a solitary 
solicitation for the sort of administration 
they need. Demands are simply shipped 
off network suppliers in light of abilities. 
The application is refreshed continu-
ously, permitting your AOG, Detailing, 
and GSE solicitations to be pushed to any 
supplier inside a 300-mile sweep of your 
solicitation. As of January 2022, more 
than 250 support areas from companies 
are partaking in the company. In excess 
of 2500 enrolled tail numbers utilize the 
company to demand AOG and enumer-
ating, permitting every administrator 
to accelerate their statement acquiring 
process for upkeep administrations.



www.mrobusinesstoday.com 25July 15, 2022

AIRCRAFT INTERIOR

Air New Zealand Notches Up  its Luxe quotient with 
brand new Business Premier seats 
Refreshingly designed cabin interiors and Safran made seats to offer ‘the best sleep in the sky’s.

In its  endeavour to offer air travellers  
‘the best sleep in the sky’, Air New 

Zealand recently unveiled a stylish new 
design for its cabin interiors featuring 
its latest Business Premier seats, co-
created with Safran Seats.

Ushering in the concept of ‘ home 
away from home, effective 2024,  Air 
New Zealand’s  787-9 fleet will be ret-
rofitted with these specially designed 
seats in Herringbone configuration, thus 
optimising available space for maxi-
mum comfort.

Offering each passenger the luxury of 
a  quiet and calming cabin experience, 
privacy for each occupant is ensured 
by means of the adjustable centre and 
aisle dividers along with the high shell 
feature of each private space.

Air New Zealand’s brand new look for 
their  787 aircraft  will  present two choic-
es within the business premier cabin.

According to a Press Release…“The 
Business Premier seat offers a comfort-
able and private nest for a blissful jour-
ney and tranquil sleep. If traveling with 
a companion, the middle row allows 
customers to open their nest and share 
their experience.”

Air New Zealand Head of Aircraft Pro-
grammes Kerry Reeves says, “We really 

encouraged Safran to think differently 
and push the boundaries with what 
we can do with the Business Premier 
seat to optimise the configuration and 
customer experience. Working virtually 
throughout Covid added another layer of 
complexity. Without being able to travel 
to the Safran site to validate our ideas 
and concepts, we paralleled the mock-
up build both in New Zealand at our 
innovation lab and at Safran 2 to ensure 
we had a common design interpretation 
and valid feedback on the engineering 
development of the layout and features.”

With the herringbone configuration 
of the cabin interior,  every passenger is 
only an aisle away, thus offering a rest-
ful space all around. This also ensures 
better sleep with the head of each  pas-
sengers being farthest away from the 
aisle. 

Air New Zealand’s passengers will get 
to use  plenty of personal stowage areas 
that are certified for Taxi, Take off and 
Landing (TTL), plus the  convenience  of 
an electrically assisted,  large singlepiece 
meal table.

Other features seen earliet include  
flight wireless charging point,  an active 
backrest that offers passengers  ways 
to manage their personal comfort, and  

certified at the same time for variable 
TTL positions.

Vincent Mascré, CEO of Safran Seats, 
states “We are pleased to provide Air 
New Zealand with a product that meets 
their needs to offer choice and a product 
dedicated to ultra-long haul flight. These 
seats are the fruit of incredible work be-
tween our companies and it will allow 
a better journey for all their passengers. 
The creation of this seat displays the re-
markable capabilities between Air New 
Zealand and the experienced Safran 
Seats teams based in United Kingdom”.

There is also a provision for a  new and 
an enhanced experience such as wel-
coming a ‘buddy’ into your suite!

For this, Air New Zealand enhanced the 
useable space for the passenger by 25%.

The Business Premier Luxe is an offer-
ing made  for  the airline’s customers 
looking for space and privacy. A luxury 
experience with all the features of Busi-
ness Premier, but with a personal dining 
space for two with a  fully closing door. 

This premium front row is offered 
across multiple Safran products in which 
the layout replaces the traditional front 
row monuments to provide the utmost 
privacy and space to the passenger 
whilst maintaining the same footprint. 
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Rolls-Royce’s 
Totalcare bags Service 
Agreement for South 
Korean Airline T’way’s 
Trent 700 Engines
Engine maintenance to cover to the Asian carriers 
three Airbus A330 Aircraft.

Engine manufacturer’s TotalCare signed an engine mainte-
nance and service agreement with South Korean Carrier 

T’way for the first time. With the selection of TotalCare, the 
Asian carrier becomes one more airline to join the ever-
growing community of airline operators to repose their trust 
in the services of TotalCare.

In yet another first, Rolls Royce’s Trent 700 engines have 
been operated by a South Korean airline – a reflection of the 
engine variant’s world-wide preference.

TotalCare is a service concept from the Rolls Royce stable 
that applies predictability and reliability in its engine main-
tenance planning.

The benefits accrued under this agreement will include 
a secured cost of operating and maintenance of T’way’s 
Trent 700 engines, basis a ‘dollar-per-flying-hour’ payment 
mechanism. Furthermore, TotalCare will deliver enhanced 
aircraft availability given the engine manufactures expertise 
in advanced engine health monitoring.

According to Mr Kim Hyung-yi, T’way Air Vice President, 
“Our A330s are the first widebodies in our fleet, and provide 
a significant expansion in the levels of service we can 
provide our passengers. We value this TotalCare agreement, 
which will maximise aircraft availability and efficiency, al-
lowing us to provide outstanding customer service.”

Chris Davie, Senior Vice President – Customers, Rolls-Royce, 
said “We warmly welcome T’way to our TotalCare family of 
operators. They have bold plans for their A330 aircraft and 
we are honoured to be supporting their entry into service ev-
ery step of the way with an incredible engine that continues 
to provide value to new customers and new territories.”

Rolls Royce’s Trent 700 engines have become the preferred 
choice of engine for the Airbus A330 fleet, enjoying over 
60% of market share for combined passenger and freighter 
aircraft.
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Bell Textron signs 
agreements to deliver 
seven Bell 505 series 
helicopters
Bell Textron aims to build Strong momentum 
for the Bell 505 helicopter with signed  purchase 
agreements for seven aircrafts in  Europe.

Bell Textron Inc., a Textron Inc. organization, announced 
that it has signed agreements for the sale of seven 

Bell 505 helicopters to clients across Europe, adding to the 
already existing fleet of the Bell 505 in Europe and all over 
the globe. Two of these Bell 505 buy arrangements were 
signed by JB Investments, the longest-working operator of 
light airplane in Poland. The marking ceremony was held 
in May at a client event in Prague with Magdalena Karska, 
board member, JB Investments, and Duncan Van De Velde, 
MD, Europe, Bell.

Duncan Van De Velde, managing director, Europe, said, 
“The Bell 505 has become a popular aircraft for European 
operators within the corporate and VIP markets due to 
its advanced avionics, customizable cabin, and versatility, 
which make it easy for a weekend getaway or quick busi-
ness trip. We are proud to see the success of the Bell 505, 
and we look forward to adding more European customers 
to the Bell family.”

Magdalena Karska, JB Investments, said, “We are thrilled 
to see the growing interest for Bell products among our 
Polish customers Thanks to unique capabilities in its class, 
we see great potential for the Bell 505 model to be operated 
not only by corporate but also governmental customers in 
Poland.”

The Bell 505 is equipped with the combination of trend 
setting innovation like the Garmin G1000H NXi and FADEC. 
The five-seat aircraft is agreeable and gives great visibility 
to the pilot and travelers. There are in excess of 360 Bell 
505s working around the world, 65 of them working in Eu-
rope.With its top notch plan, cost-competitiveness engine, 
mobility and customization choices, the Bell 505 can act as 
an ideal vehicle for private and the travel industry pur-
poses, yet in addition can be a tailor-made answer for the 
public missions of associations searching for improvement 
of their vehicle, surveillance and secure services.

BOOK TICKETS NOW

terrapinn.com/WAF2022/MROterrapinn.com/WAF2022/MRO

4 - 6 October 20224 - 6 October 2022
RAI Exhibition Centre AmsterdamRAI Exhibition Centre Amsterdam

Use code TWQX forUse code TWQX for  
extra 10% discountextra 10% discount

Business models. Technology. Sustainability.Business models. Technology. Sustainability.  
Innovation. Innovation. For the global aviation industry.For the global aviation industry.
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CURTISS-WRIGHT buys SAA for 240 million dollars
75% of Safran Aerosystems Arresting systems sales are generated outside of the U.S. and sup-
port many NATO partners.

Aeronaves TSM picks Universal Avionics for MD-80 
and DC-9 cargo jet’s cockpit refurbish
Universal Avionics providing complete cockpit upgrades for 15 McDonnell Douglas MD-80s and 11 DC-9s 
will modernize the airplane, make operational savings, and meet ADS-B consistence with cutting edge 
network.

Curtiss-Wright Corporation pro-
claimed that it has completed the 

acquisition of the Safran Aerosystems 
Arresting Company (SAA) for a sum 
total of $240 million in cash. SAA is a 
designer and manufacturer of mission-
critical, fixed-wing aircraft emer-
gency arresting systems with a strong 
installed base of more than 5,000 
systems worldwide including sales to 
more than 70 countries.

The business will work within Curtiss-
Wright’s Naval and Power fragment. 
The acquisition upholds Curtiss-
Wright’s monetary goals for long haul 
beneficial development and solid free 
income generation. SAA created deals 
of roughly $70 million in 2021, and it 
is expected to be accretive to Curtiss-
Wright’s changed diluted profit per 
share in its most memorable entire year 

of proprietorship and produce areas of 
strength for an income transformation 
rate well in overabundance of 100 per-
cent. The Company will refresh its 2022 
monetary direction to incorporate SAA’s 
commitment when it gives its second 
quarter 2022 outcomes.

The takeover of the Safran arresting 
systems business immovably lays out 
Curtiss-Wright as a main worldwide 
provider of fixed-wing airplane recov-
ery and arresting systems, and expands 
the breadth of the Company’s world-
wide guard portfolio as roughly 75% of 
SAA’s deals are produced beyond the 
U.S and support numerous NATO part-
ners. SAA’s safety systems have strong 
alignment to and are an intelligent 
nearness with Curtiss-Wright’s current 
helicopter landing and recuperation 
systems.

Through its predecessor organizations, 
SAA made the first airplane arresting 
systems in 1960 and today is a world 
forerunner in land-based military 
arresting systems. Its different item 
portfolio incorporates energy absorb-
ers, retractable hook cable systems, 
net-stanchion systems and mobile sys-
tems to help aircraft carrier and fixed 
land-based arresting systems. SAA’s 
after-market business, which is upheld 
by the world’s biggest introduced base 
of capturing systems, gives support 
to-grave help from structural designing 
at establishment, on location capability 
through post-establishment upkeep, 
extras, and redesign administrations. 
SAA utilizes almost 140 individuals 
and keeps up with tasks in Aston, Pa. 
furthermore, Merpins, France.

Universal Avionics (UA), an Elbit Sys-
tems Company, has been chosen 

by Aeronaves TSM to supply cockpit 
overhauls on 15 McDonnell Douglas 
MD-80s and 11 Douglas DC-9 airplanes. 
The expansion of Universal SBAS-Flight 
Management Systems (FMS) works on 
the effectiveness of freight activities 
with Localizer Performance with Verti-

cal direction (LPV), among others, while 
carrying wellbeing improvements and 
consistence with the Automatic Depen-
dence Surveillance-Broadcast (ADS-B) 
orders.

Dror Yahav, CEO of Universal Avionics, 
said, “Universal’s unique retrofit solu-
tion brings next-generation technolo-
gies to legacy platforms and is a game 

changer for many customers, It’s great 
to see the commitment Aeronaves has 
for flight efficiency and safety, and we 
are proud to support their mission and 
vision.” 

All inclusive SBAS-FMS is the Next-
Gen connectivity stage giving high 
level route capacities, for example, LPV 
and Required Navigation Performance 
down to 0.1nm, high level connection 
points for information correspon-
dences, for example, Controller-Pilot 
Data Link Communications (CPDLC) and 
Departure Clearances (DCL), and ad-
vanced safety and situational mindful-
ness. Alongside operational enhance-
ments and savings for MD-80 and DC-9 
airplanes, redesigns additionally meet 
new ADS-B commands with traffic, cli-
mate, and flight data administrations. 
More than 1,100 business airplanes are 
in activity today with Universal FMS.

The McDonnell Douglas MD-80 is a series of single-aisle airliners developed by McDonnell Douglas 
and The McDonnell Douglas DC-9 (initially the Douglas DC-9) is an American single-aisle airliner 
designed by the Douglas Aircraft Company.
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AerFin procures B737-800 landing gear with 
subjoined leaseback pact

Execujet Haite and Metrojet ltd. join hands to 
takeover Funian aviation

The purchase agreement of the solo landing gear was concluded with an additional clause of leaseback from 
the seller.

The transaction between the two parties is expected to be concluded by early July.

AerFin concluded the purchase 
process of a B737-800 Landing Gear 

from Hawker Pacific Aerospace, part of 
the Lufthansa Technik Group. The pur-
chase and leaseback agreement has seen 
AerFin acquire the Landing Gear in fully 
overhauled condition and leaseback to 
Hawker Pacific Aerospace to support 
the operation of Hawker’s narrow-body 
programs.

Nick Filce, Director – Asset Sales and 
MRO at AerFin, said: “We’re pleased to 
be able to offer this unique structure 
to Hawker Pacific and offer them with 
a flexible asset support solution that 
meets the needs of their operation. Ad-
ditionally, we are pleased to broaden our 

portfolio of high quality assets with the 
addition of the B737-800 landing gears”.

Anett Seifert-Amejka, Head of Product 
Line Landing Gear at Hawker Pacific 
Aerospace, said: “Asides from a seamless 
transaction process, AerFin is providing 
us with a flexible, cost-efficient solution 
that will support our on-going opera-
tion. This deal further strengthens our 
long-term and prosperous partnership 
together”.

More on landing gears.
The purpose of the landing gear in 

an aircraft is to provide a suspension 
system during taxi, take-off and landing. 
It is designed to absorb and dissipate 
the kinetic energy of landing impact, 
thereby reducing the impact loads 
transmitted to the airframe. The landing 
gear, which is also called the undercar-
riage, is a complex system consisting of 
structural members, hydraulics, energy 
absorption components, brakes, wheels 
and tires. Three basic arrangements of 
landing gear are used: tail wheel-type 
landing gear (also known as conven-
tional gear), tandem landing gear, and 
tricycle-type landing gear.

ExecuJet Haite, a fully owned subsid-
iary of the Haite Group, and Metrojet 

Limited, the Hong Kong-based business 
jet operator, broadcasted the decision 
of a joint acquisition of Funian Aviation 
Co., Ltd. Its focus is providing both air-
craft management and high-end charter 
services, with extensive experience in 
operating a fleet of Gulfstream G450/
G550 aircraft. Funian Aviation holds 
CAAC Part 91 and has a CAAC Part 135 
Air Operator Certificate, CAAC Part 145 
maintenance organization approval and 
has FAA Part 91 operation experience. 
The company has also obtained the cov-
eted IS-BAO STAGE II certification.

Paul Desgrosseilliers, General Manager, 
ExecuJet Haite, said, “Funian has an 
excellent reputation for providing ex-
ceptional client service, and we strongly 
believe their values align with both 
Haite Group’s and Metrojet’s mission 
and standing and we are thrilled with 
the acquisition.”

Gary Dolski, CEO, Metrojet, said, 

“Through leveraging the combined 
strengths of Haite and Metrojet, Funian 
Aviation will continue to promote and 
provide superior business aviation ser-
vices and solutions that meet the high-
est international standards of safety, 
quality and service in the Greater China 
region and abroad.”

ExecuJet Haite is a wholly owned 
subsidiary of the Haite Group, a 
Sichuan based company, and Metro-
jet Limited, the Hong Kong-based 
business jet administrator, have now 
jointly acquired Funian Aviation Co., 

Ltd., the exchange is supposed to be 
done toward the beginning of July. 
According to the new partners the 
obtaining is a significant key step in 
the right direction for the two players, 
permitting them to expand on existing 
qualities in airplane the executives, 
flight operations and MRO services, 
and to build up their generally deeply 
grounded positions as market pioneers 
within the region. The obtaining of 
Funian Aviation is a vital initial phase 
later on long haul plans and relation-
ship of Haite and Metrojet.

ExecuJet Haite is an Authorized Service Center for both Embraer Executive Jets and Dassault 
Falcon Jet as well as Authorized by both Rolls-Royce and Honeywell on engines and APU’s.
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Silk Way West purchases two A350F for its fleet

STARLUX Picks Triumph for A350 XWB fleet 
Maintenance

The airplanes will feature a broad main deck freight door and a fuselage length enhanced for 
freight operations.

Triump Group will provide its services for the fleet’s wheel and brake maintenance, repair and over-
haul (MRO).

Silk Way West Airlines situated in 
Baku, Azerbaijan has consented to a 

purchase arrangement for two A350F. 
This is the first order from the Caspian 
area for this airplane type. The Cargos 
are expected to modernize and addition-
ally become the current fleet with the 
most productive and practical freight 
airplane that anyone could hope to find 
on the lookout. The A350F is established 
on the world’s most current long reach 
pioneer, the A350.

Mr. Wolfgang Meier, President of 
Silk Way West Airlines, said, “We are 
delighted to sign the first but surely not 
the last agreement with Airbus, which 
marks the start of what I am sure will be 
a very fruitful partnership as we strive 
for future growth. Today, our guests 
witnessed a defining moment in Silk 
Way West Airlines’ history. I am confi-
dent of the success that the acquisition 
of these new aircraft will bring us. The 
signing of this agreement marks a new 
milestone in the growth of our company. 
There is no doubt that this agreement 
will strengthen the company’s leading 
position in the global air freight market 
over the next 15-20 years.”

Christian Scherer, Airbus Chief Com-
mercial Officer and Head of Airbus Inter-
national, said, “I welcome Silk Way West 
Airlines as a new Airbus customer. The 
A350F is a game changer in efficiency 
and sustainability for the cargo opera-
tions of the future.  We look forward 
to demonstrating how positively the 
economics and environmental signature 
of the A350s will stand out versus older 
generation aircraft.”

Launched in 2021, the A350F records to 
date 31 orders and commitments from 
six clients. The airplane will highlight an 
enormous primary deck freight entry-
way and a fuselage length enhanced 

for freight tasks. More than 70% of the 
airframe is made of cutting edge materi-
als bringing about a 30 tones lighter 
drop weight, which along with produc-
tive Rolls-Royce motors create a benefit 
of no less than 20% lower fuel consume 
and CO2 emanations over its ongoing 
nearest rival. With a 109 tones payload 
capacity (+3t payload/11% more volume 
than its competition), the A350F serves 
all freight markets (Express, general 
freight, special freight… ) and is in the 
enormous freighter category the main 
new age freighter airplane prepared 
on-time for the improved ICAO CO€ 
emissions guidelines.

The Triumph Group announced that its 
Product Support business will assist 

STARLUX Airlines in a two-year wheel 
and brake maintenance and repair ser-
vice for their A350 XWB fleet. This work 
will be carried out at TRIUMPH’s location 
in Chonburi, Thailand. This is the third 
contact for TRIUMPH with STARLUX Air-
lines for wheel and brake maintenance, 
with previous awards on the A321neo and 
A330neo fleets.

TRIUMPH Product Support in Asia 
(TASA) is a Thailand-based MRO sta-
tion that received EASA DOA Part 21J 
approval for nacelle parts plan and 

approval, conducts repairs and upgrades 
an extensive variety of sophisticated 
airplane designs and parts, for example, 
motor nacelles, flight control surfaces 
and different airplane extras.

Jim Berberet, President of TRIUMPH 
Product Support said, “We appreciate 
the opportunity to support STARLUX 

Airlines and the confidence they have 
in TRIUMPH, We continue to expand 
our service offerings and customer 
base across the Asia Pacific region and 
working with customers like STARLUX, 
supports that expansion.”

Triumph, HQ settled in Berwyn, Penn-
sylvania, Creates, engineers, fabricates, 
fixes, and upgrades a wide arrangement 
of aviation and safeguard frameworks 
and parts. The organization serves the 
worldwide avionics industry, including 
unique hardware producers and the 
full range of military and commercial 
airplane operators.

This higher efficiency is an advantage versus the 2028 in-production limit of the ICAO CO2 standard. 
With its new generation design, the A350F will be the only large freighter capable of meeting this 
requirement.
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Lufthansa Technik forms alliance with Boeing and 
ESG for German P-8A Poseidon Fleet maintenance

Swedish Defence purchases two GlobalEye from Saab

According to the new agreement, Boeing, ESG Elektroniksystem- und Logistik and Lufthansa Technik will be 
the group liable for executing the P-8A sustainment program in Germany.

The order value of the two jets is approximately SEK 7.3 billion ($713.97 million) and the contract 
period is 2022-2027. 

Boeing, ESG Elektroniksystem-und 
Logistik-GmbH and Lufthansa Technik 

have consented to a three-party agree-
ment that builds up joint endeavors to help 
Germany’s new P-8A Poseidon fleet. The 
new arrangement expands on two sepa-
rate Memorandum of Understanding  that 
were marked independently with ESG and 
Lufthansa Technik in 2021 and presently 
includes every one of the three gatherings, 
illustrating extra insight about each organi-
zation’s job in the German P-8A program.

Indra Duivenvoorde, Senior Director, 
Boeing Government Services Europe & 
Israel, said, “We are expanding our part-
nership with ESG and Lufthansa Technik 

in the form of a three-party agreement 
that will allow us to best support our 
German customer and the operational 
needs of the German Navy. This partner-
ship demonstrates our commitment to 
directly supporting our customer locally 
with German industry primes.”

With the formalization of this new 
industry organization, Boeing, ESG and 
Lufthansa Technik will offer help to 
the German client in every aspect of 
airplane sustainment and training that 
will bring the highest operation acces-
sibility to the German Navy’s P-8A fleet.

Christoph Otten, CEO ESG, said, “This 
agreement underlines our joint perfor-

mance promise and our commitment to 
provide the Bundeswehr with urgently 
needed capabilities”, “At the same time, 
we see this as a special obligation to 
proactively contribute our capabilities 
and competencies to the programme 
as a long-standing technology and 
innovation partner of the German 
Armed Forces and the Naval Aviation 
Command, particularly in the areas of 
systems integration, aviation certifica-
tion or secure communication.”

Michael von Puttkamer, Vice President 
Special Aircraft Services at Lufthansa Tech-
nik said,“The three companies complement 
each other in an excellent way. This enables 
us to offer the best possible service level 
over the entire life cycle of the aircraft; We 
are very much looking forward to further 
cooperation with our partners.”

Boeing has estimated that the P-8A 
program will employ up to 250 people 
in Germany. Conveyed all over the globe 
with almost 150 airplanes conveyed or in 
assistance, and more than 450,000 col-
lective disaster free flight hours, the P-8A 
is fundamental for worldwide anti-sub-
marine fighting, knowledge, observation 
and surveillance and search-and-salvage 
operations.       

Swedish Aircraft manufacturer Saab 
has signed an agreement with the 

Swedish Defense Materiel Administra-
tion (FMV) to deliver two GlobalEye 
Airborne Early Warning and Control 
(AEW&C) airplane. The request incor-
porates two GlobalEye airplane with 
conveyances arranged during 2027. The 
request esteem is roughly SEK 7.3 billion 
($713.97 million) and the agreement peri-
od is 2022-2027. The agreement likewise 
incorporates choices that enable FMV to 
order up to two extra GlobalEye.

Saab’s GlobalEye features the Erieye 

Extended Range radar, which has a 
scope of in excess of 550 kilometers, as 
well as a set-up of cutting edge sensors 
and an order and control framework 
coordinated into the Global 6000 air-
planes.

Saab’s President and CEO Micael 
Johansson, said, “GlobalEye will provide 
Sweden with world-class airborne early 
warning and control capability. Saab’s 
most important mission is to keep peo-
ple and societies safe, and I am proud 
that GlobalEye will further strengthen 
the Swedish Armed Forces’ capability.”

GlobalEye gives a strong advance 
warning and control capacity over air, 
ocean and land, and can give real-time 
data to units in the Air Force, Army 
and Navy. This empowers situational 
consciousness of the encompass-
ing regions and early recognition of 
dangers. Notwithstanding the tacti-
cal ability, GlobalEye can likewise be 
utilized for assignments supporting 
civilian society, for instance by driving 
and planning salvage missions during 
cataclysmic events or bigger mishaps 
adrift or ashore.
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C&L Aerospace, a Maine, U.S. based 
provider of aircraft parts and com-

ponents announced that Jasmine Koh 
joined the sales team of the company 
in Singapore, Asia. Jasmine will report 
to Regional Sales Mgr., Edmund Tan, 
and will be responsible for managing 
aircraft parts requisitions, logistics, and 
customer service inquiries. Koh was 
formally employed with Wencor, serving 
as an Account Mgr. Where she was re-
sponsible for handling and maintaining 
customers throughout the region.

Martin Cooper, Senior Vice-President 
of Sales, C&L Aerospace said, “We are ex-

cited to add Jasmine to our sales team in 
Singapore, where she will enhance our 
customer support in the Asian market.  
Jasmine’s over 15 years of aviation parts 
experience will bring superior customer 

service to our customers and assist C&L 
in its continued growth and support to 
the Asian aviation market.”

C&L Aviation Group is an industry 
leader servicing, maintaining, and sup-
porting operators in the corporate and 
regional aviation industry. Notwithstand-
ing airplane and engine deals and leasing 
programs, C&L offers parts support, 
heavy maintenance, inside repair, air-
plane teardown, dismantling administra-
tions and airplane management. C&L is 
headquartered in Bangor, Maine, with 
worldwide workplaces in Australia and 
Europe, Singapore, and Latin America.

EXECUTIVES IN FOCUS

Contrail chooses Gerard Browne as SVP of Marketing 
& Origination

Jasmine Koh joins C&L Aerospace sales team in 
Singapore

In this role as SVP, Mr. Browne will focus on gathering assets from lessors and aviation companies across the 
globe, using his experience, background and the relationships he built within the industry to identify oppor-
tunities for strategic growth. 

Jasmine Koh before joining C&L Aerospace was responsible for customer services at Wencor with an experi-
ence of over 15 years in the aviation industry.

Contrail’s latest appointment for 
its top tier is Gerard Browne who 

will be assuming the role of SVP of 
Marketing & Origination. In this job, 
Mr. Browne will zero in on obtaining re-
sources from lessors and aircrafts across 
the globe, utilizing his experience, foun-
dation and profound connections inside 
the business to recognize amazing open 
doors for key development. Mr. Browne 
will likewise address the organization 

from a showcasing authority point of 
view, assisting with advancing Contrail’s 
resource methodology, profile and posi-
tion in the business.

Joe Kuhn, CEO at CAS, said, “We are 
delighted to have Gerard Browne join 
the Contrail team in this key leader-
ship role, With his global experience 
in the industry, his vast, professional 
network and his technical acumen, he 
brings a truly unique perspective and 
an extensive skill set in Sales, contract 
negotiations, sourcing, structuring and 
closing transactions to Contrail. We 
look forward to collaborating with him 
on innovative strategies that further 
positions the company for success in the 
coming years.”

Mr. Gerard Browne joins Contrail hav-
ing most as of late filled in as the VP of 
Engine Trading at GECAS and AerCap in 
Shannon, Ireland. In that job, he created 
and executed deals methodologies for 
the association to include Asset Types 
and Timing of Engine Trading. Preceding 
that, he was the AVP of Engine Leasing 

at GE Capital Aviation Services.
Gerard Browne, said, “I am honored 

to join Contrail at this exciting time of 
expansion and growth, I’ve known Joe 
for many years and have long admired 
Contrail’s reputation as a leader in the 
industry. We share a common commit-
ment – to ignite the industry with new 
ideas while continuing to strengthen 
our relationships with customers, part-
ners and industry players. I am thrilled 
to have this opportunity to work along-
side Joe and his team.” 

Mr. Gerard Browne holds a Bachelor 
of Engineering Degree in Mechanical 
Engineering from the University of 
Limerick, an Executive Diploma (First 
Class) in Business Finance from the Irish 
Management Institute (IMI) in Dublin, 
Ireland and concentrated on Adaptive 
Leadership at the incredibly famous GE 
Crotonville Campus (US). In 2021, Mr. Ge-
rard Browne was perceived as one of the 
main 40 chiefs under 40 years old in the 
business avionics industry via Airline 
Economics.
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Mihir Kanti Mishra delegated as the new HAL 
CEO (BC)

Leonard Lump joins SR technics as VP-Business 
Development

Mihir Kanti Mishra joined HAL as Management Trainee in 1987 and is a graduate in Mechanical Engineering 
from Sambalpur University, Odisha.

Prior to joining SR Technics, Mr. Lump worked for Chromalloy as the Global Director on their Small Engine 
Market Segment and advancement of critical engine fixes.

Mihir Kanti Mishra took over as Chief 
Executive Officer of Hindustan 

Aeronautics Limited Bangalore Complex. 
Before this, he was going Aerospace 
Division as General Manager. Mr. Mishra 
began his career in assembling and gath-
ering of MiG motors under Transfer of 
Technology (TOT) program at Engine Divi-
sion, Koraput and worked on absorption 
and assimilation of technical know-how 
and prove-out of manufacturing process 
for series creation of MiG engines.

Mr. Mishra as Project Manager ef-
fectively drove a group for sending off 
of first Indian common airplane. Under 
his bearings, sending off and certificate 
of common variant of HAL Do-228-201 
airplanes by Indian confirming organi-
zation for configuration, assembling, up-
keep and preparing was accomplished 
inside a record time. At corporate level, 
he assumed a key part in developing 
Company’s showcasing technique and 
took drives on new market advancement 
exercises and modern collaboration.

His 35 or more long periods of involve-

ment with HAL incorporates a wide 
exhibit of business verticals – engine, 
airplane and space. He likewise stood 
firm on significant footholds in assem-
bling, get together, designing, methodol-
ogy arranging, project the executives 
and worldwide showcasing.

He led the group to help ISRO, as es-

sential accomplice for the prestigious 
space programs. He was instrumental 
in driving the business development 
by moving upwards in esteem chain 
through foundation of new facilities for 
cryo engine assembling and for giving 
start to finish realization of launching 
vehicle along with integration activities.

Leonard “Bo” Lump has more than 23 
years of involvement as an Execu-

tive in the aviation and aeronautics 
industry having worked in the space 
of Aerospace Design, Manufacturing, 
and the Aftermarket on both Engine 
and Airframes. Having most as of late 
served in the Executive Team for ITS 
as the Global Vice President of Sales 
and Product Line thinking up the 
organization’s system and driving the 
association’s worldwide development 
on Airframe and Engine components 
support to the Airlines.

Caroline Vandedrinck, Senior Vice 
President SR Technic, said, “Business De-

velopment team is proud to have a new 
member for Americas as an important 
market and we are sure together we will 
pave the path of the success to spread 

the word on our flexible, fully custom-
ized MRO services and commitment to 
an outstanding customer experience.”

Before joining SR Technics, and preced-
ing ITS, Bo worked for Chromalloy as the 
Global Director on their Small Engine 
Market Segment with the production 
of the association’s technique and the 
extension of business and advancement 
of critical engine fixes.

Mr. Leonard Lump started his career 
in the United States Navy and holds a 
Bachelor of Science Degree in Communi-
cations from Northern Arizona Univer-
sity. Bo is a Certified Six Sigma Greenbelt 
and also a LEAN Advocate.
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Ian Bartholomew appointed as Managing Director 
of STS Aviation Services U.K.

Fabiano Faccoli to Take over as CEO of Swiss-AS

Ian Bartholomew is a British citizen and has perceived his degree from University of East Anglia.

Fabiano Faccoli will assume his new role from August 1st 2022. Meanwhile, current CEO Ronald Scherer will 
remain available to him and the company as an advisor.

STS Aviation Services (STS), a division 
of STS Aviation Group a mainte-

nance, repairs and overhaul provider to 
the global aviation industry, has promot-
ed Ian Bartholomew to the post of Man-
aging Director of the companies U.K. 
operations. Ian Bartholomew started his 
career in the aviation industry at LKM 
UK Engineering MRO as materials man-
ager in September 2003 and took over as 
Managing Director at Monarch Aircraft 
Engineering. He left the organization 
after serving for 12 years. After serving 

his stint at Etihad as General Manager 
Component Services & Supply Chain, Ian 
joined STS Aviation in January 2020.

Mick Adams, CEO of STS Aviation 
Services in Europe, says “Ian has accom-
plished a great deal for STS Aviation Ser-
vices over the past three years, and this 
position is no less than he deserves. His 
promotion to Managing Director will pro-
vide our team with additional strength at 
the executive level, and his skills provide 
the tools needed to take on the overarch-
ing responsibilities for service delivery on 

the commercial side of our business and 
strengthen our core solutions to deliver 
the very best results for our clients.” 

STS Aviation Services operates aircraft 
hangars, two inside alteration facilities 
and in excess of 40 line maintenance 
stations both state-side and on board. 
These offices, fuel the organization’s 
drive to mix a developing arrangement 
of MRO administrations to convey 
widely inclusive airplane maintenance, 
designing and modification solutions for 
the worldwide aviation industry.

After developing AMOS into a serious 
player in the field of Maintenance 

& Engineering software and leading 
the team of Swiss AviationSoftware for 
over 20 years, Ronald Scherer announced 
that it is time to hand over the baton to 
Fabino Faccoli, his successor at Swiss-AS. 
Ronald Scherer pursues various pri-
vate enterprises, to which he wants to 
consecrate more time and energy in the 
future, and wishes to spend more time 
with family.

Ronald Scherer CEO, Swiss-AS said, 
“After dedicating 33 years of my life to 

AMOS and Swiss AviationSoftware, it 
is now an ideal moment to induce the 
generation changes. I am very pleased 
to announce Fabiano Faccoli as new 
CEO of Swiss AviationSoftware Ltd. He 
has been with the company for over 20 
years (most recently as COO). I am more 
than convinced that he will keep the 
company on the road to success with his 
great experience, which he has gained in 
various positions he has already held in 
the company”.

Peter Wojahn, Chairman of the Board 
of Swiss AviationSoftware Ltd.  said, “I 

would like to thank Ron for his unparal-
leled passion, dedication and success 
over three decades. With the first lines 
of code written by himself in the far 
1989, Ron has seeded the foundation 
for a true entrepreneurial success story. 
The Board of Directors is pleased to have 
found with Fabiano an ideal successor 
from within Swiss AviationSoftware Ltd. 
and I’m looking forward to a successful 
collaboration”.

Fabiano Faccoli. said, “I am honoured 
of having received the trust from Ron 
and our Board of Directors to lead Swiss 
AviationSoftware Ltd. together with 
our experienced Management team. 
Ron is handing over a perfectly healthy 
and successful company and I’m very 
much looking forward to dedicating my 
energy in writing the next chapters of a 
true success story.

Fabino Faccoli joined Swiss-AS 17 years 
ago as Manager Engineering Modules 
and worked his way up to the ladder 
and was made the vice president for 
customer services in January 2008, 
before being handed over the responsi-
bility of COO of Swiss Aviation Software 
in October 2018. Now Faccoli is all set to 
succeed Ronald Scherer as the next CEO 
of the organization.
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EXECUTIVES IN FOCUS

Rachael Caston appointed as CEO of AJW Group
Rachael Caston has a long and acclaimed career in aviation, including active service as a professional pilot, 
Executive Officer, and Commanding Officer in the RAF.

A J Walter Aviation Limited an independent aircraft 
component parts, repair, and supply chain solu-

tions provider, has announced the appointment of 
Rachael Caston as Chief Executive Officer (CEO) of the 
company.

Rachael Caston holds an honours degree in Aeronau-
tical Engineering, an MA in Strategic and International 
Defence and Chartered Management Institute (CMI) 
qualifications in strategic leadership and manage-
ment, will guide the organisation in its mission to 
transform aviation efficiency, focusing on continued 
strategic, operational and financial strength in deliver-
ing an exceptional customer experience.

Rachael Caston, CEO of AJW Group said, “I am 
honoured to have been appointed as the CEO of AJW 
Aviation. It is a privilege to be joining an organisation 
that delivers such innovative, high-quality solutions 
to a customer base that spans the world. I am looking 
forward to the challenge of serving the Group and 
leading an energised, engaged and determined team, 
enabling them to fulfil strategic goals through our 
combined passion for the aviation industry. AJW is a 
pioneer in the aviation supply chain and I am proud to 
be a part of its continued success worldwide.”

Ms Caston will commence the job, from 1st of 
September 2022, joining AJW from the Civil Aviation 

Authority (CAA) where she contributed executive level 
guidance to the UK Airprox Board at Royal Air Force 
(RAF) Northolt. Ms Caston has a long and recognized 
vocation in flying, including active duty as a profes-
sional pilot, Executive Officer, and Commanding 
Officer in the RAF. Her profession has included broad 
Business Transformation where she has driven teams 
with a people centric outlook.

Christopher Whiteside, Chairman of AJW Group, 
said,“We congratulate Rachael Caston on her selection 
as CEO of AJW Group in its 90th year of transforming 
aviation efficiency. We are fortunate to have someone 
of Rachael’s calibre and experience joins the group. 
With her proven leadership abilities and management 
experience, I am confident Rachael will continue to 
drive the company forward.”

Following a rigorous recruitment process, Ms Caston 
will take responsibility for the operational teams at 
AJW and drive the Group strategy in conjunction with 
the Board and Senior Leadership Team. The Board 
will continue to lead the business, with Ms Caston’s 
appointment enabling the Board to focus deeply on 
strategic initiatives for growth and diversification. The 
UK headquarters continues to be complemented by 
AJW Technique, its state-of-the-art maintenance facil-
ity in Montreal.
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Date Event Venue

07-08 Sept Aero-Engines Europe Dublin, Ireland

07-08 Sept Helitech Expo ExCeL London

15-17 Sept Vietnam International Aviation 
Expo 2022

National Convention 
Center, Hanoi

20-22 Sept MRO ASIA-PACIFIC Singapore

06-08 Oct Istanbul Airshow Istanbul Atatürk 
Airport, Istanbul

18-20 Oct MRO EUROPE London, UK

25-27 Oct IATA Safety Conference Dubai, UAE

01-03 Nov Abu Dhabi Air Expo Abu Dhabi

06-09 Nov ATCA Washington, D.C.

15-16 Nov Predictive Aircraft Maintenance 
2022 London, UK

05-06 Dec Aviation Forum 2022 Munich

06-08 Dec MEBAA DWC, Dubai

2022


