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Bell receives United Kingdom CAA approval for 
Autopilot System on 407GXi helicopter

Honeywell’s 1-Megawatt Generator to support 
FLYING WHALES’ LCA60T electric aircraft

Boeing secures $184 million KC-46A Upgrade 
Contract from U.S. Air Force
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GA Telesis, a leading provider 
of integrated services in the 

commercial aviation industry, has 
successfully delivered the first of 
two scheduled Boeing 737-800SF 
aircraft to Bluebird Nordic. The aircraft, 
owned by Tokyo Century Corporation, 
was delivered from Aeronautical 

Engineering, Inc. authorized Conversion 
Center, Commercial Jet, in Dothan, 
Alabama. GAT managed the conversion 
and remarketing of the aircraft and 
will remain involved as lease manager 
moving forward.

GA Telesis’ Leasing, Investment, 
Financing & Trading Group (“LIFT”) 

entered the air cargo sector in 2021 and 
has continued at pace with five aircraft 
converted and delivered since. This 
cooperation with TCC has allowed TCC 
to extend the economic life of one of 
their owned 737 aircraft, which begins a 
second life as a freighter aircraft with a 
top-tier European cargo operator.

David Ellis, Senior Vice President of the 
Asset Transaction Group, GA Telesis said, 
“GA Telesis is delighted to have man-
aged this transaction on behalf of our 
shareholder successfully. This deal reit-
erates the GA Telesis value-add proposi-
tion with respect to managed aircraft, 
and we are very grateful for the coopera-
tion of both Tokyo Century and BBN.”

Through the GA Telesis Ecosystem the 
Company is distinctly positioned, across 
six continents, to leverage its resources 
to create innovative solutions for its 
customers. Consisting of global opera-
tions encompassing leasing/financing, 
component solutions, and MRO Services 
business units for landing gear, com-
ponent/composite, and turbine engine 
repair, as well as digital solutions, the GA  

GA Telesis delivers first 737-800SF P2F to Bluebird 
Nordic on behalf of Tokyo Century Corporation
GAT managed the conversion and remarketing of the Boeing 737-800SF aircraft delivered to Bluebird 
Nordic and will remain involved as lease manager moving forward.
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Aeronautical Engineers, Inc. (AEI), 
the global leader in passenger-to-

freighter aircraft conversion, has an-
nounced that Aeronaves T.S.M. S.A. de C.V. 
(TSM), a Saltillo, Mexico-based air cargo 
and passenger transportation provider, 
has ordered an additional six AEI CJR200 
SF freighter conversions. The modifica-
tions for all six aircraft will be performed 
by Commercial Jet, an authorized AEI 
Conversion Center in Dothan, Alabama, 
with the first aircraft expected to be com-
pleted in June 2023 and all conversions 
scheduled to be finished by June 2024.

In March 2023, TSM ordered another 
B737-400SF freighter conversion from 
AEI, bringing their total order to 7 conver-
sions. The new conversions will be used 
to support TSM’s expansion efforts. The 
AEI CRJ200 SF freighter conversion will 
provide TSM with an Ancra CLS capable 
of carrying up to 8 61.5” x 88” contain-
ers/pallets. Combined with AEI’s proven 

reliability, the converted aircraft will 
help TSM “keep their aircraft – ‘In the air, 
generating revenue.’”

AEI, which was founded in 1958, has 
developed over 130 Supplemental Type 
Certificates (STCs) and modified over 580 
aircraft with STCs. The company’s focus 
on dependable and flexible product of-
ferings has helped its customers extend 
the life of their aircraft and increase the 
overall value of their assets. AEI currently 
offers passenger-to-freighter conversions 
for the Boeing 737-800, 737-400, 737-
300, MD-80 series, and CRJ200 aircraft.

TSM, founded in 1995, offers custom-
ized solutions for air cargo and passenger 
transportation markets while maintaining 
the highest standards of quality, safety, 
punctuality, and service excellence. The 
company services customers throughout 
the Americas, including the United States, 
Canada, E.U.A., México, Guatemala, El Sal-
vador, Nicaragua, Costa Rica, and Panamá 

The modifications for all six AEI CJR200 SF jets for TSM will be performed by Commercial Jet, an authorized 
AEI Conversion Center in Dothan, U.S. scheduled to be finished by June 2024.

AEI wins contract to provide Six Additional CRJ200 
SF Freighter Conversions from Aeronauves T.S.M.

Telesis Ecosystem provides an unparal-
leled resource to airlines. The Com-
pany’s core business is its mission to 
ensure “Customer Success,” built from a 
reputation for unsurpassed excellence 
and integrity.

Audrone Keinyte, CEO, Bluebird Nordic 
said, “We are grateful to Tokyo Century 

Corporation and GA Telesis for a very 
professional execution of the transac-
tion – as Bluebird Nordic continues to 
grow its Boeing 737-800 freighters 
fleet,” said Keinyte. “I am sure our part-
nership with Tokyo Century Corpora-
tion and GA Telesis will continue to 
strengthen over upcoming years as 

Bluebird Nordic continues to expand.”
This successful transaction reinforces 

GA Telesis’ reputation as a leading 
provider of integrated services in the 
commercial aviation industry and 
showcases the company’s commitment 
to delivering value-add solutions to its 
customers 

In March 2023, TSM ordered another B737-400SF freighter 
conversion from AEI, bringing their total order to 7 conversions.
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AerCap Holdings, the global leader in aviation leasing, 
announced recently that it has signed lease agreements 

for two Boeing 737-800BCF aircraft with newly launched 
cargo airline, Raindo United Services. The two planes, which 
are passenger-to-freighter conversions, will be completed 
by Boeing Shanghai Aviation Services and Taikoo (Shandong) 
Aircraft Engineering.

AerCap’s Head of Leasing Asia Pacific, Emmanuel Herinckx, 
and Raindo’s Founder, Benny Rustanto, attended the an-
nouncement ceremony along with several other high-level 
officials. The lease agreement is a significant milestone for 
Raindo, which is launching its air cargo operations with the 
newly acquired aircraft.

“We are very pleased to welcome Raindo as a new cus-
tomer to AerCap and to lease them their very first aircraft,” 
said Richard Greener, the Head of AerCap Cargo. “We wish 
the team every success as they launch their air cargo opera-
tions and look forward to working with them as these aircraft 
deliver,” he further added.

Benny Rustanto, Founder of Raindo United Services, ex-
pressed his gratitude to AerCap for their continuous support 

and commitment to their partnership. He stated that the stra-
tegic step would allow Raindo to benefit the community, par-
ticularly the MSME industry in Indonesia, by offering seamless 
and sustainable connectivity logistic delivery experience.

AerCap Cargo marked the delivery of its 50th 737-800BCF 
aircraft in January 2023, which was redelivered to GOL Linhas 
Aéreas. The company serves approximately 300 custom-
ers worldwide, including West Atlantic Group, Amazon Air, 
JD.com, and Longhao Airlines.

AerCap is a New York Stock Exchange-listed company and 
is headquartered in Dublin with offices worldwide, includ-
ing Singapore, Memphis, Amsterdam, Shanghai, and Seattle, 
among others. The company boasts one of the most attractive 
order books in the industry, providing comprehensive fleet 
solutions to its customers.

The latest lease agreement with Raindo United Services re-
flects the growth potential of the air cargo industry and Aer-
Cap’s commitment to serving its customers’ evolving needs. 
As the global demand for air cargo transportation continues 
to surge, AerCap’s expansive fleet solutions will undoubtedly 
remain in high demand 

The two Boeing 737-800BCF aircraft for AerCap are P2F conversions and will be completed by Boeing 
Shanghai Aviation Services and Taikoo (Shandong) Aircraft Engineering.

AERCAP to deliver two Boeing 737-800BCF converted 
freighter aircraft to PT Rusky Aero Indonesia
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EVA Air currently operates a fleet of 10 787s, including four 787-9s and six 787-10s. With this 
new order, EVA Air has unfilled orders for seven 787-10s and nine 787-9s.

Boeing to deliver Five Additional 787-9 
Dreamliner jets to EVA Air

Boeing and Taiwan-based EVA Air have 
finalized an order for five additional 

Boeing 787-9 Dreamliners, as EVA Air 
looks to expand its sustainable fleet 
while reducing carbon emissions. The 
repeat order will provide the airline with 
increased capacity, greater range and 
25% better fuel efficiency compared to 
earlier-generation jets. The airline cur-
rently operates a fleet of 10 787s, includ-
ing four 787-9s and six 787-10s. With 
this new order, EVA Air has unfilled orders 
for seven 787-10s and nine 787-9s.

“Our 787 fleet has become the 
foundation of our carbon-neutral 
growth strategy and we will continue 
to leverage this airplane’s unrivaled 
efficiency and performance for many 
years to come,” said Clay Sun, President 
of EVA Air. “This new order supports our 

ongoing commitment to operate a more 
sustainable fleet that will enable us to 
reduce carbon emissions, while provid-
ing our passengers with world-class 
service,” he further added.

EVA Air has been a longstanding 
partner of Boeing, operating one of the 
most efficient and sustainable widebody 
fleets in the world. The airline’s invest-
ment in the 787 family of airplanes has 
enabled it to operate longer-haul flights 
to North America, Europe and Asia while 
reducing fuel consumption and carbon 
emissions. The Dreamliner’s advanced 
technology and design, which includes 
lightweight composite materials and ad-
vanced GEnx engines, make it one of the 
most fuel-efficient aircraft in the world.

“With additional Dreamliners, EVA Air 
is well positioned for growth, espe-

cially as passenger traffic returns to 
pre-pandemic levels in Asia,” said Stan 
Deal, President and CEO of Boeing Com-
mercial Airplanes. “EVA Air operates 
one of the most efficient and sustain-
able widebody fleets in the world, with 
repeat orders for the 787 serving as 
a testament to the value this family 
of airplanes brings to its network,” he 
further added.

The new order for the 787-9 Dream-
liners will enable EVA Air to continue 
its commitment to sustainability while 
providing world-class service to its pas-
sengers. The airline’s fleet of 787s has 
become the foundation of its carbon-
neutral growth strategy, and the invest-
ment in additional Dreamliners will allow 
it to further reduce its carbon footprint 
while expanding its operations 
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Inaccurate Information Leading to Mas-
sive Lead Times 

MRO and airlines are currently ex-
periencing massive lead times when 
it comes to procuring needed aircraft 
parts. This means that forecasting and 
planning are now more important than 
ever. 

On average, airlines face part delays 
of 60-90 days. Even routine parts are 
experiencing significant delays leading 
to AOG and Urgent situations. 
Some airlines have told us 
as much as 40% of the 
AOG team’s demand 
stems from routine 
parts demand that 
couldn’t be deliv-
ered on time.

By Tulika Dayal, Chief Customer Officer at SkySelect

Artificial Intelligence 
Puts Airlines & MROs 
in Control of Their 
Inventory 

is very dangerous considering the razor-
thin margins airlines are historically up 
against when running their business. 

Most of the industry is still recovering 
from the effects of Covid and now navi-
gating through an economic downturn, 
and airlines either cannot risk spending 
so much capital or simply don’t have 
the capital needed to properly over-
stock parts. 

Stay ahead of the game with AI
At the crux of this is artificial intel-

ligence (AI). AI ensures that routine 
parts are delivered on time and at a 
good price point by running advanced 
algorithms in the background while also 
providing solutions for complex situa-
tions that arise. 

In order to do this, the maximum num-
ber of quotes are collected automati-
cally, ensuring that all business require-
ments are met, including lead times, 
part conditions, locations, shipping 
costs, and any other parameters that 
must be taken into account. 

This technology can help airlines and 
maintenance organizations to monitor 
lead times and manage the flow of parts 
and components through the sup-
ply chain. By using real-time data and 
analytics, they can identify and miti-
gate potential delays and prioritize the 
delivery of critical components.

And when problems do arise, this is 
when the real magic of AI happens. 
When issues pop up that could cause 
order delays, the AI is programmed to 
resource a number of resolutions. For 
example, switching an order to urgent 
to ensure timely delivery.

When coupling AI with appropriate 
data models, powerful forecasting 
features can be leveraged that enable 
airlines to see the trends of which parts 
are drying up in the market or have 
longer lead times and pre-stock the 
parts before the parts can impact the 
operations.

Within these models, many data 
points are ingested to build an accurate 
forecast, including historical consump-
tion figures and current market metrics 
such as parts availability and costs. This 
way, airlines can implement or improve 
MRO inventory planning and stay ahead 
of the curve 

The natural reaction to these long lead 
times and huge backlogs is for an airline 
to overstock parts and keep them on 
hand in the hangar. While this might be 
considered a means of hedging opera-
tional risk, in essence, all you are doing 
is trading one potential problem for 
another. 

The issue with overstocking parts 
is that the strategy requires a large 
upfront amount of capital spend, which 
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IMPORTANCE 
OF MRO 
INVENTORY 
PLANNING 
An industry analysis done in 2009 

based on a study revealed that the 
global MRO inventory held by the com-
mercial aviation sector was USD 47 bil-
lion, where the MRO supply chain spend 
totalled USD 45.7 billion.  

That MRO supply chain spend, scaled 
up to USD 60.7 billion in 2013. This 
indicated that components and material 
roughly accounted for 50% of a com-
mercial airline’s direct MRO cost. 

Managing surplus inventory is a chal-
lenge for the industry, where more than 
40% of rotable inventory investment 
and 26 -35% of consumable invest-
ment come under ‘active surplus.’ A  part 
is said to be  active when required for 
operations, but the quantity held is in 
excess of the amount actually required. 
However, quite aside of active surplus, 
there are substantial levels of inactive 
surplus that can be termed obsolete with 

little or no use throughout the supply 
chain. 

Inventory planning then needs intel-
ligent data analysis and systematic plan-
ning. Importantly, investing in cutting 
edge technology to sift the grain from 
the chaff so to speak, is the name of the 
game. The resultant substantial savings 
from holding realistic levels of inven-
tory that is driven by demand planned 
and unplanned, and maintenance work, 
is necessary for the very viability of the 
business, where operational safety is 
tied up with smart investments and effi-
cient planning. Aviation particularly  due 
to its scale and complexity of  opera-
tions, poses quite a challenge.

The objective is to reduce investment 
and spend  in MRO inventory and at the 
same time have reliable parts avail-
ability support that  delivers service and 
operational excellence. 

Challenges In Inventory Planning For 
The Unforseen 

Maintenance events can be planned 
and scheduled and the demand for 
inventory can be somewhat forecasted 
with certainty. Like a modification or 
consumables required  for an A – check. 
Aviation MRO demand is mainly unpre-
dictable not knowing which components 
are required when and where, on what 
aircraft. Again, components have various 
sub-sets that are repaired and re-used 
and those planning must ensure that the 
parts are repaired and made serviceable 
for reuse and available in sufficient num-
bers so as to meet anticipated demand. 

Some of the challenges of MRO inven-
tory planning need to foresee and 
overcome are the myriads of inventory 
required for large- scale operations with 
several carriers operating large num-
ber of airline fleet straddled across the 
globe. The MRO support and require-
ments need to be serviced by several 
maintenance bases that hold thousands 
of individual part numbers and compo-
nents.

Demand for nearly 80% of parts is as 
uncertain as it gets, where MRO plan-
ners have to constantly forecast, some 
from historical data perhaps – what is 
needed where, for parts replacement. 
This is compounded further because 
each part may have a different demand 
type like planned/unplanned/line and 
base maintenance, as also AOG require-
ments. Parts requirements for different 
fleet with different configurations make 
the inventory management process truly 
mind-boggling. 

Criticality occurs, and at times drastic, 
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when a part which is a ‘must -have’ may 
not be available and this comes at a 
huge cost. Safety is involved and so has 
delay and stalling of operations, AOG 
and their collective financial downslide. 
And then again, some parts may not have 
much of an impact if not available, as a 
defect rectification may be deferred. 

Parts have varied attributes such as 
costs, repair TAT (Turn Around Time) 
scrap -rates, and similar. 

Some Approaches For Effective 
Inventory Planning 

Companies follow the R2R model 
(Repair to Reuse) for inventory planning 
based on maintenance demand, support-

ing rotable, and types of inventories that 
are repairable, consumable and expend-
able. Parts are repaired and once again 
made serviceable and held as stock for 
future availability as required to support 
demand. Consumable and expendable 
inventories are replenished to support 
aircraft and rotable parts repairs. This 
approach according to studies is suitable 
for aviation MRO due to its constantly 
varying scenarios brought about by mas-
sive scale of operations and related intri-
cacies, as compared to a P2C (Purchase 
to Consume) used for enterprises that 
can determine certainty in demand.  

Applying Optimal Strategy
Each and every airline and MRO unit 

need to identify what according to them 
is optimising inventory planning. These 
assume huge significance as they have 
direct implications of proper investment 
and financial planning. Parts availabil-
ity, fleet size, configuration changes, 
routes utilisation, network planning, and 
service levels expected are all determin-
ing factors that will help achieve optimal 
inventory planning. 

Some Good Practices
Leading companies are known to 

develop ‘plan for every part’. Parts are 
segmented by value and demand volatil-
ity. High value and easy to forecast parts 
can be clubbed with  consumption-driv-
en replenishments. High value and high 
volatility items (difficult to forecast) like 
major housings and casings, work  well 
within a ‘use one buy one’ strategy.  

One study estimated that each $1 mil-
lion in MRO spending could create 3,500 
purchase order cycles, each requiring 
separate purchase orders, invoices and 
receipts. 

Did you know that the Jumbo Jet 
Boeing 747, popularly known as the 
‘Queen of the Skies’ is made up of six 
million parts!

Effective Inventory Management With 
Automation And State-Of-The-Art 
Systems 

An automated business model is built 
around automation and consignment, 
where users pay for materials purely 
when they need them, thereby  avoiding 
placing large orders in advance. Here the 
material is located at the customer’s site 
and representatives are on site to assist  
ensuring stock availability within easy 
reach – saving time and the customer’s 
own manpower resource.  

Companies acquire surplus, aging 
material that have reached obsolescence 
from an old aircraft model, and then 
makes it available for  distribution in the 
industry. 

 Concepts like enabling zero inventory 
A business model and concept that 

allow an inventory planner to move 
towards Zero Inventory, entails mov-
ing  the inventory to the customer’s site 
location as consignment or hold back 
at the supplier location. In either of the 
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scenarios, customer demand can still be 
met as also the lead time requirement 
from the customer.

A ‘Bulk Buy’ inventory planning  keeps 
the customer forecast for inventory 
in mind, and items are stocked at the 
customer’s MRO facility, however the 
invoice for a part is raised only when a 
requirement arises. 

‘Speculative Buy’ on the other hand 
waits for such a buy to have happened, 
the inventory is moved and placed at 
the customer site for them to forward. At 
that point an invoice is raised. 

Technology Enabling High Volume, 
High Speed, Fully Automated Processes

A fully automated system here allows 
dealing with challenges like handling 
thousands of POs (Purchase Orders) 
flowing back and forth between cus-
tomers and suppliers. With nearly zero 
inventory in place, the system enables 

a high volume of transactions to be ful-
filled at great speed, in a fully automated 
multi-enterprise process. 

MROs are reliant on historic data of 
‘average part demand’ to predict future 
demand. However, variables make pre-
diction difficult. Automation is effective 
to circumvent these problems. 

A fully automated systems have al-
lowed smart companies to save pre-
cious time and money. The image below 
depicts the workings towards saving 
lead time.

With an automated system, a company 
could gain on an average, 20 minutes 
per each Purchase Order, and given the 
thousands of PO flow every month, the  

savings are usually substantial.
 � Automation allows a ‘Friction-

less Experience’. Where facial recogni-
tion is used by a mechanic to sign-off, 
no hassle of a log -in or time -consum-
ing verifications. Systems enable entire  

business transactions to be carried 
out without logging into a system, but 
via emails and notifications. Keeping 
it simple and smooth-flowing is the 
mantra

• Tracking and monitoring inven-
tory through a centralized inventory 
management system. Ensure critical 
items availability 

• Monitor overall consump-
tion of MRO inventory, for accurately 
forecasting, budgeting and planning to 
meet demand

• Educate employees  across the 
company on MRO procurement process 

• Vendor-managed inventory at 
the customers’ site. Vendors monitor 
and replenish inventory levels auto-
matically

Reduce Inventory, While Increasing 
Service Levels

Lean inventory management can be 
achieved where parts are segmented 
by value and demand volatility: those 
of high-value and somewhat (easy-
to-forecast) demand can be included 
in a consumption-driven replenish-
ment scheme. High-value parts with 
high volatility, such as major hous-
ings and cases, can be replenished 
by “use one-buy one” strategies or 
pooling. 

Lean inventory can be achieved by 
deciding for each part with an ease of 
forecasting – the procurement lead 
time and desired service levels. Leading 
companies develop ‘plan for every part’ 
customisation for very different part 
dynamics. 

armacsystems.com describe ‘service 
levels’ as  “…the number of times a 
part demand is fulfilled, expressed as 
a percentage of the total demand.”  An 
example could be when 10 demands 
for a part are fulfilled 9 times, then that 
translate to a service level of 90%! 

Aramac defines achieving optimal ser-
vice levels, when - parts are available 
at point of demand; available within 
the supply network within required 
timescales; service level benefit which 
assesses the improvement derived from 
inventory investment.

Ultimately it is the optimal bal-
ance which is arrived at between 
inventory investment and inventory 
availability 
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Bell Textron Inc. has announced that the Bell 407GXi 
3-axis autopilot has received certification from the 

United Kingdom’s Civil Aviation Authority (CAA). This certifi-
cation allows the company to offer the system to its cus-
tomers in the UK, providing decreased pilot workload and 
assistance in the event of inadvertent Instrument Meteoro-
logical Conditions (IIMC), ultimately increasing pilot comfort 
and ease over long distances.

The Bell 407GXi autopilot system is available in two and 
three-axis configurations. The two-axis version includes pitch 
control (altitude hold, IAS hold) and roll control (HDG hold, 
NAV, vertical navigation mode), while the three-axis option 
adds yaw control. In addition, the system is equipped with a 
stability augmentation system to automatically recover the 
aircraft to near-level flight attitude at all speeds in the event 
of an adverse roll or pitch.

 “We are thrilled to offer the Bell 3-axis autopilot for the 
Bell 407GXi to our customers in the UK,” said Patrick Moulay, 
Senior Vice President of International Sales at Bell Textron 
Inc. “The system allows for decreased pilot workload and 
assistance in the event of inadvertent Instrument Meteoro-
logical Conditions (IIMC), overall increasing pilot comfort and 

ease over long distances,” he further added
Furthermore, the system offers stability engagement 

throughout all phases of flight and envelope protection to 
prevent over-speeding and under-speeding. Owners can 
specify the autopilot system on the new Bell 407GXis or have 
the system retrofitted.

The Bell 407GXi, with its autopilot, advanced Garmin avi-
onics, and dual-channel FADEC-controlled engine, contin-
ues to set high standards for single-engine aircraft with its 
advanced technical features. With 1,500 Bell 407s operating 
across all six continents totaling more than six million flight 
hours, the company has a proven track record of reliability 
and innovation.

In conclusion, the certification of the Bell 407GXi 3-axis 
autopilot by the United Kingdom’s Civil Aviation Author-
ity marks a significant milestone for Bell Textron Inc. and 
its customers. The system’s advanced features provide 
increased safety, comfort, and ease of use, setting a new 
standard for single-engine aircraft. Bell Textron Inc. contin-
ues to innovate and set the bar higher for aviation technol-
ogy, delivering reliable and advanced solutions to meet the 
needs of its customers 

The CAA certification allows Bell to offer the system in the UK, providing decreased pilot workload and 
assistance in the event of IIMC, increasing pilot comfort, and ease over long distances.

Bell receives United Kingdom CAA approval for 
Autopilot System on 407GXi helicopter

The Bell 407GXi autopilot system is available in two and 
three-axis configurations.
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Boeing and CAE collaborate for 
P-8 Training Solutions in Canada, 
Germany, and Norway
The deal will leverage the complementary capabilities of Boeing 
and CAE to offer superior management, technical, and cost-
effective training solutions for the P-8A Poseidon program.

Boeing and CAE have announced 
teaming agreements to expand 

their multi-mission platform collabora-
tion in Canada, Germany, and Norway. 
These agreements will leverage the 
complementary capabilities of both 
companies to offer superior manage-
ment, technical, and cost-effective 
training solutions for the P-8A Posei-
don program.

Overall, the teaming agreements 
between Boeing and CAE aim to 
enhance the capabilities of defense 
forces worldwide by delivering critical 
training, simulation, and in-service 
support solutions. The collaboration 
leverages the expertise and comple-
mentary capabilities of both compa-
nies to advance mission readiness for 

defense customers operating Boeing 
P-8 aircraft.

As a member of Team Poseidon in 
Boeing’s Canadian Multi-Mission Air-
craft offering, CAE is part of a Canadian 
P-8 industrial footprint that builds on 
81 Canadian partners on the platform. 
Daniel Gelston, CAE Defense & Secu-
rity president, highlighted that mis-
sion success depended on advanced 
preparation and rapid response. He 
added that the company leveraged col-
laboration to create an agile network 
of proven training, simulation, and 
in-service support solutions to deliver 
critical readiness for defense forces 
worldwide.

“These agreements aim to advance 
mission readiness for defense custom-

ers operating Boeing P-8 aircraft,” said 
Torbjorn Sjogren, vice president and 
general manager Government Services, 
Boeing. “Working together, Boeing and 
CAE can deliver outcome-based pilot 
and aircrew training, maintenance 
ground school, in-service support, 
and instructor training at the point of 
need,” he further added.

This collaboration builds on a long-
standing relationship spanning com-
mercial and defense portfolios across 
the globe. For over a decade, CAE has 
delivered operational flight trainers on 
the Boeing P-8A platform, supporting 
the U.S. Navy, Royal New Zealand Air 
Force, and United Kingdom Royal Air 
Force.

 “Mission success depends on 
advanced preparation and rapid 
response,” said Daniel Gelston, CAE 
Defense & Security president. “As a 
premier provider in flight training and 
simulation, we leverage collaboration 
to create an agile network of proven 
training, simulation and in-service sup-
port solutions to deliver critical readi-
ness for defense forces worldwide,” he 
further added.

Boeing, a leading global aerospace 
company, develops, manufactures, 
and services commercial airplanes, 
defense products, and space systems 
for customers in over 150 countries. 
The company leverages the talents of 
a global supplier base to advance eco-
nomic opportunity, sustainability, and 
community impact. Boeing’s diverse 
team is committed to innovating for 
the future, leading with sustainability, 
and cultivating a culture based on the 
company’s core values of safety, qual-
ity, and integrity.

CAE, on the other hand, equips peo-
ple in critical roles with expertise and 
solutions to create a safer world. The 
company digitalizes the physical world, 
deploying simulation training and 
critical operations support solutions. 
CAE empowers pilots, airlines, defense 
and security forces, and healthcare 
practitioners to perform at their best 
every day and when the stakes are the 
highest. The company has more than 
13,000 employees in over 200 sites 
and training locations in more than 40 
countries and represents 75 years of 
industry firsts 

As a member of Team Poseidon in Boeing’s Canadian Multi-Mission Aircraft offering, CAE is part of a 
Canadian P-8 industrial footprint.
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Tecnam to deliver thirty-one training jets for 
Melbourne flight training fleet
The order includes eight Tecnam P2010 180hp planes, three P2006Ts, and 20 P-Mentors, which will en-
hance the quality of flight training programs at Melbourne Flight Training.

Tecnam, an Italian aircraft manufac-
turer, has announced that US-based 

Melbourne Flight Training has placed an 
order for 20 Tecnam aircraft. The order 
includes eight P2010 180hp planes, 
three P2006Ts, and 20 P-Mentors, which 
will enhance the quality of flight train-
ing programs, reduce costs for student 
customers, and provide a range of train-
ing options to meet the needs of the 
student body.

The Tecnam aircraft line offers a 
perfect progression of high and low 
wing ab-initio trainers, culminating in 
the multi-engine P2006T model. The 
fleet is equipped with the latest Garmin 
glass avionics, the latest certifications, 
and low emissions, making it a concrete 
solution for flight schools of the 21st 
century.

Derek Fallon, Founder and President, 
Melbourne Flight Training said, “Mel-
bourne Flight Training is thrilled to an-
nounce our acquisition of a new Tecnam 
Aircraft training fleet, marking a new 
chapter in our commitment to providing 

exceptional flight training experiences. 
With the addition of these state-of-the-
art aircraft, we’re excited to continue 
empowering our students to soar to 
new heights with confidence and skill. 
We are elated to be joining the Tecnam 
family and look forward to our part-
nership as we commit to training new 
professional flight students enrolled in 
our Career Aviator Pathway program.”

Based on recent data and industry 
benchmarks, Tecnam has revealed 
that flight schools operating Tecnam’s 
single- and twin-engine fleets can save 
as much as 10 tons of CO2 emissions 
for every single student who graduated 
with Commercial Pilot License – a 60% 
reduction compared to fleets using 
100LL fuel on a journey of 155 flight 
hours, 30h of which on twin.

Walter Da Costa, Chief Sales Officer, 
Tecnam said: “We are very excited 
about this fantastic partnership with 
Melbourne Flight Academy. Our fleet 
solution is unique in the market, 
ensuring reliability, cost control, smart 

training, and low emissions. Together 
with Melbourne Flight Academy, we are 
proud to innovate the flight training 
paradigm in the USA.”

Melbourne Flight Training is a lead-
ing FAA Approved 141 flight training 
school located in Melbourne, Florida. 
The school provides premier flight 
instruction to recreational and profes-
sional pilot students. Their mission is to 
provide safe, high-quality flight training 
that empowers students to achieve 
their aviation goals. Melbourne Flight 
Training operates a fleet of 34 training 
aircraft, including three new Tecnam 
P2006T MKII multi-engine trainers, op-
erating in a spacious training facility.

The P2006T was delivered during 
the Sun ‘n’ Fun in Lakeland, and the 
remaining aircraft will be delivered 
during 2024. This acquisition is a posi-
tive step forward in revolutionizing the 
flight training industry, providing the 
best possible training for aspiring pilots 
while minimizing the impact on the 
environment 
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Challenge Technic is a subsidiary of Challenge Group, 
specializing in expert maintenance services for more 
than 35 airlines globally. The company offers a com-
prehensive range of maintenance services that include 
daily and weekly checks, defect rectification, engine 
change services, and AOG support, among others. 
Moreover, Challenge Technic’s innovative approach to 
using new technologies has allowed it to stay at the 
forefront of its industry while providing exceptional 
customer service.
One of the most significant challenges facing the avia-
tion industry is the management of external factors 
such as war and recession that could potentially affect 
market demand. However, Challenge Technic address-
es these challenges by ensuring that its customers re-
ceive the best services possible, including experienced 
and well-trained maintenance personnel, high-quality 
tools, and equipment to minimize customer downtime. 
Furthermore, Challenge Technic prioritizes safety in its 
maintenance services and has a robust safety policy in 
place that actively encourages all staff to report any 
safety-related incident, no matter how small. More 
about the company’s challenges and future plans from 
Erlingur Petur ULFARSSON, CEO of Challenge Technic 
/ Accountable Manager, in an exclusive conversation 
with MRO Business Today. Read On.........

The 
Importance 
of Safety and 
Customer 
Service: An 
Interview 
with 
Challenge 
Technic’s CEO
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Q- Can you explain about the various 
types of services that Challenge Tech-
nic offers to its clients?
A- Challenge Technic is Challenge 
Group’s expert maintenance subsidiary, 
servicing more than 35 of the world’s 
airlines to date. We take care of any 
maintenance which is carried out before 
flight to ensure that the aircraft is fit for 
the intended flight. 

This includes the following:
• Weekly Check, Daily Check, ETOPS, 
and Transit Checks. 
• Defect rectification.
• Trouble shooting and repairs of worn, 
defective, or damaged parts or compo-
nents. 
• A-Checks 
• Various work packages. 
• Engine change services
• AOG support 24/7/365
• Parts storage and associated logistics 
support

carefully when shipping and receiving 
parts, which ensures the high quality of 
our services.

Q- How does Challenge Technic ensure 
that they stay up-to-date with the lat-
est industry standards and regulations 
to ensure they continue to provide the 
highest quality services?
A- Challenge Technic uses a variety of 
platforms to stay active in networking 
with other companies, vendors, and 
industry regulators to keep up with 
industry developments and ensure 
standards are met. New technologies 
and methods are also actively monitored 
to optimize service levels. Additionally, 
our quality department actively keeps 
abreast of all regulatory developments 
and informs the company of any changes 
that affect it.

Q- What are some of the biggest chal-
lenges facing the aviation industry 
in terms of maintenance and how is 
Challenge Technic addressing these 
challenges
A- External factors are the most difficult 
to manage in the aviation sector, where 
fears of war and recession affect the 
markets. Challenge Technic responds 
to these fears by ensuring that our 
customers receive the best services 
available in the industry. We strive to 
have experienced and well-trained 
maintenance personnel, as well as high 
quality tools and equipment, to mini-
mize customer downtime.

Q- How does Challenge Technic priori-
tize safety in its maintenance services, 
and what measures are taken to miti-
gate risks?
A- As a member of the aviation industry, 
Challenge Technic is closely monitored 
for safety by the civil aviation authori-
ties. Our safety policy is of the utmost 
importance to us, as it is to the Chal-
lenge Group in general. Our safety 
department actively encourages all staff 
to report any safety-related incident, no 
matter how small. The company’s se-
curity policy is clearly defined, actively 
updated and regularly discussed with all 
employees. At the same time, Challenge 
Technic mitigates risk through a constant 
flow of safety reminders to all staff.

• Flying Spanner services
• Borescope Inspection
• Aircraft field representative support 
services

Challenge Technic’s customer service 
sets it apart from its peers. A dedicated 
contact person is available 24/7 to 
coordinate issues, facilitate communica-
tion, and keep customers updated on 
the maintenance status of their aircraft.

Q- Please brief our readers about some 
of the innovative technologies or tech-
niques that Challenge Technic is using 
to improve its maintenance services?
A- At Challenge Technic, we continu-
ally train our technicians in order to 
improve our services and to always be 
at the forefront of technological innova-
tion by constantly improving our list of 
tools. We are introducing new tech-
nologies in order to better control the 
maintenance work. We have recently 
adopted the AMOS system which gives 
us an overview of what is happening 
with the aircraft, including finances, 

parts flow, maintenance planning, 
etc. 

Q- How does Challenge 
Group ensure that its 

AOG shipments are 
handled with the 
utmost care and at-
tention to detail?
A- In AOG situations, 
the speed of obtain-
ing the correct parts 
needed to minimize 
aircraft downtime is 
essential in aviation. 

Challenge Technic has 
detailed procedures that 
our personnel follow 

Erlingur Petur ULFARSSON, 
CEO of Challenge Technic / 
Accountable Manager
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Airbus Helicopters to deliver 50 H160 
helicopters to China’s GDAT
Airbus Helicopters and GDAT also signed a strategic cooperation agreement for support and services 
capabilities, among other topics, to ensure the long-term success of the H160 in China.

Airbus Helicopters has secured a 
major contract with GDAT, a leading 

helicopter lessor and operator in China, 
for 50 H160 helicopters. The agree-
ment, signed during French President 
Macron’s visit to China, marks the 
largest single order for the H160 on 
the civil and para-public market since 
its unveiling in 2015. In addition to the 
contract, Airbus Helicopters and GDAT 
also signed a strategic cooperation 
agreement related to support and ser-
vices capabilities, among other topics, 
to ensure the long-term success of the 
H160 in China.

The H160 is a multi-role helicopter that 
is designed to perform a range of mis-
sions, including offshore transportation 
for oil and gas platforms, wind farms and 
harbour piloting, as well as emergency 
medical services and other municipal 
public service missions. The aircraft 
features the latest technological innova-
tions from Airbus and provides passen-
gers with superior comfort, thanks to the 

sound-reducing Blue Edge blades and 
excellent external visibility that benefits 
both passengers and pilots. With a light 
maintenance plan aligned between the 
engine and aircraft, the H160 optimizes 
operating costs and offers a new stan-
dard in availability.

Commenting on the contract, Bruno 
Even, CEO, Airbus Helicopters said, 
“We are honored GDAT has decided to 
bolster their all-Airbus fleet of 26 he-
licopters with the addition of 50 H160 
helicopters. The H160 has been de-
signed at the outset as a multi-mission 
helicopter and is, therefore, well suited 
to the multiple segments that lessors 
provide for.”

GDAT is China’s leading innovative 
general aviation service provider, 
specializing in helicopter sales and 
leasing, maintenance and modifications, 
as well as emergency rescue flights and 
other government services. The group 
is headquartered in Shanghai and has 
four wholly-owned subsidiaries across 

China, as well as operating bases in 
Suzhou and Ningbo, and an overseas 
branch in London.

Peter Jiang, Chairman, GDAT said, “This 
contract is a great example of the im-
portance of economic and trade coop-
eration between France and China. The 
innovative H160 is the perfect addition 
to our fleet and will enable us to con-
tinue our success story on the Chinese 
market that began with our 21 H225 
helicopters. We see a lot of potential for 
the H160 in China, in particular for the 
energy sector.”

Airbus Helicopters has been a key 
partner in the Chinese helicopter sector 
for over 50 years, with more than 400 
Airbus helicopters currently flying over 
China, serving more than 90 custom-
ers. The H160 contract underscores 
the company’s continued commitment 
to the Chinese market and its focus 
on providing innovative, reliable and 
efficient solutions to meet the evolving 
needs of its customers 

With a light maintenance plan aligned between the engine and 
aircraft, the H160 optimizes operating costs and offers a new 
standard in availability.
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Airbus to deliver orders 12 A320neo Family jets to 
Azerbaijan Airlines
Airbus has signed a contract with Azerbaijan Airlines for 12 A320neo Family aircraft, including A320neo 
and A321neo, in a move to modernize and enhance its fleet.

Airbus has signed a contract with Azer-
baijan Airlines for 12 A320neo Family 

aircraft, including A320neo and A321neo, 
in a move to modernize and enhance its 
fleet. The contract was signed during a 
ceremony held in Baku, the capital city of 
Azerbaijan. The new aircraft will enable 
Azerbaijan Airlines to operate more fuel-
efficient and cost-effective flights while 
providing passengers with exceptional 
comfort. The engine selection for the new 
aircraft will be announced by the airline 
at a later stage.

The new aircraft will add to the 
airline’s current fleet of 15 Airbus 
aircraft, including four A319ceo, six 
A320ceo, and two A340s. In addition, 
three new-generation A320neo were 
added to the fleet earlier this year. 
Azerbaijan Airlines plans to deploy the 
new A320neo Family aircraft to further 

develop its domestic and international 
route network.

Samir Rzayev, First Vice-President, 
AZAL CJSC said, “We are pleased to 
continue mutually beneficial coopera-
tion with Airbus on the modernization 
program of our fleet and intend to 
strengthen the bilateral partnership. 
The signed contract will provide our 
passengers with the most modern and 
comfortable single-aisle aircraft.”

The A320neo Family is equipped 
with advanced technologies such as 
new generation engines and Shark-
lets, which contribute to at least a 20 
percent reduction in fuel burn and CO2 
emissions. With 8,700 orders from 135 
customers, the A320neo Family is cur-
rently the world’s most popular aircraft.

 “This order marks an important mile-
stone in the fruitful relationship be-

tween Airbus and Azerbaijan Airlines,” 
said Christian Scherer, Chief Commer-
cial Officer and Head of International, 
Airbus. “The A320neo Family continues 
to be a top choice for airlines looking 
for fuel-efficient and cost-effective fleet 
solutions. This order is a testament to 
the trust our customers have in the per-
formance and reliability of our aircraft. 
We are confident that this choice will 
further boost the sustainable growth of 
Azerbaijan Airlines,” he further added.

The contract between Azerbaijan Air-
lines and Airbus further demonstrates 
the demand for advanced aircraft that 
offer fuel-efficient, cost-effective, and 
comfortable travel experiences. As 
airlines continue to prioritize these 
qualities, Airbus is well-positioned to 
meet the growing demand for modern, 
technologically advanced aircraft 

AGREEMENTS
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Lufthansa Technik 
AERO Alzey to support 
PW127engines 
powering Loganair ATR 
42/72 aircraft
The agreement will enable Lufthansa 
Technik AERO Alzey to exclusively per-
form repair and overhaul services on 
the PW127E/F/M engines that power 
Loganair’s ATR 42/72 aircraft.

Lufthansa Technik AERO Alzey, a leading 
provider of engine maintenance, repair, and 

overhaul services, has signed a five-year con-
tract with Loganair, the largest regional airline 
in the United Kingdom. The agreement, which 
was finalized in February 2023, will enable 
Lufthansa Technik AERO Alzey to exclusively 
perform repair and overhaul services on the 
PW127E/F/M engines that power Loganair’s ATR 
42/72 aircraft, with the possibility of adding 
more engines as Loganair’s fleet expands.

This new agreement underscores Lufthansa 
Technik AERO Alzey’s commitment to ex-
panding its customer base, strengthening its 
foothold in the European market, and ensuring 
a continuous flow of work to its facilities. The 
company has built a reputation for excellence 
in engine maintenance, repair, and overhaul 
services, and Loganair’s decision to partner 
with Lufthansa Technik AERO Alzey is a testa-
ment to its expertise and capabilities.

The new contract will enable Loganair to 
benefit from Lufthansa Technik AERO Alzey’s 
extensive experience and expertise in engine 
maintenance, repair, and overhaul services, 
ensuring that its fleet of ATR 42/72 aircraft 
remains in optimal condition.

With this new agreement, Lufthansa Technik 
AERO Alzey is poised to strengthen its posi-
tion in the European market and expand its 
customer base, while Loganair will benefit from 
high-quality engine maintenance and overhaul 
services to support its growing operations 

Airbus signs new 
cooperation agreements 
in China
Airbus also signed a General Terms of Agreement (GTA) 
with the China Aviation Supplies Holding Company (CAS), 
covering the purchase of 160 Airbus commercial aircraft.

Airbus has signed new cooperation agreements with Chinese avia-
tion industry partners during a French state visit to China, mark-

ing a significant milestone in the longstanding partnership between 
the two countries. In addition, Airbus also signed a General Terms of 
Agreement (GTA) with the China Aviation Supplies Holding Company 
(CAS), covering the purchase of 160 Airbus commercial aircraft, re-
flecting the strong demand in all market segments by Chinese carriers.

Over the next 20 years, China’s air traffic is forecast to grow at 5.3% 
annually, significantly faster than the world average of 3.6%, lead-
ing to a demand for 8,420 passenger and freighter aircraft between 
now and 2041, representing more than 20 percent of the world’s total 
demand for around 39,500 new aircraft in the next 20 years.

At the signing ceremony, witnessed by Chinese President Xi Jinping 
and French President Emmanuel Macron, Airbus CEO Guillaume Faury 
signed an agreement with Tianjin Free Trade Zone Investment Compa-
ny Ltd. and Aviation Industry Corporation of China Ltd. to expand A320 
Family final assembly capacity with a second line at its Tianjin site. 
This agreement will contribute to Airbus’ overall rate objective of 75 
aircraft per month in 2026 throughout its global production network.

“We are honoured to continue our long-standing cooperation by 
supporting China’s civil aviation growth with our leading families of 
aircraft. It underpins the positive recovery momentum and prosper-
ous outlook for the Chinese aviation market and the desire to grow 
sustainably with Airbus’ latest generation, eco-efficient aircraft,” said 
Guillaume Faury, CEO, Airbus. “Airbus values its partnership with the 
Chinese aviation stakeholders and we feel privileged to remain a 
partner of choice in shaping the future of civil aviation in China,” he 
further added.

In line with its sustainability strategy, Airbus and the China National 
Aviation Fuel Group (CNAF) also signed a Memorandum of Under-
standing (MoU) to intensify Chinese-European cooperation on the 
production, competitive application, and common standards for-
mulation for Sustainable Aviation Fuels (SAF). This new cooperation 
agreement aims at optimising the SAF supply chain by diversifying the 
sources and enhancing SAF production towards the ambition of using 
10 percent SAF by 2030.

Airbus entered the Chinese market nearly 40 years ago, in 1985, 
when an A310 was first delivered to China Eastern Airlines. By the end 
of the first quarter of 2023, the Airbus in-service fleet in China has 
risen to over 2,100 aircraft, representing more than 50 percent of the 
market.

The signing of these agreements further strengthens Airbus’ position 
in the Chinese aviation market and underscores the company’s com-
mitment to supporting the growth of sustainable aviation in China. 
The agreements also highlight the importance of international coop-
eration in the aviation industry and the potential for continued growth 
and innovation in the years to come 



www.mrobusinesstoday.com 17April 15, 2023

AGREEMENTS

De Havilland Canada and Fokker Services extend 
Component Solutions agreement
The partnership will deliver strategic services to operators, with Fokker Services providing third-party 
logistical 3PL services to support De Havilland Canada’s aftermarket business.

De Havilland Aircraft of Canada 
Limited has signed a new five-

year agreement with Fokker Services 
Group, extending the existing De 
Havilland Component Solutions ar-
rangement through December 2027. 
The partnership will continue to 
deliver valuable strategic services 
to operators, with Fokker Services 
providing third-party logistical (3PL) 
services to support De Havilland 
Canada’s aftermarket business.

Under the agreement, Fokker Ser-
vices will provide a 27,000 square-foot 
warehouse in Amsterdam, offering 
inbound receiving, put away, pick-
ing, packaging, and shipping, as well 
as quality control services to support 
De Havilland Canada’s hub and spoke 
parts distribution model. This arrange-
ment ensures the delivery of enhanced 
services to customers and facilitates a 
more efficient and effective customer 
service experience.

“This agreement with Fokker Services 
further demonstrates De Havilland 
Canada’s commitment to bringing dis-
tribution network solutions close to our 

customers to achieve better lead times 
and reduced freight costs,” said Leigh-
ton Storsley, Vice President, Aftermar-
ket and Business Development. “While 
some of our peers are pulling back from 
their global distribution network, De 
Havilland Canada is showing additional 
commitment to ours,” he further added.

Fokker Services has supported De 
Havilland Canada’s Dash 8 Component 
Solutions program and its customers 
worldwide for many years. The new 
partnership agreement will enable 
Fokker Services to become De Havil-
land Canada’s partner of choice for 
their spares distribution warehouse in 
Europe, and both parties are pleased to 
further develop this partnership.

“Fokker Services has supported the De 
Havilland Canada’s Dash 8 Component 
Solutions program and its customers 
around the world for many years, so 
we’re delighted to not only continue   
this support agreement but also becom-
ing De Havilland Canada’s partner of 
choice for their spares distribution 
warehouse in EMEA,” said Menzo van 
der Beek, CEO, Fokker Services. “Thanks 

to our global presence, the engineering 
skills of our employees, and a vast array 
of inhouse capabilities, we’re uniquely 
positioned to face any component 
repair challenge, shortening turnaround 
times, and guaranteeing De Havilland 
Canada’s stringent standards of qual-
ity,” he further added.

De Havilland Canada has established 
four distribution centers to support the 
global fleet of more than 1,100 Dash 
8 aircraft. In addition to the depot in 
Amsterdam, distribution centers are lo-
cated in Calgary, Singapore, and Sydney.

“We are encouraged to see De Havil-
land Canada’s ongoing support to their 
European operations. We look forward 
to ongoing and solid service to our fleet 
in the years to come,” said Morten Sk-
oglund, COO/SVP/Accountable Manager, 
Widerøes Flyveselskap AS.

The partnership with Fokker Services 
demonstrates De Havilland Canada’s 
commitment to its distribution network 
and customer service, enabling the 
delivery of enhanced services to opera-
tors and a more efficient and effective 
customer service experience 
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Gandhi Automation is an Indian company that 
has been a leader in the entrance automation 
and loading bay equipment industry for over 
26 years. The company offers a wide range of 
solutions, including motorized shutters, large 
access doors, and loading bay equipment, and 
is known for its quality and reliability. Gandhi 
Automations conducts third-party quality tests 
to ensure product quality and is certified by 
TUV NORD and CE. In terms of future trends, the 
company believes that automation and smart 
technologies will play a significant role in 
logistics and MRO activities, which will enhance 
productivity and business.

The company has a successful track record of 
exporting products to 64 countries worldwide, 
and it tailors its offerings to meet the diverse 
needs of customers from different regions. 
Sustainability is a growing concern for businesses, 
and Gandhi Automation is taking steps to minimize 
the environmental impact of its products and 
operations. For hangar doors, Gandhi Automations 
has a big manufacturing set up and approaches 
the need for regular maintenance, repairs, 
and overhauling to ensure efficient day-to-day 
operations. MRO Business Today in conversation 
with Sanjay Lal, General Manager, Project Sales, 
Gandhi Automation. Read On.........

Leadership in Entrance 
Automation and Loading Bay 
Equipment: Insights from 
Gandhi Automation  
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Q- As a leader in the entrance automa-
tion and loading bay equipment indus-
try, what sets Gandhi Automations’ 
products apart from those of your com-
petitors? Can you share some insights 
on how your company ensures quality 
and reliability in your offerings?
A- Gandhi Automations (Pvt.) Ltd. is an 
Indian company working in the entrance 
automation and loading bay equipment 
industry for the last 26 years. Imagine 
when our Indian market was using only 
manual shutters, Gandhi Automations 
pioneered motorized shutters in India 
and today 60% market is motorized 
shutters. If you talk about hangar doors 
or large access doors, we are the only 
company in India, manufacturing vari-
ous permutations and combinations of 
these doors such as Vertical lifting fab-
ric doors, sliding hangar doors & Crane 
doors. Each and every company in the 
world vouch for its quality, but when 
customers widely accept your product, 
and it is repeatedly demanded by them, 
then it confirms the product is of qual-
ity. In our case, we conduct a third-party 
quality test to confirm our quality on 
the specified parameters. Our products 
are certified by TUV NORD & CE. Our 
age in the industry (more than 26 years) 
depicts our reliability because 90% of 
our customers are our repeat buyers. 
Secondly, Service is also an important 
aspect to be reliable in the market and 
the cost of service should not be exorbi-
tant which we ensure to customers by 
maintaining spares and other aspects. 

Q- With the increasing demand for au-
tomation and smart technologies, how 

do you envision the future of entrance 
automation and loading bay equip-
ment? How is Gandhi Automations 
adapting to these changes and staying 
ahead of the curve?
A- We all know technology is playing 
a key role and it also benefits us in 
a big way. After Covid-19, there are 
many industries in the transformation 
stage in terms of demand, operation, 
and practice. Currently, we are see-
ing sea changes in logistics and MRO 
activities in India and across the globe. 
These two areas where automation 
will be playing an important role in 
changing their way of working, which 
will enhance their productivity and 
business. We have aligned ourselves 
with these companies for upgrading 
their automation requirement and to 
upgrade their supply chain process. 
We work with customers to know 
their exact requirements and then our 
design and development team helps to 

devise that product. In our case, most 
of the products are customized hence 
we support our customers in designing 
their products or solution and we also 
suggest various solutions to them from 
our product portfolio, which helps 
customer to make a right choice and 
decision. The close interaction with 
customer is helping us to grow expo-
nentially and to maintain our leader-
ship position in our industry.

Q- Gandhi Automations has a success-
ful track record of exporting products 
to countries worldwide. Can you shed 
some light on the unique challenges 
and opportunities you face in interna-
tional markets? How do you tailor your 
offerings to meet the diverse needs of 
customers from different regions?
A- Gandhi Automations has completed 
projects in 64 countries to date. We are 
a Govt. of India star export house. We 
manufacture a wide range of entrance 
automation solutions and loading bay 
equipment. Our dedicated Hangar Door 
division has the skillset and expertise 
to service clientele across applications 
such as Military Aviation, Defense Avia-
tion, Commercial Aviation, Shipbuilding, 
Shipyards, and more. We are the only 
company in this domain that manufac-
tures both – Vertically Lifting Fabric 
Hangar Door and Sliding Hangar Doors. 
These doors are designed and custom-
ized per the customers’ requirements, 
usage, site conditions, expected wind 
loads, and other parameters. Our manu-
facturing scale, precision engineering, 
advanced technology, and unparalleled 
customer service set us apart.



www.mrobusinesstoday.com20 April 15, 2023

EXCLUSIVE INTERVIEW 

Quality matters; Gandhi Automation 
has always held that the caliber of its 
products best reflects the standing of 
the business in the marketplace. All our 
products have CE certification and meet 
EN standards.
Fastest and Smartest- Fastest pro-
duction turnaround times are highly 
demanded by international markets, 
and the product delivery is one of the 
primary requirements. Gandhi Automa-
tion Pvt Ltd has a state-of-the-art man-
ufacturing facility in Mumbai, having 
an ISO 9001:2015, ISO 14001:2015, 
and ISO 45001:2018 certified com-
pany, and products manufactured are 
CE Certified. 
Service and Aftersales- Being a company 
involved in international business, it is 
necessary to have a local partner in each 
of these markets to service your prod-
ucts. Gandhi Automations has a network 
of qualified and accredited dealers to 

cater to their international business.

Q- Sustainability is a growing concern 
for businesses across all industries. 
How is Gandhi Automations address-
ing this issue, and what steps are you 
taking to minimize the environmental 
impact of your products and opera-
tions?
A- Sustainability across industries is 
really a matter of concern and rules of 
business are taking a new route in all 
major industries due to automation, 
IoT, AR& VR, AI & ML, and Data manage-
ment. We as an Indian company working 
on two principal reach and customized 
Solutions. Being an engineering com-
pany, we work on reverse engineering 
processes and try to fulfill the demand 
of the customers.

Q- Hangar doors are essential for air-
ports, airlines, and aircraft companies. 

Can you discuss how Gandhi Automa-
tions approaches the need for regular 
maintenance, repairs, and overhauling 
of these doors to ensure efficient day-
to-day operations?
A-  We have a big manufacturing 
(4,50,000 sq. feet) set up near Bhi-
wandi., Mumbai. The quality of products 
and services is an important aspect and 
to take care of our esteemed custom-
ers, we keep spares stocks for 12 to 15 
years. We also have a 24X7 customer 
satisfaction cell where in customers can 
lodge their issues and our ground-after-
sales team visits to rectify the problem. 
Apart from the above activities during 
the warranty and AMC, our team has 
a set calendar to visit our esteemed 
customers for the overhauling of these 
doors.
Timely service by our team keeps our 
product in good condition at the cus-
tomer’s place 



www.mrobusinesstoday.com 21April 15, 2023

Volocopter inaugurates electric air taxi 
production facility in Germany
A new Volocopter hangar was unveiled which will host the final assembly line for the company’s electric 
air taxis and will be used to conduct development flight tests and quality checks.

Volocopter, the leading innovator in 
urban air mobility, has announced 

the opening of its production facilities 
in Bruchsal, Germany. The milestone 
was marked with the unveiling of a 
new hangar, which will host the final as-
sembly line for the company’s electric 
air taxis. The facility will also be used 
to conduct development flight tests 
and quality checks. From this location, 
the first EASA-certified electric air taxis 
will be manufactured and deployed 
worldwide, with commercial services 
set to begin in 2024.

Dirk Hoke, CEO, Volocopter said, 
“Right here is where the aircraft that 
will change how humanity moves 
about cities will take off and make 

its way across the world. Electric air 
taxis and Volocopter, in particular, are 
technologies made in Germany that 
will make the world a more sustainable 
place.”

The opening of Volocopter’s produc-
tion facilities is a significant step in the 
company’s efforts to transform urban 
transportation. The facilities have the 
capacity to produce over 50 VoloCity 
aircraft each year and have received 
regulatory approval from the European 
Union Aviation Safety Agency (EASA) 
for compliance with production organi-
zation standards.

Andreas Fehring, Chief Supply Chain 
Officer and Program Manager of VoloC-
ity, Volocopter said, “The VoloCity has 

completed the critical design review 
– and that’s the aircraft we’re ready 
to produce, with enough leeway for 
further learnings derived from flight 
testing. It’s no easy task to set up a 
production facility for an entirely new 
type of aircraft, but my team has done a 
phenomenal job.”

Volocopter’s electric air taxis offer a 
holistic approach to urban air mobility. 
The VoloCity, VoloRegion, and Volo-
Drone aircraft are designed to work 
together seamlessly, creating a unique 
ecosystem. The company’s commit-
ment to sustainability and innovation 
has earned it the distinction of being 
the first and only electric vertical take-
off and landing (eVTOL) company to   

UPCOMING FACILITY



www.mrobusinesstoday.com22 April 15, 2023

Lufthansa Technik Turbine Shannon launches new Irish 
engine parts repair facility
The new LTTS state-of-the-art facility spans 2,000 m2, increasing LTTS’ total capacity for aircraft 
engine maintenance and repair in the region to 10,000 m2.

Lufthansa Technik Turbine Shan-
non (LTTS) has officially opened its 

new Engine Parts & Accessories Repair 
(EPAR) facility in Shannon, Ireland. 
The new state-of-the-art facility spans 
2,000 m2, increasing LTTS’ total capac-
ity for aircraft engine maintenance and 
repair in the region to 10,000 m2. This 
development enables LTTS to expand its 
portfolio by including Engine Manifolds 
among its specialist services, which dis-
tribute air or fluids for optimal engine 
performance.

LTTS CEO, Michael Malewski, said that 
the new Shannon facility has already 
created 25 additional jobs and that 
recruitment remains a priority as the 
company continues to grow and diver-
sify. He highlighted a particular need 
for more experienced aviation engi-
neers as well as qualified mechanics 

and engineers from any field interested 
in moving into the aviation industry. 
LTTS has been operating in Ireland since 
1992 and in the past two years alone, 
the company has added 106 people to 
its workforce, employing more than 300 
people across its operations in Shan-
non, Kildare, and Dublin.

Michael Malewski, CEO, LTTS said, “To-
day is a very exciting day for the busi-
ness in Ireland. With this new facility we 
are diversifying our product portfolio 
and enhancing our manufacturing capa-
bilities to better serve our customers’ 
needs. The diversification and expan-
sion of our core MRO (Maintenance, 
Repair, Overhaul) services portfolio has 
happened fast and the LTTS team has 
worked tirelessly to bring this project to 
fruition. I believe we have some of the 
best people in the world working for us 

at each of our three locations, but we 
need even more as we experience rapid 
post-pandemic recovery.”

The recent launch of Lufthansa Tech-
nik’s Mobile Engine Services facility in 
Kildare demonstrates the company’s 
commitment to growth and innova-
tion in the region. The expansion and 
diversification of LTTS’ core MRO 
services portfolio have happened fast, 
with the LTTS team working tirelessly 
to bring the project to fruition. Michael 
Malewski highlighted a particular need 
for more experienced aviation engi-
neers as well as qualified mechanics 
and engineers from any field interested 
in moving into the aviation industry.

Michael Malewski, CEO, LTTS said, “As 
a result of strong cooperation from 
key stakeholders, we have realized our 
latest ambitions for the company in 
Ireland and our growth path is now wide 
open. I believe that the opportunities 
for LTTS in Ireland are significant and 
we are in a strong position to deliver 
innovative solutions that will drive the 
aviation industry forward”.

With the new Shannon facility, LTTS is 
better positioned to serve its custom-
ers’ needs and contribute to the growth 
of the aviation industry in Ireland. The 
primary function of Engine Manifolds is 
crucial for optimal engine performance, 
and LTTS’ expansion of its portfolio 
demonstrates the company’s commit-
ment to providing innovative solutions 
to its customers 

UPCOMING FACILITY

 receive Design Organisation Approval 
from the EASA.

Volker Wissing, Federal Minister of 
Digital and Transport, Germany said, 
“Germany is already a world leader in 
the development of air taxis, thanks 
in part to Volocopter’s great pioneer-
ing spirit. I would like to support and 
build on this leading role by creating 
a framework that enables innovation 
and progress. We are working with 

key industry players on a strategy for 
air taxi operations here in Germany, 
in which all technical and legal issues 
are addressed without delay. We are 
doing this so that the first drones car-
rying people and goods can take off 
very soon.”

Volocopter has already commit-
ted to launching commercial air taxi 
services in cities such as Singapore, 
Rome, NEOM, and Paris. The opening 

of its production facilities in Bruchsal 
represents a significant step forward 
in the company’s efforts to transform 
urban transportation and reduce car-
bon emissions. With over ten years of 
development experience, Volocopter 
is a clear leader in the airspace, and 
the opening of its production facili-
ties marks an important milestone 
for the company and the industry as 
a whole 
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Honeywell’s 1-Megawatt 
Generator to support 
FLYING WHALES’ LCA60T 
electric aircraft
Flying Whales Quebec signed a contract for the 
integration and supply of Honeywell’s genera-
tor for the development of the 200m long VTOL 
aircraft for the heavy load transport market.

Honeywell’s 1-megawatt generator has been chosen by 
Flying Whales Quebec to power its new hybrid-electric 

airship, the LCA60T. The two companies signed a contract 
for the integration and supply of Honeywell’s generator for 
the development of the 200-meter-long vertical take-off 
and landing (VTOL) aircraft for the heavy load transport 
market. Based in France and Canada, Flying Whales is de-
veloping the airship to transport renewable wood resources 
from hard-to-access areas.

“We are pleased and proud to welcome Honeywell, 
which joins us in developing the next generation of pro-
pulsion systems. This important collaboration completes 
and strengthens our Canadian consortium to develop and 
manufacture our high-power turbogenerator. Today, we 
are building in Canada the expertise and technological 
advancements for tomorrow’s aeronautics,” said Arn-
aud Thioulouse, chief executive officer, FLYING WHALES 
QUEBEC.

The Honeywell generator will supply electrical power to 
the electric engines and create a more efficient and sustain-
able form of travel, similar to the way hybrid-electric au-
tomobiles function. It can be used as a 1-megawatt motor 
without modifications for electric propulsion engines.

Arnaud Thioulouse, CEO, Flying Whales Quebec, said, “We 
are pleased and proud to welcome Honeywell, which joins 
us in developing the next generation of propulsion sys-
tems. This important collaboration completes and strength-
ens our Canadian consortium to develop and manufacture 
our high-power turbogenerator. Today, we are building in 
Canada the expertise and technological advancements for 
tomorrow’s aeronautics.”

The LCA60T is a heavy-duty rigid airship with a 60-tonne 
payload capacity, powered by a 4-megawatt hybrid electric 
propulsion chain. Flying Whales plans to manufacture 150   

SUSTAINABLE AVIATION
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Vistara flies first sustainable aviation fuel powered wide-
body aircraft on a long-haul route
The debut flight was from Charleston International Airport, South Carolina to Indira Gandhi International 
Airport, Delhi, on Vistara’s GEnx-powered Boeing 787-9 Dreamliner aircraft.

Vistara, India’s leading full-service 
airline and a joint venture of Tata 

group and Singapore Airlines, made 
history by becoming the first Indian 
carrier to operate a wide-body aircraft 
using sustainable aviation fuel (SAF) 
on a long-haul route. The groundbreak-
ing ferry flight was from Charleston 
International Airport, South Carolina 
to Indira Gandhi International Airport, 
Delhi, on Vistara’s newest GEnx-pow-
ered Boeing 787-9 Dreamliner aircraft, 
the fourth in its fleet. By using a blend 
of 30% SAF with 70% conventional jet 
fuel, Vistara was able to reduce approxi-
mately 150,000 pounds of CO₂ emis-
sions over the fuel’s life cycle.

Vistara has always been dedicated to 
sustainable practices and is a member of 
the TATA Aviation Sustainability Working 
Group, along with other aviation arms 
of the TATA group, to reduce carbon 
emissions. The airline, along with other 
airline companies of the Tata group – Air 
India and Air Asia India, recently signed 
an MoU with the Council of Scientific and 
Industrial Research – Indian Institute of 
Petroleum to collaborate on the re-
search, development and deployment of 
sustainable aviation fuels (SAFs).

Vinod Kannan, Chief Executive Officer, 
Vistara, said, “We take immense pride in 
carrying out another pioneering initia-
tive to operate a wide-body aircraft on 

a long-haul route using SAF. This is an 
important milestone in our commitment 
towards achieving carbon neutrality. 
Since the very beginning, Vistara had 
decided to invest in modern and ad-
vanced new aircraft with fuel-efficient 
engines, and we remain committed to-
wards reducing carbon emissions across 
all areas of our operations.”

Sustainable Aviation Fuel (SAF) is a 
cleaner and more sustainable alterna-
tive to conventional jet fuel, lowering 
carbon emissions by up to 80% over 
the fuel’s life cycle, depending on the 
feedstock. Vistara is constantly looking 
at improved ways to do business, keep-
ing sustainability at the heart of those 
innovations, and this ferry flight on SAF 
is another industry-first initiative in 
India.

Salil Gupte, President, Boeing India, 
said, “We congratulate Vistara on the 
significant achievement of becom-
ing the first Indian airline to operate a 
wide-body aircraft, the Boeing 787-9, 
on a long-haul route using SAF. This is 
a major milestone in the Indian avia-
tion industry’s journey towards decar-
bonization, and we are proud to have 
been a partner in this endeavor. Boeing 
remains committed to working with 
Vistara and other partners to promote 
the use of SAF in the Indian aviation 
industry and around the world, in sup-
port of our collective goal of achieving 
a sustainable future for air travel.”

This historic flight by Vistara comes 
at a time when the aviation industry is 
under increased scrutiny for its contri-

 aircraft in the next 10 years and in-
tends to fly the first LCA60T in 2025.

Vincent Guibout, Vice CEO, Flying 
Whales, said, “The signing of this con-
tract with Honeywell, one of the world’s 
leading aerospace engineering compa-
nies, signals great technological ad-
vances in high-power electrical systems 
and demonstrates the key role of Flying 
Whales’ product to trigger innovation. 

Honeywell’s 1-megawatt generator will 
be integrated within the turbogenerator 
of the hybrid electric propulsion system. 
With this collaboration, not only are we 
equipping the LCA60T with the best 
technical solution for high-power on-
board requirements, we are paving the 
way for a revolution in air transport.”

The Honeywell generator has com-
pleted its first round of testing in May 

2022 and achieved even more power-
ful results in subsequent tests. During 
the latest round of testing in late 2022, 
the megawatt generator operated at 
1.06 MVA (1MW) power levels. The 
test demonstrated the generator’s 
high-power density (~8kw/kg) and ef-
ficiency (~97%), which are key enablers 
in hybrid-electric propulsion for both 
aerospace and ground applications 

This historic flight by Vistara comes at a time when the aviation industry is under increased scrutiny for 
its contribution to climate change.
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bution to climate change. According to 
the International Air Transport Associa-
tion (IATA), aviation accounts for around 
2% of global carbon emissions, and this 
number is expected to rise in the com-
ing years as air travel continues to grow 
in popularity.

The use of SAF, like the one used by 
Vistara, is seen as a key tool in the 
aviation industry’s efforts to reduce 
its carbon footprint. SAF is produced 
from sustainable feedstocks such as 
agricultural waste, forestry residues, 
and municipal solid waste. Unlike 
conventional jet fuel, which is derived 
from crude oil, SAF is renewable and 
produces significantly fewer carbon 
emissions.

Vikram Rai, Country Head for South 
Asia & Indonesia, GE Aerospace said, 
“GE Aerospace congratulates Vistara on 
this milestone. The GEnx engine, like all 
GE Aerospace engines, can operate on 

approved SAF blends today. Compatibil-
ity with existing aircraft engines is one 
of the reasons SAF is critical to helping 
the aviation industry reach its goal to 
be net-zero by 2050, and collaborations 
like this encouraging greater adoption 
of SAF globally help bring us closer to 
this target. The GEnx is also up to 15% 
more fuel-efficient than its predecessor, 
helping reduce fuel consumption and 
CO2 emissions in flight in addition to 
the benefits of SAF.”

Vistara’s commitment to sustain-
ability is not limited to the use of SAF. 
The airline has also taken other steps 
to reduce its environmental impact, 
including investing in new, fuel-
efficient aircraft and implementing 
measures to reduce waste and improve 
energy efficiency across its opera-
tions. The airline’s partnership with the 
TATA Aviation Sustainability Working 
Group and the Council of Scientific and 

Industrial Research – Indian Institute 
of Petroleum is also a testament to 
its commitment to finding innovative 
solutions to the challenges posed by 
climate change.

The successful use of SAF on this long-
haul flight is a significant milestone for 
Vistara, Boeing, and GE Aerospace, and 
it represents a major step forward in the 
aviation industry’s efforts to reduce its 
carbon footprint. As more airlines fol-
low in Vistara’s footsteps and begin to 
use SAF, we can hope to see a signifi-
cant reduction in the environmental 
impact of air travel.

With the COP26 climate summit set to 
take place later this year, the aviation 
industry’s commitment to reducing its 
carbon emissions will be under scrutiny. 
But with innovative solutions like SAF, 
and the commitment of companies like 
Vistara, the industry is moving in the 
right direction 
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Heart Aerospace partners with BAE Systems to 
develop electric plane battery

Heart Aerospace, a Swedish manufacturer of electric aircraft, will work with BAE Systems to 
create a battery system for its ES-30 model.

Heart Aerospace, a Swedish manufacturer 
of electric aircraft, and BAE Systems, a 

major aerospace and defence firm, announced 
a partnership to define the battery system for 
Heart’s ES-30 regional electric aircraft. It will be 
the first battery of its kind to be incorporated 
into an electric conventional takeoff and landing 
(eCTOL) regional aircraft, enabling it to function 
effectively with no emissions and little noise. 

“Our industry-leading solution builds on de-
cades of expertise delivering technologies and 
systems needed to progress sustainable trans-
portation,” said Ehtisham Siddiqui, vice president 
and general manager of Controls and Avionics 
Solutions at BAE Systems. “We are delighted to 
collaborate with Heart Aerospace on the innova-
tive battery system for its electric airplane,” he 
further added.

The initiative will make use of BAE Systems’ 
more than 25 years of experience with electri-
fying big, heavy-duty industrial vehicles. Over 
15,000 power and propulsion systems from the 
business are currently in use all over the world. 
The programme will be worked on at the busi-

ness’ cutting-edge location in Endicott, New York. 
“BAE Systems’ extensive experience in devel-

oping batteries for heavy-duty ground applica-
tions, and their experience in developing safety 
critical control systems for aerospace, makes 
them an ideal partner in this important next step 
for the ES-30 and for the aviation industry,” said 
Sofia Graflund, chief operating officer at Heart 
Aerospace. “We look forward to decarbonizing 
air travel together,” she further added.

Four electric engines will power the ES-30 
aircraft, which can travel 200 kilometers on 
electricity alone, 400 kilometers on an extended 
reserve hybrid with 30 passengers, and 800 kilo-
meters with 25 passengers. As upcoming battery 
technology develops, the ES-30 will also have an 
affordable and scalable upgrade route. 

The battery upgrade roadmap enables more us-
able energy to be produced at the same weight, 
extending flight times and providing more route 
choices. Heart Aerospace has received 230 
orders for the ES-30 in total, along with 100 op-
tions and a statement of intent for an additional 
108 aircraft 
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AFRL awards research contract to Blue Force Technologies 
for unmanned air system for U.S. fighter pilot training
The AFRL Innovation Research contract for Blue Force Technologies is for the development of an un-
manned aircraft that supports adversary air training missions under the Bandit program.

Blue Force Technologies, a small aero-
space and defense company based in 
North Carolina, has been awarded a $9 
million initial value contract by the Air 
Force Research Laboratory Aerospace 
Systems Directorate. The Small Busi-
ness Innovation Research contract is 
for the development of an unmanned 
air vehicle that supports adversary air 
(ADAIR) training missions under the 
Bandit program.

The program aims to provide an un-
manned air vehicle solution for the un-
manned ADAIR capability, which, when 
integrated with autonomy, mission 
payloads, and sensors, will revolution-

ize the adversary air training mission 
and provide key opportunities for pilots 
to interact with the unmanned systems 
in a training environment.

The proposed autonomy-based system 
provides adversary air training for Air 
Force, Navy, and Marine Corps fighter 
crews at greatly reduced costs com-
pared to current manned capabilities. 
The 12-month effort will mature the 
vehicle design to a critical design level, 
perform engine ground testing, and 
validate the design of the engine instal-
lation under the technical guidance of 
AFRL subject matter experts. Options 
under this contract, if exercised, will 

complete the design and engineering 
tasks, produce up to four air vehicles, 
and complete initial flight testing.

“These small unmanned ADAIR sys-
tems can be flown in training scenarios 
so that fighter pilots can train against 
tactically relevant adversaries in threat 
representative numbers. The goal is to 
develop an unmanned platform that 
looks like a fifth-generation adversary 
with similar vehicle capabilities,” said 
Alyson Turri, Bandit program manager, 
AFRL.

The Bandit program contract was 
awarded as the result of a Strategic Fi-
nancing (STRATFI) proposal selected by 
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AFWERX. The program aims to address the need for 
alternate approaches to costly adversary air sorties 
at the Air Force Life Cycle Management Center’s 
Life Cycle Industry Days in August 2021. SBIR work 
with Blue Force Technologies began in 2019 and 
covered the initial requirements development, 
vehicle design, analysis, and build of a structural 
test article supporting unmanned ADAIR.

The Bandit program is being coordinated with 
Air Combat Command and has aligned the vehicle 
development effort in support of the unmanned 
ADAIR capability. This contract marks a signifi-
cant milestone in the development of the Bandit 
program, and the AFRL is optimistic about the 
potential of the program to enhance adversary air 
training missions and provide key opportunities 
for pilots to interact with unmanned systems in a 
training environment 

DEFENCE

Embraer and FAB secure Full Operational Capability for 
the C-390 Millennium multi-mission defence jet
The Embraer C-390 Millennium for the FAB is a modern military tactical transport aircraft, capable of 
carrying more payload (26 tons) than other medium-sized military cargo aircraft.

Embraer, the Brazilian aircraft 
manufacturer, has achieved a major 

milestone with its C-390 Millennium 
multi-mission aircraft program. The 
aircraft has been awarded the Full 
Operational Capability (FOC) certificate, 
confirming that it meets all the require-
ments defined by the Brazilian Air Force 
(FAB) and can carry out all missions for 
which it was designed.

The C-390 Millennium is a modern 
military tactical transport aircraft, 
capable of carrying more payload (26 
tons) than other medium-sized military 
cargo aircraft. It can also fly faster (470 
knots) and farther, making it suitable 
for a wide range of missions, including 
transporting and dropping cargo and 
troops, medical evacuation, search and 
rescue, firefighting, and humanitarian 
missions. It can operate on temporary 
or unpaved runways, including packed 
earth, soil, and gravel.

 “This certificate places the C-390 in 
a select group of aircraft in the world,” 
says Bosco da Costa Junior, President 
and CEO of Embraer Defense and Secu-
rity. “It is a unique moment in Embraer’s 
history. The C-390 is redefining the 
military airlift and refueling space, chal-

lenging the thinking behind current and 
future generation platforms. Air forces 
around the world are focused on match-
ing their ever-evolving operational 
needs with their budgets, seeking a 
platform that can perform multiple mis-
sions, recognizing that today’s choice 
will affect their operational capabilities 
tomorrow,” he further added.

The C-390 Millennium has already 
proven its capacity, reliability, and 
performance since entering operation 
with the FAB in 2019. The current fleet 
of five aircraft, all in the aerial refueling 
version, designated KC-390, has already 
accumulated more than 8,200 flight 
hours. Recent figures show an opera-
tional availability of around 80%, with 
a mission completion rate above 99%, 
demonstrating exceptional productivity 
in the category.

“This is the KC-390, the aircraft that 
embodies the true meaning of the 
word “perseverance”. Wherever it is, 
there will be the Brazilian State; there 
will be the order and progress of a 
nation that aligns itself with the idea 
that the full development of democ-
racy cannot dispense with inviolable 
sovereignty. Finally, I wish that these 

feelings of “brazilianness” and pride, 
which we now experience, will emerge 
in each citizen, when contemplating 
the skies and verifying that the “wings 
that protect and integrate the country” 
and Embraer are heading united in the 
purpose of ensuring a solid future with 
the strategic stature of our beloved 
Brazil,” said Marcelo Kanitz Dama-
sceno, Lieutenant-Brigadier, Brazil Air 
Force Commander.

Embraer has also begun the delivery 
process to the FAB of the sixth unit of 
the C-390, the first in the FOC configu-
ration. The other aircraft already deliv-
ered to the FAB will now be updated to 
have the certification. In addition, all 
aircraft to be exported will also have 
this certification.

The C-390 Millennium has orders 
from Portugal and Hungary, both NATO 
member countries. The Netherlands, 
also a member of NATO, selected the 
C-390 Millennium in 2022. Embraer’s 
C-390 Millennium multi-mission air-
craft program is setting a new stan-
dard for military airlift and refueling 
capabilities and is a testament to the 
excellence of Brazilian engineering 
and innovation 
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BAE Systems to support Lockheed Martin in £147 million 
F-35 Lightning II fleet support contract with F-35 JPO
Lockheed Martin and BAE Systems will provide air crew, ground crew and mission planning training, tech-
nical and operational support; supply chain and maintenance capabilities.

Lockheed Martin and the F-35 Joint 
Program Office (JPO) have signed 

a contract, named the Lightning Air 
System National Capability Enterprise 
(LANCE) 23-27, to support the United 
Kingdom’s F-35 fleet. The contract, 
valued at approximately £147M, will 
enhance the availability and capability 
of the UK F-35 fleet to conduct combat 
missions worldwide.

Under the LANCE 23-27 contract, 
BAE Systems will serve as the primary 
subcontractor to Lockheed Martin. The 
joint industry team will provide air 
crew, ground crew and mission planning 
training; technical and operational sup-
port; IT support; supply chain manage-
ment and expertise; and maintenance 
capabilities. The capabilities being pro-
vided will not only expand maintenance 
capacity but will also secure more than 
140 UK jobs, mainly at RAF Marham, 
with additional roles contracted within 
the maintenance teams on site.

“The industry team worked closely 
with the Lightning Delivery Team and 
the JPO to provide a contract that will 
support the Lightning Force opera-
tions and the increasing inventory of 
jets. The services and expertise being 
provided via the LANCE effort will be 

integral to the daily operations and 
readiness of the Lightning squadrons 
of the Royal Navy and RAF. We are 
proud to partner with BAE Systems and 
Lightning Team UK and look forward 
to continuing support to the UK’s F-35 
fleet.” Mark Perreault, Sustainment 
Senior Program Manager, Lockheed 
Martin.

The industry team worked closely 
with the Lightning Delivery Team and 
the JPO to provide a contract that will 
support the Lightning Force operations 
and the increasing inventory of jets. The 
services and expertise being provided 
via the LANCE effort will be integral to 
the daily operations and readiness of 
the Lightning squadrons of the Royal 
Navy and RAF.

“We are really proud to be able to 
build on and continue our successful 
delivery of support to the UK Light-
ning Fleet alongside our industry 
partners as part of Lightning Team 
UK,” said Dave Leach, Head of UK F-35 
Sustainment, BAE Systems Air Sec-
tor. “We will support the continued 
growth of the UK Lightning Force over 
the coming years through the provi-
sion of industry skills and expertise 
on the F-35, along with our partner 

Lockheed Martin, whilst pursuing op-
portunities to drive efficiency across 
the broader UK Combat Air Portfolio in 
which BAE Systems has involvement,” 
he further added.

The LANCE contract will introduce 
significant capability enhancements 
critical to the generation of Air Vehicle 
Availability. Adopting lessons from 
the previous two-year ‘Operate and 
Demonstrate’ phase contract, LANCE 23 
offers value for money while increas-
ing the overall scope from the previous 
contract. With BAE Systems as the on-
site lead, wider UK Combat Air portfolio 
synergies will be realized, and a culture 
of Continuous Improvement will be 
fostered.

“The signature of the LANCE contract 
is a significant milestone in the matu-
rity of the UK’s F-35 National Support 
Solution and demonstrates confidence 
in Lockheed Martin and BAE Systems’ 
ability to enable the nation’s critical 
F-35 Freedom of Action capability and 
deliver the necessary support to the UK 
Warfighter. Adopting lessons from the 
previous two year ‘Operate and Demon-
strate’ phase contract, LANCE 23 offers 
value for money, whilst also increasing 
the overall scope from the previous 
contract and introducing significant 
capability enhancements critical to the 
generation of Air Vehicle Availability. 
Additionally, BAES as the on-site lead 
ensures that wider UK Combat Air port-
folio synergies are realised, and drives 
a culture of Continuous Improvement, 
marking out the MOD, US DoD and 
Industry as valued strategic partners.” 
Air Cdre Phil Brooker, Head Lightning II 
Delivery Team & Combat Air Principal 
Engineer, DE&S.

Overall, the LANCE contract marks a 
significant step forward in the UK’s F-35 
National Support Solution, with Lock-
heed Martin and BAE Systems deliver-
ing world-leading combat air platforms 
and critical sustainment services for the 
worldwide F-35 fleet 

The services and expertise being provided via the LANCE effort will be integral to the daily operations and 
readiness of the Lightning squadrons of the Royal Navy and RAF.
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StandardAero secures MRO contract for AE 3007 engines 
powering Brazilian Air Force Embraer ERJ-145 fleet
This exclusive multi-year agreement will see StandardAero provide MRO services for FAB’s AE 3007A 
powered fleet from its Maryville OEM-approved AMC for the AE 3007 family engines.

StandardAero, a leading provider of 
maintenance, repair, and overhaul 

(MRO) services for aviation engines and 
airframes, has been selected by the 
Brazilian Air Force (FAB) to provide com-
prehensive MRO services for the Rolls-
Royce AE 3007 engines that power its 
fleet of Embraer ERJ-145 aircraft. This 
exclusive multi-year agreement will see 
StandardAero provide MRO services for 
FAB’s AE 3007A equipped fleet from 
its Maryville, TN location, which is an 
OEM-approved Authorized Maintenance 
Center (AMC) for the AE 3007 family of 
engines.

The Maryville facility has supported 
the AE 3007 since 1997 and supports 
more AE 3007 engines than any other 
company worldwide. The Brazilian Air 
Force uses the locally made ERJ-145 for 
various operational platforms, includ-
ing liaison transport (C-99A) and VIP 
transport (VC-99A/B/C).

“StandardAero is proud to have been 
entrusted by the Brazilian Air Force with 

support for its fleet of AE 3007 en-
gines,” said Lewis Prebble, President of 
Airlines & Fleets division, StandardAero. 
“Our Maryville facility has provided the 
FAB with transactional AE 3007 support 
for several years, and this new multi-
year contract is an endorsement of the 
level of quality and service provided by 
the team there. StandardAero is com-
mitted to meeting and exceeding the 
FAB’s expectations, and we look forward 
to supporting the FAB for many years to 
come,” he further added.

StandardAero is the only U.S.-based 
AE 3007 AMC with full approval for 
all variants, including the AE 3007A 
(ERJ-145 family), AE 3007 (Citation X), 
and the AE 3007H (supporting the U.S. 
Government’s Global Hawk family). 
The company has extensive in-house 
repair capabilities for the engine, which 
enables it to provide customers with 
industry-leading turn times, lower 
engine operating costs, and world-class 
customer support.

In addition to supporting the Rolls-
Royce AE engine family, the Maryville 
facility also services the AE 1107 
turboshaft engine that powers the Bell-
Boeing V-22 Osprey tiltrotor aircraft. In 
conjunction with the company’s Win-
nipeg, MB facility, the Maryville facility 
also supports the AE 2100 turboprop 
that powers the Leonardo C-27 Spartan, 
the Lockheed Martin C-130 J/LM-100J 
Super Hercules, and the Saab 2000 
regional aircraft. The Maryville facil-
ity also supports the MT7 marine gas 
turbine for the U.S. Government that 
powers the Textron LCAC 100-class-
Ship-to-Shore Connector (SSC).

StandardAero supports operators from 
across Brazil from its Regional Turbine 
Center (RTC) in Belo Horizonte, MG. The 
RTC services a broad range of engine 
and auxiliary power unit (APU) plat-
forms, including the Honeywell TFE731, 
HTF7000, and GTCP 36, plus the Pratt & 
Whitney Canada PT6A, PW100, PW500, 
and JT15D 
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Boeing secures $184 million KC-46A Upgrade 
Contract from U.S. Air Force
The Boeing KC-46A aircraft upgrade for the U.S. Airforce includes line-of-sight and beyond-line-of-sight 
communications technologies with anti-jamming and encryption features.

Boeing has been awarded a $184 
million contract by the U.S. Air Force 

to upgrade the KC-46A’s advanced 
communications capabilities through a 
Block 1 upgrade. The upgrade includes 
line-of-sight and beyond-line-of-sight 
communications technologies with 
anti-jamming and encryption features. 
The enhanced connectivity and data 
integration provided by the KC-46A 
will improve battlespace situational 
awareness for joint and allied forces. 
The upgrade will further expand the 
tanker’s battlespace network capabili-
ties, including Advanced Battle Manage-
ment System integration.

Boeing has delivered 69 KC-46A 
tankers to the U.S. Air Force and two to 
the Japan Air Self-Defense Force. The 
aircraft has been approved by the U.S. 
Air Force Air Mobility Command for 
global combat operations since 2022. 

The KC-46A has already demonstrated 
its ability to provide more secure 
communications and data integration 
than any tanker, giving the crew and 
fleet situational awareness for real-time 
decision-making. Its ability to deliver 
data as well as fuel to the joint force 
has transformed the role of the tanker 
for the 21st century.

James Burgess, Vice President and 
KC-46 program manager, Boeing said, 
“This upgrade demonstrates long-term 
investment from Boeing and the Air 
Force. The KC-46A is built to integrate 
cutting-edge capabilities directly into 
the DNA of the aircraft as the needs of 
the mission evolve.”

Boeing builds KC-46A aircraft on the 
767 production line in Everett, Wash., 
supported by a supplier network 
of about 37,000 American workers 
employed by more than 650 businesses 

throughout more than 40 U.S. states. 
The company is also on contract to 
deliver four KC-46A tankers to the Israel 
Air Force.

Boeing is a leading global aerospace 
company that develops, manufactures 
and services commercial airplanes, 
defense products and space systems for 
customers in over 150 countries. The 
company is committed to innovating for 
the future, leading with sustainability, 
and cultivating a culture based on its core 
values of safety, quality and integrity.

As the KC-46A continues to evolve and 
expand its capabilities, it is expected 
to play a critical role in joint and 
allied operations around the world. 
The company’s investment in long-
term capabilities is a testament to its 
commitment to supporting the U.S. Air 
Force and its allies in achieving their 
missions 
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EXECUTIVE IN FOCUS

Safran announces latest leadership appointments
The appointments of Saudo, Goubet, and Bastin are expected to strengthen Safran’s position in their re-
spective areas and help it to continue to grow and innovate in the years to come.

Safran Electronics & Defense, a lead-
ing provider of advanced electron-

ics and defense systems, announced 
today the appointment of three new 
Chief Executive Officers to its subsidiary 
companies. Franck Saudo will take on 
the role of CEO for Safran Electronics & 
Defense, while Cédric Goubet will be-
come CEO of Safran Helicopter Engines 
and François Bastin will become CEO of 
Safran Landing Systems.

The appointments of Saudo, Goubet, 
and Bastin are expected to strengthen 
the company’s position in these areas 
and help it to continue to grow and in-
novate in the years to come.

Safran announces three Executive 
Committee appointments, effective 
today:

•Franck Saudo was named CEO of 
Safran Electronics & Defense. He suc-

ceeds Martin Sion who becomes CEO of 
ArianeGroup, a JV of Safran and Airbus

•Cédric Goubet appointed CEO of 
Safran Helicopter Engines, replacing 
Franck Saudo

•François Bastin named CEO of Safran 
Landing Systems, succeeding Cédric 
Goubet

Franck Saudo, who has been a member 
of the group’s Executive Committee, 
succeeds Martin Sion, who was recently 
appointed CEO of ArianeGroup. Saudo 
has had a successful career, starting in 
the French Ministry of Finance in 2003, 
before moving to Safran in 2011. He has 
held several senior positions, including 
CEO of Safran Transmission Systems 
and Safran Helicopter Engines.

Goubet, who has also been a mem-
ber of the group’s Executive Commit-
tee, succeeds Saudo as CEO of Safran 

Helicopter Engines. He has a wealth of 
experience, having worked as an advi-
sor to French ministers, chief of staff 
for President Nicolas Sarkozy, and in 
several senior positions at Safran.

Bastin, who also joins the group’s 
Executive Committee, takes over as CEO 
of Safran Landing Systems from Goubet. 
Bastin has spent his entire career at 
Safran, having joined the company in 
1997. He has held a number of senior 
positions, including Vice President of 
CFM Programs at Safran Aircraft Engines 
and Executive Vice President of CFM 
International.

Safran is a global leader in aerospace 
and defense, with a presence in more 
than 60 countries. The company’s 
products and services include aircraft 
engines, avionics, landing gear, and 
defense systems 
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Date Event Venue

18-20 April 2023 MRO AMERICAS Atlanta, GA, USA

25-27 April 2023 ATCA Technical Symposium Atlantic City, NJ, USA

25-27 April 2023 IATA World Cargo Symposium 2023 Atlantic City, NJ, USA

02-04 May NBAA Maintenance Conference Hartford CT

03-05 May 2023 Rotorcraft Asia and Unmanned 
Systems Asia 2023 Singapore

16-18 May 2023 IATA Ground Handling Conference Abu Dhabi

17-18 May 2023 MRO AUSTRALASIA Brisbane, Australia

17-18 May 2023 Asia Connect MRO Istanbul

23-25 May 2023 NBAA – EBACE Geneva

01-03 June 2023 FRANCE Air Expo France

07-08 June 
2023 ELTF EUROPE London, UK

14-15 June 2023 Dubai Heli Conference 2023 Dubai

04 Sept 2023 Airport Innovation conference Riyadh

13-14 Sept 2023 AERO-ENGINES EUROPE Madrid, Spain

25-27 Sept 2023 Airspace Integration Congress Madrid, Spain

26-27 Sept 2023 Helitech Expo London

26-28 Sept 2023 World Aviation Festival Portugal

26-28 Sept 2023 MRO ASIA-PACIFIC Singapore

17-19 Oct 2023 NBAA- BACE Las Vegas, NV

01-03 Nov 2023 ATCA Global Conference & Expo Washington, DC, USA

13-17 Nov 2023 Dubai Airshow 2023 DWC, Dubai

14-15 Nov 2023 Aerospace Tech Week Americas Atlanta, USA

06 - 08 Dec 
2023 Air Expo India Indira Gandhi Intl 

Airport-New Delhi

17-18 April 2024 Aerospace Tech Week Europe Munich, Germany

2023-2024


