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Bell Textron Inc., a Textron Inc. com-
pany, announced that SECO Interna-

tional has signed a purchase agreement 
for a Bell 505 helicopter and has been 
appointed as the first Japan dealer for 
the Bell 505.

This sale follows the letter of intent 
that SECO International signed in 2015 
for 10 Bell 505s, which Bell has since de-
livered. Founded in 1983, SECO Interna-
tional operates a fleet of light helicopters 
and manages private owners’ aircraft 
with full operational support through its 
facility at Nagoya Airport.

Jose Jacinto Monge, Managing Director, 

Asia Pacific, Bell said “We are honored 
by the confidence that SECO Interna-
tional continues to show in the Bell 505 
through the purchase of its 11th aircraft 
and by becoming the first Bell 505 dealer 
in Japan. We look forward to deepening 
our relationship with SECO International 
and providing support to grow their 
business with the Bell 505 in Japan.”

The first Bell 505 was delivered in 2017, 
and currently there are 300 aircraft in 
operation across six continents, logging 
more than 70,000 global fleet hours. In 
2018, Bell delivered four Bell 505 heli-
copters to the Japan Coast Guard, which 

uses the aircraft as its basic helicopter 
trainer.

The Bell 505 is ideal for private charters, 
corporate executives, medical evacua-
tions, utilities, public safety, pilot train-
ing and more. The light single-engine 
helicopter offers a rare combination of 
rugged high performance, superior fuel 
efficiency, and a low cost of acquisition 
and operation. With the only dual-chan-
nel FADEC engine in its class, the helicop-
ter has plenty of power at high altitudes. 
Additionally, the high-tech G1000H NXi 
all-glass flight deck and panoramic win-
dows provide great visibility.
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High demand for HondaJet leads to its 200th 
delivery milestone
Honda Aircraft began their deliveries in 2015 after receiving their Type certification from FAA.

Honda Aircraft marked a major mile-
stone with the delivery of its 200th 

HondaJet. They began their first Honda-
Jet deliveries soon after the clean-sheet 
aircraft received its Type Certification 
from the Federal Aviation Administration 
(FAA) in December 2015. In May 2018, the 
company introduced the HondaJet Elite, 
with an extended range of 1,437 nm, new 
avionics features, and new styling. In 
May 2021, the company announced new 
upgrades to the design with the Honda-
Jet Elite S, which increased the aircraft’s 
maximum takeoff weight by 200 lbs. and 
added new avionics features to further 
expand operational capability and reduce 
pilot workload to maximize safety. The 
HondaJet has been certified in over 13 
countries, with total flight hours over 
98,000.

Honda Aircraft Company’s Presi-
dent and CEO Michimasa Fujino said, 
“Since 2017, the HondaJet has been the 
most delivered aircraft in its class, and 
we continue to see high demand for 
the aircraft, thanks to its unmatched 
performance, comfort, efficiency and 
innovative design. The delivery of the 
200th HondaJet is a reflection of its 
superior capabilities and reliability, 
as well as the extraordinary customer 
support of our team members. We will 
remain committed to our customers 
by ensuring that the HondaJet Elite S 
continues to set a new standard in busi-
ness aviation.”

The HondaJet Elite S is the faster, 
farthest and highest-flying plane in its 
class. The Honda Jet Elite S incorporates 
Honda Aircraft’s many technologi-

cal innovations, including the unique 
Over-The-Wing Engine Mount (OTWEM) 
configuration, Natural Laminar Flow 
nose wing, and composite fuselage. The 
aircraft is also powered by the GE Honda 
Aero Engines HF120.

All these advancements contribute 
to the aircraft’s superior performance, 
unparalleled efficiency and maximized 
fuselage space, making the aircraft’s 
cabin the largest in its class. The Hon-
daJet Elite S cabin features a full-service 
galley, a private lavatory with optional 
belted seat and an industry first Bon-
giovi sound system. The aircraft sets 
the standard ins safety and human-
machine interface technology with 
an ergonomically designed cockpit 
and highly customized Garmin G3000 
avionics suite.

MRO NEWS
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Iraqi Airways acquire’s its first A220-300
Iraqi Airways will emerge as one of the first airlines to function the A220 in the Middle East region.

Iraqi Airways, the national carrier of 
Iraq, receives its first out of five A220-

300 aircraft from Mirabel, Canada. Upon 
entry into service, Iraqi Airways will be-
come one of the first airlines to operate 
the A220 in the Middle East region.

With the A220, Iraqi Airways will benefit 

from the aircraft’s exceptional technical, 
economic and environmental perfor-
mance. Iraqi Airways’ A220-300 features a 
modern and highly comfortable dual-
class cabin that seats 132 passengers; 12 in 
business class and 120 in economy class. 
The state of the art aircraft will play an 

integral part of Iraqi Airways fleet renewal 
and modernization plan.

As of the end of November 2021, over 
180 A220s had been delivered to 13 oper-
ators, from Asia, North America, Europe, 
Africa and the Middle East – proving the 
great versatility of Airbus’ new genera-
tion single-aisle family member.

The A220 is the only aircraft purpose-
built for the 100-150 seat market and 
brings together state-of-the-art aerody-
namics, advanced materials and Pratt & 
Whitney’s latest-generation PW1500G 
geared turbofan engines. Featuring a 
50% reduced noise footprint and up to 
25% lower fuel burn per seat compared 
to previous generation aircraft, as well 
as around 50% lower NOx emissions 
than industry standards, the A220 is a 
great aircraft for regional as well as long 
distance routes operations.

MRO NEWS

The state of the art aircraft will play an in-
tegral part of Iraqi Airways fleet renewal 
and modernization plan.
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Allegiant Air places 
orders for 50 Boeing 
737 MAX Jets with 
options for 50 more
Order of smallest model 737-7 and high-capac-
ity 737-8-200 expected to reduce carrier’s fuel 
use by 20%.

MRO NEWS

U. S. carrier Allegiant Air and Boeing has announced an 
order for 50 737 MAX jets, with options for 50 additional 

airplanes. In Boeing’s first U.S. ultra-low cost carrier (ULCC) 
deal, Allegiant selected two models the 737-7 and 737-8-200 in 
the 737 MAX family, which provide the lowest seat-mile costs 
for a single-aisle airplane and high-dispatch reliability.

Maurice J. Gallagher, Jr., Allegiant chairman and CEO said, 
“Our approach to fleet has always been opportunistic, and this 
exciting transaction with Boeing is no exception. While the 
heart of our strategy continues to center on previously-owned 
aircraft, the infusion of up to 100 direct-from-the-manufactur-
er 737s will bring numerous benefits for the future – including 
flexibility for capacity growth and aircraft retirements, signifi-
cant environmental benefits, and modern configuration and 
cabin features our customers will appreciate.”

The 737-7 provides low-operating costs that enable carriers 
to open new routes with less economic risk, and the larger 
737-8-200 offers added revenue potential and is right-sized 
for ULCC market expansion. Compared to Allegiant’s current 
fleet, the new 737 models will reduce fuel use and carbon 
emissions by 20%. With commonality and improved fuel 
efficiency, the 737 MAX family enables airlines to optimize 
their fleets across a broad range of missions.

“We are thrilled that Allegiant has selected Boeing 
and the 737 MAX as they position themselves for future 
growth, improved efficiency and operational cost perfor-
mance. This deal further validates the economics of the 737 
MAX family in the ULCC market and we’re excited to stand 
alongside Allegiant as they integrate these new airplanes 
into their fleet“, said Stan Deal, Boeing Commercial Air-
planes President and CEO.

Allegiant currently operates a fleet of 108 Airbus A319 
and A320 airplanes. Allegiant will also utilize a suite of 
Boeing Global Services digital tools to further enhance 
operational efficiency.

Boeing and Allegiant will partner on entry-into-service 
support, enabling a smooth transition as the carrier adds 
the 737 into its operation.

Boeing develops, manufactures and services commercial 
airplanes, defense products and space systems for cus-
tomers in more than 150 countries. As a top U.S. exporter, 
the company leverages the talents of a global supplier 
base to advance economic opportunity, sustainability and 
community impact. Boeing’s diverse team is committed 
to innovating for the future and living the company’s core 
values of safety, quality and integrity.

+7 495 108-51-43, mroRussia.ru/eng
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Four Boeing 777 Freighters acquired by 
Atlas Air Worldwide
Global cargo carrier’s first direct purchase of 777 Freighter will grow its fleet to 18 777s.

Boeing and Atlas Air Worldwide an-
nounced an order for four 777 Freight-

ers. The order, placed in December, rounds 
out a record-setting 2021 for Boeing’s 
freighter family including new-production 
and converted models. Boeing has forecast 
the global freighter fleet can grow by 70% 
in the next 20 years, with freight carri-
ers such as Atlas Air supporting a rapidly 
expanding global e-commerce business 
and evolving supply chains.

John W. Dietrich, Atlas Air Worldwide 
president and CEO said  “We are excited 
to expand our fleet and service offerings 
for our existing and prospective custom-
ers with these four new 777s. With the 
best team in the industry as well as our 
focus on innovation and prudent fleet 
management, Atlas is serving the evolv-
ing needs of the global supply chain and 
delivering value for our customers”.

Boeing’s market-leading 777 Freighter 
is the world’s largest, longest-range and 
most capable twin-engine freighter, 
with the lowest trip cost and highest 
reliability of any large freighter. With 

a range of 4,970 nmi (9,200km), the 777 
Freighter can carry a maximum rev-
enue payload of 102 tonnes (224,900 lb), 
while reducing fuel use and CO2 emis-
sions compared to prior airplanes. This 
capability and exceptional efficiency 
translate into significant savings for 
cargo operators, with fewer stops and 
associated landing fees.

“We are honored that Atlas Air World-
wide, as a global leader in airfreight, has 
once again selected to grow with Boeing 
and our freighter family. These new 
777 Freighters provide Atlas with more 
capacity, fuel efficiency and operational 
flexibility for its customers, As air cargo 
demand continues to grow, we’re confi-
dent that the efficiency, capability and 
flexibility of our freighter family will 
meet customer needs now and in the fu-
ture.” said Ihssane Mounir, Boeing senior 
vice president of Commercial Sales and 
Marketing.

Through November, Boeing had 
surpassed the previous freighter record 
including 80 orders for new production 

freighters and more than 80 orders for 
converted models. The company will an-
nounce full-year 2021 orders and deliver-
ies on January 11.

Atlas Air currently has 14 777s and 
is the world’s largest operator of 747 
Freighters, with 49 in its fleet. These 
two models, in particular, are designed 
to partner seamlessly, enabling opera-
tors to transfer tall and outsized cargo 
loads easily between the two on 3-meter 
(10-foot) tall pallets. The cargo and pas-
senger carrier also operates a fleet of 767 
and 737 airplanes.

As a leading global aerospace company, 
Boeing develops, manufactures and 
services commercial airplanes, defense 
products and space systems for customers 
in more than 150 countries. As a top U.S. 
exporter, the company leverages the tal-
ents of a global supplier base to advance 
economic opportunity, sustainability and 
community impact. Boeing’s diverse team 
is committed to innovating for the future 
and living the company’s core values of 
safety, quality and integrity. 

Adding capacity to meet growing e-
commerce and express cargo demand.
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Client demands soar, Aviator invests in new 
and sustainable Ground Support Equipment
Currently, a large part of Aviator’s GSE is already electric, yet we always strive to buy electric GSE when 
possible, which will increase the number of our sustainable machinery significantly.

Aviator Airport Alliance recently 
acquired new Ground Support 

Equipment (GSE) to sustain the growing 
demand of ground handling services. 
Currently, Aviator has 1297 GSE units not 
counting dollies and trollies, 70 percent 
is in Sweden and Norway, where the 
company has the most stations. The 
introduction of the new GSE marks Avia-
tor’s next step towards more sustainable 
and eco-friendly operations, under the 
company’s sustainability plan.

Jo Alex Tanem, CEO of Aviator Airport 
Alliance said, “The need for new and 
improved GSE was mainly driven by 
the requirements of new and existing 
clients. 2021 was a truly successful year 
for Aviator, with a great deal of new 
partnerships established as well as 
prolonging existing contracts. To meet 
the needs and demands of our clients, 
who expect quality and professionalism 
every step of the way, we have invested 
in a high amount of new equipment. 
Currently, a large part of Aviator’s GSE is 
already electric, yet we always strive to 

buy electric GSE when possible, which 
will increase the number of our sustain-
able machinery significantly over the 
years to come. We have a great relation-
ship with such well-known manufactur-
ers in the GSE market like Kalmar Motor, 
Mulag, JBT, Vestergaard, Mallaghan, and 
providers as TCR and HiSERV thus I have 
no doubt that our sustainable GSE with-
out problems will be the majority in our 
fleet within the short term.”

Johan Selen, Aviator GSE Repair Shop 
manager said, “Currently the number of 
GSE units in our other serviced coun-
tries, Denmark and Finland, amounts to 
380, yet we plan to introduce new equip-
ment to meet our customers’ planned 
growth.”

Magnus Söderberg the Business 
Improvement Director of Aviator said, 
“Electrical ground handling machinery 
saves the company on fuel costs and 
lowers our environmental impact. For 
example, Kalmar Motor, TBL190 Electric 
Pushback/Towing tractor that will reach 
us in 2022, will allow us to save approxi-

mately 30 000 litres of Diesel, which 
corresponds to around 80 000 kg CO2. 
Additionally, such GSE allows us to oper-
ate equipment in closed gate areas with 
zero-emission, no small particle pollu-
tion, and with practically eliminated 
equipment noise. In addition, we will 
save a lot in service and maintenance 
as the newer machines do not require 
service as frequently.”

“At the moment, our biggest challenge 
is de-icing. Doing de-icing procedures on 
just electricity becomes an issue, as a lot 
of electricity is required to heat the de-
icing liquid. But I believe that in no time 
we will have efficient electric equipment 
that will be able to do that without an 
issue.” added Jo Alex Tanem

Aviator Airport Alliance is a full-
range provider of aviation services at 15 
airports across the Nordics and a family 
member of one of the largest aerospace 
service groups Avia Solutions Group. 
Aviator is ambitious about sustainable 
operations and strives to be carbon neu-
tral in about 5 years.

The introduction of the new GSE marks 
Aviator’s next step towards more sustain-
able and eco-friendly operations, under 
the company’s sustainability plan.
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How Parts Suppliers Can 
Win POs & Support Airlines 
& MROs with Automated 
Buying

A lot has been covered and discussed 
(ourselves included) about how 

technology, data and algorithms are 
driving the aviation industry supply 
chain forward by reducing costs and 
driving efficiency for buyers. However, 
that’s just one side of the ecosystem. 
These same tools can also benefit suppli-
ers, while supporting airlines and MROs, 
creating a true win-win scenario. Here’s 

how suppliers can also benefit from 
automated buying. 

Getting More Demand
Traditionally a lot of legwork goes into 

winning a purchase order. Sales teams 
need to be constructed and deployed, 
relationships have to be built and a lot 
of labor-intensive work needs to hap-
pen with each part requirement being 

processed sequentially. And this is only 
if suppliers have enough market insight. 

Often suppliers are dependent on “trib-
al knowledge,” meaning that if it’s this 
part that the buyer is purchasing then 
this and that supplier is invited to the 
RFQ, if it’s another part, then a different 
supplier is invited, etc. With automated 
buying suppliers can be configured to 
receive all relevant demand. 

This is especially useful for suppliers 
coming out with a new product line 
or carrying different products. Instead 
of relying on a buyer remembering or 
learning to invite a supplier to an RFQ, 
suppliers simply have to activate a new 
set of part numbers to receive new 
demand and not miss out on any op-
portunities. 

Airlines encode their logic into algo-
rithms to process thousands of part 
requirements simultaneously, which 
also means a greater amount of sell-
ing opportunities for suppliers at a 
much higher velocity. Machines can run 
purchasing at a rate 10-100x faster than 
traditional manual processes. 

Suppliers can get a lot more results 
with less effort by leveraging these 
automated demand channels. Best of all, 
given the volume of POs, a compound 
effect can quickly be realized. 

Selling Parts Packages
There’s another huge opportunity for 

stock-carrying suppliers. Not only will 
these suppliers be quoted more often by 
the algorithms because they offer more 
readily available parts, but these suppli-
ers can sell more parts packages. 

This is because airlines look to reduce 
logistics complexities and lessen their 
environmental impact by packaging as 
many parts as possible in a single order. 
Therefore, airlines are likely to purchase 
from suppliers with the most readily 
available parts, even if it might happen 
to be more expensive than purchasing 
each of the parts individually. 

This also builds a relationship with 
and positions these suppliers well for 
future purchases from these airlines 
since they know they can be relied on to 
fulfill packaged orders and reduce their 
amount of transactions. 

Automating the Quote Process
Not only can automated buying in-
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crease revenue for suppliers, it can also 
save them an incredible amount of time, 
increasing overall efficiency and freeing 
up time to focus on the most important 
opportunities. 

This is especially useful for low-value, 
high-volume C&E parts, which can be 
tedious and very time consuming to 
process. These low-cost transactions 
which need little to no human inter-
vention should be carried out auto-
matically. 

The other benefit of automating the 
quoting process is that suppliers are 
afforded dynamic pricing opportunities. 
This allows suppliers to create buyer-
specific pricing based on the customer 
(on criteria such as price, lead time, loca-
tion, past transactions, etc.). This creates 
a win-win scenario as it provides buyers 
with relevant quotes.

Improving Stock Turnaround Time

Speaking of improving the entire sup-
ply chain, one of the aspirations of the 
aviation industry is to move towards 
Just-in-Time Inventory/Purchasing. The 
only way for this to occur is by leverag-
ing new technologies such as automated 
buying. 

We’ve already started to see the 
industry shift out of necessity. Because 
of COVID, airlines have been trying to 
reduce as many costs as possible, which 

includes buying and stocking as few 
parts as possible. 

Because of this, their safety stock levels 
are low. This creates an opportunity for 
suppliers who can support airlines with 
shorter lead times.

Stock carrying suppliers can accelerate 
the industry’s move towards Just-in-
Time Inventory (while becoming a 
favored supplier of airlines) by providing 
much faster service (by having the parts 
and shipping them right away) than 
what’s traditionally expected. 

Here lies another win-win scenario. 
This means that airlines can stock less 
parts while suppliers advantageously 
position themselves to win more POs. 

Technology will be the catalyst to move 
the aviation industry forward. Specifi-
cally automated buying holds the key for 
suppliers and buyers alike. Through mu-
tually beneficial tools and partnerships a 
greater supply chain can be had for all. 

Erkki Brakmann, ( CEO at SkySelect)

ATM
NONSTOP

Safety and policy must keep up with the fast pace of technology and the rapid influx of new entrants 
and business models in the NAS. Network with colleagues, clients, and prospects. View live presentations with
leaders from across government and industry. The airspace is changing and so are we. 
Won’t you join us?

February 7-9, 2022

www.atca.org/annual

We’ll help you keep pace.

COMPANY SPOTLIGHT
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Dassault Falcon’s Merignac service centre 
celebrated its fifth anniversary

GA Telesis debuts GAT Logistics Solutions 
optimize each link of supply chain

The 7,500 sq meter, six-bay facility has been operating at maximum capacity for most of that time and has com-
pleted 35 of the 53 Falcon 7X C-checks.

GATLSG has a globally positioned team and robust network providing air, sea, and inland freight customers 
with customized worldwide door-to-door services.

Dassault Falcon Service Mérignac, the 
Falcon factory service center adja-

cent to Dassault Aviation’s final assembly 
facility near Bordeaux recently celebrated 
their fifth year in operation. DFS Méri-
gnac opened in 2016 to serve large-cabin, 
long-range Falcon 7X and 8X trijets. The 
7,500 sq meter, six-bay facility has been 
operating at maximum capacity for most 
of that time and has completed 35 of the 
53 Falcon 7X C-checks accomplished by 
DFS over that period.

The C-check is the most extensive 
inspection operation, and for a Falcon 

7X takes a minimum of six weeks to 
complete. It is performed after every 
eight years or 4,000 hours of service and 
is often accompanied by additional up-
grades such as complete paint, Satcom 
Ka-band installation, avionics retrofits or 
refurbishment work. 

Staffed by a crew of 62, the Mérignac 
center is equipped to handle structural 
repair, cabin refurbishment and modi-
fications, avionics upgrades, carpentry 
and paintwork, in addition to heavy 
maintenance. It is now being expanded 
to service additional models, including 

the Falcon 900EX EASy and 2000EX EASy 
and Dassault’s new extra-widebody Fal-
con 6X, due to enter operation in 2022.

Jean Kayanakis, senior vice president, 
worldwide Falcon customer service & 
service center network said, “The Méri-
gnac facility has proved indispensable in 
multiple ways. It has helped taking some 
of the heavy maintenance load off DFS’s 
busy Paris/Le Bourget facility. Besides, as 
the service facility most closely linked to 
our production and engineering teams, 
it is ideally suited to resolve complex 
maintenance issues. With the Dassault 
Aviation customer service organization 
now relocated from Paris to Mérignac, 
the service center has also become a 
resource for supporting maintenance 
solutions worldwide. Customers also 
appreciate its location just outside the 
attractive city of Bordeaux.” 

Dassault Aviation operates 40 fac-
tory service centers and 20 authorized 
service facilities around the world. This 
capability, reinforced by the acquisition 
of the TAG and ExecuJet MRO networks, 
has helped make the company the num-
ber one OEM for customers.

GA Telesis, LLC debuts GAT Logistics 
Solutions Group LLC (“GATLSG”), a 

wholly-owned global freight forwarding 
subsidiary that offers a complete portfo-
lio of logistics services to the aerospace 
industry and time-critical verticals 
including healthcare, technology, retail, 
and beyond.

Dr. Andreas Bauer, Senior Vice Presi-
dent & TSA Security Coordinator said, 
“Quality, budget, flexibility, and regula-
tory requirements are all factors in our 
logistics solutions, enabling our custom-

ers to tackle the challenges of the fast-
paced industries we serve. To maximize 
return on investment, GATLSG examines 
supply chain demands and leverages the 
scale of our air, ocean, land, multimodal, 
and project cargo services to execute a 
strategy that leads to on-time deliveries 
and ultimately, customer success,”

Jessica Matthews, Managing Director, 
GAT Logistics Solutions Group said, “We 
offer our clients a complete portfolio of 
integrated logistics solutions committed 
to optimizing each link of their supply 

chain. In addition, we design freight for-
warding solutions our customers have 
come to trust and rely on to simplify 
worldwide logistics and facilitate trade.”

GATLSG has a globally positioned 
team and robust network providing air, 
sea, and inland freight customers with 
customized worldwide door-to-door 
services. The new freight forwarding 
business offers cost-effective logistics 
solutions to solve customers’ transport 
challenges from domestic to cross-bor-
der needs worldwide.
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The two AW169 will further expand the offshore transport capabilities of Fal-
con Aviation Services for energy transport service opportunities in Africa.

Leonardo and Falcon Aviation Services sign 
LoI for two AW169 for offshore transport
The AW169 is a versatile, new generation twin engine light intermediate category helicopter that has 
been designed in response to the growing market demand for an aircraft that delivers high performance, 
meets all the latest certification standards.

Volga-Dnepr Technics Moscow receives approval for 
providing Boeing 777-200/300 (GE 90) maintenance
AirBridgeCargo, which received its first Boeing 777 freighter last year, still remains our key customer.

MRO NEWS

Leonardo and Falcon Aviation Services 
signed a Letter of Intent to procure 

two latest generation AW169 light inter-
mediate twin engine helicopters. The air-
craft are intended to further expand the 
offshore transport capabilities of Falcon 
Aviation Services for energy transport 
service opportunities in Africa.

As the global launch operator for the 
offshore-configured AW169, Falcon 
Aviation Services already uses a total 
of five aircraft of this type for offshore 
and VVIP duties in the UAE and abroad. 
The first AW169, introduced into service 
by Falcon Aviation Services, is the fleet 
leader with around 2,700 flight hours 
logged to date out of a total of more 
than 100,000 across a global fleet of over 
130 AW169s across all operators. Falcon 
Aviation is a leading player in the region 
and a prime partner of Leonardo with 
its fleet of 14 helicopters, which includes 
AW169s, five AW189 super-medium air-
craft and four AW109 Grand/GrandNew 
light twins. 

The introduction of the new gen-
eration AW169 and Falcon Aviation 
Services’ expertise is allowing the 

organisations served in the market to 
benefit from a significant leap forward 
in the level of service and safety, which 
support the oil and gas industry and 
transport missions. 

A versatile, new generation twin 
engine light intermediate category 
helicopter, the 4.6/4.8 tonne AW169 has 
been designed in response to the grow-
ing market demand for an aircraft that 

delivers high performance, meets all the 
latest certification standards and has 
multi-role capabilities. Orders and op-
tions for more than 290 AW169 helicop-
ters have been signed around the world 
to date for a wide range of applications 
including energy industry support, 
air ambulance, executive/corporate 
transport, law enforcement, utility, fire-
fighting and government duties.

Volga-Dnepr Technics Moscow, MRO 
provider of foreign aircraft main-

tenance in Russia, received Bermuda 
Civil Aviation Authority (BCAA) ap-
proval for Boeing 777-200/300 (GE 90) 
maintenance provision at Domodedovo 
(Moscow) and Krasnoyarsk airports.

The company, which initially received 
BCAA approval for the Boeing 777-
200/-300 (GE 90) maintenance in May 
2019, now can provide maintenance 
of this aircraft type at three stations 
in Russia Domodedovo, Sheremetyevo, 
and Krasnoyarsk. The range of services 

provided covers line maintenance, 
routine works and defect rectification 
and at Sheremetyevo airport VDTM 
can perform more complex works up 
to 5A-check.

“AirBridgeCargo, which received its 
first Boeing 777 freighter last year, still 
remains our key customer. Since 2019, 
we have trained more than 50 special-
ists of all line maintenance stations to 
provide high-quality MRO services. Part 
of the staff has been trained at our Avia-
tion Training Center. We are confident 
that our customers operating Boeing 

777 will appreciate the new capabilities 
of our company, and we will be able to 
expand our customer portfolio” said 
Konstantin Surkov, CEO of Volga-Dnepr 
Technics Moscow.

VDTM company, a part of the Volga-
Dnepr Group, has been active in the 
Russian MRO market since 2009, and 
constantly strives to expand the range 
of services provided according to the 
customer needs. VDTM provides main-
tenance of aircraft types of the largest 
foreign manufactures such as Boeing 
and Airbus.



www.mrobusinesstoday.com 11Jan 15, 2022

Air France and KLM to open their global network of 250 
destinations to Indigo customers

Aviation Capital expands their portfolio with latest 
fuel-efficient A220 and A320neo

The codeshare, which is subject to government approval, is set to start in February 2022.

These highly advanced aircraft will enhance ACG’s strategic objective to offer our airline customers the most 
modern and fuel-efficient aircraft available.

AGREEMENTS

Air France-KLM recently signed a 
codeshare agreement with Indian 

low-cost carrier Indigo Airlines. The 
codeshare, which is subject to govern-
ment approval, is set to start in February 
2022 and would allow Air France-KLM 
to offer its customers access to 25 new 
Indian destinations.

Indigo official commented, “On 
departure from the Indian provinces, 
Air France and KLM will open up their 
global network of over 250 destinations 
to Indigo customers, with more than 120 
destinations in Europe and about 50 in 
the Americas.”

Air France currently operates flights to 
the Indian cities of Delhi, Mumbai, Chen-
nai and Bengaluru from Paris-Charles de 
Gaulle airport, while KLM serves Delhi 
and Mumbai from Amsterdam.

Indigo Airlines also has codeshare 
agreements with Turkish Airlines, Qatar 

Airways and American Airlines. Mean-
while, Air France-KLM recently signed 
a codeshare agreement with Skyteam 
alliance member ITA Airways, opening 
up 12 destinations in Italy and southern 

Europe to its passengers.
There are currently limited passenger ser-

vices between India and 32 countries, with 
France and the Netherlands operating ‘air 
bubble’ arrangements with the country.

Aviation Capital Group recently 
signed an MoU for 20 A220s and 

a firm contract for 40 A320neo Family 
aircraft, of which five are A321XLRs. The 
A220 is the only aircraft purpose-built 
for the 100-150 seat market and brings 
together state-of-the-art aerodynam-
ics, advanced materials and Pratt & 
Whitney’s latest-generation PW1500G 
geared turbofan engines. Featuring a 
50per cent reduced noise footprint and 
up to 25per cent lower fuel burn per 
seat compared to previous generation 
aircraft, as well as around 50per cent 
lower NOx emissions than industry 
standards, the A220 is a great aircraft 
for regional as well as long distance 
routes operations.

Thomas Baker, CEO and President of 
ACG said, “We are delighted to expand 
our portfolio with additional A220 and 
A320neo Family aircraft.  These highly 

advanced aircraft will enhance ACG’s 
strategic objective to offer our airline 
customers the most modern and fuel-
efficient aircraft available.”

Christian Scherer, Chief Commercial 
Officer and Head of Airbus International 
said, “The order is another gratifying 
endorsement of our single aisle products 
by one of the world’s premier aircraft 
asset managers, ACG and the Tokyo Cen-
tury Group. It also forcefully confirms 
the A220 as a growingly desirable air-
craft and investment in the commercial 
aviation landscape. We congratulate and 
thank ACG for its decision to select both 
the A220 and A320neo Families.”

The A320neo Family is the most suc-
cessful commercial aircraft family ever 
and displays a 99,7 per cent operational 
reliability rate. The A320neo Family 
incorporates the latest technologies 
including new generation engines and 

Sharklet wing tip devices, while offering 
unmatched comfort in all classes as well 
as Airbus’ 18-inch-wide seats in econ-
omy as standard. The A320neo Family 
provides operators with at least a 20per 
cent reduction in fuel consumption and 
CO2 emissions. The A321XLR version 
provides a further range extension to 
4,700nm. This gives the A321XLR a flight 
time of up to 11 hours, with passengers 
benefitting throughout the trip from 
Airbus’ award-winning Airspace interior, 
which brings the latest cabin technology 
to the A320 Family.

Aviation Capital is a global full-service 
aircraft lessor and wholly owned by To-
kyo Century Corporation. With this order 
ACG is supporting the recently launched 
multi-million-dollar ESG fund initiative 
by Airbus that will contribute towards 
investment into sustainable aviation 
development projects.
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Airlines restructuring maintenance to 
streamline business

Aviation industry especially airlines 
bore the maximum brunt of CO-

VID19 pandemic and most of them are 
still coping up with economic recovery. 
One of the biggest challenges before 
the airlines is deciding how much 
capacity to bring onboard and how to 
tackle the maintenance cost of airwor-
thy fleet as well as parked aircraft. In 
our opening issue this season we dis-
cussed how the pandemic has affected 
the worldwide MRO sector and its 
recovery post-pandemic. In this article 
we will discuss about how airlines are 
dealing with the maintenance of their 
fleet post-pandemic and how will it af-
fect the MRO sector worldwide.

In March 2020, as the virus hit the 
world, China was the first to act by 
parking over 300 aircraft. Gradually the 
rest of the countries followed suit and 
the size of global fleet shrank, In April 
2020, the global fleet was 12,724 aircraft, 
46 percent of the pre-COVID size. June 

2021 dawned a new ray of hope with 
COVID-19 vaccines, re-opening of 
economies in various countries, airlines 
worldwide pulled over 2000 aircraft out 
of storage.

Airlines – Ways and Means of cost-
cutting 

Taking advantage of the situation 
many Asian carriers brought back more 
planes than needed, some carriers 
brought back older planes and can-
celled the new aircraft orders to save 
cash. Prior to the pandemic, the order 
books at OEMs like Airbus and Boe-
ing stood at a record high as aircraft 
demand was constantly increasing. 
However, as the pandemic hit, both the 
Airbus and Boeing announced produc-
tion slowdowns of 30 to 50 percent. 
They now face hundreds of cancella-
tions and delivery deferrals as cash-
strapped airlines search for ways to cut 
costs.

This has in-turn affected the airlines 
MRO spendings. Most carriers are 
spending less and less on short-term 
maintenance as they are operating 
smaller fleets. But this is compensated 
by maintenance of older aircraft as 
they airlines are unwilling to take deliv-
ery of newer models to cut-costs. 

Newer COVID-19 outbreaks in regions 
where the virus was believed to be 
contained and with large economies 
considering new restrictions, Airlines 
are faced with bigger and more bitter 
challenge. In the absence of meaning-
ful passenger demand, air carriers 
around the world face extreme finan-
cial pressures with many already filing 
for bankruptcy, several simply shutting 
down, and all cutting back on capac-
ity. Simultaneously, the pandemic has 
sent the global economy into a tail spin, 
with unemployment rates above 10 
percent. The downturn will make the 
industry’s road to recovery that much 
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harder.
Before we divulge further, let us have 

a look at the number of planes in and 
out of stock as per Oliver -Wyman 
predictions.

MRO spendings by Airlines 
Naturally with domestic travel at the 

top of the list, most aircraft returning 
to service are the narrowbodies. Also, 
there have also been significantly fewer 
announcements on early narrowbody 
retirements by airlines. However, with 
aircraft returning to service, lets have 
a look at the demand. As per Oliver 
Wyman International travel is not 
expected to match 2019 totals until 
mid-2023. 

If we look at the MRO spendings, as 
per the Oliver Wyman studies, in 2020 
spending on maintenance, repair, and 
overhaul was USD 50.3 billion, that 
represents 55 percent of the USD91.2 
billion that was expected pre-COVID. In 
May, the outlook for spending was only 
USD42.7 billion.

The USM challenge 
Apart from China, most of regions 

will experience a static decline in MRO 
spendings going ahead. Also, MRO 
providers are facing disruption in USM 
market as the retires aircraft are pulled 
apart for their parts. Hence it is all the 
more important for MRO providers to 
ensure reliable sources of used parts.

Access to a stable source of used parts, 
which are less expensive than new 
components, will be an advantage to 
MRO providers once air travel demand 
returns and airlines look to cut costs 

 

on operations. Because of this, MRO 
strategies need to focus on both sup-
ply chain resilience and fixed costs as 
they prepare for a long recovery period. 
Currently demand and prices on USM 
are relatively low, and it would not be 
surprising to see market players, such 
as aerospace manufacturers, buy up 
supply to limit their loss of revenue on 

new parts.
Less airworthy fleet and airlines delay-

ing maintenance upgrades to cut costs 
has affected the sale of aftermarket 
parts and services. As this is a high-
margin business, the impact of USM sale 
has inturn impacted the profitability of 
the entire MRO sector. One of the critical 
challenges impacting the aftermarket 
business is airlines taking advantage of 
excess aircraft to swap out parts that 
need repairs. Some parked planes have 
high running hours remaining on an 
engine or other high-value part before 
needing an overhaul. Airlines are swap-
ping those onto aircraft currently in use, 
thereby deferring the maintenance. This 
demand erosion could lead to larger 
threats to the operations of smaller 
aftermarket providers.

Passenger to Freighter Conversion 
Market 

The most lucrative business for OEMs 
and MROs in current times is the Pas-
senger to Freighter conversion.  The e-
commerce boom will help aftermarket 
providers compensate the losses from 
reduced passenger flights.

Newer Airlines in the fray 
Some of the best laid plans for the 

MROs is sprouting of newer airlines 
post-pandemic. Current market condi-
tions have created an environment 
favourable for airline start-ups. Airlines 
like the ITA Airways is the new flag 
carrier of Italy, Breeze Airways, Eurow-
ings, Flyr, Avelo, United Nigeria Airlines 
commenced their operations in 2021, 
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post-pandemic. This served as a boon 
for furloughed aircraft maintenance 
engineers and pilots as the startups 
gave them an opportunity to return to 
full-time jobs. 

The vast majority of startups are ex-
pected to focus on low-cost, short-haul 
models, but there are some carriers de-
ploying low-cost long-haul services on 
routes where market capacity has been 
recently scaled back, or where other 
airlines have failed.

If a new airline intends to commence 
operations gradually with one or two 
aircraft on a specific route, it may not 
have all the required maintenance, re-
pair and operations (MRO) capabilities 
in-house. This adds cost and can make 
operations vulnerable to the quality 
and availability of third-party MRO 
services.

Word of caution for the Airlines 
Airlines need to make sure aircraft 

maintenance and workforce support 
remains top of mind as travel returns 
and security measures are relaxed. 
Pilots and other cabin crew who were 
furloughed need to be reactivated 
and, in some cases, retrained, and 
airlines need to adequately provision 
parts inventories so that they can op-
erate efficiently. Also, post pandemic 
Airline hygiene is of top priority and 
obviously airlines can’t afford to 
compromise on passenger and crew 
safety that extends from the cabin 
to the flight deck. OEMs like Boeing 
came up with thermal disinfection 
to deliver valuable tool to destroy 
COVID-19 on sensitive and difficult-
to-reach components that protect 
pilots. Delta has paired with Lysol to 
enhance their safety standards and 
cleaning procedures across aircraft 
and at airports. In a sincere attempt at 
putting the passengers at ease when 
it comes to hygienic flight, Delta has 
advanced their disinfection protocols 
on the ground as well as air. Flight at-
tendants are provided with Lysol Dis-
infecting Wipes to use on high-touch 
areas on our aircraft, including lavato-
ries. ST Engineering has launched an 
anti-microbial coating solution with 
fusion resonance technology that 
fully meets aviation requirements. 
The solution called Plasma ResoShield 

FEATURE

is able to neutralise pathogens before 
they land on surfaces. Most of the 
airlines have installed High Efficiency 
Particulate Air (HEPA) filters on the 
recirculation system of its entire 
fleet. Duncan Aviation developed the 
Supplemental Type Certificates (STCs) 
and installation packages for Aviation 
Clean Air (ACA) ionization system for 
several aircraft. These changes will 
require OEMs and MROs supporting 
airlines for many years to come.

Steps ahead for MROs
MROs across the world can use this 

time to improve their operations and 
prepare for the next growth phase. 
They can invest in digital initiatives, 
stock up their inventories and improve 
their product quality. Times ahead 
are brighter for the MRO industry as 
air travel picks up pace with the virus 
receding in darkness. 

Courtesy – Oliver Wyman and Aerodynamics
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StandardAero Signs Definitive 
Agreement to Purchase PTS Aviation
The deal marks StandardAero’s tenth acquisition since March 2015. 

StandardAero has signed a definitive agree-
ment to purchase boutique asset manage-

ment company PTS Aviation, a worldwide 
supplier of serviceable aircraft engines, engine 
components and engine inventory. 

PTS founded in 1995, headquartered in Mira-
mar, FL, has more than 150 years of combined 
aviation management experience and sig-
nificant expertise buying, leasing and selling 
engines, modules and used serviceable material 
(USM).

Lewis Prebble, President of StandardAero’s Air-
lines & Fleets division said “We are excited to put 
the PTS Aviation team’s asset management and 
trading know-how to work for StandardAero.  
The knowledge and experience they bring to our 
portfolio will immediately support our prepara-
tion to serve global operators, initially focused 
on the CFM56, and will accelerate our growth 
plans for the future.”

Most recently, StandardAero acquired Signa-
ture Aviation’s Engine Repair and Overhaul (ERO) 
business, an engine maintenance, repair and 
overhaul (MRO) provider that includes well-
established brands such as Dallas Airmotive, H+S 

Aviation and International Governor Services.
StandardAero is an OEM authorized inde-

pendent MRO provider and a GE Designated 
Fulfillment Center for CFM56-7B engines.  The 
company has been providing CFM56-7B heavy 
maintenance and overhaul services for airlines 
worldwide from its 162,000 square foot facility 
located in Winnipeg, Manitoba, Canada since 
2008.  The acquisition of PTS Aviation will ex-
pand StandardAero’s CFM56 engine portfolio of 
services and allow it to accelerate its capabilities 
to buy, sell and embody USM into the CFM56-
7B and its wider portfolio of engine platforms, 
thereby enhancing the company’s ability to 
provide customers with highly customizable 
MRO solutions.

“PTS is a great fit for StandardAero, and we will 
quickly integrate their strategic capabilities into 
our commercial aviation division to strengthen 
our capabilities, services and competitive offer-
ings,” said Prebble.

Like StandardAero, PTS Aviation’s culture and 
operating model maintains ISO standards and 
is focused on continuous improvement, quality 
and systems compliance. 
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The deal marks StandardAero’s tenth acquisition since March 2015. 

StandardAero to serve Canada’s mission readiness and 
requirements for the FFCP
StandardAero signed a Memorandum of Understanding with GE to perform maintenance on the 
F414-39E engines. 

StandardAero has advanced its position 
in the Government of Canada’s Future 

Fighter Capability Projects (FFCP) competi-
tion as the Saab Gripen aircraft is one of 
the remaining two finalists.  The Gripen 
has been found compliant with all the 
Royal Canadian Air Force (RCAF) techni-
cal, industrial, technological and security 
requirements.  Earlier this year, the joint 
Saab and General Electric (GE) Aviation 
team selected StandardAero to serve as 
the in-country sustainment partner to 
support GE F414-39E engine maintenance, 
repair and overhaul (MRO) services power-
ing the Saab Gripen fighter aircraft. 

Marc Drobny, President of StandardA-
ero’s Military division said, “StandardA-
ero’s experienced team is excited to serve 
Canada’s mission readiness and require-
ments for the FFCP and to deliver the 
most complete suite of aircraft engine 
MRO services to the Saab Gripen Canada 
team from our Winnipeg, Manitoba 
facility. For more than six decades we 

have partnered with the Royal Canadian 
Air Force to provide engine sustainment 
for the T56 engines powering its CC-130 
fleet — making us the most capable and 
logical engine MRO solution for the FFCP.”

As part of the Saab Gripen for Canada 
team, StandardAero signed a Memo-
randum of Understanding with GE to 
perform maintenance on the F414-39E 
engines.  In addition, StandardAero 
brings a very close, long-term, partner-
ship with GE to the FFCP.  StandardAero is 
a licensed MRO on a range of GE engines 
lines and assembles all of GE’s new F110 
fighter jet engines.  In 2012, the two 
companies announced the opening of a 
new USD 50 million aircraft engine Test-
ing, Research and Development Centre 
(TRDC) in Winnipeg.  The 122,500 square 
foot facility is located at the James A. 
Richardson International Airport in Win-
nipeg.  GE designed and built the TRDC 
and under a long-term contract, Stan-
dardAero maintains and operates the 

certification test center, which can test 
gas turbine engines up to 150 inches in 
diameter and up to 150,000 lbs. of thrust, 
as well as capabilities to accommodate 
high performance military engines.

“With our well-established military 
expertise, extensive presence across 
Canada and our OEM alignment to sup-
port an additional GE engine, we stand 
ready to deliver our mission to support 
readiness for Canada’s future fighter 
aircraft,” Drobny further added.

StandardAero has an outstanding, 
industry-wide reputation for provid-
ing superior engine MRO services at 
its 665,000 sq. ft. campus in Winnipeg.  
Adding a new GE F414-39E military 
engine line in Winnipeg would build 
not only build upon StandardAero’s 
long history supporting the RCAF, but 
also lead to growing its substantial and 
highly skilled workforce and providing 
an excellent export opportunity for sup-
porting other F414 fleets. 
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Lockheed Martin 
Upgrades Sensor 
Systems on Egypt’s 
Apache Helicopter
The work will be performed at the Boeing 
Apache Helicopter Plant in Mesa, Arizona 
with an estimated completion date of July 
2024.

Lockheed Martin received a $102 million contract award 
to upgrade 25 of Egypt’s AH-64D Apaches to the E-

model version of the aircraft.
This modernization for the Egyptian Air Force includes 

Lockheed Martin’s Gen III Target Acquisition Designation 
Sight/Pilot Night Vision Sensor (Gen III TADS/PNVS) and 
the Gen III Day Sensor Assembly (Gen III DSA).

The award is part of an indefinite-delivery/indefinite-
quantity (ID/IQ) contract signed with the U.S. Army. The 
ID/IQ serves as the contracting vehicle to provide Gen III 
DSA and Gen III TADS/PNVS systems and services.

Under the order, Lockheed Martin is delivering the 
upgraded sensor kits as part of a remanufacture effort to 
upgrade D-model Apaches to E-models.

Tom Eldredge, Director of Lockheed Martin’s Missiles and 
Fire Control Rotary Wing Sensors program said “Lockheed 
Martin is committed to a strong and sustained partnership 
with our customers in the United States and around the 
world. This contract enables us to respond rapidly to Egypt’s 
emerging defense needs, including requirements for new 
sensor systems and upgrades.”

Gen III TADS/PNVS, known as the “eyes of the Apache,” 
provides pilots with long-range, precision engagement and 
pilotage capabilities for safe flight during day, night and ad-
verse weather missions. Gen III DSA increases Gen III TADS/
PNVS designation and ranging capabilities to fully accom-
modate current weapons and those planned for the future.

The upgraded sensor enables Apache pilots to see 
high-resolution, high-definition, near-infrared and color 
imagery on cockpit displays. Gen III DSA also provides 
a new laser pointer marker that improves coordination 
with ground troops, and an updated multi-mode laser 
with eye-safe range designation that supports flight in 
urban environments and critical training exercises.
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EXECUTIVES IN FOCUS

Triumph Group Appoints Craig Cooper as VP, 
integrated supply chain and operations
Since joining Triumph in 2016, Craig has successfully implemented a center-led supply chain strategy in di-
rect support of the One Triumph vision.

Triumph Group has announced the 
appointment of Craig Cooper to Vice 

President, Integrated Supply Chain and 
Operations.  In this role, as a member of the 
Senior Leadership Team, he will have over-
sight of the Company’s Operations, Quality, 
Engineering, and Supply Chain functions 
as well as oversee the Triumph Operating 
System (TOS) deployment efforts.

He joined the Company in July of 2016 as 
Vice President, Supply Chain for Aero-
space Structures and most recently served 
as the Vice President, Strategic Supply 
Chain for Triumph Group where he played 
a key role in our work transfer and inven-
tory reduction efforts. His efforts to align 
and leverage the supply chain function 

across the corporation have resulted in 
significant improvements to the over-

all financial and operational results for 
Triumph.

Daniel J. Crowley, Triumph’s Chairman, 
President and Chief Executive Officer, said, 
“Craig’s process expertise, leadership, and 
collaboration skills will serve the company 
well as we prepare for post-COVID OEM 
production and MRO ramp-ups.”

Triumph Group, Inc., headquartered in 
Berwyn, Pennsylvania, designs, engineers, 
manufactures, repairs, and overhauls a 
broad portfolio of aerospace and defense 
systems, components, and structures. The 
company serves the global aviation indus-
try, including original equipment manu-
facturers and the full spectrum of military 
and commercial aircraft operators.
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Nina Schulz appointed as Managing Director of IAMA
Nina is an accomplished modification sales and customer service professional will lead the organiza-
tion in its mission.

EXECUTIVES IN FOCUS

Duncan Aviation promotes Erwin Carrillo as their 
new manager, Satellite Operations, Atlanta
In the nearly five years Carrillo has worked for Duncan Aviation, he’s been committed to the main goal of 
the Atlanta Satellite.

Duncan Aviation recently announced 
Erwin Carrillo as the new manager 

at their Satellite in Atlanta, Georgia. 
This station is a part of Duncan Avia-
tion’s network of 27 satellites around the 
country for 13 years.

In the nearly five years Carrillo has 
worked for Duncan Aviation, he’s 
been committed to the main goal of 
the Atlanta Satellite, keeping Duncan 
Aviation’s promise to its customers to 
provide an Experience Unlike Any Other.

 Erwin Carrillo said, “We understand 
that for the owners and operators in 
the region, our best assets are our team 
members and the skill and dedication 
they provide. Our promise combined 

with our technicians’ experience is what 
distinguishes Duncan Aviation. Addi-
tionally, we’re working to increase our 
capabilities and add more team mem-
bers who are willing and able to uphold 
Duncan Aviation’s core values.”

Matt Nelson, Duncan Aviation’s 
Manager of Satellite Operations said, 
“The team in Atlanta built something 
special from the ground up over the last 
13 years. Given Erwin’s experience and 
enthusiasm, I know our customers are 
in excellent hands.” Matt is confident 
Carrillo will continue to offer the same 
level of service customers in the Atlanta 
area have come to expect from Duncan 
Aviation.

IAMA, the Independent Aircraft Modi-
fier Alliance recently appointed Nina 

Schulz as their managing director. She is 
an accomplished modi-
fication sales 
and customer 
service pro-
fessional 
will lead 

the organization in its mission to advo-
cate for the highest quality modifica-
tions done through Supplemental Type 
Certificates.

Marc Pinault, IAMA’s chairman 
said, “The executive board and I are 

thrilled to have Nina lead the alli-
ance’s day-to-day operations so 

that we can continue to pursue 
our vision and build our profile 
in the aviation ecosystem. Her 
extensive aircraft modification 
sales background and customer 

service focus are the perfect 
fit with our philosophy on 

inclusivity. Nina’s sales expe-
rience will also bring a new 
dimension to our approach 
as an organization, and we 

are fortunate to have her 
experience on our team.”

On her appointment 
Schulz said, “I am 

super excited to 
take on this new 

challenge with 

the alliance. I am looking forward to the 
many opportunities to learn, but more 
importantly to foster and be a part of 
the ongoing dialogue with current and 
prospective partners and members. 
IAMA has already accomplished so 
much and built a strong foundation. I 
am enthusiastic about the opportunity 
to keep building the alliance’s profile, to 
help connect the right people to make 
things better so that IAMA becomes that 
‘go-to’ place.”

Nina Schuiz joined Lufthansa Technik 
in 2003 where she gained valuable 
experience and insight into logistics, 
supply chain management, and project 
management; while honing her sales 
expertise. Most recently, Schulz was 
the head of product sales and key ac-
count management base maintenance 
services for EMEA. Now, with nearly 20 
years in the aviation industry, she has a 
deep understanding of aircraft modi-
fications and a dedication to customer 
service that will serve her well in her 
new role.
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Bob Peyman promoted as Technical Sales Manager 
at West Star Aviation East Alton facility

Leslie Thng replaced by Vinod Kannan as the CEO 
of Vistara

Peyman has over 23 years of corporate aviation experience with an associate degree in Aviation Mainte-
nance Technology.

Vistara, is India’s finest full-service carrier 51:49 joint venture between Tata Sons Private Limited and Sin-
gapore Airlines (SIA).

West Star Aviation recently 
promoted Bob Peyman to 

Technical Sales Manager of Bom-
bardier Challenger and Global seg-
ments at the East Alton, IL (ALN) 
facility

Marty Rhine, Vice President of 
Sales (ALN) said, “Bob’s extensive 
technical experience and skills will 
provide additional expertise and 
leadership to both segments while 
also supporting the Sales Manag-
ers at ALN.”

Bob Peyman, Technical Sales 

Manager, Bombardier Challenger 
and Global (ALN) said, “This is a 
unique opportunity to contribute 
to both the Bombardier Challenger 
and Global segments and I’m 
excited to exceed the customer’s 
expectations.”

Peyman has over 23 years of cor-
porate aviation experience with an 
associate degree in Aviation Main-
tenance Technology from South-
western Illinois College, as well as 
being an FAA-certified Aircraft and 
Powerplant Technician since 1999.

Vistara, a joint venture between 
Tata group and Singapore Airlines 

recently appointed Vinod Kannan as 
Chief Executive Officer replacing Leslie 
Thng. Also, Mr. Deepak Rajawat has been 
elevated to take up the role of Vistara’s 
Chief Commercial Officer.

Mr. Kannan started his stint with Vis-
tara as the Chief Strategy Office in June 
2019 and took over as Chief Commercial 
Officer in January 2020 with respon-
sibility for developing, executing, and 
sustaining Vistara’s corporate strategy 
and ensuring the airline’s commercial 
success. He played a pivotal role in 
launching Vistara’s international opera-
tions, expanding its domestic network, 
fleet size and driving airline’s steady 
growth during the pandemic.

On his appointment Vinod Kannan 
said, “I am honored to be given the op-
portunity to carry forward the mo-
mentum that Mr. Leslie Thng has built 
during his time at Vistara. I look forward 
to continue strengthening Vistara’s posi-
tion, in both – Domestic and Internation-
al markets, along with such a capable 
and resilient team.”

Mr. Kannan spent over two decades 
working with Singapore Airlines (SIA) 
and has held several senior positions 
in the airline’s head office in Singapore 
as well as overseas. He holds a Master’s 
degree in Business Administration from 
the National University of Singapore 
(NUS) and University of California, Los 
Angeles (UCLA).

Mr. Deepak Rajawat, the new Chief 
Commercial Officer, has been with 
Vistara since inception and held several 
leadership roles in Corporate Planning 
and Finance functions. He was the Divi-
sional Vice President & Head of Corpo-
rate Planning with the airline until 31 
December 2021. In his new role, he will 
be spearheading a wide portfolio 
of Vistara’s strategic and com-
mercial functions, including 
but not limited to pricing 
and revenue management, 
network planning, sales & 
distribution, partnerships & 
alliances, product develop-
ment, in-flight services, 
marketing, branding and 
customer experience. 
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Date Event Venue

27-28 Jan Aero-Engines Americas Miami, FL

7-9 Feb ACTA Annual conference & Expo Washington, DC

09-10 Feb MRO Latin America Cancun, Mexico

15-18 Feb Singapore Airshow Singapore

22-23 Feb AIME 2022 Dubai, UAE

22-23 Feb MRO Middle East Dubai, UAE

03-04 Mar PBExpo Miami, FL

06-09 Mar World Defense show Riyadh, Saudi Arabia

07-10 Mar HAI Heli Expo Dallas, TX

10-11 March MRO Russia Moscow, Russia

28-31 Mar AEA International Convention & 
Trade Show New Orleans, USA

26-28 Apr MRO America Dallas, TX, USA

03-05 May NBAA Maintenance Conference San Antonia, TX

23-25 May EBACE Geneva, Switzerland

07-08 Jun Engine Leasing, Trading & Finance London, UK

09-11 June France Air Expo France

15-16 June MRO BEER Istanbul, Turkey

22 Jul AERO South Africa South Africa

06-08 Oct Istanbul Airshow Istanbul Atatürk 
Airport, Istanbul

7-8 Sept AERO-ENGINES EUROPE Dublin, Ireland

7-8 Sept Helitech Expo ExCeL London

20-22 Sept MRO ASIA-PACIFIC Singapore

18-20 Oct MRO EUROPE London, UK

25-27 Oct Abu Dhabi Air Expo Abu Dhabi

6-9 Nov ATCA Washington, D.C.
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