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India’s Lunar Leap: 
Chandrayaan-3 Touches Down 
at Moon’s Southern Frontier

In an awe-inspiring display of scientific prowess, the Indian Space Research 
Organization (ISRO) has once again captured the world’s attention by suc-

cessfully landing Chandrayaan-3 on the enigmatic South Pole of the Moon. The 
landing took place at 6 pm on 23 August 2023 with the soft-landing technique. 
The triumph marks a significant achievement not only for India but for the 
global scientific community as a whole. This remarkable feat showcases ISRO’s 
relentless commitment to pushing the boundaries of space exploration and 
advancing human understanding of the cosmos.

The successful landing of Chandrayaan-3 is also a testament to India’s rap-
idly advancing technological landscape. The nation’s investment in science, 
technology, engineering, and mathematics (STEM) education has played 
a pivotal role in nurturing a generation of brilliant minds who are driving 
India’s space program forward. This accomplishment will undoubtedly ignite 
the spark of curiosity and aspiration among countless young minds, inspiring 
them to pursue careers in science and exploration.

Space MRO for Chandrayaan-3 involves various activities to ensure the 
health, functionality, and longevity of the spacecraft components, espe-
cially those critical for mission success. 
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Here are some potential aspects of 
Space MRO for Chandrayaan-3:
Periodic Maintenance MRO:

Scheduled Checks: Regular check-ups 
and assessments are scheduled to ver-
ify the integrity of critical components, 
such as propulsion systems, power 
generation, communication systems, 
and scientific instruments.

Component Replacement: In the event 
of component degradation or failure, 
Space MRO also involves planning and 
executing replacement procedures. 
Spare parts could be designed into the 
spacecraft to facilitate this process.

Pre-Launch Phase:
System Testing and Verification: Prior 

to launch, all spacecraft systems and 
subsystems underwent thorough test-
ing to ensure they meet design specifi-
cations. Any issues or anomalies were 
identified and rectified.

Quality Assurance: Rigorous quality 
control processes were implemented to 
ensure that all components are manu-
factured to the highest standards and 
are free from defects.
Launch and Early Mission Phase:

Launch Monitoring: During the launch 
phase, the spacecraft’s health was 
monitored to ensure that it withstands 

the stresses of liftoff and reaches its 
intended orbit without issues.

Orbital Operations: Once in orbit, the 
spacecraft’s systems and instruments 
were checked to confirm their function-
ality and readiness for the mission.
Lunar Landing and Surface Operations 
MRO:

Landing System Health: If Chan-
drayaan-3 includes a lander and rover, 
continuous monitoring of the landing 
system was done essentially to ensure a 
safe and controlled landing on the lunar 
surface.

Rover Mobility and Instruments: For a 
lunar rover, regular checks on its mobil-
ity systems, scientific instruments, and 
communication systems were conduct-
ed to ensure its operational efficiency.

Ongoing Mission Operations MRO:
Telemetry and Communication 

Checks: Continuous communication 
with the spacecraft is being main-
tained to receive telemetry data, en-
suring that all systems are functioning 
as expected.

System Health Monitoring: Various 
onboard sensors and instruments are 
continuously being monitoring the 
spacecraft’s health. Any anomalies or 
deviations from normal operations are 

trigger alerts for further investigation.

Orbit Corrections: If necessary, orbital 
adjustments could be performed to 
ensure the spacecraft remains on its 
intended trajectory and position.

The success of Chandrayaan-3 can be 
attributed not only to ISRO’s technical 
acumen but also to the organization’s 
unwavering commitment to internation-
al collaboration. Throughout the journey, 
ISRO collaborated with various global 
space agencies and institutions, exem-
plifying the shared goal of expanding 
humanity’s knowledge of the cosmos. 
The spirit of cooperation displayed in 
this mission paves the way for future 
joint endeavors that promise to unravel 
the universe’s greatest mysteries.

One of the most remarkable aspects 
of this achievement is ISRO’s abil-
ity to consistently deliver ground-
breaking missions while maintaining 
cost-efficiency. The organization’s 
emphasis on innovation, optimization, 
and frugality serves as an inspira-
tion for space agencies around the 
world. As nations strive to explore 
distant planets and celestial bodies, 
ISRO’s approach stands as a model 
for achieving exceptional results on a 
constrained budget.
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Role of the Indian Aviation Sector in 
the Chandrayaan 3 Mission

• Spacecraft Design and Develop-
ment: The aerospace sector is respon-
sible for designing and building the 
spacecraft that is carry the scientific 
instruments, lander, and rover (if appli-
cable) to the Moon. This involves exper-
tise in various fields of engineering and 
technology, including structural design, 
propulsion systems, communication 
systems, and thermal protection.

• Lander and Rover Design: If Chan-
drayaan-3 includes a lander and rover, 
the aerospace sector is design and de-
velop these components. This involves 
creating a robust landing system to 
ensure a safe touchdown on the lunar 
surface and designing the rover’s mobil-
ity, power systems, scientific instru-
ments, and communication systems.

• Navigation and Guidance: Accurate 
navigation and guidance systems are 
critical for any lunar mission. Aerospace 
experts is develop systems that allow 
the spacecraft to precisely calculate its 
trajectory, execute course corrections, 
and ensure a successful lunar landing if 
applicable.

• Communication Systems: Aerospace 

engineers are designing communication 
systems that enable the spacecraft to 
maintain contact with mission control 
on Earth. This includes establishing 
communication links through various 
stages of the mission and ensuring 
seamless data transmission.

• Payload Integration: The aerospace 
sector is oversee the integration of 
scientific instruments and payloads 
onto the spacecraft, ensuring they are 
properly configured, calibrated, and 
safely secured for the journey and mis-
sion on the Moon.

• Mission Operations: The aerospace 
sector is contribute to mission planning, 
monitoring, and operations. Experts are 
working to ensure that the spacecraft’s 
health and status are constantly moni-
tored and that any necessary commands 
are sent to ensure the mission’s success.

• Risk Management and Quality 
Control: Given the complexity and risks 
associated with space missions, the 
aerospace sector is implement rigorous 
quality control and risk management 
procedures to identify and mitigate 
potential issues that could arise during 
launch, transit, landing, and surface 
operations.

• Scientific Collaboration: Aerospace 
experts are collaborating with scientists 
and researchers to ensure that the mis-
sion’s scientific objectives are met. This 
involves aligning spacecraft capabilities 
with the desired scientific outcomes of 
the mission.

In conclusion, ISRO’s successful landing 
of Chandrayaan-3 on the Moon’s South 
Pole is a momentous occasion that 
fills us all with pride and wonder. This 
triumph is a testament to human inge-
nuity, international collaboration, and 
the insatiable thirst for knowledge that 
drives us to explore the unknown. As the 
world applauds India’s achievements, 
we eagerly await the discoveries that 
Chandrayaan-3 will unveil, enriching 
our understanding of both our celestial 
neighbor and the universe beyond.

The space industry has undergone a 
remarkable transformation over the 
past few decades, and the trajectory 
of the Space Maintenance, Repair, and 
Operations (MRO) industry is poised to 
be even more revolutionary. As techno-
logical advancements accelerate and 
private sector involvement intensifies, 
the future of space MRO promises a new 
era of orbital services that will reshape 
how we manage, sustain, and explore 
the cosmos.

The space industry, once the domain 
of government agencies and a hand-
ful of major corporations, is undergo-
ing a transformative shift with the 
rapid emergence of the private sec-
tor’s involvement. This shift extends 
beyond rocket launches and satellite 
deployments; it also encompasses the 
burgeoning field of Space Maintenance, 
Repair, and Operations (MRO). As pri-
vate companies vie for prominence in 
the space MRO industry, the landscape 
is evolving, bringing new opportunities 
and challenges to the forefront.

Traditionally, space MRO activities 
were primarily overseen by government 
space agencies due to their exclusive 
access to space technology and infra-
structure. However, the entry of private 
sector players has democratized access 
to space and consequently opened 
up new dimensions in space MRO. As 
more companies develop capabilities to 
build, launch, and operate satellites, the 
demand for efficient maintenance and 
repair services has skyrocketed 
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Cabin electronics for passenger 
comfort, productivity and safety

Inmarsat’s passenger Experience Survey, 
(2022) reveal how air passengers feel 
about inflight connectivity and why it is a 
sound business case to invest in a robust, 
cutting-edge Inflight Connectivity (IFC) 
and Inflight Entertainment (IFE) systems. 
Having one, has become a brand differen-
tiator where customers choose to fly with 
an airline, when assured of non-stop con-
nectivity, once airborne and throughout 
the duration of their journey. 

Passengers in flight expect to down-
load and view content on their per-

sonal devices. Thus, the importance of a 
consistently highspeed Wi-Fi, enabling 
inflight activities and entertainment, 
plays a significant part in enhancing 
the overall in- flight experience. 97% 
of passengers bring their own phone, 
tablet, or laptop onboard, often even 
multiple devices. 

 The below survey data stands testi-
mony to what airline customers prefer 
in terms of inflight connectivity:

• 77% of respondents say Wi-Fi is 
important during their flight, and this 
figure has significantly increased from 
the 2018 survey result of 55% 

• 79% of passengers connected to 
inflight Wi-Fi when available – be they 
paid, freemium services or through 
advertising channels

• 82% said they are more likely to 
travel with an airline again, if high qual-
ity Wi-Fi is available

• 92% when it comes to business 
travellers growing impact that reliable 
connectivity can have on an airline’s 
reputation and repeat business 

• 52% are willing to watch adverts to 
access free Wi-Fi – this is encouraging, 
as this could help fund the investment 
in quality connectivity
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• 52% would want charging ports to 
make the most of inflight Wi-Fi, where 
92% of passengers are using their 
mobile devices from, they time they 
check-in for a flight

Air travellers are willing to pay a fair 
price for their flight bookings which 
include a reliable, high- speed con-
nection – akin to what they are used to 
in their daily lives. This remains a key 
factor in their choice of a carrier. A well-
equipped cabin, can only enhance the 
‘feel good’ factor that customers seek. 
Cabin electronics include cabin man-
agement and lighting systems as well.

Ambient Lighting Systems on Board
Some of the state-of-the-art lighting 

systems onboard Ultra-Long-Range 
business jets can synchronise with a 
traveller’s circadian rhythm that helps 
overcome jet lag, post-journey. There is 
more to inflight connectivity than just 
the ability to access the internet, send 
emails and download one’s favourite 
movies and TV shows, gaming options 
and tapping your feet to every genre of 
music you love. 

Ancillary Revenue Generation for 
Airlines

For an airline company, this opens a 
whole new world of ancillary revenue 
possibilities - just by pandering to their 
customers’ needs.  

Let us not forget that inflight con-
nectivity is the most preferred amenity 
for today’s travellers especially on long 
haul flights. Therefore, making an air-
craft wi-fi enabled is seen as an invest-
ment. On offer are high-speed broad-
band capabilities, streaming content for 

free or for a price, and more importantly 
power outlets for juicing up laptops and 
mobiles, all of which are now essentials 
in our connected world.

Discoveries for Customer Delight

Bluetooth Connectivity Onboard - On 
certain United Airlines’ flights, one 
can now use wireless headphones to 
connect to the seatback entertainment 
system via Bluetooth, using their own 
headphones/ Air Pods, and the like.  

High-Speed Inflight Connectivity 
- Owned and operated by Inmarsat, 
the Ka-Band satellite communication 
system provides high bandwidth and 
reliable connectivity. Aircraft operators 
and business jet owners can customise 
offerings better and have emails, Skype 
calls and audio/video streaming on tap. 
And they have it on multiple devices 
with the Ka-Band in the sky.
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Whiling away hours on (mainly) long-
haul flights, enjoying the magic of the 
movies, TV shows, and shorts, reading 
up on the latest business mantras or 
relaxing by listening to music of one’s 
choice, with the best-in-class noise-can-
cellation headphones, are staple offers. 
Young travellers too are kept engaged 
with child-centric videos and games.

In Seat messaging, allow passengers to 
send personal messages to other pas-
sengers onboard the same aircraft but 
seated elsewhere. 

Some airlines provide PEDs (Personal 
Electronic Devices) for downloading 
content or audio files, or the usual in-
seat screens. However, preference is for 
content made available on a passenger’s 
handheld device(s). Cabin crew are given 
sufficient training to assist passengers 
with hand-held PEDs or in-seat devices. 
Seat pockets contain literature with 
easy-to-follow instructions. That aside, 
inflight magazines contain dedicated 
pages in their entertainment section for 
movies, shorts, and music options.

Inflight connectivity for operations & 
safety
Vital Data Management and Cyber 
Security

IFC includes analytics of flight crew 
and passenger data, availability of 
bandwidth vis-a-vis the number of pas-
sengers in a cabin. Going granular, IFC is 
capable of tracking connected devices 
on board in real-time, data usage by the 
devices, identification of devices in use, 
and similar. This helps monitor cost ba-
sis usage. With IFC on board, passengers 
can share content on social media. 

Data protection from the point data 
flows onto and off an aircraft makes 
the system cyber secure. Operators can 
access flight planning data which is vital 
for functioning efficiently and safely.

 IFC and Predictive Maintenance
Enhanced communication and band-

width enable real-time diagnostics of 
operations as also predictive mainte-
nance. The latter allow in a ‘connected 
aircraft, mechanical problems to be de-
tected at once or even predicted before 
a fault happens and can be mitigated 
immediately. This is very useful for 
crash investigations. 

The digitalisation of aviation brings 
savings estimated to run into the bil-

lions, reduces fuel burn, minimising risk 
and lowering unscheduled maintenance. 
Predictive maintenance has ushered in 
an era of safe, cost-effective operations, 
above all more efficient and sustainable.

Technology
By means of satellite technology, 

inflight Wi-Fi users can access internet 
not just over land but across the seas. 

Advanced ground-based and satellite 
technology, and any modern-day aircraft 
cabin connectivity systems, have en-
sured that air travellers remain in touch 
with their world – both professional and 
personal– all through their journey. In 
ground-based systems, the bandwidth is 
supplied from ground-based towers that 
communicate with directional antennas 
mounted on the bottom of the aircraft. 
Satellite systems allow streaming live 
content with an aircraft fitted with mul-
tiple air-to-ground (ATG) receivers that 
result in faster connections.

Business Travellers and Charter 
service customers enjoy a great deal of 
customisation with the latest in tech-
nology, with constant access to all their 
contacts and database, thus, enhancing 
their work efficiency. 

With Inflight wi-fi services transform-
ing passenger experience, aviation is 
set to revolutionise the way travellers 
think and conduct business on the go.

Making free wi-fi on board cost 
effective for airlines

Selling advertising space, to advertis-
ers, targeting air travellers while they 
consume IFE content, is a revenue earn-
ing source for an airline. While some 
carriers have partnered with content 
providers to deliver Wi-Fi, others have 
clubbed free Wi-Fi with their frequent 
flyer programmes. Passengers on their 
find such value adds, attractive in their 
engagement with the airline.  

However, each of these options could 
help airlines offset the cost of providing 
free Wi-Fi, and importantly, make each 
individual passenger more valuable to 
the business.

Over the past decade, with a new crop 
of airline passengers whose lives have 
been shaped with fast evolving digitali-
sation, the world’s leading airlines have 
recognised that inflight connectivity is 
fundamental to enhancing their pas-
senger experience. 

The importance of High-Speed, 
Consistent Inflight Wi-Fi

Reliable high-speed connectivity will 
remain critical to the new relationship 
that airlines are redefining with their 
passengers and at the same time tap 
into a lucrative market.

With a demand for constant connectiv-
ity, inflight Wi-Fi services are not limited 
to just browsing the web and messaging, 
but streaming video and audio, updating 
social media, gaming, and other data- 
heavy applications. Therefore, sufficient 
capacity must be considered to enable 
best-in-class passenger experience 

Some smart and innovative airlines are 
already doing this and earning greater 
loyalty, personalisation, which is result-
ing in revenue.

Services
GX Aviation -Award winning inflight 
broadband solution with seamless 
high-speed global coverage provided 
through a single Wi-Fi service provider.
European Aviation Network - Award-
winning inflight broadband solution, 
offering the best of speed, capacity, 
and most comprehensive coverage over 
Europe. 
OneFi- A passenger experience platform 
brings a host of inflight services together 
within a single portal interface. 

Airlines need to choose an inflight 
connectivity service that is designed 
for mobility and optimised for aviation. 
Afterall, a reliable high-speed service is 
a significant brand differentiator.

As an inflight internet provider, In-
marsat enables airlines to offer stream-
ing, browsing, gaming and more that 
replicates the passenger experience on 
the ground.

Conclusion
Connectivity an Opportunity for a faster 

profitable R0I - The relationship between 
airlines and their passengers is key to 
maximising revenue and market share. 
Airlines that prioritise high quality con-
nectivity will have a competitive advan-
tage and may even achieve profitable 
recovery faster. Besides, a connected 
aircraft, a connected operational network, 
will make aviation safer, cheaper, more ef-
ficient, and ultimately more sustainable 

Insarmat.com
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Parker Lord Noise, Vibration, and 
Harshness (NVH) Division, a sub-

sidiary of Parker Hannifin Corporation 
and a global leader in motion and 
control technologies, has introduced an 
extended warranty for its Main Rotor 
Spherical Bearing Parts Manufacturer 
Approval (PMA) component designed 
for AS350 helicopters. The enhanced 
warranty now encompasses a duration 
of 5 years or 3,200 hours of service, and 
it covers models eligible for installation 
on Airbus AS350 (H125) helicopters.

The availability of the AS350 spherical 
stop PMA was initially unveiled in 2021, 
and this extended warranty further 
underscores Parker Lord’s commitment 
to delivering quality and reliability to 
the aviation industry. The extended 
warranty, which is applicable to AS350/
H125 models, is retroactive, reaffirming 
the company’s dedication to customer 

satisfaction and product performance.
Rodolphe Leroy, Director of Americas 

OEM and Global Aftermarket Sales, 
Parker Lord, said, “We announced the 
availability of the AS350 spherical stop 
Parts Manufacturer Approval (PMA) in 
2021. Our new extended warranty on 
the AS350/H125 models is retroactive 
and reiterates Parker Lord’s commit-
ment to quality and reliability. Whether 
you fly daily or intermittently, our 
customers deserve a fair policy and cov-
erage that provides confidence in our 

The enhanced Parker Lord warranty now encompasses a duration of 
5 years or 3,200 hours of service, and it covers models eligible for 
installation on Airbus AS350 (H125) helicopters.

Parker Lord offers a five-year 
Extension on warranty for AS350 
helicopter PMA parts

products and peace of mind in the air.”
The pro-rated 5-year warranty from 

Parker Lord covers main rotor spherical 
bearings and applies to the following 
AS350 (H125) platforms: AS350B, AS-
350BA, AS350B1, AS350B2, AS350B3, 
and AS350D. This warranty extension 
enhances the value proposition for 
customers who opt for Parker Lord PMA 
parts, allowing them to reduce aircraft-
on-ground (AOG) time and minimize 
costs in comparison to purchasing com-
ponents from the original manufacturer.

By providing an extended warranty 
period, Parker Lord aims to enhance 
customer trust and satisfaction while 
underlining the reliability and perfor-
mance of their products. As the avia-
tion industry continues to prioritize 
safety and operational efficiency, the 
extended warranty for main rotor 
spherical bearings on AS350 helicop-
ters serves as a significant advancement 
that can contribute to improved fleet 
performance and reduced maintenance-
related downtime.

Parker Lord’s dedication to quality and 
their commitment to customer support 
are reflected in this warranty extension, 
marking a positive step forward for the 
aviation industry’s maintenance and 
reliability standards 

Duncan Aviation’s Engineering & 
Certification Services has secured 

a significant milestone by developing a 
new Supplemental Type Certificate (STC) 
that facilitates the transition from Gogo 
Business Aviation’s legacy Air-to-Ground 
(ATG) systems to the advanced AVANCE L3 
Wi-Fi system for operators of the Hawker 
800XP aircraft. The successful completion 
of this STC took place at Duncan Aviation’s 
Satellite in Chesterfield, Missouri, located 
at the Spirit of St. Louis Airport.

With this upgrade, passengers and 
crew aboard Hawker 800XP aircraft 
equipped with the AVANCE L3 system 
can maintain in-flight connectivity as 

Gogo’s newer Long-Term Evolution (LTE) 
network becomes available, replacing 
the existing Gogo Biz network.

Ed Reeve, Manager of Satellites in St. 
Louis, Missouri, and Nashville, Tennessee, 
Duncan Aviation said, “We were pleased 
to accommodate our customer’s Wi-Fi 
needs by installing the AVANCE L3 in his 
Hawker 800XP. Now that we have this 
STC, we are able to provide a reliable 
in-flight system to our Hawker customers. 
As long as you’re upgrading from one of 
the Gogo legacy ATG systems originally 
installed with a Duncan Aviation STC, we 
can prepare the aircraft and install the 
AVANCE L3.”

The upgrade process is designed for 
efficiency, with only five business days 
of downtime in most cases. It involves 
the replacement of the existing ATG 
line replaceable unit (LRU) with the 
newer AVANCE L3 LRU. Importantly, the 
antennas from the legacy system do not 
require replacement and will facilitate 
access to the Gogo LTE network.

However, Gogo’s legacy ATG systems, 
including ATG 8000, 5000, 4000, 2000, 
and 1000, are unable to connect to the 
LTE network. The absence of an AVANCE 
upgrade will lead to the loss of in-flight 
connectivity for aircraft equipped with 
Gogo’s legacy ATG equipment 

Duncan Aviation has developed a new STC that facilitates the transition from Gogo Business 
Aviation’s legacy ATG systems to the advanced AVANCE L3 for the Hawker 800XP jets.

Duncan Aviation achieves STC for Gogo 
AVANCE L3 upgrades on Hawker Aircraft

COMPONENTS
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Air New Zealand unveiled plans to introduce two new ATR72-600 
turboprop jets and two Airbus A321neo aircraft by late 2024, thereby 
increasing total seat capacity by 768,000 annually.

Air New Zealand to fly four more jets 
for regional and short-haul routes

Air New Zealand, in response to 
surging demand for travel, has 

announced the addition of new aircraft 
to its fleet, aiming to enhance capac-
ity and provide customers with more 
options for both domestic and interna-
tional routes. The airline’s 2023 annual 
results unveiled plans to introduce two 
new ATR72-600 turboprop aircraft and 
two Airbus A321neo aircraft by late 
2024, thereby increasing total seat 
capacity by 768,000 annually. The two 
new ATR72-600 turboprop aircraft, 
each with a seating capacity of 68, will 
focus on the airline’s regional network, 
particularly serving destinations like 

Tauranga and Nelson. These additions 
are set to boost capacity by over 5,700 
seats per week, catering to the strong 
demand across the regional sector.

Furthermore, Air New Zealand’s fleet 
will include two Airbus A321neo air-
craft configured for international flying, 
accommodating 214 passengers. These 
aircraft will be deployed on routes to 
Tasman and Pacific Island destinations, 
offering more than 9,000 extra seats 
per week. This capacity expansion will 
make Air New Zealand the carrier with 
the most significant capacity across the 
Tasman, providing travelers with greater 
choices at competitive prices.

Greg Foran, CEO, Air New Zealand said, 
“Flying continues to be in high demand, 
both here and around the world and it 
means prices have been higher than 
usual. The most effective thing we can 
do to help customers is to welcome 
more aircraft into our fleet and put more 
seats in the sky. While adding more seats 
is an important part of working to reduce 
prices, like all New Zealand businesses 
our costs continue to rise significantly 
in many areas, and the reality is that 
airfares are unlikely to return to pre-
pandemic levels. Our customers have 
supported us as we’ve rebuilt Air New 
Zealand and we know it’s important to 
offer a range of fares that are accessible 
to all New Zealanders. Investing in new 
aircraft means more seats available at 
more times and at reasonable prices. 
Domestically we’re almost back to pre-
Covid capacity, flying an average of 425 
flights per day to 20 destinations across 
Aotearoa. These new aircraft mean that 
our domestic airline will be the larger 
than it’s ever been. We also have two 
previously announced domestic A321n-
eo aircraft due for delivery in the next 
12 months. We’re pulling every lever 
we have to get more seats in the sky, as 
quickly and as safely possible.”

The airline’s domestic operations have 
nearly reached pre-Covid capacity, op-
erating approximately 425 flights daily 
to 20 destinations within New Zealand. 
The new aircraft acquisitions signify a 
major expansion for Air New Zealand’s 
domestic operations.

The Airbus A321neo aircraft are 
known for their fuel efficiency, con-
tributing to environmentally conscious 
operations. The ATR72-600 aircraft will 
feature the latest engine variant, which 
offers potential fuel burn improvement 
of up to 3% compared to the previous 
generation.

Air New Zealand is set to reintroduce 
its Auckland-Perth route on October 29, 
following a period of partnership with 
Wamos Air. The airline is also antici-
pating further growth, with plans for 
additional aircraft in its fleet, including 
Boeing 787 Dreamliners, Airbus A321s, 
and ATR72-600s. Furthermore, the 
airline will be leasing a Boeing 777-
300ER, adding 3,000 seats per week to 
its international network, expanding its 
total 777-300 fleet to eight 
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Dassault has received the EASA-type certificate for Falcon 6X, followed by the U.S. FAA, after a rigorous 
two-year-long test campaign involving 1,500 flight hours across the globe.

Dassault secures EASA and FAA certification for 
Falcon 6X jet

Dassault has announced that The European Aviation Safety 
Agency (EASA) has issued the highly anticipated type cer-

tificate for Falcon 6X, a milestone quickly followed by the U.S. 
Federal Aviation Administration (FAA), marking a momentous 
achievement after a rigorous two-year-long test campaign in-
volving 1,500 flight hours across the globe. The certifications 
signal a significant leap toward the Falcon 6X’s impending 
entry into service, with the initial units currently undergoing 
final completion.

Renowned as the most spacious, advanced, and versatile 
twinjet in the long-range business jet sector, the Falcon 6X 
has garnered esteemed design awards, including the Red Dot 
Award and the International Yacht & Aviation Award. With its 
exceptional range, superior passenger comfort, and excep-
tional adaptability, the Falcon 6X is positioned to redefine the 
standards of long-range business aviation.

Eric Trappier, Chairman and CEO, Dassault Aviation said, 

“The certification of the Falcon 6X is a remarkable milestone 
for Dassault Aviation. The 5,500 nm / 10,200 km Falcon 6X 
combines the best qualities of Dassault Aviation’s world-
leading business and fighter aircraft expertise to create the 
longest-range jet in its class with unparalleled passenger 
comfort and maximum mission flexibility. The 5,500 nm / 
10,200 km Falcon 6X combines the best qualities of Dassault 
Aviation’s world-leading business and fighter aircraft exper-
tise to create the longest-range jet in its class with unparal-
leled passenger comfort and maximum mission flexibility.”

The successful certifications by both EASA and FAA affirm 
Dassault Aviation’s dedication to excellence in aircraft design 
and manufacturing. The Falcon 6X represents a culmination of 
cutting-edge technology and innovation, propelling it to the 
forefront of the business aviation industry. This achievement 
not only reinforces Dassault Aviation’s reputation but also 
heralds a new era in long-range business jet travel 
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With a seating capacity for 299 passengers, the Hi Fly Airbus A330-200 is configured in a two-class 
layout, featuring 24 business class seats with flat beds and 275 economy seats.

Hi Fly airline inducts solo Airbus A330-200 
jet to its fleet

Hi Fly, the airline renowned for its 
wet lease services, has expanded 

its fleet with the addition of an Airbus 
A330-200, registered as 9H-HFH. This 
latest aircraft offers passengers a sooth-
ing atmosphere with shades of blue 
and a comfortable cabin design. With a 
seating capacity for 299 passengers, the 
A330-200 is configured in a two-class 
layout, featuring 24 business class seats 
with flat beds and 275 economy seats.

The A330 family is known for its 
modernity and reliability, presenting 
a robust solution for a diverse range 
of routes. The aircraft’s operational 

efficiency, boasting a remarkable rate 
of 99.4%, delivers benefits to both pas-
sengers and airlines.

Hi Fly specializes in providing com-
mercial aircraft through wet lease 
arrangements, encompassing crew, 
maintenance, and insurance services. 
The airline’s commitment to quality and 
passenger satisfaction is reflected in 
the careful interior design and thought-
ful seating arrangements of their new 
A330-200. This addition to Hi Fly’s 
fleet not only enhances its operational 
capabilities but also demonstrates the 
airline’s dedication to meeting the 

evolving needs of passengers and the 
aviation industry.

As a prominent player in the aviation 
industry, Hi Fly has established itself 
as a leading specialist in widebody air-
craft wet leasing, catering to a global 
clientele. With a comprehensive offer-
ing that includes aircraft, crew, main-
tenance, and third-party insurance, Hi 
Fly provides a seamless solution for 
airlines’ operational needs. Hi Fly’s 
flexibility sets it apart, with the ability 
to deploy aircraft on very short notice, 
sometimes as little as three hours. This 
rapid response capability allows air-

Hi Fly specializes in providing commercial aircraft through wet lease arrangements, encompassing crew, 
maintenance, and insurance services.
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lines to address short or medium-term 
transportation requirements promptly 
and efficiently.

Under Hi Fly’s wet lease arrange-
ment, airlines benefit from a stream-
lined process. Direct operating costs, 
encompassing essentials such as fuel, 
catering, airport fees, handling, and 
navigation fees, are directly managed 
by the client, simplifying financial 
transactions. Furthermore, flights are 
operated under the customer airline’s 
flight numbers, maintaining a cohesive 
and consistent brand experience for 
passengers.

With a commitment to excellence and 
a global operational reach, Hi Fly em-
powers airlines to expand their capa-
bilities without the burden of long-term 
commitments. As the aviation industry 
continues to evolve, Hi Fly stands ready 
to provide adaptable solutions that 
support airlines in meeting the dynamic 
demands of the market 
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Deutsche Aircraft is partnering with pilots from the German Aerospace Center for pilot training on the 
D328 UpLift aircraft offering simulator training at STS GmbH, based in Velbert.

Deutsche Aircraft provides D328 simulator 
training for German Aerospace Center pilots

Deutsche Aircraft, a prominent Ger-
man Original Equipment Manu-

facturer (OEM), is demonstrating its 
commitment to advancing aviation by 
partnering with pilots from the Ger-
man Aerospace Center (DLR) for pilot 
training on the D328 UpLift aircraft. 
This collaboration includes offering 
simulator training at Simulator Training 
Solution (STS GmbH), based in Velbert. 
As the journey of the UpLift aircraft 
progresses, pilot training for the D328 
type aircraft is underway in preparation 
for the upcoming Nationale Luftfahrt-
konferenz (German National Aviation 
Conference) scheduled for September 
25, 2023, in Hamburg.

With the anticipated event on the 
horizon, initial preparations are in 
progress for modifications to the D328 
UpLift aircraft. The transformation of the 
aircraft’s livery is currently taking place at 
Oberpfaffenhofen Airport’s hangar. Con-
currently, training has commenced for the 

DLR cockpit crew, who will undertake the 
flight from Munich’s Oberpfaffenhofen 
Airport to Hamburg, where the new livery 
will be unveiled to the public.

Conny Cornelius, Test Pilot, Deutsche 
Aircraft said, “It is a fantastic opportu-
nity to be able to work with colleagues 
from DLR to support future develop-
ments in aviation. It is time to show 
them the capabilities of the D328 
Turboprop as the perfect flying testbed 
as part of the UpLift programme.”

Since 2020, Deutsche Aircraft has 
maintained a collaboration with Simula-
tor Training Solution, which serves as 
the exclusive simulator training center 
for operators of the D328 aircraft 
family. This partnership underscores 
Deutsche Aircraft’s dedication to ensur-
ing the proficiency and skill develop-
ment of aviation professionals working 
with their aircraft. In continuation of 
this collaboration, DLR pilots will con-
tinue their flight training activities at 

the Research Airport in Braunschweig, 
further solidifying their expertise and 
readiness to operate the innovative 
D328 UpLift aircraft.

Jan Hünerfeld, CEO, STS GmbH said, 
“We are proud to be part of aviation 
history with our state-of-the-art D328 
simulator training centre. Here, we can 
support DLR pilots in their training for 
the UpLift aircraft which will be part 
of German aviation history. At STS, we 
want to continue to support Deutsche 
Aircraft’s mission, as well as becoming 
a key service provider to D328 aircraft 
operators.”

Deutsche Aircraft’s engagement with 
DLR pilots and its commitment to simu-
lator training exemplify its dedication 
to advancing aviation technology and 
supporting the development of avia-
tion professionals. This collaboration 
underscores the company’s mission to 
enhance aviation capabilities and con-
tribute to the evolution of the industry 

MRO NEWS
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M
anaging a thriving MRO 
business can quickly 
become challenging 
without the right tools 
and systems in place. 

To address these challenges, many or-
ganisations turn to advanced software 
solutions that allow for improved re-
source management, ensuring efficient 
and optimised operations. Laimonas 
Antanaitis, Product Director at Sensus 
Aero, a new-gen software solution for 
the aviation industry, shares his insights 
on the most pressing MRO tool-related 
issues and how new technology solu-
tions can address them.

Tool Tracking
One significant issue that software 

helps solve is tool tracking. Without a 
strong tool tracking system, it becomes 

difficult to keep tabs on which tools are 
currently in use, who is responsible for 
them, and when they require calibra-
tion or maintenance. Tailored software 
solutions designed specifically for MRO 
operations can efficiently monitor tools, 
track mechanics’ usage, and identify 
any overdue tool returns.

Calibration and Maintenance
Calibration and maintenance of tools 

present another crucial aspect for MRO 
organisations. Inaccurate or improperly 
calibrated tools not only compromise 
work quality but also pose safety risks. 
Regular calibration is essential, yet it 
can be overlooked without proper con-
trol measures. Software programs come 
to the rescue by sending reports and 
reminders about upcoming calibration 
dates, preventing the use of tools with 

SPECIAL STORY 

Software Solutions 
Simplify MRO Tool 
Management

expired calibrations altogether. The 
same goes for tool periodic checks, as 
software systems can generate reports 
and track expiration dates to ensure 
timely inspections.

Compliance and Safety
Maintaining proper tool control is not 

only vital for smooth operations but 
also for adhering to industry regula-
tions and safety standards. Failure to 
comply with these requirements can 
result in safety incidents and legal com-
plications. MRO business management 
solutions, such as Sensus Aero, ensure 
all tool control is executed according 
to strict quality requirements. Such 
programs can also allow quality manag-
ers to conduct audits and review all 
tool-related actions within the system, 
maintaining compliance and safety.

As organisations grow larger, their 
operations become more complex, and 
effective tool control systems become 
crucial to maintain efficiency. Business-
es should not only focus on enhancing 
their operations but also on managing 
them efficiently through smart and con-
venient software solutions. Investing in 
advanced MRO management software 
empowers businesses to streamline 
processes, mitigate risks, and foster a 
safer work environment 
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The STC project underscores Magnetic Creative’s Part 21J team reconfiguration of the passenger cabin 
of Embraer ERJ 190 jets into a single-class 122-passenger all-economy LOPA.

Magnetic Creative secures EASA STC for In-Seat 
Power on Embraer ERJ 190 jets

Magnetic Creative, a prominent entity within 
the Magnetic Group, has achieved a signifi-

cant milestone by obtaining an EASA-approved STC 
(Supplemental Type Certificate) for Scandinavian 
Airlines System (SAS). This achievement stands 
as a testament to Magnetic Creative’s prowess in 
seamlessly integrating USB systems into Embraer 
aircraft, advancing its enduring partnership with 
SAS. The recently finalized STC project underscores 
the dedication of Magnetic Creative’s Part 21J team 
to delivering exceptional solutions. The project 
entailed the reconfiguration of the passenger cabin 
of Embraer ERJ 190 series aircraft into a single-
class 122-passenger all-economy LOPA (Layout of 
Passenger Accommodation).

Central to this endeavor was the installation of 
the In-Seat Power Supply System (ISPSS) compo-
nents, a comprehensive modification aimed at 
enhancing the travel experience for SAS passen-
gers. The turnkey solution involved not only the 
installation of new seats and the ISPSS system 
but also the meticulous manufacturing of parts 
by Magnetic Creative’s production organization 
(Part 21G), along with the delivery of part-kits for 
final assembly. This holistic approach ensures that 
SAS passengers can now enjoy an uninterrupted 
and powered-up in-flight experience, reflecting 
Magnetic Creative’s commitment to passenger 
comfort and convenience.

Zuzana Obračajová, Sales Director, Magnetic 
Creative said, “Design team’s expertise was put to 
use during the modification process, needing rig-
orous testing, meticulous attention to detail, and 

effective collaboration. The team’s work is highly-
appreciated and indicative of more similar and 
one-of-a-kind projects in the future. We would 
also like to express our gratitude to SAS for their 
trust and long-term partnership throughout this 
process. Working together to bring this exciting 
enhancement to their passengers has been a plea-
sure.  We are confident that this STC will elevate 
the in-flight experience, setting new standards in 
comfort and convenience.”

The innovative solution, expertly integrated into 
Embraer aircraft, showcases the robust relation-
ship between Magnetic Creative and SAS. It 
underscores their shared dedication to providing 
exceptional solutions to clients while reaffirming 
Magnetic Creative’s commitment to innovation-
driven excellence.

Mia Jakobsson, Director of Aircraft Trading, SAS 
said, “Installing this USB system on an Embraer 
for the first time, coupled with the introduction of 
these new seats, enables our passengers to enjoy 
the enhanced experience and a Scandinavian 
feeling, in line with the rest of the SAS fleet. All 
thanks to the Magnetic team for the good collabo-
ration and for making this project a success!”

The successful completion of the EASA-approved 
STC project exemplifies Magnetic Creative’s tech-
nical prowess, dedication to passenger comfort, 
and commitment to shaping exceptional in-flight 
experiences. This achievement not only solidifies 
the partnership between Magnetic Creative and 
SAS but also sets a new benchmark for innovative 
solutions in aviation 

AIRCRAFT INTERIOR 
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The Mesa cabin modification entailed the conversion of Hi Fly’s group A330 from back cargo 
configuration to its original passenger layout, restoring to its distinctive two-class cabin design.

Mesa conducts cabin upgrades on Hi Fly’s 
Airbus A330 jet

Mesa, the esteemed aircraft mainte-
nance and engineering company 

under the umbrella of Hi Fly’s group, 
has successfully completed yet another 
remarkable cabin modification project 
at its hangar located in Beja Airport. 
This latest feat involved the Airbus 
A330 registered as 9H-HFA, operated 
by Hi Fly. The meticulous cabin modi-
fication entailed the conversion of the 
A330 from its cargo configuration back 
to its original passenger layout, restor-
ing the aircraft to its distinctive two-
class cabin design, accommodating a 
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This newly established headquarters signifies a notable expansion for Farsound, boasting eight times the 
capacity of its previous location.

Farsound inaugurates new UK headquarters

Farsound has announced that The 
Mayor of Brentwood, Councillor 

Gareth Barrett, presided over the official 
inauguration of Farsound’s modern 
headquarters, underscoring the com-
pany’s commitment to innovation and 
sustainability. The ribbon-cutting cer-
emony was followed by warm welcomes 
from the Farsound UK Senior Leadership 
Team, marking a significant step in the 
company’s journey. This pioneering 
headquarters was constructed on land 
allocated as part of Brentwood council’s 
Local Development Plan, aligned with 
the council’s vision of fostering employ-
ment opportunities and regional growth.

Gareth Barrett, Mayor, Brentwood 
said, “We are thrilled that Farsound has 
moved its UK headquarters here, joining 
several other nearby innovative global 
businesses with local headquarters. I 
am delighted to open your new head-
quarters and wish you every success in 
your new home.”

This newly established headquarters 
signifies a notable expansion for Far-
sound, boasting eight times the capac-

ity of its previous location. Designed 
with adaptable mezzanine floors, this 
space caters to the company’s evolv-
ing needs. The building’s architectural 
marvel incorporates eco-friendly fea-
tures, including solar panels that power 
lighting and heating. The parking area 
is equipped with electric vehicle (EV) 
charging points, while ample bicycle 
storage promotes greener commut-
ing alternatives. Resource efficiency is 
emphasized, with reclaimed greywater 
utilized for toilet flushing and resource 
recycling initiatives actively encour-
aged.

Kevin Sargent, Non-Executive Chair-
man, Farsound said, “We are pleased 
to be able to officially open our new 

headquarters building in Brentwood, 
Essex. It has been more than two years 
in the planning and represents a sig-
nificant investment for us. We believe 
firmly that it will support our ambitious 
growth plans, as we expand our team, 
our services, and our market reach, not 
only here in the UK, but around the 
world.”

Versatility is a hallmark of this new 
facility, designed to prioritize staff 
comfort and collaborative working. 
The open-plan layout fosters coop-
eration, while dedicated spaces for 
fitness, games, and yoga promote the 
well-being of Farsound employees. In 
line with the company’s tech-savvy 
approach, the facility boasts a £1.2 
million robotic picking system for 
seamless aerospace part retrieval. As 
Farsound’s journey continues, this 
state-of-the-art headquarters encap-
sulates their commitment to innova-
tion, sustainability, and a dynamic 
work environment that aligns with 
both employee well-being and tech-
nological advancement 

UPCOMING FACILITY 

total of 249 seats – 46 in business class 
and 203 in economy class.

The entire cabin transformation 
endeavor was executed over a span of 
seven days, demonstrating Mesa’s ef-
ficiency and expertise in delivering swift 
yet precise modifications. The complex 
process encompassed a series of intricate 
tasks, from the removal of cargo-specific 
elements such as marks, blanking tape, 
and cover plates, to the meticulous instal-
lation and activation of a multitude of 
items, equipment, and systems necessary 
for the passenger configuration.

The restoration process involved 
several key steps. Firstly, the removal of 
cargo-related components and equip-
ment took place, including cargo marks, 
EFPL blanking tape, painted carpet 
segments, and emergency equipment 
items. Subsequently, meticulous at-

tention was given to replace carpet 
segments in the modified area, enabling 
the seamless installation of seats, cur-
tains, partitions, doghouses, and other 
essential passenger-centric features. 
The final phase saw the re-activation of 
electrical and oxygen systems that were 
previously disabled during the cargo 
configuration, ensuring the aircraft’s 
comprehensive operational readiness.

The project’s meticulous execution 
adhered closely to certified documenta-
tion, a testament to Mesa’s unwaver-
ing commitment to maintaining the 
aircraft’s airworthiness and safety 
standards post-modification.

Mesa, boasting EASA Part-145 certi-
fication, stands as a prominent player 
in the aircraft maintenance landscape. 
With strategic stations spanning across 
global aviation hubs, including Lisbon, 
Beja, Delhi, Mumbai, Anchorage, Cape 
Town, Brisbane, Santiago de Chile, and 
Hanoi, the company’s reach is truly 
extensive. Mesa’s versatile expertise is 
geared towards providing comprehen-
sive maintenance solutions for a wide 
spectrum of aircraft, notably encom-
passing the Airbus A318, A319, A320, 
A321, A330, A340, A380, and BOMBAR-
DIER CL-600-2B16.

This latest cabin modification accom-
plishment not only showcases Mesa’s 
technical proficiency and dedication 
to excellence but also underscores the 
company’s pivotal role in ensuring the 
continued operational flexibility and 
performance of the aviation industry’s 
diverse fleet.
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The FL Technics Indonesia US$25 million facility 
will encompass a hangar with six bays that will 
accommodate narrow-body jets, along with 
purpose-built production shops and offices.

FL Technics and 
Angkasa Pura Property 
to build 17,000 sq. m. 
MRO facility in Bali

FL Technics Indonesia, a subsidiary of FL Technics, 
a prominent aircraft maintenance solutions group, 

has joined forces with PT Angkasa Pura Properti and PT 
Angkasa Pura I (Persero) to commence the development 
of a state-of-the-art aircraft Maintenance, Repair, and 
Overhaul (MRO) hub at I Gusti Ngurah Rai International 
Airport (DPS) in Bali. This collaboration signifies a sig-
nificant investment of US$25 million by FL Technics and 
reinforces the company’s commitment to expansion and 
strategic growth.

The ambitious project entails the construction of a 
modern MRO facility covering an area of 17,000 square 
meters. The infrastructure will encompass a hangar with 
six bays, specifically designed to accommodate narrow-
body aircraft, along with purpose-built production shops 
and offices. The hangar’s design and capacity aim to 
address the growing travel demand within the region, 
particularly driven by increased aviation activity from 
Australia, as well as key markets across Asia and beyond.

Martynas Grigas, Director, FL Technics Indonesia said, 
“FL Technics is expanding across the globe, entering new 
continents, yet not losing the focus on key markets. We 
strengthen our positions by investing in infrastructure, 
business operations, people, and society itself. I am con-
fident FL Technics’ experience, resources, and expertise 
will grant the success of the project in Bali – our partners 
will benefit from a global independent MRO network, the 
industry will gain access to our solutions approved by 
FAA, EASA, and CASA, while the region will be provided 
with more than 500 new jobs, as well as new travel, 
cargo, and trading opportunities.”

The collaboration is underpinned by a joint operations 
agreement (KSO) signed by FL Technics Indonesia, PT An-
gkasa Pura Properti, and PT Angkasa Pura I (Persero). This 
alliance emphasizes the long-term commitment of the 
partners to the region’s growth and development. The I 
Gusti Ngurah Rai International Airport (DPS) is strategi-
cally positioned as a growing aviation hub, making it an 
optimal location for such a significant MRO facility.

“This is a form of our support for the national aviation 
industry, especially with PT Angkasa Pura I. With traffic 
at I Gusti Ngurah Rai Airport, which continues to increase 
after the pandemic, this MRO will help airlines increase 

UPCOMING FACILITY 
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With a 20,000 square meter hangar and bay facility, the total expanse of the new FL Technics 
infrastructure will span an impressive 52,000 square meters.

FL Technics to open 20 000 sq. m. hangar in 
Dominican Republic

FL Technics, a renowned aircraft 
maintenance solutions provider, has 

embarked on an ambitious venture by 
establishing a new Maintenance, Repair, 
and Overhaul (MRO) infrastructure at 
the bustling Punta Cana International 
Airport (PUJ) in the Caribbean. With a 
20,000 square meter hangar and bays 
facility, the total expanse of the new 
infrastructure will span an impressive 
52,000 square meters.

Upon completion of the initial devel-
opment phase, the state-of-the-art facil-
ities will encompass five bays dedicated 
to base maintenance operations. This 
includes a complex of fully-equipped 
supporting shops to facilitate a seam-
less MRO workflow. This strategic move 
not only reinforces FL Technics’ global 
MRO network but also underscores its 
commitment to catering to the growing 
demand for comprehensive aviation 
maintenance services in the Americas.

The construction is anticipated to 
unfold over a two-year period, culmi-
nating in FL Technics’ resolute dedica-
tion to enhancing its independent MRO 
network. This extends beyond the Do-
minican Republic to encompass existing 
base maintenance hangars in strategic 
global locations such as Lithuania, the 
United Kingdom, Scotland, and Indone-
sia. With the addition of the Dominican 
Republic facility, FL Technics’ owned 
MRO hangar space will reach a cumula-
tive 86,000 square meters.

Zilvinas Lapinskas, CEO, FL Technics 

said, “This expansion is our inaugural 
base maintenance foothold in the re-
gion, complementing FL Technics’ exist-
ing operations in the Americas, includ-
ing a robust line maintenance network 
in Canada. This strategic investment 
underscores our commitment to deliver 
comprehensive MRO solutions, foster-
ing long-term partnerships and laying 
the groundwork for future develop-
ments across the continent.”

By establishing a physical MRO hub in 
the region, FL Technics aims to provide 
comprehensive support to the bur-
geoning fleet of narrow-body aircraft 
operational in the Americas. Leveraging 
its extensive global expertise and FAA 
and EASA Part-145 certified capabilities, 
FL Technics is poised to offer both base 
and line maintenance services from the 
new hub.

“We are pleased to announce our stra-
tegic alliance with FL Technics to offer 
world-class MRO services at Punta Cana 
International Airport and Punta Cana 
Free Trade Zone. With this strategic alli-
ance, airport customers will have access 
to a wide range of aircraft maintenance 
and repair services, including scheduled 
inspections, component repairs, cabin 
modifications, and painting, among 

others,” said Giovanni Rainieri, Airside 
Operations Director, Punta Cana Inter-
national Airport (PUJ).

Saulius Bajarunas, COO, FL Technics 
said, “Strategic and operational busi-
ness development demands meticulous 
planning and assessment, particularly 
for complex projects in new markets. 
I am confident that this new infra-
structure will serve as the bedrock for 
future expansions of the new MRO hub, 
leveraging FL Technics’ successful best 
practices from other continents.”

The Punta Cana project is set to un-
dergo continuous evolution with future 
development phases planned. The blue-
print envisions an additional seven bays 
to be added in the second phase, result-
ing in a total hub capacity of 12 bays. 
This expansion is a pivotal addition to 
the region’s base maintenance capacity, 
addressing the escalating demand.

These strategic advancements are 
fortified by the backing of Avia Solu-
tions Group, the parent company of FL 
Technics. As one of the world’s largest 
Aircraft, Crew, Maintenance, and Insur-
ance (ACMI) providers, Avia Solutions 
Group boasts a fleet of over 180 aircraft 
that operate across all continents. The 
synergy between ACMI and MRO opera-
tions is a driving force behind growth 
prospects in the Americas, with both 
businesses complementing each other 
to deliver flexible solutions tailored to 
the diverse demands of cargo and com-
mercial flights.

efficiency and effectiveness in running 
their business. This is also facility one 
form of optimising the mainland that 
we continue to carry out,” said Risti-
yanto Eko, Wibowo, Director, PT Angkasa 
Pura Properti.

This collaborative endeavor not only 
strengthens the aviation industry but 
also contributes to the economic ad-
vancement of the country and region. FL 
Technics Indonesia’s partnership with PT 

Angkasa Pura Properti and PT Angkasa 
Pura I (Persero) demonstrates a cohesive 
effort to bolster the national aviation 
sector, maintain high safety standards, 
and enhance Indonesia’s allure as a 
vibrant tourist and business destination.

This expansion complements FL Tech-
nics’ existing MRO network, spanning 
various international locations. Avia 
Solutions Group, the parent company 
of FL Technics, supports this strategic 

development. As one of the world’s 
largest ACMI providers, the group oper-
ates a diverse fleet across continents 
and offers a range of aviation services. 
The partnership between FL Technics 
and its Indonesian counterparts under-
lines a shared vision for industry growth 
and the establishment of high-quality 
aviation infrastructure in Bali, fostering 
a promising future for the region’s avia-
tion sector.

UPCOMING FACILITY 
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APOC has launched a new warehouse facility in Singapore, the first of their stock-hubs of modern A320 
family and B737 components to be opened outside of Europe.

APOC to expand operations in Asia to meet 
expected growth

APOC Aviation, the innovative leas-
ing, trading, aircraft component and 

part-out specialist, is ramping up their 
presence in Asia to ensure they have 
the resources and assets ready to serve 
the thriving aviation sector. As part of 
this process, Hardi Jamil has been ap-
pointed as Sales Manager for Asia.

APOC has had a presence in Asia 
since 2021, when they launched a 
new warehouse facility in Singapore, 
the first of their stock-hubs of modern 
A320 family and B737 components 
to be opened outside of Europe. Now, 
with a dedicated Sales Manager also 
based in Singapore, they will deliver a 
streamlined, faster service to custom-
ers in the area.

Jamil comments, “I am truly excited to 
collaborate with such a talented team 

and contribute to APOC’s vision for suc-
cess in the Asian region.”

Kevin Wall, CCO at APOC explains 
that most aviation experts agree that 
the biggest impact on the USM market 
will occur in Asia. “According to recent 
reports and industry forecasts, the avia-
tion industry in Asia is expected to see 
significant growth in the coming years, 
driven by factors such as expanding 
economic development, proliferation 
of low-cost carriers, increasing middle 
class, and rising disposable income.

“In line with this, the used serviceable 
material market for the Asian aviation 
industry is also expected to grow in 
the coming years, due to the increas-
ing demand for replacement parts and 
maintenance services for ageing aircraft 
fleet and low-cost carrier activity across 

the region. Some studies estimate that 
the aviation market in Asia will build at 
a compound annual growth rate (CAGR) 
of around 6-7% from 2021 to 2026” 
continues Wall.

“APOC is expanding our operations 
and personnel in the region now, to 
ensure we have the resources and ca-
pacity to support the local market with 
the innovative and comprehensive parts 
provision solutions we are known for.”

APOC is one of the world’s newest air-
craft, engines and landing gears trading, 
leasing, and part-out companies. Based 
in The Netherlands, between Rotterdam 
Airport and Amsterdam Schiphol, it 
holds a large stock of quality parts for 
the aviation industry in its own temper-
ature-controlled warehouse which are 
sold in both AR/SV conditions. 

UPCOMING FACILITY 
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The BOC Aviation A320NEO Jets in 
question are all equipped with CFM 
International CFM LEAP-1A engines, and 
they are set to be delivered to IndiGo 
throughout the year 2023.

Joramco, situated in Amman, Jordan, is strategically 
positioned to offer support for future Boeing 737-
800BCF customers operating in the Middle East, 
Europe, North Africa, and the CIS.

BOC Aviation to lease 
10 Airbus A320NEO 
jets to Indigo

Joramco and Boeing 
to open Freighter 
Conversion Line in Jordan

BOC Aviation Limited, a prominent global aircraft 
operating leasing company, has announced 

a finance lease transaction involving ten Airbus 
A320NEO aircraft with InterGlobe Aviation Ltd. 
(IndiGo), a long-standing customer. The A320NEO 
aircraft in question are all equipped with CFM 
International CFM LEAP-1A engines, and they are set 
to be delivered to IndiGo throughout the year 2023. 
The lease agreement between BOC Aviation and 
IndiGo showcases the commitment of both compa-
nies to the growth and advancement of the aviation 
industry, particularly in a market as dynamic and 
promising as India.

Steven Townend, Deputy Managing Director and 
Chief Financial Officer, BOC Aviation, said, “We are 
delighted to be embarking on another transaction 
with our long-time customer IndiGo, to enable the 
airline to expand its fleet with the latest technol-
ogy aircraft. This showcases our ability to deploy 
alternative financing structures, to continue our 
long-term sustainable growth.”

BOC Aviation boasts a fleet of 652 aircraft that are 
owned, managed, or on order. As of June 30, 2023, its 
owned and managed fleet was leased to 91 airlines 
spanning 42 countries and regions globally. The com-
pany is listed on the Hong Kong Stock Exchange and 
maintains its headquarters in Singapore, with addition-
al offices in Dublin, London, New York, and Tianjin.

Riyaz Peer Mohamed, Chief Aircraft Acquisition and 
Financing Officer, IndiGo said, “We are pleased to 
enhance our partnership with BOC Aviation with the 
lease agreement for these 10 aircraft. This extended 
collaboration with BOC Aviation is part of our expan-
sion strategy across domestic and international mar-
kets. India is currently among the fastest growing civil 
aviation markets in the world, and these aircraft will 
help IndiGo consolidate its position in the region.”

IndiGo, considered one of the world’s fastest-grow-
ing low-cost carriers, adheres to a straightforward 
philosophy of offering affordable fares, punctual 
flights, and a seamless travel experience. With a 
fleet exceeding 300 aircraft, the airline operates 
around 1900 daily flights, serving 79 domestic 
destinations, and plans to expand its international 
footprint to 32 destinations.

Joramco and Boeing have entered into an agreement to es-
tablish a new Boeing Converted Freighter (BCF) line in Am-

man, Jordan. This collaboration marks a significant step for both 
companies and enhances the availability of freighter conversion 
services in the Middle East. Joramco will be the first mainte-
nance, repair, and overhaul (MRO) supplier in the region to sup-
port future Boeing freighter conversions for both domestic and 
foreign aircraft.

Fraser Currie, CEO of Joramco said, “We’re very excited to grow 
our relationship with Boeing. The new 737-800BCF capability 
we’re bringing to our MRO is another major milestone for Joramco, 
and we are delighted Boeing has selected Joramco as a future site 
for the 737-800BCF. Our geographic location in Amman, our deep 
MRO experience, and the opportunity to work together with Dubai 
Aerospace Enterprise on their customers’ requirements makes this 
a very exciting opportunity.”

Situated in Amman, Jordan, Joramco is strategically positioned to 
offer support for future 737-800BCF (Boeing Converted Freighter) 
customers operating in the Middle East, Europe, North Africa, and 
the Commonwealth of Independent States (CIS).

Firoz Tarapore, CEO, DAE said, “Today’s announcement reaffirms 
our long-term commitment to our DAE Engineering division. Since 
acquiring Joramco in 2016, revenues have more than doubled, and 
we continue to expand our presence at our Amman, Jordan based 
facility, which is expected to reach 22 maintenance lines by the 
end of 2024. This latest agreement underpins our commitment, 
and we look forward to continuing to deepen our relationship with 
Boeing as well as developing new product offerings for Joramco’s 
global customer base.”

Joramco is a subsidiary of Dubai Aerospace Enterprise (DAE), 
which also operates a leasing division with a fleet of approxi-
mately 550 aircraft leased to around 120 airlines across more than 
60 countries.

Mike Doellefeld, Commercial Programs Vice President of Engi-
neering Services, Converted Freighters, and Sub-Components, 
Boeing said, “We continue to look for opportunities to bring 
freighter conversion capacity closer to our customers. Connecting 
with Joramco reflects the potential of a growing region combined 
with an MRO capable of producing the BCF with the quality our 
customers expect.”

The global freighter fleet is projected to expand by 65% to more 
than 3,700 aircraft by 2042, according to Boeing’s Commercial 
Market Outlook. This growth will necessitate over 2,800 produc-
tion and converted freighter deliveries over the next two decades. 
Among these, approximately 1,300 standard-body freighter con-
versions, including the 737-800BCF, are anticipated.
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The DAE portfolio of 64 Boeing jets order from CACL comprises 
variants including the 737-8, 737-9, and 737-10, with aircraft 
deliveries scheduled between 2023 and 2026.

DAE to receive 64 Boeing 737 
MAX jets from CALC

Dubai Aerospace Enterprise (DAE) 
Ltd has announced the signing of a 

definitive agreement by one of its affili-
ates to acquire a portfolio of 64 Boeing 
737 MAX aircraft from a wholly-owned 
subsidiary of China Aircraft Leasing 
Group Holdings Limited (CALC). The 
portfolio comprises variants including 
the 737-8, 737-9, and 737-10, with 
aircraft deliveries scheduled between 
2023 and 2026. While the terms of the 
transaction have not been disclosed, 
the move highlights DAE’s commitment 
to enhancing its aircraft fleet.

The Boeing 737 MAX family offers 
superior efficiency, improved environ-

mental performance, and enhanced 
passenger comfort in the single-aisle 
market. Equipped with CFM Interna-
tional LEAP-1B engines and advanced 
technology winglets, the 737 MAX 
boasts a 20% reduction in fuel con-
sumption and emissions compared to 
its predecessors. The largest model in 
the family, the 737-10, accommodates 
up to 230 passengers in a single-class 
configuration and can cover distances 
of up to 3,300 miles, making it suit-
able for a wide array of single-aisle 
routes.

Firoz Tarapore Chief Executive Officer, 
DAE said, “We are delighted to be able 
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to conclude this transaction with CALC 
to acquire a unique portfolio of 100% 
new technology, fuel efficient single 
aisle aircraft.

• On a pro forma basis, this transac-
tion will increase the percentage of 
new technology, fuel efficient aircraft in 
our owned fleet to approximately 66% 
from 50%.

• This transaction will add certainty to 
our growth trajectory. On a pro forma 
basis, this transaction will increase our 
fleet of owned, managed, committed, 
and mandated-to-manage aircraft to 
approximately 550 aircraft, valued at 
approximately US$20 billion.

• This transaction will also allow us to 
further deepen our existing relation-
ship with Boeing and CFM International. 
Since inception and including this 
transaction, DAE has acquired and is 
committed to acquire approximately 
500 Boeing aircraft. We look forward to 

 Cont on pg 24
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growing this relationship even further 
in the coming years.

• Approximately 20% of the acquired 
portfolio is on lease to airline clients who 
are also existing clients of DAE and we 
look forward to expanding our relation-
ship with them. The remainder of the 
acquired portfolio of assets will be placed 

directly by DAE in the coming quarters.”
The deal not only solidifies DAE’s 

growth trajectory but also deepens its 
existing relationship with Boeing and 
CFM International. DAE’s commitment 
to acquiring Boeing aircraft has been 
significant, with approximately 500 
aircraft already acquired or planned, 
highlighting the company’s dedication 

to fostering this partnership further.
Around 20% of the acquired portfo-

lio is leased to airline clients who are 
already in a business relationship with 
DAE. The remainder of the portfolio 
will be placed directly by DAE over the 
coming quarters, demonstrating the 
company’s strategic approach to portfo-
lio management.

The transaction is set to be complet-
ed in the third quarter of 2023, with 
no anticipated impact on DAE’s capital 
adequacy, liquidity, or funding ratios. 
DAE received advisory services from 
Milbank LLP and KPMG Ireland, further 
reinforcing the thoroughness and 
professionalism of the transaction. 
This move signifies DAE’s commitment 
to enhancing its aircraft fleet with 
cutting-edge technology and fuel-
efficient solutions, positioning the 
company to remain at the forefront of 
the aviation industry.

 Cont from pg 23

The AJW Group contract encompasses the maintenance, repair, and operational support of Airblue’s fleet, 
including five Airbus A320 and five Airbus A321 jets.

AJW Group extends Power-by-the-Hour contract 
for Airblue Airbus fleet renew

AJW Group, a globally renowned 
independent aircraft component 

parts, repair, and supply chain solu-
tions provider, proudly announces the 
renewal of its Power-by-the-Hour (PBH) 
agreement with Airblue, a prominent 
airline based in Pakistan. This contract 
extension solidifies the long-standing 
collaboration between AJW and Airblue, 
marking a significant milestone in their 
enduring partnership.

Scott Symington, Chief Commercial 
Officer, AJW Group said, “The renewal 
and extension of our contract with Air-
blue once again showcase our unrivaled 
expertise in the industry. Our unwaver-
ing dedication to customer satisfaction, 
coupled with our capability to provide 
flexible solutions, reinforces our posi-
tion as an industry leader. We main-
tain stringent performance standards, 
complemented by innovative strategies 
that optimize our global stock locations, 
ensuring minimal downtime for our cus-
tomers. With world-class infrastructure 

and experienced teams, we consistently 
deliver exemplary service, underscor-
ing our expanding business programs 
throughout the Indo-Pak subcontinent.”

Airblue, a valued partner of AJW since 
2005, has chosen to extend its trust in 
AJW’s unparalleled reliability and flex-
ibility by renewing its PBH agreement. 
With this agreement, Airblue reaffirms 
its commitment to AJW’s exceptional 
fleet support services. The contract 
encompasses the maintenance, repair, 
and operational support of Airblue’s 

fleet, including five Airbus A320s and 
five Airbus A321s. This agreement fur-
ther extends to the recently inked A320 
NEO fleet support contract, reflecting 
Airblue’s confidence in AJW’s ability to 
deliver exceptional solutions.

Sadia Mohammad, Deputy Managing 
Director Operations & Corporate Affairs, 
Airblue said, “We are thrilled to an-
nounce the renewal of our PBH agree-
ment with AJW Group. Over the past 
eighteen years, AJW has consistently 
demonstrated its unmatched expertise, 
reliability, and flexibility in supporting 
our fleet. Extending our partnership 
was a natural choice as we continue to 
receive exceptional service and fleet 
support. AJW’s dedication to customer 
satisfaction, innovative solutions, and 
global network has been instrumental in 
minimizing downtime and maximizing 
operational efficiency. We look forward 
to further strengthening our partnership 
and benefiting from AJW’s unwavering 
commitment to customer satisfaction.” 
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This Boeing effort is part of NASA’s Sustainable Flight Demonstrator project, which will propel the U.S. 
aviation industry towards achieving net-zero greenhouse gas emissions.

Boeing to upgrade jets with X-66A modification 
for NASA sustainability efforts

Boeing, a renowned global aerospace 
leader, has reached a significant mile-
stone in its collaboration with NASA by 
ferrying an MD-90 airplane to the site 
where it will undergo modification to 
test the Transonic Truss-Braced Wing 
(TTBW) configuration. This groundbreak-
ing effort is part of NASA’s Sustainable 
Flight Demonstrator project, which 
aims to propel the U.S. aviation industry 
towards achieving net-zero greenhouse 
gas emissions.

The X-66A, NASA’s experimental 
aircraft developed in conjunction with 
Boeing, is poised to play a pivotal role 
in advancing aviation sustainability. The 
aircraft’s modification and subsequent 
ground and flight testing, slated to 
commence in 2028, are anticipated to 
contribute significantly to the goal of 
reducing fuel consumption and emis-
sions by up to 30%.

“This marks an important step in 
the Sustainable Flight Demonstrator 
project, advances Boeing’s commitment 
to sustainability and brings us closer 
to testing and validating the TTBW de-
sign,” said Todd Citron, Chief Technol-
ogy Officer, Boeing.

The TTBW design, characterized by 
ultrathin wings supported by larger-
span struts and higher-aspect ratios, 
represents a promising leap in aviation 
technology. Boeing and NASA have 
collaborated for over a decade on this 
visionary concept, fostering its evolu-
tion through the Subsonic Ultra Green 
Aircraft Research (SUGAR) Program.

Ed Waggoner, Deputy Associate 
Administrator for Programs, the NASA 
Aeronautics Research Mission Director-
ate said, “We at NASA are excited to 
be working with Boeing on the X-66A 
Sustainable Flight Demonstrator, mak-
ing critical contributions to accelerate 
aviation towards its 2050 net-zero 
greenhouse gas emission goal.”

Boeing’s long-standing reputation 
as a pioneer in aerospace innovation 
aligns seamlessly with NASA’s pursuit of 
groundbreaking solutions. The collabo-
ration not only underscores Boeing’s 
commitment to sustainability but also 
reinforces its dedication to shaping the 
future of aviation through cutting-edge 
technology.

“Aerospace Valley has a long and 
distinguished history as the cradle of 

aerospace innovation, and this unveil-
ing is a continuation of that critical 
work. Palmdale’s talented workforce 
and infrastructure make it the perfect 
location for this important project,” 
said Mike Garcia (CA-27), Congressman, 
U.S.A.

Boeing’s global influence extends 
beyond manufacturing and servicing 
commercial airplanes; it encompasses 
defense products and space systems, 
driving economic growth and com-
munity development across over 150 
countries. With a diverse and dedicated 
team, Boeing remains steadfast in its 
commitment to innovation, sustain-
ability, and safety, firmly anchored in its 
core values of quality and integrity.

The collaborative efforts between 
Boeing and NASA to develop the X-66A 
aircraft and its pioneering TTBW design 
represent a remarkable stride towards a 
more sustainable and environmentally-
conscious future for aviation. This 
partnership underscores the pivotal role 
that aerospace giants play in reshaping 
the industry’s trajectory towards a net-
zero emissions horizon.
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This initiative brings together major corporations including Aon, Bank of America, Delta, Cathay Pacific, 
JetBlue, and Japan Airlines, with Google now joining their ranks.

Google partners with Amex GBT and Shell Aviation 
for world’s largest SAF program

American Express Global Business 
Travel (Amex GBT), a leading B2B 

travel platform, has joined forces with 
Shell Aviation to announce an exciting 
development in their sustainable avia-
tion fuel (SAF) program – the inclusion 
of Google. This collaboration aligns with 
Google’s ambitious goal to achieve net 
zero emissions across its operations and 
value chain by 2030, underscoring its 
commitment to global climate solutions.

The Amex GBT and Shell Aviation SAF 
program is a testament to the power 
of private sector collaboration driving 
systemic change. This initiative brings 
together major corporations includ-
ing Aon, Bank of America, Delta, Cathay 
Pacific, JetBlue, and Japan Airlines, with 
Google now joining their ranks. Launched 
in 2022, the program aims to catalyze 
aviation’s shift towards net zero emis-
sions by aggregating demand for SAF. This 
demand-driven approach has the poten-
tial to scale up the emerging SAF market.

Michael Terrell, Senior Director of 
Climate and Energy, Google said “The 
use of SAF will play a critical role in 
helping the aviation sector on its path 
to decarbonize. Joining Amex GBT’s sus-
tainable aviation fuel program further 
represents Google’s continued efforts 
to accelerate the global transition to a 
carbon-free future. “

Aviation is responsible for approxi-
mately 90% of emissions associated 
with business travel, making the transi-
tion to sustainable practices imperative. 
SAF, when used in place of traditional 
fossil-based fuels, can reduce carbon 
emissions by up to 80%. Despite its 
potential, SAF currently represents less 
than 0.1% of available aviation fuel 
due to cost constraints.

Amex GBT and Shell Aviation aim to 
address these challenges by leveraging 
their networks and resources. By utiliz-
ing the purchasing power of Amex GBT’s 
extensive corporate clientele and Shell 

Aviation’s airline customers, the cost of 
SAF can be co-funded. This joint effort 
will help scale SAF production, making it 
more accessible and financially viable.

Andrew Crawley, President of Ameri-
can Express Global Business Travel said, 
“Business travel is a crucial passenger 
segment for aviation, accounting for 
around 15% of air travel globally and 
generating around 40% of revenues. 
To have Google join our growing SAF 
program demonstrates how corporate 
collaboration can accelerate aviation’s 
transition to net zero and enable more 
sustainable travel.”

The program’s implementation is 
facilitated by Avelia, a pioneering 
blockchain-powered digital SAF book-
and-claim solution. Avelia ensures 
transparent tracking of the environmen-
tal attributes of SAF, allowing both air-
lines and business customers to report 
verified lifecycle emissions reductions. 
This innovative approach propels the 
aviation industry towards a more sus-
tainable future, with Google’s inclusion 
serving as a significant step towards 
achieving collective net zero goals.

Jan Toschka, President of Shell 
Aviation said, “It’s great that through 
the Avelia program Shell Aviation 
will supply SAF to support Google in 
cutting emissions from its corporate 
flying. Considering Google’s stature 
and prominence, this announcement 
represents an important milestone for 
decarbonizing aviation. As scaling the 
uptake of SAF will only be possible if 
all parts of the aviation value chain 
work together, we’re thrilled to work 
with such an influential and forward-
thinking company.

American Express Global Business 
Travel (Amex GBT) is a world-leading 
B2B travel platform that offers compre-
hensive solutions for corporate travel 
needs. Amex GBT’s collaboration with 
Shell Aviation to drive the adoption of 
sustainable aviation fuel underscores 
its commitment to environmentally 
conscious business practices.

Launched in 2022, the program aims to catalyze aviation’s shift towards net zero emissions by 
aggregating demand for SAF.
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As part of the partnership, SITA will create a 
new Center of Excellence to accelerate product 
development and customer project delivery.

ZeroAvia introduces 
world’s first compressor 
for jet fuel cell systems

Hanoi, Vietnam
19–21 September 2023

IATA World Safety and 
Operations Conference
Leadership in Action: Driving Safer and 
More Efficient Operations

Join us this September at the first IATA World 
Safety and Operations Conference (WSOC) 
in Hanoi, Vietnam. This must-attend event 
will bring under one roof the previous Cabin 
Ops Safety Conference (COSC), the IATA 
Safety Conference and the Emergency 
Response Planning (ERP) Forum and the 
Aircraft Recovery Forum (ARF). This confer-
ence will tackle all issues related to safety, 
operations, and infrastructure. Expand your 
network, share experiences, and gain valu-
able insights from experts from all over the 
world.
 
Don't miss this unique opportunity to be part 
of the transformative conversations shaping 
the future of aviation safety and operations.

REGISTER NOW
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ZeroAvia, a leader in 
hydrogen-electric 

aviation, has unveiled 
a groundbreaking 

achievement in aviation 
propulsion technology—
a high-performance 
compressor designed 
specifically for fuel cell-

based aviation systems. 
This pioneering compres-

sor is a crucial component 
for delivering the high flow of oxygen required for the 
chemical reactions within hydrogen fuel cells to generate 
electricity for aircraft propulsion systems. The innovative 
design addresses the challenge of maintaining efficient 
and powerful oxygen delivery at higher altitudes while 
minimizing weight and maximizing performance.

This world-first compressor is a result of ZeroAvia’s 
relentless pursuit of true zero-emission flight through 
hydrogen-electric powertrains. The company’s break-
through technology allows the compressor to be inte-
grated into their ZA600 hydrogen-electric powertrain 
for aircraft seating 9-19 passengers, which is slated to 
enter service by 2025, and their ZA2000 powertrain for 
larger aircraft seating 40-80 passengers, with a target 
entry-in-service of 2027.

Rudolf Coertze, CTO Hydrogen, ZeroAvia said, “The 
compressor technology we have designed is critical 
in delivering optimal performance in the final, certi-
fied ZA600 engine technology. Our compressor is an 
important component of our fuel cell power generation 
systems, and a world-leading technology advancement 
for clean aviation in its own right. This really is a major 
achievement for our turbomachinery engineers and 
another marquee moment for the company at large.”

Initial testing of the ZeroAvia compressor has dem-
onstrated its stability and performance across a wide 
range of power levels and operating conditions. With 
the capacity to support fuel cell systems of up to 900 
kW, the compressor significantly outperforms existing 
fuel cell compressors while maintaining superior power 
density. Notably, ZeroAvia’s innovative compressor op-
erates with zero latency, using power from the electric 
propulsion system, thus eliminating the need for addi-
tional components like inverters and electric motors.

This compressor technology not only contributes to 

 Cont on pg 28
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the optimization of ZeroAvia’s pow-
ertrains, but it also offers weight effi-
ciency, stability, and high performance, 
making it an ideal solution for high-
power and high-altitude aviation appli-
cations. The company’s commitment to 
environmental standards and aerospace 
requirements is evident, and plans for 
certification testing are scheduled for 
the coming year.

ZeroAvia’s hydrogen-electric engines 
utilize hydrogen fuel cells to generate 
electricity, which powers electric mo-
tors that drive the aircraft’s propellers. 

The result is a propulsion system that 
emits only water vapor, contributing to 
zero-emission flight and reduced en-
vironmental impact. The company has 
already secured pre-order agreements 
for nearly 2,000 engines from promi-
nent airlines, showcasing the industry’s 
growing interest in sustainable aviation 
solutions. This latest breakthrough in 
compressor technology further solidi-
fies ZeroAvia’s position as a trailblazer 
in the future of aviation.

 Cont from pg 27

Southwest’s CHOOOSE™ portal empowers customers with sustainable aviation fuel options, breaking 
barriers and fostering a greener future while enhancing corporate engagement in environmental 
sustainability.

Southwest Airlines Extends ‘Sustainable Aviation 
Fuel’ Option to Corporate Clients

In a significant stride towards a greener 
future, Southwest Airlines has ex-

tended an initiative to let its customers 
choose sustainable aviation fuel (SAF) 
for their travels. The option was first 
made available to its clients in a beta 
program in 2021, and in taking it a 
step further, the fuel will now be made 
available through a newly-formed self-
service online portal – CHOOOSE™.

A pricing barrier has hindered airlines 
from seamlessly integrating SAF into 
operational frameworks, for which 
Southwest Airlines looks to offer a solu-
tion, in collaboration with its clients.

It’s important to highlight that the es-
tablishment of a comprehensive, trust-
worthy, and transparent market for SAF 
Claims on a large scale is an ongoing 
collaborative effort within the aviation 
industry. Notably, Southwest Airlines 
plays an active role in contributing to 
these industry-wide initiatives.

In its initiative, the option will be 
made available to corporate custom-
ers through namely ‘SAF Claims’ and/or 
‘Carbon Offsets’, available for purchase 
through its customer-focused web por-
tal ‘Southwest Business Assist.’

‘Southwest Business Assist’ is South-
west’s self-service web portal available 
to customers to simplify managing 
corporate travel account(s), making it 
easier-than-ever for passengers to opt 
in for SAF claims. The new initiative 

greatly increases the number of its 
customers who can now opt for eco-
friendly flights.

The commencement of the SAF Beta 
Program by Southwest Airlines in Oc-
tober 2021 set the stage for a limited 
number of corporate clients to con-
tribute to the fuel’s emerging recogni-
tion. In the beta program, clients could 
choose Customer Scope 3 SAF, a variant 
used in Southwest’s operations.

In its recent-most press release, 
Southwest highlighted its aim to avoid, 
reduce, or remove carbon, where it sees 
the development of in-sector technolo-
gies as a big step. Moreover, it suggest-
ed how its web tool’s customizability 
will cater to its customers’ individual 
priorities, budgets, and strategy.

SAF and its associated environmental 
benefits are linked to the quantity of 
pure SAF obtained and supplied to an 
airline. Using the option, its custom-
ers have the opportunity to acquire 

Customer SAF Claims regardless of their 
geographic distance from Southwest’s 
SAF utilization point.

Along with independent customer SAF 
claims, the platform allows purchases of 
carbon offsets from a selected portfolio 
of projects including the Delta Blue 
Carbon mangrove restoration project.

“We are hearing from more and more 
corporate Customers that SAF is an 
important part of their decarbonization 
plans for business travel. We are excited 
to evolve our offerings to help meet 
this demand and allow more corporate 
Customers to participate,” said Helen 
Giles, Managing Director Environmental 
Sustainability at Southwest Airlines. 
“Our valued corporate Customers have 
supported Southwest’s use of SAF in our 
operations, and we continue to recog-
nize the importance of bringing them 
along in our environmental sustainabil-
ity journey.”

Southwest Airlines proudly affirms its 
commitment to sustainable aviation 
practices, actively engaging in shaping 
the trajectory of the industry. This mile-
stone initiative epitomizes the airline’s 
dedication to fostering a greener and 
more responsible future while offering 
corporate Customers the means to par-
take in this transformative journey.
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JetBlue has introduced its latest 
endeavor, the Gateway Rotor Transi-

tion Program (RTP), marking the eighth 
installment of its renowned Gateway 
development programs. This innovative 
initiative is designed to create a stream-
lined pathway for U.S. military-trained 
rotary-wing aviators to transition their 
helicopter piloting expertise into becom-
ing first officers at JetBlue. The Gateway 
RTP program has partnered with Sky-
Warrior Flight Training LLC in Pensacola, 
Florida, to offer a tailored training regi-
men. In addition to established training 
modules, participants will be immersed 
in JetBlue’s operational philosophy, 

This initiative is designed to create a streamlined pathway for U.S. military-trained rotary-wing aviators to 
transition their helicopter piloting expertise into becoming first officers at JetBlue.

JetBlue introduces Gateway RTP to induct US 
military-trained helicopter pilots
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procedures, and insights, delivered by 
experienced JetBlue pilots with prior 
military rotary wing experience.

The program is set to offer a limited 
number of spots for its inaugural class, 
scheduled to begin in the fall of 2023. 
JetBlue has plans to scale up this 
initiative in the coming years, with the 
aim of accommodating more veterans 
looking to transition into commercial 
aviation careers.

Warren Christie, Head of Safety, 
Security, Fleet Operations, Airports, and 
JetBlue University, Jetblue said, “We’re 
incredibly proud to support our veter-
ans, both customers and crewmembers 
alike. With Gateway RTP, we will provide 
these accomplished U.S. military rotary 
wing aviators the additional skills and 
certifications necessary to bring their 
professional experience and technical 
abilities to JetBlue.”

The Gateway RTP curriculum is de-
signed to optimize training by provid-
ing early exposure to Part 121 aviation 
concepts and philosophy, along with in-
tegrated full-motion simulator training. 
The program also leverages concepts 
with which the candidates are already 
familiar, such as crew resource manage-
ment and threat and error management, 
and demonstrates how they apply to 
commercial airline operations through 
customized progression modules.

Upon successfully completing the 

program’s requirements, participants 
will earn their fixed-wing Private Pilot 
through Commercial Multi-Engine Cer-
tificate before moving on to Jet Transi-
tion training at JetBlue University and 
ATP/CTP course completion.

“Training military pilots is at the 
foundational core of SkyWarrior’s 
business, and the Rotor Transition 
Program is one of the most satisfying 
training models we have been a part 
of. It is a privilege to work with such 
professional pilots and help bridge 
the gap to propel them into a new 
career…. It’s just really something 
special to be a part of,” said Gregory 
Sigler, vice president, SkyWarrior 
Flight Training LLC. “We started our 
first RTP program in 2017 and it is just 
unbelievable to see so many of our 
former students living their dream 
as professional airline pilots. These 
former service members and their 
families have sacrificed so much, it is 
just an honor to be the vehicle that 
propels them to the next step in their 
aviation journey,” he further added.

JetBlue’s Gateway programs have been 
a hallmark of the company’s commit-
ment to developing aviation talent. With 
its 15th year underway, these initiatives 
have provided a continuous influx of 
skilled pilots to JetBlue. The airline’s 
Gateway programs extend beyond pilot 
pathways, also offering avenues for avia-
tion maintenance technicians.

JetBlue’s Gateway Rotor Transition 
Program (RTP) is a pioneering initia-
tive designed to facilitate the seamless 
transition of U.S. military-trained rotary 
wing aviators into the world of com-
mercial aviation. The program offers 
a comprehensive training experience 
that bridges the gap between military 
helicopter piloting and becoming a first 
officer at JetBlue.

“We’re proud of the incredible talent 
pipeline we’ve built with our Gate-
ways,” said Nancy Hocking, Director 
Gateway Programs, JetBlue. “Not only 
does it provide a clear path for future 
pilots and technicians, by making these 
careers more accessible to talented 
individuals who might not have thought 
of them as a real option, we’re opening 
opportunities to a much larger audience 
while maintaining the highest standards 
required of these critical roles,” he 
further added.

A key aspect of the Gateway RTP is 
the early exposure it provides to Part 
121 aviation concepts and philoso-
phy. Through integrated full-motion 
simulator training, participants gain an 
in-depth understanding of commercial 
airline operations. The program also 
leverages concepts with which candi-
dates are already familiar, such as crew 
resource management and threat and 
error management. These concepts are 
examined in the context of commercial 
aviation, enhancing participants’ ability 
to apply them effectively.

As participants progress through the 
program, they complete foundational 
training that culminates in earning 
their fixed-wing Private Pilot through 
Commercial Multi-Engine Certificate. 
This is followed by Jet Transition train-
ing at JetBlue University and success-
ful completion of the ATP/CTP course, 
which prepares them for the role of a 
first officer.

Upon successfully meeting the 
requirements of the Gateway RTP, 
participants enter the ranks of JetBlue’s 
5,000 pilots. Many of these experienced 
pilots continue to contribute by sharing 
their insights, serving as mentors, and 
guiding future aviators. This network of 
expertise not only reflects the success 
of JetBlue’s training programs but also 
plays a pivotal role in nurturing the next 
generation of aviation professionals.

 Cont from pg 29
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The initial outcome of the Air New Zealand MoU introduces Level 3 
and Level 4 New Zealand Certificates of Aeronautical Engineering at 
NMIT, and the sharing of resources and expertise.

Air New Zealand to train aviation 
engineers with NMIT

13 students will have the opportunity 
to learn aviation and engineering prin-
ciples using remote-controlled planes 
while pursuing NCEA qualifications.

“The MoU is a win for the new joined-
up approach we are taking to training to 
make sure we are doing everything we 
can to nurture the people who will keep 
Aotearoa New Zealand flying. We’re 
also looking forward to seeing how we 
can realise the benefits of the partner-
ship with Air New Zealand across our 
national network which – in aviation 
engineering provision – also includes 
workplace training provider Service IQ 
| Te Pūkenga.” said Mark Oldershaw, Ex-
ecutive Director, Region 3, Te Pūkenga 
Tumu Whenua ā-Rohe 3|.

As vocational education in New Zea-
land undergoes reform to empower em-
ployers and ensure graduates are ready 
for the workforce, collaborations like 
this MoU between Air New Zealand and 
NMIT exemplify the nation’s commit-
ment to nurturing talent and addressing 
industry skills needs. This partnership 
not only facilitates education but also 
serves as a strategic move to strengthen 
the local aviation industry and create 
high-value career opportunities for the 
next generation of engineers.

Air New Zealand and Nelson Marl-
borough Institute of Technology 

(NMIT) | Te Pūkenga have formalized an 
agreement to collaborate in address-
ing New Zealand’s aviation engineering 
skills requirements. The memorandum 
of understanding (MoU) between the 
national carrier and NMIT’s Aviation 
School of Engineering aims to create 
new opportunities for learners in the 
region and beyond. The collaboration 
between Air New Zealand and NMIT be-
gan through their membership in Ringa 
Hora (Services) Workforce Development 
Council (WDC) and engagement with 
Marlborough’s Regional Skills Leader-
ship Group (RSLG), Marlborough District 
Council, and aviation-focused stake-
holders.

The initial outcome of this collabora-
tion introduces Level 3 and Level 4 New 
Zealand Certificates of Aeronautical En-
gineering at NMIT, along with the shar-
ing of resources and expertise. These 
certificates will provide a foundational 
knowledge base for trainees looking to 
enter Air New Zealand’s apprenticeship 
programs. The Minister of Education, Jan 
Tinetti, will be present at the MoU sign-
ing to demonstrate the government’s 
support for this initiative.

“It’s great to be working closely with 
Air New Zealand to foster the industry’s 
talent pipeline while offering ākonga 
greater choice and support for where 

they see their futures’ heading,” said 
Reid Carnegie, NMIT Curriculum Area 
Manager— Engineering, Construction 
and Infrastructure, NMIT.

NMIT | Te Pūkenga Aviation School 
of Engineering, with its specialized tu-
tors, trains over 150 learners annually 
to build, repair, and maintain various 
aircraft. This partnership is designed to 
establish a clear educational pathway in 
both General Aviation Engineering – the 
school’s current focus – and the airline 
industry.

Alex Marren, Chief Operating Officer, 
Air New Zealand said, “The collabora-
tion with NMIT will help build a career 
path for students and make it easier for 
Air New Zealand to take on NMIT gradu-
ates. Exciting times are ahead at Air 
New Zealand as we continue to rebuild 
our international network, further grow 
our domestic services, and strive for 
a future with next-generation aircraft. 
It’s critical we have the engineering 
and maintenance workforce to meet 
our operational needs. The global job 
market for aircraft engineers is highly 
competitive, and the MoU will help to 
ensure we are developing local talent 
here in Aotearoa.”

The partnership’s timely development 
has allowed Aviation Engineering to be 
integrated into the local Trades Acad-
emy initiative offered through area high 
schools. Starting next year, Year 12 and 
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Lufthansa Systems and Aviation Safety and Training Singapore will enhance the quality of pilot 
training and preparation through the integration of Lido FMS’s aeronautical data solution.

Lufthansa Systems to provide Lido FMS for 
Aviation Safety and Training Singapore

Lufthansa Systems has announced that Aviation 
Safety and Training Singapore Pte. Ltd., a cutting-

edge provider of high-technology training solutions 
and the international headquarters of HAITE Group, has 
entered into an agreement with Lufthansa Systems to 
integrate Lido Flight Management System (FMS) NavDB 
Service into one of its advanced aircraft flight simula-
tors. This collaboration aims to enhance the quality of 
pilot training and preparation through the integration 
of Lido FMS’s reliable and accurate aeronautical data 
solution.

Lido FMS, a trusted flight management system wide-
ly embraced by pilots and airlines globally, equips 
pilots with up-to-date flight information critical for 
informed decision-making. The system ensures pilots 
have access to certified aeronautical data spanning 
the globe, enhancing both their flight experience and 
safety.

Peter Zhao, General Manager, Aviation Safety and 
Training Singapore said, “The closer a pilot’s train-
ing is to flying an actual aircraft, the better the pilot 
will be prepared for every eventuality. That is why 
we strive to constantly enhance our simulators. With 
Lufthansa Systems’ Lido FMS, we can now provide our 
pilots in training with precise in-flight navigation data, 

which is fundamental for flight safety.”
By integrating Lido FMS into its flight simulator, Avia-

tion Safety and Training Singapore is taking simulator-
based training to the next level. This integration 
empowers trainee pilots to engage with the same navi-
gation tools they will encounter during actual flights, 
providing them with a highly realistic and immersive 
training experience. The use of Lido FMS in training can 
significantly impact pilot preparedness for real-world 
challenges, thus contributing to safer and more profi-
cient pilots in the commercial aviation sector.

David Parrish, Vice President of Sales Southeast Asia 
and China, Lufthansa Systems Asia Pacific said, “We 
thank HAITE Singapore for selecting our Lido FMS 
services, and we look forward to supporting their Sin-
gapore operations and other areas in this new partner-
ship.”

Through this collaboration, Aviation Safety and 
Training Singapore reinforces its commitment to 
delivering exceptional pilot training solutions by 
leveraging advanced technology to create immersive 
and impactful learning experiences. As the aviation 
industry continues to evolve, such partnerships con-
tribute to the elevation of pilot training standards and 
the enhancement of overall flight safety.

TRAINING
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This contract introduces over 100 jets from SWISS and Edelweiss to Swiss-AS AMOSeTL’s existing fleet of 
contracted aircraft, highlighting the ongoing growth within the aviation industry.

Swiss-AS provides AMOSeTL for Swiss International 
Air Lines and Edelweiss

Swiss Aviation Software (Swiss-AS) 
has announced that Swiss Interna-

tional Air Lines (SWISS) and its sister 
company Edelweiss have officially 
entered into a partnership with AMO-
SeTL, a significant advancement for 
the electronic Techlog solution. This 
collaboration introduces over 100 
aircraft from SWISS and Edelweiss to 
AMOSeTL’s existing fleet of contracted 
aircraft, highlighting the solution’s on-
going growth and adoption within the 
aviation industry.

AMOSeTL, developed by Swiss Avia-
tionSoftware, is a cutting-edge elec-
tronic techlog solution that enhances 
aircraft operation and maintenance 
processes. With the inclusion of SWISS 

and Edelweiss aircraft, AMOSeTL now 
benefits from the valuable contribu-
tions of these two prominent airlines, 
strengthening its position as a premier 
choice for seamless and efficient air-
craft operation and maintenance.

Industry-Recognized Growth and 
Integration Capabilities

The inclusion of SWISS and Edelweiss 
aircraft in the AMOSeTL partnership 
underscores the solution’s continued 
growth and recognition within the 
aviation sector. As AMOSeTL’s fleet of 
contracted aircraft expands, it further 
establishes itself as a trusted platform 
for optimizing aircraft management.

SWISS’s active engagement and col-

laboration have been instrumental in 
refining AMOSeTL to meet the unique 
demands of the aviation industry. Their 
contributions have not only contributed 
to the solution’s development but have 
also solidified its standing as a leading 
electronic techlog solution.

Proven Trust in Swiss AviationSoftware
SWISS’s decision to partner with AMO-

SeTL underscores their confidence in 
Swiss AviationSoftware’s expertise and 
track record in delivering reliable and 
effective solutions. Having observed 
the successful implementation of other 
seamless solutions, SWISS recognizes 
the potential of AMOSeTL to enhance 
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their aircraft operations and maintenance procedures.
Enhanced Aircraft Operations and Maintenance
AMOSeTL is designed to empower airlines with 

streamlined technical logbook management and main-
tenance processes. Its advanced integration capabilities 
ensure seamless data flow between different compo-
nents of the product suite, including AMOS, AMOSmo-
bile, and AMOSeTL. This integration promotes unparal-
leled operational efficiency and accuracy for airlines.

The collaboration between Swiss International Air Lines, 
Edelweiss, and AMOSeTL represents a significant step 
forward in the evolution of electronic techlog solutions. 
As the aviation industry continues to prioritize efficiency, 
accuracy, and innovation, AMOSeTL’s integration of 
SWISS and Edelweiss aircraft further solidifies its posi-
tion as a preferred choice for airlines seeking to optimize 
their aircraft operation and maintenance processes.

 Cont from pg 33

Rusada has announced that TGIS Aviation has chosen ENVISION to enhance its new range of CAMO 
services serving Airline Operators, Lessors, and Business Aircraft owners worldwide.

Rusada to provide the ENVISION for new TGIS 
Aviation CAMO services

Rusada has announced that leading 
engine and aircraft consultancy TGIS 

Aviation has chosen ENVISION, a cutting-
edge software solution, to enhance its 
new range of CAMO (Continuing Air-
worthiness Management Organisation) 
services. Based in Derbyshire, United 
Kingdom, TGIS Aviation is renowned for 
its comprehensive aircraft and engine ex-
pertise, serving Airline Operators, Lessors, 
and Business Aircraft owners worldwide.

With a team of seasoned consultants 
boasting over three decades of indus-
try experience, TGIS Aviation is poised 
to provide exceptional support across 
a wide spectrum of critical aviation 
needs. Backed by an impressive 22-year 
track record of navigating intricate proj-
ects successfully, TGIS Aviation has ce-
mented its position as a trusted partner 
for operators and lessors globally. The 
company’s unwavering dedication to 
asset preservation and uncompromising 
compliance has solidified its standing 
as an industry frontrunner.

“We selected ENVISION as our pre-
ferred software to bolster our CAMO of-
fering due to its unmatched capabilities 
and advanced features.” said Ian Smith, 
Operations Director, TGIS Aviation. 

“ENVISION’s cutting-edge technology 
aligns seamlessly with our commitment 
to delivering comprehensive solutions, 
allowing us to provide meticulous and 
efficient support throughout the entire 
aircraft lifecycle,” he further added.

Recognizing the challenges inherent 
in managing the multifaceted elements 
undertaken by aircraft owners, TGIS 
Aviation has strategically aligned itself 
with industry stakeholders. This strate-
gic move follows industry recognition 
of the company’s exceptional track 
record and proficiency in managing 
critical and time-sensitive projects.

As TGIS Aviation prepares to launch its 
CAMO service, it is unveiling a com-
prehensive solution that encompasses 
expert guidance and steadfast support 
throughout the entire aircraft lifecycle. 

This commitment to ensuring seamless 
airworthiness management is a testa-
ment to the company’s dedication to 
industry excellence.

Julian Stourton, CEO, ENVISION said, 
“The team at TGIS brings a wealth of 
experience in technical asset manage-
ment, making their expansion into 
the realm of CAMO provision a logical 
step. ENVISION’s modular configura-
tion aligns perfectly with this business 
model, allowing them to selectively 
adopt the necessary components while 
benefiting from the depth of functional-
ity inherent in a full MRO solution.”

To fortify their CAMO service, TGIS Avi-
ation will implement ENVISION’s Fleet 
Management module, a web-based 
platform that facilitates the continuing 
airworthiness of their aircraft, as well as 
those they manage.

TGIS Aviation’s collaboration with 
ENVISION underscores a commitment to 
innovation and operational excellence, 
poised to reshape the landscape of 
CAMO services. As the aviation industry 
marches towards enhanced efficiency 
and airworthiness, this partnership 
holds promise for a more streamlined 
and technologically advanced future.
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Acme Manufacturing, a Leading global 
robotic material removal solutions 

provider, has unveiled its latest techno-
logical advancement designed exclu-
sively for the aerospace Maintenance, 
Repair, and Overhaul (MRO) sector. The 
innovative Robotic Auto Path Generation 
technology is set to revolutionize aero-
space airfoil polishing and jet engine 
blade repair manufacturing processes, 
offering a significant improvement over 
traditional methods.

The new automated solution promises 
to be 3-4 times faster than conven-
tional CNC grinding or manual finishing 
techniques. In a field where precision is 
paramount due to unique part-to-part 
variations, Acme’s technology simpli-
fies the robotic programming process, 
particularly suitable for high-mix and 
low-volume manufacturing scenarios. 
By utilizing calculated algorithms, this 
advanced technology rapidly generates 

part paths, resulting in time savings and 
optimized finishing operations.

Dany DeChamplain, Managing Direc-
tor of Acme Singapore said, “At Acme 
Manufacturing, we have harnessed the 
power of automated measurement and 
3D surface scanning to cater specifically 
to the aerospace MRO industry’s unique 
challenges. Our Robotic Auto Path Gen-
eration technology empowers aerospace 
MROs with an unparalleled tool that en-
hances precision, reduces downtime, and 
increases overall operational efficiency.A 
recently installed system proved suc-
cess. After I provided training to the 
customer, they were able to introduce 
40 unique part models to the production 
system easily.”

Acme’s Robotic Auto Path Generation 
technology has already demonstrated 
its success with a recently installed 
system. Following training, a customer 
seamlessly integrated the technology 

The new Acme manufacturing Robotic Auto Path Generation technology automated solution promises to 
be 3-4 times faster than conventional CNC grinding or manual finishing techniques.

Acme Manufacturing launches Robotic Auto Path 
Generation Technology for engine blade MRO

and was able to introduce 40 unique 
part models into the production system 
with remarkable ease.
Key Highlights of Acme’s Robotic Auto 
Path Generation Technology Include:

Swift Robot Path Generation: Acme’s 
cutting-edge 3D surface scanning 
technology utilizes a golden part as a 
reference, enabling the automatic gen-
eration of a part-specific robot path. This 
approach minimizes manual intervention 
and programming time, while saved pro-
grams facilitate quick changeovers when 
introducing new parts.

Precision Enhancement: The software-
based technology ensures precise part 
paths, resulting in a consistent surface 
finish for material removal. When com-
bined with advanced automated inspec-
tion, the technology eliminates part-to-
part variations and helps aerospace MRO 
facilities adhere to strict tolerances.

Seamless Integration: Acme’s intuitive 
Human-Machine Interface (HMI) offers 
a user-friendly platform for system 
integration. Operators benefit from a 
straightforward and intuitive process.

Consistency and Quality: Addressing 
the challenges of limited access to origi-
nal CAD data and variations due to wear, 
Acme’s system employs a “golden part” 
reference to measure each component 
accurately. Robot paths are then gener-
ated to match precise specifications.

Increased Productivity: Acme’s Robotic 
Auto Path Generation technology en-
hances productivity for aerospace MRO 
manufacturers. Robotic material removal 
solutions contribute to improved safety 
and reduced unit costs, positively im-
pacting operational efficiency.

With Acme Manufacturing’s pioneering 
Robotic Auto Path Generation technol-
ogy, the aerospace MRO industry gains 
a powerful tool to streamline opera-
tions, elevate precision, and embrace 
efficiency. As Acme continues to drive 
innovation, it reinforces its commitment 
to advancing the aerospace sector while 
making significant contributions to op-
erational excellence and sustainability.
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Under the contract, Astronics Corporation and Bell will finalize the power system design and development, 
system integration services, and early deliveries of flight hardware.

Astronics Corporation joins Bell to develop V-280 
Valor for upcoming U.S. Army fighter jets

Astronics Corporation, a prominent 
provider of advanced aerospace 

technologies, has entered into a 
contract with Bell to contribute to the 
development of the V-280 Valor for the 
U.S. Army’s Future Long Range Assault 
Aircraft (FLRAA) program. As a mem-
ber of Team Valor, Astronics has been 
actively engaged with Bell for several 
years, initially supplying the electri-
cal power and distribution system for 
the V-280 demonstrator aircraft. The 
new agreement signifies an extended 
collaboration to enhance the system for 
qualification and certification, following 
the Army’s selection of the V-280 as the 
FLRAA program’s winning solution, in-
tended to replace the UH-60 Blackhawk.

Under the anticipated full develop-
ment program contract, the collabo-
ration will encompass finalizing the 

power system design and development, 
system integration services, and early 
deliveries of flight hardware. Astronics’ 
CorePower family of solutions, includ-
ing solid-state electronic circuit break-
ers and power conversion technology, 
will enhance the V-280 aircraft. This 
technology will offer clean, intelligent, 
and efficient power solutions that not 
only enhance aircraft performance but 
also align with the U.S. Army’s Modular 
Open Systems Architecture (MOSA) 
initiatives, contributing to a reduction 
in overall system weight.

Peter J. Gundermann, Chairman, 
President, and CEO, Astronics said, “We 
have enjoyed a close working relation-
ship with Bell for many years, providing 
innovative solutions for their aircraft. 
Our CorePower technology is designed 
into the Bell 505, Bell 525 aircraft, and 

V-280 Valor. We congratulate Bell on 
their selection for this program and 
are honored to work with them to help 
deliver the V-280 weapon system to the 
U.S. Army.”

The V-280 Valor, recognized for its 
advanced capabilities and innovative 
design, is positioned to play a pivotal 
role in the U.S. Army’s moderniza-
tion efforts, aligning with the Future 
Vertical Lift initiative and addressing 
the evolving operational needs of 
the armed forces. The collaborative 
efforts between Astronics and Bell un-
derscore the significance of partner-
ships within the aerospace industry, 
where innovation and cutting-edge 
technologies are driving advance-
ments in military aviation, ensuring 
readiness and agility for the challeng-
es of the future.
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GA-ASI has announced that The Royal 
Netherlands Air Force (RNLAF) has 

announced its decision to expand its 
procurement of MQ-9A Remotely Piloted 
Aircraft, increasing the initial order of four 
to a total of eight aircraft. The first batch 
of MQ-9A Block 5 Reapers, along with 
their associated Ground Control Stations, 
was successfully delivered to the RNLAF 
in 2022. The MQ-9A platform is devel-
oped by General Atomics Aeronautical 
Systems, Inc. (GA-ASI). This acquisition 
of MQ-9A Reapers, including the cor-
responding Ground Control Stations and 
support equipment, is part of a USAF 
Foreign Military Sale agreement between 
the United States and the Netherlands.

“We’re thrilled that the first set of 
Dutch Reapers have made such a posi-

tive impact on the RNLAF,” said David R. 
Alexander, President, GA-ASI. “With this 
new set of capabilities, the Netherlands 
will have the most capable set of MQ-9 
Block 5 aircraft in the world. They have 
customized the Dutch MQ-9As to meet 
the Netherlands’ expanding mission set,” 
he further added.

The MQ-9A Block 5 platform offers 
impressive capabilities, including an 
endurance of up to 27 hours, speeds of 
up to 240 knots true airspeed (KTAS), 
and the ability to operate at altitudes of 
up to 40,000 feet. With a payload capac-
ity of 3,850 pounds (1,746 kilograms), 
the MQ-9A can carry up to 3,000 pounds 
(1,361 kilograms) of external stores. It 
provides persistent surveillance with 
Full-Motion Video, Synthetic Aperture 

Radar, Moving Target Indicator, and 
Maritime Radar capabilities. The MQ-9A 
Block 5 is built for reliability, featuring 
a fault-tolerant flight control system 
and a triple redundant avionics system 
architecture, surpassing standards set for 
manned aircraft.

“We are doubling the number of 
MQ-9A Reapers so we can increase our 
maritime and overland intelligence, 
reconnaissance, surveillance (ISR) 
capacity,” said Lieutenant-Colonel Jan 
Ruedisueli, commander of the RNLAF’s 
306 squadron that operate the new MQ-
9A Reapers, Netherlands. “The MQ-9As 
will receive external pods for Electronic 
Intelligence, a communications relay, a 
Maritime Radar, and also be armed in the 
future,” he further added.

This acquisition of GA-ASI MQ-9A Reapers, including the corresponding Ground Control Stations, is part of 
a USAF Foreign Military Sale contract between the US and the Netherlands.

GA-ASI to supply additional MQ-9A drones to the 
Netherlands
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The L3Harris and MAG Aerospace 
ISR capabilities will be integrated 
onto Bombardier Global 6500 
aircraft, aiding the U.S. Army in 
fulfilling its global intelligence 
requirements.

L3Harris has announced that The 
U.S. Army has awarded a contract 

to prime contractor MAG Aerospace, in 
partnership with L3Harris Technologies, 
to deliver two advanced intelligence, 
surveillance, and reconnaissance (ISR) 
aircraft as part of the Army’s Theater-
Level, High-Altitude Expeditionary Next 
Airborne ISR-Radar program, known as 
ATHENA-R. These enhanced ISR capabil-
ities will be integrated onto Bombardier 
Global 6500 aircraft, aiding the Army in 
fulfilling its global intelligence require-
ments. The aircraft’s high-altitude op-
eration will contribute to its survivabil-
ity and line-of-sight capabilities, both 
crucial factors in supporting the Army’s 
efforts toward modernizing long-range 
precision fires.

MAG Aerospace currently holds the 
position of prime contractor for the Ar-
my’s Sensor Technology Operations and 
Readiness (STORM) contract, reflecting 
the company’s integral involvement in 
critical capabilities that contribute to 
global safety and security.

Joseph Reale, CEO, MAG Aerospace 
said, “MAG is honored to support the 
Army’s ATHENA-R Program. Current 
geopolitical circumstances dictate a 
need for an adaptable and resolute ISR 
solution that can adequately address 
near-peer threats and future contested 
environments, and we are prepared 
to execute. “MAG has an exceptional 
performance history of delivering and 
managing extensive turnkey aerial 
C5ISR programs in the most austere 
and challenging operational environ-
ments worldwide. This award is valida-
tion of the relentless work our employ-
ees execute every day alongside our 
customers.”

The ATHENA-R program aims to bridge 
the gap between the Army’s medium 
and high-altitude ISR aircraft fleet. This 
initiative will provide extended endur-
ance, increased payload capacity, longer 
standoff ranges, and cutting-edge sen-
sor technology, bolstering support for 
U.S. combatant commands.

L3Harris Technologies has a robust 

history of supporting the U.S. Army’s 
ISR initiatives, including a contract to 
develop Phase 2 of the Army’s Multi-
Domain Sensing System program 
awarded in September 2022. The com-
pany also contributes to the Airborne 
Reconnaissance and Electronic Warfare 
aircraft mission, known as ARES.

Jon Rambeau, President of Integrated 
Mission Systems, L3Harris said, “We 
have a great track record of working 
with the Army. Our team understands 
the urgency of fielding these long-
range, deep-sensing capabilities to 
support the Army’s mission needs and 
is positioned to deliver.”

The awarding of this contract under-
scores the collaboration and dedica-
tion of MAG Aerospace and L3Harris 
Technologies in providing advanced 
ISR solutions that align with the Army’s 
strategic goals. These efforts serve 
to enhance the Army’s operational 
capabilities, ensuring readiness and 
effectiveness in addressing emerging 
security challenges.

L3Harris joins MAG 
Aerospace to deliver two 
ISR aircraft for the U.S. 
Army
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Airbus has secured a $27.8 mil-
lion contract from the U.S. Army 

to upgrade the Army National Guard 
Security & Support Battalion Mission 
Equipment Package (MEP) for the UH-
72A Lakota helicopters. This contract 
involves substantial enhancements to 
the MEP, augmenting the UH-72A La-
kota’s operational capacities for both 
day and night missions. The upgrades 
encompass advanced moving maps, 
improved digital interfaces, upgraded 
monitors, an airborne mission man-
agement system, and other system 
refinements.

UH-72A Lakota helicopters equipped 
with the MEP are tailored to perform 
an array of National Guard operations, 
spanning missions such as domestic 
operations, counter-drug efforts, and 
border security.

Under the terms of the contract, up to 
50 Security & Support Battalion aircraft 
deployed across the United States will 
be retrofitted with the upgraded MEP. 
The UH-72A Lakota fleet currently com-
prises 107 helicopters.

The retrofitting process will take place 
at Airbus’ helicopter production facility 
in Columbus, Mississippi. Since 2006, 
over 480 UH-72A and UH-72B Lakota 
helicopters, based on the H145 model, 
have been successfully delivered to the 
U.S. Army from this facility.

Scott Tumpak, Vice President of Mili-
tary Line of Business, Airbus U.S. Space 
and Defense said, “This award provides 
pilots with significantly increased 
functionality and capability to carry out 
today’s demanding missions, further 
enhancing the Lakota’s value as an ISR 
asset for the National Guard.”

The contract administration will 
be managed by Airbus U.S. Space & 
Defense. Operating within the frame-
work of a Special Security Agreement, 
Airbus U.S. Space & Defense, Inc. 
specializes in providing cutting-edge 
solutions, including satellite, laser 
communication, rotorcraft, and fixed-
wing technologies, to meet the intri-

cate demands of U.S. defense, 
security, space, and intelligence 
requirements.

This contract underscores Airbus’ 
continued commitment to enhanc-
ing the capabilities of military 
assets and supporting the National 
Guard in their various missions, 
further reinforcing the company’s 
role in advancing national security 
objectives.

Under the terms of the U.S. Army contract, up to 50 Security & Support Battalion aircraft deployed across 
the United States will be retrofitted by Airbus with the upgraded MEP.

Airbus wins 27.8 million U.S. Army helicopter 
modernization contract
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Elbit Systems Ltd., a renowned global defense tech-
nology company, has recently secured a contract worth 
approximately $55 million to provide advanced ReDrone 
Counter Unmanned Aerial Systems (C-UAS) to the Nether-
lands. The four-year contract aims to bolster the coun-
try’s counter-drone capabilities. Under this agreement, 
Elbit Systems will deliver a range of ReDrone integrated 
Counter-UAS solutions, including mobile, stationary, and 
deployed configurations. The package will also encom-
pass logistics support and training services, ensuring 
effective operation and utilization of the system.

The ReDrone Solution, a state-of-the-art C-UAS technol-
ogy, integrates Elbit Systems’ cutting-edge DAiR Radar, 
signal intelligence (SIGINT) sensors, and COAPS-L electro-
optical (EO) payload. This amalgamation creates a com-
prehensive and highly capable counter-drone solution, 
further enhanced by its unified Command and Control 
system.

Oren Sabag, General Manager, Elbit Systems ISTAR & EW 
said, “The growing threat of drones creates an increasing 
demand for our Counter UAS solutions. We have lever-
aged our technology of advanced radar, signal intelli-
gence, electro optic and electronic warfare technologies 
to develop an advanced, open and future ready solution 
for this emerging requirement of our customers. We are 
very proud to have been selected by the Netherlands to 
supply this solution and further strengthen our long term 
partnership.”

The ReDrone system is designed to offer advanced 
capabilities beyond typical active and passive sensors. It 
can swiftly detect and locate multiple drones simultane-
ously within the protected airspace. This capability allows 
for the rapid identification, tracking, and neutralization of 
hostile unmanned aerial systems, regardless of environ-
mental conditions, day or night, urban or rural settings.

Sabag further expressed pride in the selection of Elbit 
Systems by the Netherlands for this significant project, 
highlighting the strengthening of the long-term partner-
ship between the two entities. Elbit Systems’ continuous 
innovation in defense technologies, along with its com-
mitment to offering advanced and effective solutions to 
counter emerging threats, is showcased in this contract. 
The ReDrone C-UAS solution aligns with the increasing 
demand for robust and adaptable counter-drone capabili-
ties in the modern defense landscape.

JetZero with The United States Air Force has embarked on 
a groundbreaking collaboration. The partnership aims 

to develop an aircraft that not only slashes fuel consump-
tion and emissions but also significantly reduces noise 
levels while enhancing the passenger experience. JetZero’s 
ambitious project centers around constructing a full-scale 
demonstrator to validate the performance of the Blended 
Wing Body (BWB) design.

In an era of rapid air traffic growth, projected to increase 
by 3.6 percent annually, the imperative to decarbonize the 
aviation industry has reached a critical juncture. The global 
airline fleet is projected to nearly double to approximately 
47,700 aircraft by 2041, according to Cirium, a prominent 
aviation analytics firm. JetZero’s innovative aircraft design 
could play a pivotal role in mitigating the industry’s carbon 
footprint and ushering in a new era of sustainable aviation.

Tom O’Leary, CEO, JetZero said, “The BWB is the best first 
step on the path to zero carbon emissions. It offers 50% 
lower fuel burn using today’s engines and the airframe ef-
ficiency needed to support a transition to zero carbon emis-
sions propulsion in the future. No other proposed aircraft 
comes close in terms of efficiency.”

The heart of JetZero’s demonstrator, the inaugural 
member of a prospective BWB aircraft family, incorporates 
current engines and systems. The BWB design, a concept 
under study by NASA and other institutions for over three 
decades, possesses the adaptability to transition to hy-
drogen propulsion in the future, effectively achieving zero 
carbon emissions.

Under the terms of a substantial award from the U.S. 
Department of Defense’s Defense Innovation Unit (DIU), 
JetZero is set to receive $235 million over a span of four 
years. The culmination of this investment will be the first 
flight of the full-scale demonstrator, anticipated by the first 
quarter of 2027. Established in 2015, the DIU endeavors to 
accelerate the integration of emerging commercial tech-
nologies into the U.S. military landscape.

JetZero’s collaboration extends to industry giants Northrop 
Grumman and Scaled Composites, renowned for their prow-
ess in advanced aircraft design, manufacturing, and mission 
systems integration. Additionally, JetZero has partnered 
with Pratt & Whitney GTF engines to power the demonstra-
tor, with Pratt & Whitney GATORWORKS lending expertise in 
the design and integration of the propulsion system within 
the demonstrator. 

Under this agreement with the Netherlands, 
Elbit Systems will deliver a range of ReDrone-
integrated Counter-UAS solutions, including 
mobile, stationary, and deployed configurations.

JetZero’s ambitious project centers around 
constructing a full-scale demonstrator to 
validate the performance of the Blended Wing 
Body (BWB) design.

Elbit Systems secures 
$55 million UAS 
Solution contract from 
the Netherlands

JetZero secures $235 
million Air Force contract 
for fuel-efficient jet 
development
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Boeing and The Republic of Indonesia have solidified 
their intention to finalize the purchase of 24 F-15EX 

aircraft, pending approval from the U.S. government. This 
commitment was announced during a visit to the United 
States by Indonesia’s Minister of Defense, Prabowo 
Subianto.  A Memorandum of Understanding (MoU) was 
signed by Air Vice Marshal Yusuf Jauhari, Head of Defense 
Facilities Agency at the Indonesia Ministry of Defense, 
and Mark Sears, Boeing Fighters Vice President and Pro-
gram Manager, at Boeing’s St. Louis facility. The signing 
followed a tour of the F-15EX production line.

Prabowo Subianto, Minister of Defense, Indonesia said, 
“We are pleased to announce our commitment to procure 
the critical F-15EX fighter capability for Indonesia. This 
state-of-the-art fighter will protect and secure our nation 
with its advanced capabilities.”

The F-15 platform is currently operational in seven 
countries across the globe. The F-15EX represents the lat-
est evolution of the F-15 platform, boasting digital fly-by-
wire flight controls, a modern electronic warfare system, 
an all-glass digital cockpit, and cutting-edge mission 
systems and software capabilities. These features will be 
integrated into the new F-15IDN for Indonesia.

Mark Sears Boeing Fighters Vice President and Pro-
gram Manager at St. Louis facility Boeing said, “We have 
invested years of expertise into developing the F-15EX 
capabilities. There is no other fighter like the F-15 in the 
world, and this platform will put Indonesia at the top of 
air dominance capabilities. Boeing is ready to support 
this effort and remains a committed partner to the U.S. 
government in advancing international security objec-
tives with allies and partners around the world.”

The relationship between Boeing and Indonesia spans 
nearly 75 years and encompasses various aspects of 
aerospace and defense development, including training, 
supply chain development, and collaborations. Boeing’s 
presence in Indonesia extends to commercial aviation, 
defense, space, supply chain, academia partnerships, and 
talent development efforts within the local industry.

Boeing and The Republic of Indonesia have 
signed a Memorandum of Understanding to 
finalize the purchase of 24 F-15EX aircraft with 
approval pending from the U.S. government.

Boeing to deliver 24 
F-15EX fighter jets to 
Indonesia
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Northrop Grumman, global aero-
space and defense leader in a 

strategic move to enhance access to 
cutting-edge technologies and foster 
stronger collaborations, has inaugurat-
ed an office in Taiwan. This significant 
development aims to expedite tech-
nology access and deepen partnerships 
with local industry and customers in 
the region. Leading this endeavor, 
Fisher Huang has been appointed as 
the Country Lead Executive for Taiwan. 
In this pivotal role, Huang will steer 
the company’s market strategy, over-
see business development plans, and 
manage government relations within 
the country.

Prior to joining Northrop Grumman, 
Huang held a key position at Honey-
well Aerospace in Taiwan, serving as 
Customer Business Director for Taiwan 
Defense. With a background that spans 
both industry and diplomacy, he previ-
ously served as the deputy Air Force 
program manager at the American 
Institute in Taiwan. Huang’s illustrious 
career also includes 21 years of service 
in the ROCAF, where he held various 
leadership roles, including a signifi-
cant posting to the Taipei Economic 
& Cultural Representative Office in 
Washington, D.C.

Stephen O’Bryan, Corporate Vice 
President and Global Business Devel-
opment Officer, Northrop Grumman 
said, “This appointment underscores 
Northrop Grumman’s long-term stra-
tegic commitment to Taiwan and its 
security. Fisher’s extensive experience 
across industry and diplomacy, coupled 
with his distinguished career in the 
Republic of China Air Force (ROCAF), 

positions him well to lead our growth, 
investment, and partnership efforts in 
Taiwan.”

Northrop Grumman, a distinguished 
global aerospace and defense technol-
ogy company, is renowned for deliver-
ing pioneering solutions that em-
power customers with the capabilities 
necessary to connect and safeguard 
the world. The company’s dedication 
to pushing the boundaries of human 
exploration across the universe aligns 
with a shared purpose to address the 
most challenging problems faced by 
customers worldwide.

With a workforce of 95,000 employ-
ees who embody the ethos of defining 
the possible every day, Northrop Grum-
man continues to lead in innovation 
and technological advancement. The 
establishment of the Taiwan office fur-
ther solidifies the company’s commit-
ment to collaborative growth, technol-
ogy dissemination, and the fortification 
of its presence in the Asia-Pacific 
region. This strategic move underlines 
Northrop Grumman’s dedication to 
propelling the aerospace and defense 
industry forward while fostering global 
partnerships and pushing the frontiers 
of exploration.

GKN Aerospace, in a pioneering 
move towards sustainable aviation, 

three industry giants –Marshall, and 
Parker Aerospace – have entered into a 
Memorandum of Understanding (MoU) 
to jointly explore liquid hydrogen fuel 
system solutions for the next genera-
tion of zero-emission aircraft. Hydrogen 
propulsion, whether through fuel cells 

or combustion, is seen as a crucial 
avenue for the aviation industry’s 
ambitious target of achieving net-zero 
emissions by 2050. This partnership 
signifies a remarkable stride towards 
sustainable aviation.

The collaborative liquid hydrogen 
fuel system, developed by Marshall, 
GKN Aerospace, and Parker under 

this MoU, is designed to support both 
hydrogen electric and combustion ap-
plications. Leveraging their extensive 
expertise in designing, testing, certify-
ing, and manufacturing novel fuel 
systems for aerospace applications, 
the trio aims to usher in a new era of 
aviation propulsion.

Russ Dunn, CTO, GKN Aerospace, 

Fisher Huang in his new role at Northrop Grumman will steer the company’s market strategy, oversee 
business development plans, and manage government relations within the country.

The collaborative liquid hydrogen fuel system, developed by Marshall, GKN Aerospace, and Parker under 
the MoU, is designed to support hydrogen-electric and combustion applications.

Northrop Grumman appoints Fisher Huang as Country 
lead for newly inaugurated Taiwan office

GKN Aerospace, Marshall and Parker Aerospace to 
develop hydrogen fuel systems
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emphasized, “With this agreement, we have now set out 
a complete path to achieving zero-emissions flight at 
a game-changing scale. By working alongside Marshall 
and Parker, who have deep expertise in fuel systems, 
we can accelerate the development of the technology 
building blocks required for a complete hydrogen pro-
pulsion system for mid-range aircraft. This partnership, 
combined with our other industry-leading collabora-
tions, is a significant step towards a sustainable future 
for aviation.”

The combined efforts of these industry leaders intend 
to expedite the development of technology founda-
tions needed for a comprehensive hydrogen propulsion 
system suited for mid-range aircraft. This collaborative 
effort, coupled with other industry-leading partnerships, 
marks a significant stride towards a sustainable future 
for aviation.

Kieren Paterson, Managing Director, Marshall Futureworx 
said, “Futureworx’s mission is to identify and develop a 
new generation of innovative products and services that 
address problems of practical significance. Given our 
highly creative engineering talent and decades of experi-
ence and expertise in developing and certifying novel 
fuel systems within Marshall Aerospace, we are uniquely 
positioned to play a pivotal role in shaping the future of 
hydrogen fuel systems for aircraft. We are excited to col-
laborate with esteemed industry leaders GKN Aerospace 
and Parker in advancing the development of hydrogen 
propulsion systems and contributing to a more sustain-
able aviation industry.”

The proposed liquid hydrogen fuel system collabora-
tion is poised to benefit from the ongoing UK Aerospace 
Technology Institute-funded H2GEAR program, led by 
GKN Aerospace. The program is set to ground test a 
scalable hydrogen electric fuel cell propulsion system 
by 2025. The collective aspiration is to integrate the 
complete scalable fuel system and propulsion system in 
a single flight test bed environment before the decade’s 
end. At the recent Paris Air Show, GKN Aerospace also 
signed a collaborative MoU to explore an integrated 
flight demonstration of the end-to-end system.

Tracy Rice, VP Technology and Innovation, Parker 
Aerospace said, “Parker is fully committed to sustainabil-
ity which is why we are making focused investments in 
innovative, next-generation technologies. Hydrogen fuel 
systems play a critical role in achieving zero emissions in 
aviation and we are confident that this partnership will 
enable us to further advance our expertise in this area 
and drive the development of innovative solutions that 
support a more sustainable future.”

Initial assessments indicate the potential for the 
system to accommodate a wide range of aircraft, 
including commuter planes, business jets, and regional 
aircraft. Research into the system’s scalability for larger 
narrow-body aircraft is currently underway. This col-
laborative effort showcases a convergence of industry 
expertise and commitment to realizing a sustainable 
aviation future.
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The Boeing Company has announced 
the appointment of Alvin Liu as the 

president of Boeing China, effective 
from September 1. Liu, who had been 
serving as the interim president since 
July 10, will be taking over the role 
from his predecessor Sherry Carbary, 
who is set to retire after a distinguished 
34-year career with Boeing. In his new 
capacity, Liu will be responsible for 
driving Boeing’s growth and partner-
ship strategies in one of the company’s 
largest commercial markets. He will be 
based in Beijing and will report to Dr. 
Brendan Nelson AO, the president of 
Boeing Global.

Before taking on the role of Boeing Chi-
na president, Liu had been leading the 
company’s Government Operations team 
in China. His responsibilities encom-
passed managing relationships with key 
officials and partners, as well as oversee-
ing education and community-outreach 
initiatives throughout the country.

Brendan Nelson AO, President, Boeing 
Global said, “China continues to be of 
critical importance to The Boeing Com-

pany and we are very fortunate to have 
Alvin lead our efforts here and build on 
the great partnership with our Chinese 
customers and other stakeholders.” He 
highlighted Liu’s deep understanding of 
the Chinese market, given his over 20 
years of senior leadership experience in 
the region Alvin has a unique under-
standing and deep appreciation of this 
market based on more than 20 years of 
senior leadership experience here.”

Liu’s extensive leadership background 
in China includes positions such as vice 
chairman of Ford’s Greater China Opera-
tions and vice president and general 
counsel of Ford’s International Market 
Group. He has also held leadership roles 
at Chrysler and DaimlerChrysler AG. Al-
vin Liu’s appointment comes at a crucial 
juncture, further strengthening Boeing’s 
commitment to its partnership with 
China and its pivotal role in the dynamic 
aerospace landscape of the region.

“I am honored and excited for the op-
portunity to help expand on the incred-
ible, 50-plus-year foundation of success 
and partnership that Boeing has built in 

China,” said Alvin Liu, president, Boeing 
China. “Nearly 8,500 new airplanes, and 
$550 billion in commercial services, 
will be needed over the next 20 years 
in China and I am committed to making 
sure our team is ready to support our 
customers and meet that demand, he 
further added.”

The Boeing Company is commemorat-
ing the 50th anniversary of the intro-
duction of Boeing aircraft to China, 
which followed President Richard Nix-
on’s historic visit to the country. Boeing 
aircraft have since become integral to 
China’s commercial air travel and cargo 
infrastructure, with the Chinese aero-
space sector playing a role in various 
Boeing commercial airplane models.

Boeing’s engagement in China sig-
nificantly contributes to the country’s 
economy, with an annual direct sup-
port of over $1.5 billion. This includes 
various aspects such as procurement 
from Boeing’s extensive supply chain, 
joint venture revenues, operations, 
training, and investment in research and 
development.

Alvin Liu in his new role at Boeing China will be managing relationships with key officials and partners, 
and overseeing education and community-outreach initiatives throughout the country.

Boeing names Alvin Liu as China President
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Joramco, the prominent aircraft maintenance, repair, and overhaul (MRO) facility 
based in Amman and a subsidiary of Dubai Aerospace Enterprise (DAE), is 

pleased to announce the appointment of Thomas Bjorndal as its new Chief 
Commercial Officer. This strategic move underscores Joramco’s commitment 
to fostering top-tier talent to drive growth and enhance its customer-centric 
approach.

In his capacity as the new Chief Commercial Officer at Joramco, Thomas 
Bjorndal will spearhead the Commercial department, steering its efforts to-
wards strategic growth and an elevated customer experience. His compre-
hensive understanding of the aviation landscape, coupled with his proven 
track record, positions him to play a pivotal role in advancing Joramco’s 
vision and goals.

With a remarkable aviation career spanning over four decades, 
Thomas Bjorndal brings a wealth of experience and expertise to his 
new role. His proficiency encompasses both maintenance and com-
mercial aspects of the aviation industry, having held leadership posi-
tions across diverse global locations. Notably, Thomas has served 
in pivotal roles at renowned airlines, cementing his reputation as a 
seasoned professional.

Fraser Currie, Chief Executive Officer, Joramco said “We are de-
lighted to welcome Thomas as the newest member of our C-suite 
management team at Joramco. Thomas’s contribution will be a key 
factor in achieving our strategic growth plans based on our vision 
and goals.”

Prior to joining Joramco, Thomas Bjorndal held the prestigious po-
sition of Head of Base Maintenance Services Management at Swiss 
International Air Lines (Swiss). His contributions at Swiss further 
solidified his reputation for delivering excellence in the aviation sec-
tor. Before his tenure at Swiss, Thomas served as the Manager of Line 
Maintenance at Qatar Airways, a role that showcased his leadership 
prowess and industry acumen.

Joramco’s decision to appoint Thomas Bjorndal reflects its dedication 
to fostering a dynamic leadership team that will propel the company’s 
evolution in the competitive aviation industry. With his extensive industry 
knowledge, leadership acumen, and impressive background, Thomas 
Bjorndal is poised to lead Joramco’s Commercial department to new heights, 
contributing to the company’s continued success and expansion.

In his capacity as the new CCO at Joramco, Thomas Bjorndal will 
spearhead the Commercial department, steering its efforts towards 
strategic growth and an elevated customer experience.

Joramco appoints 
Thomas Bjorndal as 
Chief Commercial 
Officer
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Date Event Venue

04 Sept 2023 Airport Innovation conference Riyadh

12-14 Sept 2023 Aircraft Cabin Innovation 
Summit USA 2023 Seattle, US

13-14 Sept 2023 AERO-ENGINES EUROPE Madrid, Spain

19-21 Sept, 2023 IATA World Safety & Operations 
Conference Hanoi, Vietnam

22-23 Sept 2023 Aerospace & Defence 
MRO KARNATAKA Bengaluru

25-27 Sept 2023 Airspace Integration Congress Madrid, Spain

26-27 Sept 2023 Helitech Expo London

26-28 Sept 2023 World Aviation Festival Portugal

26-28 Sept 2023 MRO ASIA-PACIFIC Singapore

11-13 Oct 2023 AIVNF Vietnam

17-19 Oct 2023 MRO Europe Amsterdam, The 
Netherlands

17-19 Oct 2023 NBAA- BACE Las Vegas, NV

01-03 Nov 2023 ATCA Global Conference & Expo Washington, DC, USA

13-17 Nov 2023 Dubai Airshow 2023 DWC, Dubai

14-15 Nov 2023 Aerospace Tech Week Americas Atlanta, USA

06 - 08 Dec 
2023 Air Expo India Indira Gandhi Intl 

Airport-New Delhi

20-24 Feb 2024 Singapore Airshow Changi Exb 
Centre,Singapore

27-29 Feb 2024 MRO XPO INDIA New Delhi, India

28-29 Feb 2024 MRO South Asia 2024 New Delhi, India

17-18 April 2024 Aerospace Tech Week Europe Munich, Germany

28-30 May 2024 Aircraft Interiors EXPO Hamburg, Germany

02-04 June 
2024

IATA AGM & World Air Transport 
Summit Dubai, UAE

2023-2024


