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India’s national carrier, Air India, has 
been officially handed over to the TATA 

Group. TATA paid nearly $2.4bn after the 
government made the terms of the debt 
less onerous for the buyers. The handover 
draws curtain to years long attempt to 
sell Air India which has racked up losses 
to the tune of $9.5bn. 

The Group may have to make higher 
investments in the range of $1 billion to 
make changes in the airline’s passenger 
reservation system, Cabin upgrade and 
refurbishment of it’s fleet for the purpose 
of meeting the requirements of the air-
line’s international operations. 

Air India has a fleet of 141 aircraft, a mix 
of narrow and wide-body Airbus and 
Boeing aircraft. The airline has agreed to 
hand over only 118 of them in fly-worthy 
condition to the TATAs. It also faces a se-
vere shortage of parts and engines for the 
787 fleet. During the due diligence, the 
Tatas found that at any given time, there 

were at least five 787s lying unused due 
to the unavailability of engines. 

There is expectation that the new 
owner has to freshen up the cabins, so as 
to update the product.  The touchscreen 
inflight entertainment (IFE) system on 
the Boeing 777 aircraft needs attention, 
too, due to frequent complaints of break-
down. Seating change will also come 
along with IFE up-gradation. Panasonic 
will be providing better and upgraded 
systems. This is a major overhaul that 
requires four to six months and around 
$5 million per aircraft. Air India has 70 
Airbus A320 type aircraft (A319, A320 

and A321s), and it has promised to hand 
over 58 of them in fly-worthy condi-
tion. Grounded planes will be given on 
an as-is-where-is basis, and the airline 
has committed to maintaining all its 
serviceable aircraft so that there are 
no further groundings. 12 of the Airbus 
planes (A319s and A320s) have been 
grounded because their engines are due 
for maintenance. The TATAs will have 
to take a decision whether to continue 
with the A319 and older A320 aircraft 
or phase them out. The new generation 
aircraft (A320 Neos) are relatively fuel-
efficient and are used by group airlines. 
The Overhaul cost of each CFM56 engine 
on the Airbus aircraft is huge and it will 
cost a fortune to make all the grounded 
planes ready for operations. 

With TATAs now in the cockpit, a 
quick turnaround will be a reality to 
bring back it’s past glory in the global 
aviation industry.

Air India returns to TATA group
India’s national carrier, Air India once built by TATA Group returns to it’s stable after 69 years.

SR Technics Malta gets renewed 
easyJet Base Maintenance contract

Airbus Signs purchase Agreement with 
Azorra for 22 A220 Family aircraft

AMETEK MRO Singapore Invests in 
A350 Repair Capability
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N Chandrasekaran, the Chairman of Tata Sons called 
on Prime Minister of India Narendra Modi ahead of 
official handover of Air India to Tata Group

“$1 billion will be required  
 to make changes in the 
 airline’s passenger reservation 
 system, Cabin upgrade and 
 refurbishment of it’s fleet” 
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GA Telesis MRO Services Group Expands Capability 
Scope of its Field Support Turbo Team

Magnetic Group’s Expansion, opening new office 
and hub in Miami, Florida

The teams also have dedicated toolboxes and test equipment that can be checked on any passenger 
flight and can depart from GA Telesis facilities within six hours after receiving notification of an AOG.

The Miami-based team will focus on the introduc-
tion of services in the local market, including spare 
parts and components solutions, a total asset man-
agement program and repair management.

GA Telesis, LLC (“GAT”), 
the pioneering leader in 

integrated aviation services, an-
nounces its MRO Services Group 
has expanded the scope of its on-
site field support Turbo Team.

In 2021, GAT experienced an 
increase in requests for on-site 
technical and maintenance 
support for a greater volume of 
aircraft models and systems as 
the airlines ramped up their flight 
schedules. The MRO Services 
Group considers itself an exten-
sion of the airline’s maintenance 
functions; Turbo Teams are 

quickly dispatched to support 
grounded aircraft (AOG) in urgent 
need of on-site maintenance. 
These teams are composed of 
elite technicians and engineers 
that travel and troubleshoot, 
providing the necessary repairs 
and approvals for aircraft on-site. 
The team’s support encompasses 
rapid response for maintenance, 
mirroring the MRO Services suite 
of capabilities.

Pastor Lopez, President of MRO 
Services said “Once again, our team 
rose to the challenge and provided 
immediate support to our airline 
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customers. Our solutions offer the airline customer solid 
results, cost savings, and prompt return to service.  We 
differentiate ourselves by providing our customer’s 
access to the GA Telesis Ecosystem, which includes 
simultaneous component and engine support.”

Turbo Team has a dedicated email, where custom-
ers can quickly communicate their urgent needs as 
well as receive updates on the status of the work. The 
teams also have dedicated toolboxes and test equip-
ment that can be checked on any passenger flight and 
can depart from GA Telesis facilities within six hours 
after receiving notification of an AOG. In addition, 
GAT is consolidating its traveling teams from the dif-
ferent divisions into one operational unit.

As recently announced, the MRO Services Group had 
a stellar year in 2021. The group exceeded 2019 sales 
and earnings by a double-digit percentage. Addition-
ally in 2021, GAT reported an extension and expan-
sion of the Honeywell agreement through the end of 
2028, signed landing gear agreements and secured a 
two-year contract with a major US carrier, and several 
customers awarded MRO Services Group new part 
numbers, expanding the content of existing contracts.

The MRO Services Group focuses on performance by 
deploying lean processes and eliminating waste from 
daily activities. GA Telesis can deliver OEM quality ma-
terial at lower prices to its customers while enhancing 
the OEM’s market channels. The MRO Services Group 
was formed to streamline the decision-making process 
and create a single customer interface and quality 
experience among the companies in the group.

Its MRO Services Group has expanded the scope of its on-site field support 
24/7/365 Turbo Team.

Magnetic Trading and EngineStands24 are the first group brands to 
establish a presence in Miami.

Magnetic Group is in the growth expansion mode by 
launching their new representative office and hub in Mi-

ami, Florida (USA). Magnetic Trading and EngineStands24 are 
the first group brands to establish a presence in the region.

Major part of Magnetic Group sales originates from the Amer-
icas. Over the past years, the company has been trading large 
assets within the region, and Magnetic Leasing, a brand which 
provides asset management and leasing solutions, is born from 
a Joint Venture with a US based investment fund. Therefore, it 
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Japan Airline partners with GE for 
CF34 engine foam wash
GE Aviation is rising to the challenge of building a world that works with 
industry-leading technology and innovation, such as 360 Foam Wash.

MRO NEWS

is logical next step strategically 
for Magnetic Group to also have 
a physical presence in America.

Airina Kacienaite-Krake, Head 
of Magnetic Trading said “There 
is a lot of potential in this market 
– and we already have extensive 
experience working with clients 
around the region. Thus, the new 
office launch is just a natural 
step forward – and we are ready 
to support customers locally 
with comprehensive spare parts 
solutions, product lines and build 
Magnetic Trading brand aware-
ness in the region”.

The Miami-based team will 
focus on the introduction of 
Magnetic Trading services in 
the local market, including spare 
parts and components solutions, 
a total asset management pro-
gram and repair management, 
while providing local airlines 
with scheduled and AOG spare 
parts supply.

Additionally, airlines and asset 
owners will be able to lease en-
gine stands from the Miami hub 
using the recently launched En-
gineStands24 platform – current-
ly, engine stands for CFM56-7B, 
CFM56-5A/B and V2500 engines 
will be available for lease from 
USA with the company planning 
to expand the portfolio through-
out the year.

“The hub in the USA improves 
geographic accessibility to our 
engine stands pool. We already 
offer a seamless lease process via 
our digital channel and having 
stands located in USA gives us – 
and our customers – even more 
flexibility and agility”, added 
Daiva Zemaite, Head of EngineS-
tands24.

Other brands, including Mag-
netic Engines, are also planning 
to scale to USA and join the 
representative office during the 
year. Currently, Magnetic Group 
and its brands operate at over 
thirty locations worldwide, in-
cluding Tallinn (Estonia), Amster-
dam (the Netherlands), Dubai 
(UAE), Kuala Lumpur (Malaysia), 
and now Miami (USA).

GE Aviation has granted Japan Airlines 
a technical license to use GE’s 360 

Foam Wash system on its CF34-8E aircraft 
engines. This makes Japan Airlines the 
first global CF34 engine operator and first 
regional jet operator to be licensed for the 
patented engine cleaning system.

GE Aviation has awarded the license 
following technology testing and equip-
ment training. Japan Airlines aircraft 
technicians can now perform 360 Foam 
Wash on their own to maintain the 
airline’s fleet of CF34-8E engines power-
ing Embraer 170 aircraft and operated by 
Japan Airlines subsidiary J-Air.

GE’s 360 Foam Wash is an alternative 
to the water wash method. It can help 
restore engine performance leading to 
reduced fuel consumption and improved 
time on wing. The process involves 
injecting a specially formulated, propri-
etary solution that reduces build-up of 
deposits in the engine, which can lower 
engine exhaust temperatures and im-
prove engine compressor efficiency.

Estimates are that 360 Foam Wash has 
the potential to save Japan Airlines up to 
82,000 liters of fuel and save up to 285 
metric tons of carbon emissions a year 
by replacing some water washes with 
foam wash for CF34 engine cleaning.

Ryo Tamura, senior vice president of Ja-
pan Airlines Engineering & Maintenance 
said, “GE’s 360 Foam Wash system helps 
us to reduce CO2 emissions. This system 
is part of Japan Airline’s ESG manage-
ment, where we look to maintain the 
airplane in a way to reduce the impact 

on the environment. We aim to realize 
an affluent society where each of us can 
sense and hope for a brighter future.”

GE’s 360 Foam Wash system is self-
contained, allowing it to be used inside 
maintenance hangars and outdoors. GE’s 
360 Foam Wash is approved for use on 
multiple GE engine programs, including 
models of GE90, GEnx, CF34 and CF6.

Tom Levin, vice president and general 
manager of GE Aviation’s After Market 
Strategic Solutions said, “GE Aviation 
values our longstanding relationship 
with Japan Airlines. The introduction of 
GE’s 360 Foam Wash for CF34-8E engine 
maintenance at Japan Airlines is the 
latest example of how our two compa-
nies, working together, can help keep the 
engine fleet flying with improved perfor-
mance using advanced technologies”.

GE Aviation is rising to the challenge of 
building a world that works with industry-
leading technology and innovation, such as 
360 Foam Wash. GE Aviation is already de-
veloping next-generation technologies to 
achieve greater fuel efficiency and reduced 
CO2 emissions for the future of flight with 
an ambition to be a net-zero company by 
2050, encompassing Scope 3 emissions 
from the use of our sold products.

All GE Aviation engines including CF34 en-
gines can operate with approved SAF, which 
is made from plant oils, algae, greases, fats, 
waste streams, alcohols, sugars, captured 
CO2, and other alternative feedstock sourc-
es. By starting with alternative feedstocks 
instead of fossil fuels, CO2 emissions can be 
reduced during production.
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SR Technics Malta gets renewed easyJet Base 
Maintenance contract

DAE completes orderbook placement 
of Boeing 737 MAX 8

The agreement covers two lines of base maintenance work.

The new variant offers a longer fuselage, higher passenger capacity, improved flight range and less fuel 
consumption, making it more cost-efficient compared to its predecessor, the B737-800.

SR Technics, a world leading MRO ser-
vice provider, is pleased to announce 

that its Malta subsidiary has renewed a 
base maintenance contract with easyJet 
for an additional two years. The agree-
ment covers two lines of base mainte-
nance work.

The leading European airline easyJet has 
been supported by SR Technics for a range 
of MRO services over the years. While the 
work to date had been done at the exist-

ing facility in Malta, it will soon continue 
at the MRO supplier’s new six-bay hangar 
scheduled to open at the Malta Airport in 
Safi in February 2022.

Daniel Galea, SR Technics Malta Vice 
President Operations, said “We are im-
mensely delighted and honored to secure 
this contract extension with our highly 
valued and important customer easyJet. It 
has been an incredible journey since 2010, 
and we look forward to continuing deliver-

ing our services to the highest safety and 
quality standards.’’

“We are extremely pleased to be extend-
ing our relationship with the SR Technics 
team in Malta. It’s hard to believe that it 
has been more than 11 years since SR Tech-
nics delivered the first A319 IV check back 
to easyJet, and they continue to support us 
in ensuring the highest levels of opera-
tional safety for our fleet , all with the 
same dedication and enthusiasm,  as they 
did on the very first aircraft back in 2010” 
said Brendan McConnellogue, easyJet 
Director of Engineering and Maintenance.

By December 2022, SR Technics will 
have serviced a total of 35 aircraft under 
this particular agreement and expects to 
handle up to a total of 45 aircraft by the 
completion of the contract.

Dubai Aerospace Enterprise (DAE) 
Ltd recently announced that it had 

successfully completed the placement 
of 14 Boeing 737 MAX 8 aircraft with 
two long-standing customers. The order 
was placed with Boeing in March 2021.

Aeroméxico will receive 12 aircraft 
and Icelandair will receive 2 aircraft. De-
liveries started in October 2021 and all 
aircraft are scheduled be to be delivered 
before the end of the first half of 2022.

Firoz Tarapore, Chief Executive Of-
ficer of DAE said, “We are very pleased 
to see the pace of recovery in air travel 
and the associated demand for these 
new technology, fuel efficient aircraft. 
We thank Aeroméxico and Icelandair, 
both long-term customers of DAE, for 
their ongoing trust in DAE and wish 
them much success with their new 
fleet additions.”

DAE had 153 Boeing aircraft in its fleet, 
including 30 Boeing 737 MAX 8 aircraft, 
as of December 31, 2021.

Under the agreement, Aeroméxico will receive 12 aircraft, while Icelandair will 
receive the remaining two.
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MRO challenges for newer aircraft 
variants in the market
Post-pandemic adjustments and changing strategies based on the new normal has been 
the general trend throughout the Aviation industry. Each sector is going through their own 
set of challenges with a hope for a new and better future. Airlines are dealing with costing 
issues, low passenger numbers and possibility of a new outbreak, working staff are scared of 
furloughs and salary-cuts, MROs are grappling for mere survival. In such a situation another 
challenge that the MROs are facing is the continuous intake of newer and technologically 
advanced aircraft replacing their older fleet. Most airlines have taken this step for fleet 
enhancement, better customer experience, less fuel burn, less noise and a promise for better 
performance thereby fulfilling their corporate social responsibility of clean, green and 
sustainable aviation. But are the independent MROs suffering in this process? Let us find out…

As per the global airlines trend, newer, 
modern and technologically advanced 
fleet are rapidly replacing older 
widebody aircraft. Will this pose as a 
challenge for the MROs in business?
Threat/ Opportunity or Both? 
 Consider this both as a threat and 
opportunity says Alan Harding, Divi-
sional Vice President MRO Europe & 
Asia at AMETEK MRO. The key is to 
stay nimble, flexible and ahead of the 
market dynamics. At AMETEK, we look 
to maximise opportunities at all stages 
of the aircraft life cycle, and just as we 

actively seek and support end-of-life 
programmes working directly with the 
OEM’s, we are also focused upon and 
investing in the support of the newer 
platforms and our recent press release 
announcing our newly developed 
capability in our Singapore operation 
supporting the A350 Heaters, is a prime 
example of this, he further adds. 

Key Challenges 
According to Zilvinas Lapinskas, CEO of 
FL Technics there are three key chal-
lenges from MRO perspective. They are-

Extremely varying types of aircraft 
currently operated, relating to routes 
and demand in markets.
Airlines and operators are flying their 
fleets in ever-changing situations, with 
the demand ranging from close-to-none 
routes to peaks of maximum capacity 
of fights. It is natural that carriers adapt 
to market needs to maintain operations 
and it is relatively easy to achieve it 
with the current pool of aircraft avail-
able. However, such on-demand shifts 
of aircraft variants operated require 
MRO providers to rearrange their 

Swati.K
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capabilities as well with extremely 
short notice. Nowadays it is a common 
challenge to adapt existing contracts 
and capacity, to service aircraft ver-
sions, previously not listed in the scope 
of agreed services – the necessity of 
flexibility, that becomes a trend.

The “MAX challenge” with inevitable 
comeback of the aircraft and urgent 
need of related capabilities.
As the pandemic struck, there were 
more challenges within aviation, af-
fecting everyone in the industry. One of 
such was grounding of Boeing’s 737 Max. 
As much as it was major challenge to 
the manufacturer and everyone commit-
ted to operate this aircraft, the company 
seems to have succeeded in overcoming 
the crisis and the MAX is coming back 
to the skies more rapidly than expected. 
In fact, it is now commonly perceived 
as one of the safest modern aircraft in 
operation. The outcome – increasing 
number of airlines and operators are 
bringing back the aircraft to their fleets, 
while maintenance of them was halted 
for past years. As a result – MRO busi-
nesses need to realign their resources 
and certifications to provide services, 
while these processes are time-consum-
ing and require significant investment.

Emerging types of aircraft, with 
necessity of maintenance without 
sufficient scope of operations.
The third topic is also related to high 
investment and new aircraft variants 
as well as types. Let us take Airbus A220 

as an example. The new generation of 
aircraft currently with a limited num-
ber of fleets operated across the globe. 
As modernization and sustainability is 
increasing the demand of such aircraft, 
the pace of operations and produc-
tion is still relatively low, shaping the 
paradox of the crucial MRO services 
needed, without actual feasibility of 
such operations. In other words, MRO 
businesses are challenged to invest 
in tooling, training, and certifications, 
while prospects of such developments 
are yet to come in future.

The ’Cost’ factor 
Then again, new aircraft types and 
variants on existing types require train-
ing, tooling, inventory and regulatory 
approvals before an MRO can carry out 
maintenance. This comes at a cost. If 
the MRO is connected to an airline, the 
manufacturer may assist the MRO to 
develop capabilities as part of its sup-
port package to the airline. If the MRO 
is independent, then it’s a significant in-
vestment says Shevantha Weerasekera, 
Head of Engineering at Srianlankan 
Airlines. The challenge is the same for 
component MROs where copyrights 
and royalties come in to play. The way 
forward is for MROs to define its market 
segment to include specific aircraft 
types that offers the MRO and advan-
tage, he further adds. 

MROs need to adapt 
Sustainability and green aviation is the 
key to the future. MROs need to under-

stand, train and adapt accordingly. If we 
consider the factor of newer variants, 
MROs generally adapt well to newer 
variants in the market says Laurie 
Alder, Vice President, Customer Service, 
Asia-Pacific at Airbus. According to him, 
the next big challenge for MROs will be 
the introduction of the next generation 
of aircraft with alternate sustainable 
propulsion means.

Evolving Technology 
The opinion of Independent MROs vary 
slightly from that of the OEMs.  Ravi 
Menon, Executive President at Airworks 
one of the leading Independent MROs 
in India says, The straight answer is no. 
Technology is continually evolving and 
adding value in terms of Performance 
(Engines, Airframe, Avionics, Fuel ef-
ficiency, economics, Passenger experi-
ence and environment). A totally new 
type of aircraft requires time to induct 
in terms of infrastructure (Training of 
manpower, Tooling, Test equipment 
and GSE). Transitioning from a single 
aisle to a wide body again requires 
adequate time for a proper induction, 
he concludes.

Most of the newer variants in the 
market are slightly upgraded models 
of their previous versions and most of 
the aircraft manufacturers provide a 
complete and through training on the 
new variant to the airline AMEs as a 
part of aircraft delivery contract. This 
solves the problem of MROs attached 
to the Airlines, however independent 
MROs have to upgrade themselves to 
keep abreast of the changing market 
dynamics. 

Zilvinas Lapinskas sums it up cor-
rectly, the challenges and opportuni-
ties for MRO industry depend on the 
gap between the actual ever-changing 
demand of flights, including the (re)
emerging next generation of aircraft, 
and the significant amount of time and 
resources necessary, to adapt current 
MRO capacities and capabilities to such 
new and dynamic business environ-
ment. The ‘variants’ reflect enhanced 
performance in the above fields. That 
being said, the fundamentals of MRO 
remain very much the same. Adapting 
to new technology is process driven 
and that process is well defined by the 
OEMs to ensure a seamless transition.

FEATURE
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Collins Aerospace 
expands propeller MRO 
services in Malaysia
IATA III ATR 42/72 operators will have access 
to a local pool of rotable spares and MRO 
services for Collins 568F propeller in 2022.

Collins Aerospace is launching new MRO capabili-
ties for its 568F propeller at its Malaysia campus, to 

serve growing ATR fleets in the Asia Pacific region. IATA 
III operators of ATR 42 and ATR 72 turboprop aircraft will 
have access to a local pool of rotable spares. Collins will 
begin standing up the new services in 2022.

Initially, the exchange program will be supported 
by local operations to assess hardware preserva-
tion and condition, while the repairs and major 
inspections will be supported by Collins’ existing 
MRO centers in Europe, ensuring operators receive 
comprehensive and top quality OEM services.

Nicolas Lérisson, aftermarket director, Propeller 
Systems for Collins Aerospace said “In the next decade, 
the ATR fleet is poised to enjoy significant growth in 
the Asia Pacific region and we’ll be there to support the 
increased demand. These new, local MRO services will 
bring faster exchanges and reduced transportation 
costs to our airline customers—ultimately supporting 
more efficient operations.”

Collins’ 568F six-blade propeller is currently flying 
in over 100 countries on more than 900 aircraft 
comprising the global fleet of ATR 42/72 aircraft.

+7 495 108-51-43, mroRussia.ru/eng

March 10–11 
Moscow 
Russia

700
offline 
participants

100+
international 
participants

60+
airlines

MRO Russia & CIS is the only event of its 
kind and scale in the ex-USSR dedicated 
entirely to covering the burning issues of 
restructuring MRO services for the region’s 
air transport.

KEY TOPICS
•	 Aircraft MRO Development
•	 MRO IT & Digitalization
•	 MRO Component
•	 Engine MRO
•	 Technical Staff Training
•	 Aircraft Connectivity and Cabin 

Modification
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Airbus launches Aircraft Recycling centre in China
Facility will offer sustainable solutions to manage the entire lifecycle of aircraft, 
including dismantling and recycling.

Airbus has signed a Memorandum 
Of Understanding (MOU) with the 

city of Chengdu and Tarmac Aerosave 
for the development of the first sustain-
able aircraft “lifecycle” service centre 
in China. This agreement will cover a 
range of activities from aircraft parking 
and storage, to maintenance, upgrades, 
conversions, dismantling and recycling 
services for various aircraft types.

Klaus Roewe, SVP Airbus Customer 
Services, said “This is another concrete 

contribution to the aviation industry’s 
quest for sustainability, supporting the 
principle of a circular economy in line 
with Airbus’ purpose to pioneer sustain-
able aerospace. This unique centre will 
support the expansion of Airbus’ aviation 
services while enabling the implementa-
tion of China’s “Green Industry” strategy. 
Aircraft phase-out in China is forecast 
to grow exponentially over the next 20 
years. Airbus is committed to investing 
in the region and this one-stop-shop – a 

first in China and outside of Europe – will 
see Airbus well positioned on the Chinese 
aircraft ‘second life’ services market.”

A formal agreement to establish 
and frame this industrial cooperation 
is planned to be signed between the 
partners in mid-2022, with an entry into 
service of the new centre slated for the 
end of 2023, subject to relevant regula-
tory approvals.

Tarmac Aerosave will bring its 15 years 
of proven expertise in eco-efficient air-
craft dismantling to the project. Located 
in the same centre, Airbus subsidiary 
Satair will acquire ageing aircraft, trade 
and distribute the resulting used parts 
to complete the full scope of lifecycle ser-
vices. The facility will cover a surface area 
of 690,000 square metres and a storage 
capacity of 125 aircraft.

Airbus continues to deploy its sus-
tainability roadmap for the aviation 
industry, enabling the increased re-use 
of aircraft and the recycling of materi-
als and equipment.

HAECO Completes the First Boeing 737-800 Split Scimitar 
Winglet Modification
The winglet modification was to change the blended winglets into split scimitar 
winglet configuration.

HAECO Hong Kong completes its first Boeing 737-800 
split scimitar winglet modification for Virgin Australia.

HAECO Hong Kong announced that 
it has recently completed the first 

split scimitar winglet modification in 
tandem with C Check for a Virgin Austra-
lia Boeing 737-800 aircraft. The winglet 
modification was to change the blended 
winglets into split scimitar winglet 
configuration, improving fuel efficiency 
of the aircraft.

Being an Aviation Partners Boeing 
(APB) designated authorised modifica-
tion centre, HAECO Hong Kong has com-
pleted over 110 winglet modifications on 
Boeing 737NG, 757 and 767 aircraft.

With the support from Virgin Australia 
and APB, HAECO Hong Kong’s experi-
enced engineering team accomplished 
a smooth winglet modification process 
and aircraft redelivery.

MRO NEWS
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AMETEK MRO Singapore Invests in A350 
Repair Capability
AMETEK Singapore has extended the number of airworthiness approvals that the group offers in the 
Asia Pacific region.

AMETEK Singapore PTE has augmented its capabilities by 
investing in Airbus A350 maintenance solutions. The deci-

sion, which will provide customers in the Asia Pacific region 
with a regional support option for the full suite of cargo and 
galley heaters for the aircraft type, will be further comple-
mented by AMETEK’s current airworthiness approvals includ-
ing CAAS, CAAC, FAA, EASA, JCAB, CAAM, CAAV, and DGCA.

AMETEK Singapore has extended the number of airworthi-
ness approvals that the group offers in the Asia Pacific region. 
In recent years, the Company’s new investment to support 
aircraft, such as the A350, has been part of a focused strategy 
to expand the range of repair services to airlines across the 
broader region, including China and Japan.

Dave Corish, Divisional Vice President and General Man-
ager of AMETEK Singapore PTE said “The A350 has a range of 

The Company’s new investment to support aircraft, such as the A350, 
has been part of a focused strategy to expand the range of repair 
services to airlines.

around 15,000km so it is hardly surprising that operators 
are choosing this aircraft to service their long-haul routes. 
As such, it is crucial to be able to provide comprehensive 
maintenance solutions, particularly in regions such as 
Asia Pacific, where European- and U.S.-based MROs are 
not viable repair options from a logistics point of view. As 
an authorised warranty repair station, we provide OEM 
warranty assessment as well as repair services for cockpit, 
galley, and bulk cargo components.”

AMETEK Singapore PTE will work with its sister company 
AMETEK Airtechnology Group Limited, as part of its end-
to-end service offering strategy, to provide this additional 
global aftermarket support for its suite of A350 electrical 
heaters. AMETEK Airtechnology Group specialises in the 
design, development, and manufacture of thermal man-
agement and motion control products.

Sheraz Ahmed, Vice President and Managing Director of 
AMETEK Airtechnology Group Limited, said, “By leveraging 
AMETEK’s dedicated and global aftermarket footprint, the 
teams have been able to establish capability in a seamless 
and efficient way. This allows us to provide our Asia Pacific 
customers with an enhanced level of support in-region as 
flight hours continue to recover and grow.”

According to Corish, the pandemic has driven changes 
to AMETEK’s strategy causing a shift in how the MRO will 
address the market.

“We will be influenced by fleet retirements, airline restruc-
turing and airline purchasing strategies. Many aviation busi-
nesses have seen a downturn in revenue and will seize the 
opportunity to align their businesses with the new aftermar-
ket that emerges post pandemic. As OEMs look to maximise 
opportunities on relatively new platforms — such as the 
A350 and B787 — without significantly increasing their local 
footprint, they will seek third-party MROs, like AMETEK, that 
have invested significantly in local capabilities. These OEMs 
will be interested in partnering on product repair and licens-
ing agreements, especially for more mature product lines.” 
said Corish.

The growth in AMETEK Singapore’s capabilities has 
increased the scope of component repair services across 
the aviation sector. Legacy carriers, low-cost airlines, 
regional operators, biz jets, and military opportunities 
are all integral to the long-term plans of the Singaporean 
facility. With predicted fleet growth expected to outpace 
that of other regions, local demand is forecast to increase 
exponentially in the next 10 years. As such, AMETEK Sin-
gapore recognises the need to deliver not only the high-
est standards but also the guaranteed turnaround times 
that today’s ultra-efficient airlines expect.
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AMETEK MRO  
Adapting 
to new 
aftermarket

Q First of all, congratulations on your 
latest investment in A350 mainte-
nance solutions in Singapore. Can you 
elaborate on how will it help your 
Asia Pacific customers with regional 
support options? 
A  The A350 has a range of around 
15,000km so it is hardly surprising that 
operators are choosing this aircraft 
to service their long-haul routes. As 
such, it is crucial to be able to provide 
comprehensive maintenance solutions 
particularly in regions such as Asia Pa-
cific where European- and U.S.-based 
MROs are not viable repair options 
from a logistics point of view. As an 
authorised warranty repair station, 
we provide OEM warranty assessment 
as well as repair services for cockpit, 
galley, wheels & Brakes, Fire, Oxygen 
and bulk cargo components. In recent 
years, the Company’s new investment 
to support aircraft, such as the A350, 

has been part of a focused strategy to 
expand the range of repair services 
to airlines across the broader region, 
including China and Japan. 

Q  Can you tell our readers how has 
the pandemic changed AMETEK’s 
strategy going ahead? 
A  I don’t think the pandemic has sig-
nificantly changed our fundamental 
strategy in terms of how we support 
both our local and global markets, 
what the pandemic has influenced 
with pending fleet retirements, is 
the platforms and market segmenta-
tion that we now look to continue to 
support and develop further. By this I 
mean the potential for growth within 
regional, Bizjet, cargo and end-of-life 
solutions.

Q How according to you will third 
party MROs sustain in the present 

MRO scenario given the situations 
surrounding early fleet retirements, 
airline restructuring and changes in 
airline purchasing strategies? 
A  Early fleet retirements can be 
both and opportunity and a threat. 
Clearly opportunities around USM and 
Green-Time material availability and 
supporting potential end-of-life pro-
grammes. But also, a threat in terms 
of devaluation of existing inventories 
and E&O exposures. Airline restructur-
ing and purchasing behaviours will see 
additional risk sharing for third party 
MROs in terms of inventory, invest-
ment and cash flow. Closer longer-
term strategic relationships sought 
over one-time pricing awards.

Q How do you plan to adapt to the 
new aftermarket that emerges post 
pandemic? 
A  I believe we have already adapted 

Stressing the need for focussed strategy in these 
trying times, AMETEK MRO recently invested 
heavily in A350 maintenance solutions for Asia 
Pacific customers. Alan Harding, Divisional 
Vice President MRO Europe & Asia, AMETEK 
MRO explains this as a part of their expansion 
plans. Apart from this, they will be relocating 
the Muirhead Avionics business within the next 
24 months for the want of more floor-space to 
accommodate newer contracts. In an exclusive 
chat with Swati.k, Alan explains the course of 
AMETEK’s strategy post-pandemic, their expansion 
plans and speaks in depth about their recently 
opened facility in Paris. Read On! To find more…

www.mrobusinesstoday.com10 February 1, 2022



EXCLUSIVE INTERVIEW

over the last 18/24 months that we 
have been operating under the restric-
tions and impacts of the pandemic. 
We have made best use of technology 
to stay in contact with customers and 
suppliers and have afforded flexibility 
to both in how we trade. Digital mar-
keting and e-commerce have also been 
a significant focus for us and how we 
engage with the wider community. 
Flexibility in our service and contrac-
tual offering, will be key to developing 
relationships and business moving 
forward.

Q Antavia recently opened a new 2500 
sq m facility in Paris, can you tell us 
a bit more about the facility?  Any 
particular reason as to why this facil-
ity replicates your modern unit near 
Toulouse.
A   Our previous facility in Villeron just 
outside of Paris CDG, was approach-
ing end-of-lease and required quite 
significant upgrades to accommodate 
our anticipated growth. The new facil-
ity in Le Mesnil is within the airport 
perimeters at CDG and affords a huge 
benefit for aircraft operators/owners. 
The move has enabled ANTAVIA to 
integrate new equipment and further 
enhance our very short overhaul and 
tyre change TATs. Being part of the 
AMETEK MRO group means we can 
invest with confidence, and this not 
only benefits our European customers, 
but underpins the expanding support 
programmes that we deliver for the 
European operations of US/Canadian 
airframers. We have designed the new 
shop to replicate the Company’s mod-
ern unit near Toulouse and the launch 
is a fitting accolade for the dedicated 
workforce as the organisation cel-
ebrates its 40,000th wheel and brake 
repair milestone.

Q What are your expansion plans go-
ing ahead? 
A  On a ‘planned’ basis, we will be relo-
cating our Muirhead Avionics business 
within the next 24 months. This is due 
to both lease expiration and a need for 
additional floor-space on the back of 
new contract awards, we will be look-
ing for an additional 10,000 sq ft over 
the existing footprint of 16,000 in the 
Heathrow area. Over and above this, 

we remain open and flexible to chang-
ing opportunities and given our global 
footprint and available resources, we 
are able to react quickly to meet and 
support customer needs.

Q Given the pace of current market, 
how soon do you think the MRO sec-
tor will recover and hit the pre-Covid 
levels? 
A  Very difficult as all of us have mis-
judged this over the last 18/24 months. 
Certainly Omicron and variants aside, 
Q4/21 was starting to see some con-
fidence return and inputs were on a 
steady rise. Early 2022 has seen this 
stall to some degree but I believe we 
will start to witness a gradual return 
from Q2/22, with holiday bookings/
flights showing strong uptake and 
interest. Asia Pac still remains hardest 
hit and slowest to recover, along with 
international travel in some respects, 
and I believe we will not see a signifi-
cant recovery in this sector until likely 
H2/22.

Q As per the global airlines trend, 
newer, modern and technologically 
advanced fleet are rapidly replacing 
older widebody aircraft. Will this pose 
as a challenge for the MROs in busi-
ness? 
A  As with fleet retirements, this is 
both a threat and opportunity for any 
MRO. As commented, the priority is to 

stay nimble, flexible and ahead of the 
market dynamics. Certainly at Ametek 
MRO, we look to maximise opportuni-
ties at all stages of the aircrafts life 
cycle, and just as we actively seek 
and support end-of-life programmes 
working directly with the OEM’s, we 
are also focused upon and investing 
in the support of the newer platforms 
and our recent press release announc-
ing our newly developed capability in 
our Singapore operation supporting 
the A350 Heaters, is a prime example 
of this.

Q What advise will you give to the cur-
rent AME’s pursuing aviation as their 
career path? 
A  Going back more years than I care 
to remember and starting my ap-
prenticeship with what was Hawker 
Siddley working on the likes of the 
Hawk, Harrier, BAE 146, and Tornado, 
I was told I would be fortunate to see 
my apprenticeship out! Forty plus 
years later and the industry is in bet-
ter shape than ever and continues 
to be at the forefront of technology 
advancements. The coming years with 
the advancement of power genera-
tion, hydrogen technology, UAVs and 
access to travel opening up to every-
one, the industry will continue to of-
fer AME’s class leading opportunities 
and exciting challenges with great 
longevity for many years to come.
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Caerdav extends to deliver Maintenance 
Support for TUI Airways
With this order, TUI Airways has continued its relationship with Caerdav.

TUI AIRWAYS has recently placed 
another four aircraft into the com-

pany’s modern MRO facility to undergo 
a range of maintenance work. With this 
order, TUI Airways has continued its 
relationship with Caerdav.

Following on from 40 aircraft that have 
been through Caerdav’s St. Athan base 
since the two companies began working 

together in 2019, the latest work involves 
two Boeing 757 and two 767 aircraft that 
had reached the end of their current lease.

Juergen Jerome, Outsourced Mainte-
nance Manager at TUI Airline said “We 
have developed an excellent relationship 
with Caerdav over the past two years – 
something that has been brought into 
even sharper focus during the Covid-19 

pandemic. The team has delivered 
storage and maintenance support for a 
number of aircraft while the industry 
was grounded, including an engine 
change and end of lease work. What 
keeps us coming back to St. Athan is 
Caerdav’s quality, consistency and flex-
ibility, with a skilled team that is able to 
shift focus when required – nothing is 
too much to ask.”

This flexibility comes to the fore when 
preparing aircraft for the end of their op-
erational lease with TUI, allowing for any 
unforeseen maintenance jobs that form 
part of the process, allowing for a seam-
less transition back to the aircraft owners.

Richard Pitts-Robinson, Head of Com-
mercial at Caerdav, said “TUI is a fantastic 
airline to work with; to be entrusted with 
the range of maintenance work they 
have brought into St. Athan is a huge en-
dorsement of the standard of work we’ve 
been able to complete for them.”

TUI Airways is part of TUI Airline 
which is an integral pillar of the world’s 
leading tourism group.

EFW redelivers its First A330P2F to Altavair
EFW’s first redelivery to Altavair is the A330-200P2F variant, which offers a gross payload of up to 61 tons 
and a range of up to 4,200 nautical miles.

German aircraft modification joint 
venture, Elbe Flugzeugwerke (EFW) 

has announced the redelivery of its first 
Airbus A330 Passenger-to-Freighter (P2F) 
converted aircraft to Altavair, a global 
leader in commercial aviation finance 
and leasing providing the cargo commu-
nity with valuable assets.

The redelivered freighter kicks off 
a series of freighter conversions that 
EFW is carrying out for its new cus-
tomer, Altavair, based on the proven 
and technologically advanced Airbus 
A330 platform. Altavair has on order 
several A330P2F comprising both the 
A330-200P2F range variant and the 
A330-300P2F volume variant. 

Andreas Sperl, CEO of EFW said “We 
are delighted to re-deliver our first 
converted freighter of 2022 to new 

customer, Altavair, for operation by 
MasAir Cargo.The A330P2F program 
is considered very popular delivering 
best-in-class capability and fuel-effi-
ciency. We are confident it will serve 
Altavair and MasAir Cargo well.”

“This investment reflects our belief 
that the A330 will be the premier 
freighter going forward in the wide-
body segment. We are very excited 
to be teaming with EFW and MasAir 
Cargo to deliver this truly next-gen-
eration converted freighter”, said Paul 
Newrick, President & Managing Direc-
tor of Altavair (UK).

At lower cost-per-ton compared to 
other available freighter aircraft types 
in this size segment, the A330-200P2F 
will help enable the operator, MasAir 
Cargo, to expand into new markets 

and fly longer routes. MasAir Cargo is 
taking advantage of the aircraft fam-
ily concept to build up a new Airbus 
freighter fleet with the A330-200 and 
A330-300P2F, becoming the first airline 
in the Americas to operate the Airbus 
widebody converted freighter, and first 
in the world to operate the two Airbus 
A330P2F variants.

The A330-200 and A330-300P2F are a 
collaboration between ST Engineering, 
Airbus and EFW, which is leading the 
overall programme. To meet the rising 
demand for freighter conversions, ST 
Engineering and EFW will set up new 
conversion sites in China and the U.S. 
this year and ramp up total conver-
sion capacity for all their Airbus P2F 
programmes to about 60 slots per year 
by 2024.
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Kalitta Air, LLC selects 8tree’s dentCHECK to 
Enhance Cargo Aircraft Maintenance Operations
To improve the efficiency and quality of its dent-mapping activities Kalitta Air has begun using 8tree’s dentCHECK.

Kalitta Air, a leading US cargo and 
special-missions airline implements 

dentCHECK at its Oscoda MRO facility and 
CVG line operations, further expanding the 
tool’s adoption within the air cargo sector.

dentCHECK is the world’s only handheld-
portable, completely wireless 3D scanner 
tool with integrated AR that is purpose-built 
for the aviation maintenance industry. It is 
now used by the world’s leading commer-
cial, cargo and defense MROs. Delivering 
real-time ‘go/no-go’ answers at the push of a 
single-button, the tool significantly reduces 
damage-mapping and reporting times, com-
pared to traditional manual methods that 
use depth-gauges and straight-edges.

Zoltan Kocis, Vice President of Mainte-
nance, Engineering and Procurement, Ka-
litta Air said “With the implementation of 
8tree’s dentCHECK technology, Kalitta Air’s 

dent mapping program will be elevated to 
the next level. We look forward to working 
with 8tree in implementing this state-of-
the-art technology.”

“We are delighted to welcome Kalitta Air 
to the rapidly growing global community 
of dentCHECK users. Kalitta Air joins the 
ranks of more than three dozen MROs, 
airlines and OEMs that use dentCHECK 
daily to disposition dent-damage on aircraft 
across the cargo, commercial, business and 
defense aviation sectors. We look forward to 
supporting Kalitta Air’s maintenance opera-
tions and having them experience 8tree’s 
exceptional customer service” said Arun 
Chhabra, CEO, 8tree.

dentCHECK is approved and recognized by 
all major aerospace OEMs (Airbus, Boeing, 
Bombardier and Embraer) and used by the 
world’s leading airlines/MROs for fast and 

accurate damage-mapping and SRM-compli-
ant multi-dent reporting. When compared to 
traditional inspection methods, dentCHECK 
delivers a 90% gain in efficiency and 37x bet-
ter measurement consistency.

OEM-acceptance has led to widespread 
adoption of dentCHECK amongst air-
lines/MROs. Detailed case-studies from 
easyJet, Delta TechOps and TAP-M&E, as 
well as news from Aeromexico, Airbus’ 
Flightline, DHL-Express and Zeppelin, 
demonstrate that dentCHECK drasti-
cally reduces inspection and report-
ing times by up to 90%. This shortens 
aircraft Turn-around-Time (TaT), which 
further reduces lost revenues and very 
directly improves operational efficiency 
for airlines. dentCHECK enhances safety 
through an improved understanding of 
airframe reliability.

www.abudhabiairexpo.com • info@airexpo.aero

AL BATEEN EXECUTIVE AIRPORT
ABU DHABI, THE CAPITAL - UAE 

Hosted by :

ABU DHABI AIR EXPO
AVIATION & AEROSPACE EXHIBITION

1-2-3 NOVEMBER 2022

JOIN THE LEADERS IN THE AVIATION INDUSTRY

ADAE MRO BUSINESS TODAY HALF PAGE.indd   1 11/01/2022   17:12

MRO NEWS



www.mrobusinesstoday.com14 February 1, 2022

FL Technics associate with SETAERO to deliver tailor-
made solutions for aircraft parts and material

CSAT wins Eurowings and Bees Airline line maintenance contracts

The scope of the agreement covers advanced maintenance and repair services integrated with a vast 
network of FL Technics’ asset trading and management.

Czech Airlines Technics (CSAT) to provide services to Eurowings and Bees Airline.

FL Technics, a global independent MRO 
service provider and SETAERO, a lead-

ing organisation providing repair services 
for aircraft parts and composites has 
signed a new partnership agreement.

The scope of the agreement covers ad-
vanced maintenance and repair services 
integrated with a vast network of FL 
Technics’ asset trading and management, 
forming a unique portfolio of tailor-made 
solutions to repair, supply, and maintain 
airframes, flight surfaces and nacelles. 
All these components can be scaled and 
specialised based on clients’ aircraft type, 
fleet size and geography of operations 
worldwide. This is a unique business case 
strengthening positions of both com-
panies in the market and creating new 
opportunities to meet the ever-shifting 
needs of clients across the globe.

Teams behind the milestone boast vast 
expertise in managing aircraft compo-
nents and materials, to provide tailored 
services to the customers. Thus, as off the 
start of cooperation, the two companies 
will leverage owned and shared expertise 
as well as resources to deliver specialised 
off-the-shelf solutions and products for 
airlines and operators.

Julius Bogusevicius, Head of Engine, 
Airframe and Materials Services, FL 
Technics, said “FL Technics continues 
decisive expansion of capacity and 
capabilities as a global one-stop-shop 
MRO service provider. In current global 
circumstances, flexible and efficient sup-
ply chain solutions for aircraft parts and 
materials are one of the key elements for 
success. Thus, the contract is a strategic 
achievement strengthening our leading 
position, pushing us towards future 
business growth and development.”

David Londono, the owner of SETAERO 
said “This agreement is an essential part 
of our mission to build strong partner-

ships based on trust and performance. 
This cooperation drives our mutual goals 
and aligns our strategies. We are pleased 
to be a partner of FL Technics and are 
looking forward to making this venture 
a success.”

This contract marks an important new 
stage in mutual business development of 
both companies and is aimed at meet-
ing the growing demand for tailor-made 
services within the aviation industry and, 
more specifically, supply chain and trading 
of aircraft parts and materials, as recover-
ing markets focus on reliable and efficient 
supply chain solutions to maintain fleets 
flying in the post-pandemic era.

Czech Airlines Technics a subsid-
iary of the Prague Airport Group 

has expanded its customer portfolio. 
Eurowings, German air carrier, that 
launched operations of its base at 
Václav Havel Airport Prague last No-
vember, now uses CSAT line mainte-
nance services for its Airbus A320ceo 
and A320neo family aircraft based 
in Prague. Another Ukrainian carrier, 
Bees Airline, that has been operating 
its flights between Prague and Ukraine 
since October 2021, has ordered CSAT 
on-call line maintenance services for 
the airline’s Boeing 737-800.

Pavel Haleš, Chairman of the Czech Air-
lines Technics Board of Directors, said “We 
are very pleased that Eurowings trusts 

our experienced employees and that they 
have chosen Czech Airlines Technics to be-
come their line maintenance provider. The 
subject of the new long-term agreement 
concluded with Eurowings are line main-
tenance checks of three A320 family based 
at Prague Airport and other non-based 
aircrafts according to operational needs. 
The services provided include a variety of 
tasks, from daily and weekly inspections 
to ad hoc repairs in the hangar or aircraft 
towing. We are pleased with Eurowings 
highly professional approach and we look 
forward to an interesting co-operation.“

“Czech Airlines Technics facilitated the 
launch of operations of our base at Prague 
Airport. During our negotiations, we met 
a dedicated, competent, and customer-

oriented team. We are therefore looking 
forward to a beneficial co-operation,” 
Holger Beck, Eurowings, Vice President for 
Fleet Technical Management, said.

Regarding a new contract with the 
Ukrainian carrier Bees Airline, the sub-
ject of the agreement is the provision 
of ad hoc line maintenance services, i.e., 
on-call maintenance. Services provided 
by CSAT team at Prague Airport com-
prises support and possible repairs 
before scheduled flights. Bees Airline has 
been flying to Prague since October 2021, 
operating the Odessa and Lviv routes 
using B787-800 aircraft. Czech Airlines 
Technics also provides similar services 
to EasyJet, KLM, Iberia, Aeroflot, Turkish 
Airlines, FlyDubai and others.
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GKN Aerospace to supply all new Gulfstream G800 
and G400 Business Jets
This agreement is a continuation of the long-term business relationship between Gulfstream 
and GKN Aerospace.

GKN Aerospace has been selected 
as a supplier on Gulfstream’s new 

Gulfstream G800 and Gulfstream G400 
business jets. The agreement with Gulf-
stream for major workshare includes 
G800 empennage, G800 floorboards, 
G800 fuselage panels, G400 rudder and 
G400 machined wing skins.

A team of experts from GKN Aerospace 
has joined the Gulfstream engineering 
team in the design process. Production 
will ultimately take place in facilities 
in Papendrecht and Hoogeveen in the 
Netherlands, Chihuahua in Mexico, and 
Wellington in the US.Sustainable thermo-
plastics for rudder, elevators and floor-
boards save at least 10% weight compared 
to traditional materials, and are contribut-
ing to reduced carbon emissions.

John Pritchard, President Civil Airframe 
of GKN Aerospace, said “We are excited 
to be selected again as a key supplier on 
Gulfstream’s next generation of busi-
ness jets and we truly value this partner-
ship of almost 30 years. Our advanced 
lightweight thermoplastic technology 
offers a sustainable solution for aircraft 
structural components. Together with 
Gulfstream, we look forward to continu-
ing to shape the future of flight.”

GKN Aerospace is using its world-
leading capability in design and manu-
facture of business jet empennages and 
aerostructures on the advanced aircraft. 
The rudder and elevators from the em-
pennage, in addition to the floorboards, 
will all feature the latest thermoplastic 
technology. GKN Aerospace also produces 

the metal bonded fuselage panels for the 
body of the new G800 aircraft, as well as 
the aluminum machined wing skins for 
the G400.

GKN Aerospace’s Fokker business began 
participating in Gulfstream’s very success-
ful business jet programs in 1993. Over that 
time, GKN Aerospace has built a market 
leading position in business jet empennag-
es as proven in the design and manufac-
ture of empennages for many Gulfstream 
large and ultra-large cabin aircraft, as well 
as for other business jets customers. GKN 
Aerospace current involvement in Gulf-
stream business jets include the Empen-
nage on G650 and G700, fuselage panels 
on G650 and G700, floorboards on G650 
and G700, Rudder on G500 and G600 and 
Wing skins on G500 and G600.
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Equair entrusts component support to AFI KLM E&M

Zim Aircraft Seating gets new order In Spite of 
Pandemic and the continuing Aviation Crisis

Ecuador’s airline entrusts AFI KLM E&M to provide component maintenance 
and spare parts supply for its medium-haul fleet.

The ZIM privacy sets new standards for comfort and privacy in the Premium Economy class.

Equair, a new Ecuadorian airline, has 
selected AFI KLM E&M to provide 

component support for its two Boeing 
737 NGs. AFI KLM E&M’s parent compa-
nies, Air France and KLM, have roots in 
aviation going back to the dawn of time.

Maintenance, repairs as well as acces-
sibility to AFI KLM E&M’s spare parts 
pool is included within the multi-year 
contract, and so is the provision of an 
advanced stock (Main Base Kit) at the 
customer’s base at Mariscal Sucre Inter-
national Airport (Quito, UIO).

The services are offered as part of 
Boeing and AFI KLM E&M’s 737 Com-
ponent Services Program (CSP). Equair 
benefits from the task significance of a 
leading aircraft manufacturer and an 
MRO-Airline with in-depth insight of 
airline standards and operational issues 
through the CSP.

Gabriela Sommerfeld, CEO, Equair, “It is 
important for us to start our operations 
with the highest level of quality. This is 

why we have chosen a leading MRO so-
lution, which guarantees the availability 
of parts and thus the availability of our 
fleet for the benefit of our customers”.

The creation of a new company is al-
ways good news, and we are very happy 
to welcome Equair among the global 
air transport family! We are also very 
honored by the trust they have placed in 
us to support their components. We are 
committed to provide the best service to 
contribute to the success of their opera-
tions and the growth of their fleet. This 
is the beginning of a long-term partner-

ship between our companies, which 
may one day go beyond the MRO field,” 
said Ton Dortmans, EVP KLM Engineer-
ing & Maintenance.

Equair can also rely on AFI KLM E&M’s 
global network, as well as the long 
experience of its Amsterdam and Miami 
workshops with 737 components: its 
in-house repair capabilities cover the 
majority of the 737 fleet’s component 
removals. KLM conducts daily indirect 
flights between Amsterdam, Miami, and 
Quito; Equair’s logistical support will be 
much more efficient and responsive.

After the great  success of  ZIMmagic 
(PC-01) Premium Economy seat, Luf-

thansa Group chooses  Zimprivacy (PC-
02) the new generation seat type and 
this will be installed on 19 of Lufthansa’s 
Boeing B747-B flagship aircrafts and also 
9 Swiss Airbus A330.

Sven Achilles, CEO, Zim Aircraft Seating 
said “The award of this project to ZIM 
Aircraft Seating is a very good sign for 
the future direction of commercial avia-
tion in the long-lasting Covid -19 crisis 
and indicates a recovery in flight ac-
tivities. The entire ZIM Aircraft Seating 
team is very proud that we have hit the 
right nerve in the market with our new 
product development of the ZIMPrivacy, 
and that with Lufthansa and Swiss we 
were able to convince two strong part-
ners as launch customers.” The existing 
order backlog has further increased due 

to Lufthansa and SWISS order, enabling 
a positive outlook for the next few years.

The ZIM privacy sets new standards 
for comfort and privacy in the Premium 
Economy class. It is very innovative and 
aims for increasing high values features 
for its customers. Consisting of  superb  
mechanical kinematic  enclosed  within 
a Fixed Backrest  Shell structure  and 

provides for more personal space for all 
passengers involving  high level of pri-
vacy. The seating arrangement includes 
adjustable armrests, cocktail table, 
single piece meal table, personal reading 
light, ambient mood lighting and an   
extra large IFE screen.

Zim Aircraft Seating‘s Zimprivacy seats 
will be customized with specification and 
trim & finish variants for Lufthansa and 
SWISS to enable each airline to maintain 
their own cabin branding.  The Premium 
Economy seat will be installed in SWISS 
(A340and B777) in Q1/2022 and will also 
be installed for Lufthansa in the new 
B777-9, A350 and B787 in the future. Zim 
Aircraft Seating and Lufthansa Group 
have worked closely during the develop-
ment phase of the new and unique seat-
ing systems so that the passengers can 
have the pleasurable journey.
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Honeywell awards AJW Group a contract for the 
global sales of ADIRU
AJW will distribute the new production build ADIRU, for all Boeing 737 MAX aircraft.

AJW Group, a world-leading indepen-
dent aircraft component parts, re-

pair and supply chain solutions provider, 
and Honeywell, has announced a world-
wide sole distributor agreement for the 
global sales of Air Data Inertial Refer-
ence Unit (ADIRU) PN HG2050BC04 for 
later generation B737NG and all current 
production B737MAX fleets of aircraft.

Under the terms of the agreement, 
AJW will distribute the new production 
build ADIRU, for all Boeing 737 MAX 
aircraft for all Initial Provisioning and 
purchasing requirements for operators 
and integrated service providers. 

The collaboration includes AJW 
holding distribution inventory at their 
global facilities to meet the needs of 
worldwide Boeing 737 MAX operators, 

complementing the extensive inven-
tory of Boeing parts and maintenance, 
repair and overhaul services that allow 
AJW to deliver complete support solu-
tions to customers. In addition, AJW 
Technique, AJW Group’s maintenance 
hub and an authorised repair facility 
for multiple Honeywell products, is lin-
ing up for capability extension to offer 
complete support on the Airbus ADIRU 
platform.

“We are proud to announce the dis-
tribution agreement with Honeywell 
which follows on from our announce-
ments last year on agreements for A320 
family / A330 NEO aircraft ADIRUs and 
Honeywell standard-fit new products 
for the B787 platform.  We look forward 
to bringing this latest ADIRU to market 
and offering our world-class service to 
the Boeing 737 MAX operators” said Con-
rad Vandersluis, SVP Strategic Material 
& Asset Management, AJW Group.

Customers will benefit from AJW’s 
expertise in flexible, end-to-end supply 
chain logistics, with the ability to pro-
vide exchanges and additional solutions 
for AOG and IOR level support across the 
A320, B787 and now, B737 MAX Honey-
well ADIRU Platforms.
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Spairliners wins Austrian Airlines E-Jet component 
support contract
The contract includes access to Spairliners’ comprehensive component pool, repair services via their 
extensive maintenance network across the globe.

Austrian Airlines and Spairliners, an 
independent component aftermar-

ket service provider specialized in E-Jet 
aircraft family have signed a long-term 
flight hour agreement to extend their 
business relationship for the compo-
nent support of Austrian Airline’s E-Jet 
fleet. The contract includes access to 
Spairliners’ comprehensive component 
pool, repair services via their extensive 
maintenance network across the globe, 
logistics, as well as a dedicated on-site 
stock at Austrian Airline’s home base at 
Vienna Airport.

Taco Stouten, Head of Sales and Market-
ing, Spairliners said “We are very pleased 
to be selected by Austrian Airlines as 

their preferred partner for component 
support of their E-Jet fleet. At Spairliners, 
we provide our customers with reliable, 
future-oriented solutions that are fully 
customized to their requirements at very 
competitive terms. The renewal of our 
contract proves that our commitment to 
provide the best possible support to Aus-

trian Airlines during the pandemic, with 
scalable solutions to suit their needs, 
further strengthened our long-standing, 
successful relationship.”

Spairliners has proven to be a very reli-
able and competent partner to us, and 
we therefore continue to put our trust in 
them to provide full component support 
for our E-Jet fleet. We appreciate the flex-
ible solutions and high level of collabora-
tion they offered during the pandemic 
and look forward to working together 
with Spairliners in the future”, said 
Wolfgang Dielacher, Head of Strategic 
Procurement Technics at Austrian Air-
lines. Austria’s leading airline currently 
operates 17 Embraer E195 aircraft.
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AGREEMENTS

Heston MRO enters Purchase Agreement for 
acquisition of Cairns MRO Facility

CFM and Lufthansa Technik sign CBSA agreement 
on LEAP-1B engine services

Cairns MRO Facility is one of the most modern, well invested, and up to date Heavy Maintenance and 
Avionics Repairs facilities in Australia.

Lufthansa Technik will now provide technical services for all relevant narrowbody engine types.

Heston MRO, the largest indepen-
dent MRO in Australasia, signed 

Purchase Agreement for acquisition of 
Cairns MRO facility from Jet Aviation.

Upon completion, the new acquisition 
will expand Heston MRO capabilities 
into full Heavy Maintenance for regional 
aircraft, as well as state-of-the-art Avi-
onics Repairs shops for wider range of 
aircraft types.

Established more than 20 years ago 
and expanded significantly in 2018, 
Cairns MRO centre has been initially 
operating under Hawker Pacific, and 
recently under Jet Aviation brands.

Staffed with circa 150 experienced 
employees and contractors, housed in 
5400 square metres of recently expand-
ed and upgraded hangars and offices, 
Cairns MRO is the largest MRO centre in 
Far North Queensland, attracting cus-
tomers from Australia, Pacific Islands, 
and South East Asia.

Jonas Butautis, Director and Part-
ner, Heston MRO said “We are excited 
to add Cairns facility to the Heston 
MRO. Over the last couple of years our 
company has been looking for the best 
options how to expand into Heavy 
Maintenance and Components Repairs 
in Australia. Having done the analysis 
on Cairns facility, its professional and 

experienced staff, range of capabili-
ties and growth potential, we decided 
that it fits well into the overall Heston 
MRO vision of becoming a Total Care 
partner for airlines in the Australasian 
region. Once the transaction is com-
plete, Heston MRO will be offering 
Line, Base, Components, Engines MRO 
capabilities, as well as Technical Train-
ing and other services. With selected 
services we will be able to cover the 
full suite of aircraft types, from smaller 

regionals like ATR and Dash 8 Q400, 
narrow bodies like B737 and A320s, to 
large wide bodies like B777, B787, A350, 
and A380s.”

The transaction, which is subject to 
standard pre-closing procedures, is esti-
mated to complete by the end of Q1 2022. 
Once completed, Cairns facility will 
operate under Heston MRO brand and 
continue delivering high quality MRO 
services to existing and new customers 
in Australasia.

Lufthansa Technik and CFM Interna-
tional (CFM) have concluded a LEAP-

1B* CFM Branded Service Agreement 
(CBSA). Being effective since 1st January 
2022, this CFM license enables Lufthansa 
Technik to offer the widest range of 
maintenance, repair and overhaul (MRO) 
services for CFM LEAP-1B engines.

Lufthansa Technik is the first indepen-

dent MRO-provider worldwide to sign a 
CBSA for the LEAP-1B, enabling the com-
pany to offer high-quality, cost-efficient 
services for LEAP-1B engines to interna-
tional customers. The LEAP-1B engine 
powers the Boeing 737 MAX aircraft, 
of which more than 4,700 have been 
ordered to date. It is expected that up to 
15,000 aircraft of this type will be oper-

ated worldwide in the future. As a result, 
this new agreement would definitely 
strengthen Lufthansa Technik’s position 
as one of the worldwide leading techni-
cal suppliers for narrowbody engines.

Dietmar Focke, Head of Engine Ser-
vices at Lufthansa Technik said “With 
the new license, we have now taken a 
decisive step forward in the portfolio 

cond...

Cairns facility will operate under Heston MRO brand and continue delivering high 
quality MRO services.
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of our engine business. We are 
now able to overhaul, repair and 
offer mobile engine services on 
all relevant narrowbody engine 
types. We are very proud to 
further extend our existing, very 
successful partnership and col-
laboration with CFM and to add 
this state-of-the-art engine type 
to our existing capabilities for the 
CFM56 family and the LEAP-1A 
engines. On this occasion, I also 
would like to thank our partner 
CFM for the ramp-up support they 
will give us in the next months, 
so that we can offer our services 
for this great engine as soon as 
possible.”

“CFM is grateful to have Lufthan-
sa Technik as such an experienced 
and reputable MRO as part of 
our LEAP overhaul and repair 
network. This reinforces CFM’s 
commitment to promote an open, 
competitive aftermarket land-
scape that will stimulate innova-
tion, continuous improvement 
and the lowest cost of ownership 
over the product life cycle. We are 
confident that our customers will 
put their trust in Lufthansa Tech-
nik to provide the highest level of 
service for their LEAP fleets” said 
Gaël Méheust, President & CEO of 
CFM International. 

The CBSA consists of extended 
licenses, access to repairs, and 
a strong technical cooperation. 
Under the terms of the agreement, 
Lufthansa Technik will continue to 
make use of its extensive knowhow 
of engine MRO and provide the 
full range of MRO services aimed 
at specifically meeting customers’ 
requirements and to the needs 
corresponding to the life cycle of 
the engine. The focus will be on 
developing new MRO services and 
optimizing the operating costs for 
the operators of the LEAP-1B engine. 
The services will involve engine 
overhaul and parts repair to both 
on-wing support and engineering 
support. Lufthansa Technik is the 
only independent MRO provider 
worldwide that holds both a CBSA 
for the LEAP-1A** engine and for the 
LEAP-1B engine.

Collins Aerospace Poland wins Spairliners 
evacuation slide repair contract
Under this agreement, Collins will provide full test and inspection 
of evacuation systems, as well as repair, modification and 
replacement services.  

Collins Aerospace in Wroclaw, Po-
land has been awarded a first-time 

support agreement for evacuation 
slides by Spairliners, an independent 
component aftermarket service pro-
vider specialized in the support of the 
E-Jet aircraft family.

The operational and technical en-
gineering support from the Collins 
Wroclaw facility offers efficient, fast 
and reliable services for all qualifying 
component and repair work, including 
access to loan and exchange units.

Sean Lyons, Vice President of business 
development for Collins Aerospace 
said “This agreement ensures that the 
fleet of more than 200 E-Jets support-
ed by Spairliners are maintained with 
the quality and consistency in evacu-
ation slide service that Collins can 
provide. With spare parts available and 
dedicated teams specializing in Collins’ 
evacuation systems, our MRO network 
can quickly and efficiently finalize 

repairs, returning aircraft to service in 
a timely manner.”

We are looking forward to enhancing 
our network of partners and provid-
ers through this new partnership with 
Collins. This is part of our permanent 
search, within the MRO system, for the 
best solutions for our customers. Spairlin-
ers’ agreement with Collins will ensure 
the timely supply of such critical parts 
as evacuation slides. Combined with 
our unique expertise in supply chain, 
engineering and smart inventory man-
agement, Collins’ agility and experience 
will result in higher availability, faster 
turnaround times and thus better service 
for our customers,” said Benoît Rollier, 
Spairliners’ Managing Director and CFO.

The agreement was originally signed 
during the MRO Europe in Amsterdam 
and the 50th repair together was now 
celebrated during a site visit at the 
Collins Aerospace facility in Wroclaw, 
Poland.

Spairliners at Collins Aerospace Wroclaw, Poland facility.
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Airbus Signs purchase 
Agreement with Azorra for 
22 A220 Family aircraft
Featuring a 50% reduced noise footprint and 
up to 25% lower fuel burn per seat compared to 
previous generation aircraft.

Airbus recently signed a purchase agreement with Azorra 
for twenty-two A220 Family aircraft including twenty 

A220-300s and two ACJ TwoTwenty aircraft. Azorra is a Fort 
Lauderdale, Florida, USA, based aircraft lessor focused on 
executive, regional and mid-size (“crossover”) aircraft.

Azorra’s purchase is the latest endorsement for the A220 
Family aircraft and reaffirms the strong market demand for 
Airbus’ newest single-aisle aircraft.

John Evans, CEO, Azorra said “The A220 is ideally suited for 
Azorra’s growing portfolio. We are excited to partner with 
Airbus on this popular, next generation aircraft. We look 
forward to offering its superior economics and environmen-
tal efficiency to our customers. We are also thrilled with the 
opportunity to expand Azorra’s executive jet leasing business 
with the new ACJ TwoTwenty.  Azorra’s new partnership 
with Airbus and unique ability to offer fleet transition solu-
tions for airlines and executive jet leases to business aviation 
customers are key differentiators that bring significant value 
to our customers.”

“We warmly welcome Azorra as a new Airbus partner and 
salute this decision by a renowned player in the regional avi-
ation space. We have seen a significant market appetite for 
the A220 Family from a growing and diverse customer base. 
The addition of Azorra’s capabilities in the regional airline 
segment is a welcome endorsement for the A220 versatility,” 
said Christian Scherer, Airbus Chief Commercial Officer and 
Head of Airbus International. “This agreement will enhance 
Azorra’s portfolio strategy of investing in the most comfort-
able and modern technology aircraft in this segment while 
it will also enable us to offer A220 Family solutions to an 
increasingly wider spectrum of airlines”, he added.

The A220 is the only aircraft purpose-built for the 100-150 
seat market and brings together state-of-the-art aerodynam-
ics, advanced materials and Pratt & Whitney’s latest-genera-
tion PW1500G geared turbofan engines. Featuring a 50% re-
duced noise footprint and up to 25% lower fuel burn per seat 
compared to previous generation aircraft, as well as around 
50% lower NOx emissions than industry standards, the A220 
is a great aircraft for regional as well as long distance routes.

The ACJ TwoTwenty is a new and unique value proposi-
tion to business aviation buyers. This game changing aircraft 
combines intercontinental range to fly over 12 flight hours 
with unmatched personal space (73m2/785 ft2 of floor space) 
providing unprecedented comfort for passengers. Equipped 
with a signature flexible cabin, this fully completed aircraft is 
ideal for private and business jet users.

By end of 2021, the A220 had accumulated 668 orders from 
25 customers. Till date, 13 airlines are operating around 190 
aircraft on four continents.
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MTU Maintenance collaborates with Nayak 
Group to expand service offering
MTU Maintenance will be able to offer its wide range of on-site engine services in combination with 
aircraft line and base maintenance services.

MTU Maintenance, global market 
leader in customized solutions 

for aero engines and the Nayak Group, 
line and base maintenance special-
ists, have signed an agreement to offer 
a broader variety of services to each 
of their respective customer groups. 
From now onwards, MTU Maintenance 
is able offer its wide range of on-site 
engine services in combination with 
aircraft line and base maintenance 
services, a new addition and to be 
performed by the Nayak group, to all 
its customers. In turn, the Nayak group 
will also be offering more extensive 
engine services, via MTU Maintenance, 
to its aircraft customers.

“This agreement is the next step in 
MTU’s commitment to our customers 
to increase our services and network 
and become the number one on-site 
engine service provider in Europe. We 
are excited to be partnering with such 
an experienced maintenance provider 

to improve the speed at which we can 
support customers with comprehen-
sive solutions that minimize downtime 
and keep airlines flying” said Martin 
Friis-Petersen, SVP MRO Programs, 
MTU Aero Engines.

“The Nayak Group is a fast and 
reliable MRO provider specialized 
for airline customers worldwide. 
We are delighted to be collaborating 
with MTU Maintenance, expanding 
our existing engine services such as 
performance washes, changes and 
borescopes to include the breadth and 
depth of the MTU portfolio and exper-
tise. With our complementary service 
portfolio, we can provide our custom-
ers a wide range of solutions” adds 
Jörg Sauerland, Managing Director of 
Nayak Germany.

With its decentralized network of 
50 facilities in 16 countries, the Nayak 
Group performs line and base mainte-
nance services worldwide and services 

more than 75 aircraft and engine 
combinations.

MTU Maintenance completes over 
1,000 events annually for more than 
400 customers worldwide. In 2021, MTU 
Maintenance opened a new facility 
with quick-turn docks at its site MTU 
Maintenance Berlin-Brandenburg. With 
additional dedicated teams based in 
the Americas, Europe and Asia, and 
over 120 authority approvals, MTU’s 
engine experts provide a wide range 
of on-site, near-wing and quick turn 
engine services for the largest engine 
portfolio worldwide. Workscopes range 
from borescope inspections all the way 
up to module swaps, and, should an up-
grade become necessary, MTU can take 
care of all and any additional engine 
needs within its MRO network of shops. 
Through its leasing arm, MTU Mainte-
nance Lease Services B.V. in Amsterdam, 
MTU can provide spare engines and ex-
tensive material solutions as required.

MTU Maintenance and Nayak Group enter into collaboration.
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AMETEK MRO and Triman Ind. Signs Integration 
Partnership for Military Aftermarket

Vice President of Global Frieght division 
appointed by Air Partner

With this agreement, AMETEK MRO businesses Drake Air, B&S Aircraft, and Southern Aeroparts will 
provide Triman customers with a variety of MRO solutions.

Pierre will be responsible for strengthening and expanding the Freight business across all Air Partner. 

AMETEK MRO, a global provider of 
maintenance, repair, and overhaul 

(MRO) solutions, and Triman Industries 
have recently signed a new integration 
partnership to streamline repair and 
supply chain services for the military 
and defense aftermarket.

Daniel Auh, Director of Military Sales 
for AMETEK MRO said “This partnership 
is one of many strategic steps AMETEK 
MRO is taking to enhance its focus on 
military and defense capabilities in 
North America. We are happy to partner 
with Triman, as they share our commit-
ment to support warfighters. Triman’s 
experience in the military aftermarket 
will compliment AMETEK MRO’s growing 
list of capabilities to support a variety of 
airframe and engine component types 

for the military and defense Industry.”
“AMETEK MRO’s service expertise 

and excellence combined with Tri-
man’s strength and position within the 
defense aftermarket supply chain will 
ultimately create compelling efficiencies 
for military operators and value for de-
fense customers around the world,” said 
Brian Bement, Vice President of Product 
Development, Triman Industries.

With the agreement, AMETEK MRO 
businesses Drake Air, B&S Aircraft, and 
Southern Aeroparts will provide Tri-
man customers with a variety of MRO 
solutions for various OEM products 
including heat exchangers, hydraulic 
actuators, electromechanical actua-
tors, pneumatic actuators, fuel systems, 
starter/generators, inverters, and power 
generation products.

Air Partner, the leading global 
aviation services group pro-

viding aircraft charter, aviation 
safety and security solutions to 
businesses and private indi-
viduals around the world, has 
appointed Pierre Van Der Stichele 
as Vice President of the Global 
Freight division.

Pierre will be responsible for 
strengthening and expanding 
the Freight business across all 

Air Partner locations, by continuing to hire 
key talent personnel and will target specific 
market sectors after a very busy year in 2021.

Pierre has extensive experience within the 
aviation sector in various senior roles having 
putting in more than 25 years’ experience in 
the air cargo industry. Pierre joins Air Partner 
after 19 year tenure with Chapman Freeborn 
in Gatwick, where he most recently held the 
position of Group Director of Cargo.

Pierre has developed a variety of complex 
global cargo charters, air bridge for humani-
tarian missions and provided support for the 
industrial and military sectors. His command 
and mastery of the aviation industry is built 
upon a career with time spent at Evergreen 
International Airlines, Antonov Airline, South-
ern Air Transport Inc and Northwest Airlines.

Commenting on his appointment, Pierre 
Van Der Stichele, Vice President, Global 
Freight, Air Partner said: “I am delighted to 
be joining the Air Partner team. The Freight 

division has had an unprecedented past 
two years, and the industry as a whole has 
felt the knock-on effects of the pandemic.  
I look forward to assisting in the global 
freight team’s continued successes follow-
ing on from the team’s expert management 
of emergency vaccine and PPE deliveries. 
I’m confident we will continue to grow and 
serve our customers in 2022.”

Other than work, Pierre has developed his 
passion for aviation as a certified gliding 
pilot (BGA) and is an active member of the 
Southdown Gliding Club, which helps youth 
members through their flying lessons 
and assists them in starting their aviation 
careers. Pierre was born in Brussels and he 
has been an expat in Lesotho, Bangladesh, 
USA, Italy and the UK, having followed his 
parents who were working for the United 
Nations. He speaks French, Italian and Eng-
lish fluently, and has a good understanding 
of Spanish and Portuguese.

DEFENCE



www.mrobusinesstoday.com 25February 1, 2022

New appointments to the AFI KLM E&M 
Executive Committee
Bruno Tricoire, Nicolas Bertrand and Benjamin Moreau appointed to AFI KLM E&M Executive Committee.

EXECUTIVE IN FOCUS

On January 1, 2022, Bruno Tricoire 
and Nicolas Bertrand joined the 

AFI KLM E&M Executive Committee as 
SVP Components and SVP Industrial Af-
fairs and Projects respectively.

In the meantime, former SVP Com-
ponents Benjamin Moreau has been 
named as the new SVP Strategy and 
Business Development – a role he takes 
over from Johann Panier, who leaves to 
take the lead of the Air France fleet as 
SVP Fleet Management.

Moreau began his career as a consul-
tant at A.T. Kearney, before joining AFI 
KLM E&M in 2002. He started out as a 
project manager in the Avionics division, 
going on to assume various responsibili-
ties including Sales Director for Key Ac-
counts and Head of Customer Services 
for Components. In 2014 he was named 
CEO of CRMA, an AFI KLM E&M affiliate 
specialising in components repair and 
engine module overhaul, where reve-
nues doubled over the course of his four 
years in the post. In 2018 he was named 
SVP Components at AFI KLM E&M.

“I am honoured to be entrusted with 
this role to better serve our customers. 
The AFI KLM E&M global network is a 
cornerstone of our promise of service 
efficiency, responsiveness and proxim-
ity. To achieve the best for airlines in 
the future requires anticipating long-
term trends along with combining the 
best of our own Airline MRO experience 
and of key stakeholders in the indus-
try. We are focused on pursuing the 
enhancement of our adaptive solutions 

by forming the partnerships needed 
and by structuring our strategy around 
new products and services to suit the 
needs of airlines, wherever they are in 
the world” said Benjamin Moreau, SVP 
Strategy & Business Development.

Bruno Tricoire, a graduate of the Ecole 
Polytechnique and of the Ecole Natio-
nale des Ponts et Chaussées, began his 
career at AFI KLM E&M in 2004 as a 
Logistics Methods Manager. After oc-
cupying various roles in Engine Product 
Sales, Engine and Airframe Mainte-
nance, in 2015 he was named CEO of iGO 
Solutions, a structure dedicated to line 
maintenance/light maintenance for the 
Airbus A350/A330 and Boeing 737 fleets 
at Paris-Orly. Since 2018 he has been VP 
Base Maintenance for Air France Indus-
tries at Charles de Gaulle airport.

“I am delighted by this appointment, 
and eager to tackle the challenges 
awaiting AFI KLM E&M vis-a-vis Com-
ponent Products. As an airline-MRO, we 
perfectly understand the issues faced 
by the airlines with the progressive 
return to operations. In the short term, 
we are committed to providing them 
with dynamic and high-performance 
support during this particular time. In 
the longer term, we will continue to 
expand or adjust our range of services 
in order to meet the evolving needs of 
operators, to pursue our development 
efforts via new industrial capabilities, 
and to maintain and develop the local-
ized services we offer our customers 
via our global workshop network” said 

Bruno Tricoire, SVP Components.
Nicolas Bertrand, SVP Industrial Affairs 

& Projects said “It is with the utmost en-
thusiasm that I join the Engineering & 
Maintenance branch of the Air France-
KLM Group. As its name suggests, 
Industrial Affairs & Projects focuses its 
efforts and attention in two main areas. 
The first is ensuring the maintenance 
and development of quality, mutually 
beneficial relationships with the various 
actors who make up the fabric of the 
industry we are evolving within. The 
second involves acting as a facilitator in 
the initiation, deployment and imple-
mentation of key AFI KLM E&M projects, 
all while ensuring their suitability and 
relevance vis-a-vis the expectations of 
stakeholders in the aviation ecosystem.”

Nicolas Bertrand, a graduate of the 
ISAE-ENSMA and holder of an HEC 
Executive Certificate, began his career 
at Air France in 1987 as a Boeing 747 
fleet maintenance engineer. In 1995 
he participated in the creation of the 
Air France Fleet Management Division, 
going on to oversee the integration of 
various new aircraft (including the 777-
300ER and Boeing 777 Cargo). In 2011 he 
was named Long Haul Fleet Director, a 
role that would involve preparing for 
the arrival of the Boeing 787-9 and Air-
bus A350-900. In 2017, he became SVP 
Air France Fleet and was one of the key 
decision makers for the rationalization 
of the Long Haul fleet and the choice of 
the A220 for the progressive replace-
ment of the A318 and A319.

Bruno Tricoire, Nicolas Bertrand and Benjamin Moreau.
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IATA names Frederic Leger as new SVP for 
Commercial Products & Services
Leger holds the concurrent position of President of IATA’s Cargo Network Services in the US.

The International Air Transport Asso-
ciation (IATA) has appointed Frederic 

Leger as the association’s Senior Vice 
President for Commercial Products and 
Services. Leger served in the role on an ad 
interim basis since July 2021, when IATA’s 
Commercial Products and Services Divi-
sion was created as part of an internal 
restructuring. He reports to Willie Walsh, 
IATA’s Director General.

Leger holds the concurrent position 
of President of IATA’s Cargo Network 
Services in the US, a responsibility he has 
held since May 2021.

Walsh said “IATA’s commercial prod-
ucts and services are vital. First and 
foremost, they support efficient global 
connectivity. This includes essential 
offerings such as the IATA Travel Pass 
and Timatic which, together, provide 
critical support for efficient checking 
of health credentials and entry require-
ments. Furthermore, the commercial 
success of IATA’s products and services 
enables the association to deliver criti-
cal activities on which the global air 
transport industry relies. Examples 
include standards setting to enable safe 
and efficient operations, and advocacy 
to help the industry achieve net zero 
carbon emissions. Frederic has taken on 
a huge responsibility and I have every 
confidence in his success”.

Leger joined IATA in 2005 as head 
of e-Invoicing Services. Since then, he 
has held various roles at the associa-
tion with a focus on IATA’s commercial 
products and services and cargo. Most 
recently he oversaw the commercial 
performance of products and services 
connected with IATA’s work in airport, 
passenger, cargo and security activities.

Prior to IATA, Leger worked for Cap 
Gemini and bioMerieux; and he was part 
of the start-up team of CPGmarket.com in 
the consumer packaged goods industry.

Leger is a French national based in 
Geneva, Switzerland. He holds a Master’s 
Degree in Strategy with honors from the 
Grenoble School of Management and 
studied Supply Chain as well as Finance at 
the Lyon School of Management.

Frederic Leger, Senior Vice President of Commercial Products and Services, IATA.
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Date Event Venue
09-10 Feb MRO Latin America Cancun, Mexico

15-18 Feb Singapore Airshow Singapore

22-23 Feb AIME 2022 Dubai, UAE

22-23 Feb MRO Middle East Dubai, UAE

03-04 Mar PBExpo Miami, FL

06-09 Mar World Defense show Riyadh, Saudi Arabia

07-10 Mar HAI Heli Expo Dallas, TX

28-31 Mar AEA International Convention & 
Trade Show New Orleans, USA

26-28 Apr MRO America Dallas, TX, USA

03-05 May NBAA Maintenance Conference San Antonia, TX

23-25 May EBACE Geneva, Switzerland

07-08 Jun Engine Leasing, Trading & Finance London, UK

09-11 June France Air Expo France

22 Jul AERO South Africa South Africa

06-08 Oct Istanbul Airshow Istanbul Atatürk 
Airport, Istanbul

25-27 Oct Abu Dhabi Air Expo Abu Dhabi

For Editorial  : editorial@ mrobusinesstoday.com
For Advertisement : jennifer@mrobusinesstoday.com
Contact Us  : info@mrobusinesstoday.com
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